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NIAGARA FALLS PROGRAM 
JONES SECURES FINE TALENT 








Detroit Conference to Hear Good Ad- 
dresses and Important Reports 
at Its Meeting Sept. 3-5 





President William H. Jones of the 
Detroit Conference, late last week an- 
nounced the program for the annual 
meeting of that body at the Clifton 
Hotel, Niagara Falls, Canada, Sept. 3-5. 
It is excellent in every way. President 
Jones has drawn upon the good talent 
both within and without the organiza- 
tion. The outside speakers are Dr. 
Lee K. Frankel, sixth vice-president of 
the Metropolitan Life, and R. R. Dear- 
den, Jr., editor of the United States 
Review. Dr. Frankel’s broad _re- 
searches have made him a recognized 
authority on occupational hygiene, the 
subject which he will discuss. Mr. 
Dearden delivered a good address be- 
fore the conference two years ago, and 
is recognized as a forceful writer. 
Among members of the conference 
who will make addresses are several 
who have spoken at former meetings 
and never failed to give their hearers 
something excellent. 


Committee Reports of Interest 


Special interest exists in the commit- 
tee reports this year. The executive 
committee has wrestled with important 
questions and its report must neces- 
asily touch upon the future policy of 
the conference. The report of the com- 
mittee on by-laws will presumably em- 
vody the executive committee’s ideas of 
what should be done. The educational 
bureau committee will report on the 
first full year’s work of that organiza- 
tion. So important is this meeting that 
a very large attendance is expected. 
The program is as follows: 


FIRST SESSION 


Wednesday, Sept. 3, 10:30 A. M. 

Call to order. 

Address of Welcome—Hon, Charles C. 
Cole, mayor of Niagara Falls, Canada. 

Response to the Address of Welcome on 
Behalf of the Conference—Hon. Robert 
B. Palmer, president Ohio National Life. 

Calling of roll. 

Report of Committee on Credentials 
and Seating of Delegates—G. Leonard Mc- 
Neill, chairman. 

Reading of Minutes—Harvey H. Shomo, 
secretary. 

Address of the President—William H. 
Jones, president. 

Special Report of Executive Commit- 
tee—R. R. Koch, chairman. 

Report of the Secretary—Harvey H. 
Shomo, secretary. 

Report of the Treasurer—C. H. Brack- 
ett, treasurer. 

Report of the Auditing Committee—H. 
D. Huffaker, chairman. 


(CONTINUED ON PAGE 34) 





ITHIN a few years of the century mark the ZTNA INSURANCE COMPANY, of Hart- 

ford, Conn., presents a strong, healthy and robust financial appearance. Assets $23,051,53!, 

all liabilities provided for and a substantial net surplus of $8,238,392; Capital $5,000,000, 
policy holders’ surplus $13,238,392. Big figures these; yet when one recalls that back of them there 
is a record of ninety-four years of honorable dealing, the very name “AATNA INSURANCE 
COMPANY” seems all-sufficient as a guaranty for the payment of claims. 


Since its organization, nearly a hundred years ago, the AZTNA has paid out $132,981 ,553 to 
its patrons as indemnity for fire loss. In all the conflagrations of the period it has been involved 
more or less heavily, but on every occasion its obligations were met promptly and in full. 

—From THE ARGUS, Chicago, Ill. 


WM. B. CLARK, THOS. E. GALLAGHER, L. 0. KOHTZ 


President General Agent Assistant General A gent 
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EDW. MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Secy. THOMAS C. TEMPLE, Secy. 


Surplus to Policy-holders, $6,155,090.80 Total Losses Paid, $73,438 ,552.70 


Cash Capital, Two Million Dollars 


Reinsurance Reserve - - $4,975,957.27 
Reserve for Outstanding Losses- 485,001.34 
Reserve for all other Cistms - 190,000.00 
NET SURPLUS - - 4,156, '090.80 


Total Assets, $11, $11, 806,049.41 


THE WESTERN STERN DEPARTMENT 
Northeast Cor. Fourth and Elm Sts., CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 














BOYER PR ESIDE NT AGAIN 


MEETING WAS ¢ GREAT SUCCESS 





American Association of Accident Un- 
derwriters Gains in Membership and 
Becomes an Assured Organization 





OFFICERS 


President—C. H. Boyer, ma er cas- 
ualty department, National Life "v. SB. A. 

First Vice-President—George E. Dick- 
son, president, Royal Casualty. 

Second Vice-Presid 


Treasurer—P. J. V. McKian, manage 
railroad department, Midland Casualty, m 


EXECUTIVE COMMITTEE 


E. T. Swobe, president, National Fidel- 
2 & ce ty, chairman. 

Cc. Pegram, secretary, Midland Cas- 
ual. Forbes, v! ama 
. orbes, \ a Tesider* °*"s 

Pidelity & Casual - = 
Ernest W. owe secretary, orstate 
— Men's. 
mt B. Palmer, reosiden iv 
tional Life. . : 
Arthur James, manager casualty de- 
i gin National Lice. 
rrington, manager personal ac- 
cident “and health department, American 
Pidelity. 





SPECIAL STANDING COMMITTEES 

Insurance Education—RE. 3B. Palmer, 
Ghio National Life; A. M. Johnson, Na- 
tional Life, U. 8S. A.; W. A. Granville, 
National Relief Assurance; C. D. Harring- 
ton, American Pidelity; Ernest W. Brown, 
Interstate Business Men's. 

Federal Supervision—E. T. —~ 2 x Na- 
tional Pidelit a, Meg Rupert F. Fry, 

bbins, National 
Life, U. 8. A.;  morenzie Cleland, Midland 
Casualty; EB. NW. Canada, Transylvania 
Casualty. 

The. annual meeting of the American 
Association of Accident Underwriters 
closed last night. Whatever doubt may 
have existed as to whether the associa- 
tion would really get started faded into 
thin air. Every one of the four busi- 
ness sessions was well attended. Men 
who came to Chicago to look on and 
see how things were going left the city 
members. The wheelhorses in the or- 
ganization are satisfied that with the 
passing of the experimental stage there 
will be large additions to the member- 
ship. Everybody agreed that the meet- 
ing was a grand success and that the 
organization has a big work ahead of it. 

The program of this week’s meeting 
was overcrowded. Every feature was 
good, but there were so many of them 
that insufficient time was afforded for 
discussions of points on which much 
of value should have been brought out. 
This first time a big program was nec- 
essary in order to attract attendance at 

(CONTINUED ON PAGE 13) 





NORTH 





E. GC. RICHARDS, Manager 


METROPOLITAN, W. P. YOUNG, Deputy Assistant Manager 
‘MIDDLE, C. R. PERKINS, Deputy Assistant Manager 
NEW ENGLAND AND SOUTHERN, W. S. ALLEY, General Agent 


BRITISH & MERCANTILE 


OF LONDON AND EDINBURGH 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 


J. F. HASTINGS, Assistant Manager 
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PLANS FOR CONVENTION | 


ENTERTAINMENT FEATURES 





Cincinnati Contingent Provide for Na- 
tional Association of Local Fire 
Insurance Agents Meeting 





The plans for taking care of the 
National Association of Local Fire In- 
surance Agents in Cincinnati are gradu- 
ally being whipped into shape. At the 
Atlanta convention last year it was de- 
cided that at future conventions the 
business of the meeting should be the 
first consideration and the point was 
especially emphasized that no enter- 
tainment should be provided which 
would interfere with the real work of 
the convention. In providing for the 
entertainment of the visitors the Cin- 
cinnati association has tried to keep 
this point in mind. 


Entertainment Program 


The entertainment program so far as 
it has been settled is as follows: On 
Tuesday night, Oct. 14, a reception will 
be held in the large hall of the Sinton 
hotel. The Sinton is especially well 
equipped for a feature of this sort. Two 
large rooms will be at the disposal of 
the visitors. In one dancing will be 
held and in the other a cabaret enter- 
tainment will be provided for those who 
do not care to dance. Wednesday eve- 
ning the gentlemen of the convention 
will be entertained at a cabaret and 
smoker at the Orpheum roof garden 
from 10 to 12 p. m. 


Ladies to Be Looked After 


Nothing good enough for the ladies 
has been found as yet, but they will 
be well taken care of for this evening. 
Entertainment for the ladies has been 
well provided for throughout the con- 
vention. Tuesday afternoon they will 
visit the Art Museum, Rookwood pot- 
tery and the Sterling ‘glass works, and 
on the second evening eon d will be 
taken to the Zoo and probably a sight- 
seeing trip will be arranged. There will 
be no entertainment of any kind the 
third day or evening as it is felt that 
the visitors will be glad for an oppor- 
tunity for shopping or visiting such 
special points of interest as may be de- 
sired. 

To Get Program Into Shape 


A. W. Neale of Cleveland, chairman 
of the committee on program of the 
National Association of Local Fire In- 
surance Agents, will call a meeting of 
the committee either the first or second 
week of September to select speakers 
and the topics that will be discussed at 
the annual meeting at Cincinnati in 
October. J. M. DeCamp, general agent 
of the Liverpool & London & Globe, 
will deliver the address of welcome and 
other addresses have been arranged for, 
but the program will not be completed 
and approved until the meeting of mem- 
bers which he will call. 

As stated heretofore, the committee 
will endeavor to make up a working 
program and select such subjects as 
will bring about discussions among the 
members of the vital questions that 
should be considered when the dele- 
gates are assembled. It is hoped that 
a number of such subjects may receive 
a sufficient amount of attention on the 
part of the delegates to guide the offi- 
cers in the administration of their work 
during the coming year. However, 
there will be a number of addresses, as 
usual, and the committees will perform 
their usual services and make their re- 
ports. 





Fortunately but few people are mind 
readers; therefore they never discover 
what their neighbors really think of them. 


WANTED 


An agency ‘or one or two good 
Fire Insurance Companies at 


Akron, Ohio. Address BOX 13 
Canal Fulton, Ohio 
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TO BCOM WORLD’S CONGRESS 





Meeting of Representatives of All 
Lines of Insurance to be Held 
At Detroit 





W. L. Hathaway, manager of the 
Mutual Life in northern California and 
Nevada and commissioner of insurance 
for the San Francisco World’s Fair, 
will be in Detroit early in September to 
address an insurance meeting of unique 
character. It will be composed of the 
leading representatives of life, fire, 
casualty and surety insurance. H. Wi- 
bert Spence, Michigan manager for the 
Mutual Life, is making the arrange- 
ments. 

Mr. Hathaway’s object in making the 
Detroit address is to create interest in 
World’s Insurance Congress at the fair 
by explaining its aims, what it has ac- 
complished and what it expects to ac- 
complish. He has accepted an invita- 
tion to address the annual meeting of 
the National Association of Life Un- 
derwriters at Atlantic City, and on his 
way east he hopes to make addresses 
in several cities east of the Rockies. 
State organizations embracing all lines 
will be formed wherever possible. Utah 
was the first state to take action. 


Mr. Spence has taken the matter up 
with the officers of the Detroit Life Un- 
derwriters Association, of which he is an 
ex-president, and with J. K. Livingston 
and W. A. Eldridge, president and secre- 
tary respectively of the Michigan Asso- 
ciation of Local Fire Insurance Agents; 
Charles D. Bennett, president of the cas- 
ualty association; C. N. McNaughton, 
president of the surety association, and 
W. T. Benallack, manager of the Michi- 
gan Inspection Bureau. These officials 
and probably other leading representa- 
tives of each branch of insurance, will 
meet in a conference which will fix a date 
for the meeting and make arrangements 
for obtaining a large attendance. 

It is hoped that the unanimous desire 
of all insurance men to find means of bet- 
ter educating the public in the benefits 
of all kinds of insurance will create an 
interest in this meeting which will make 
it a success. 


The national council of the World's 
Insurance Congress is to meet in New 
York in October to take the first steps 
towards the formulation of a program 
for the 1915 meeting. The general sub- 
jects are fire prevention, accident pre- 
vention and life conservation. 
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Workmen's compensation reports bur- 
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New York Office, 80 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati 


CONFPLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 
ONE sate pamas = ware seme THREE en DOLLARS 


IN SAN FRANCISC! 


FOUR MILLION | FIVE "HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,739,218.97 
UNITED STATES NET SURPLUS 4, 015, 972.92 


Northwestern Department 
1144 Insurance Saree 
anager 


antes WARREN 
i MOORE Assistant Ma’ 


HUGH R. LOUDON, Deputy Asst. 








PITTSBURGH 


NATIONAL- BEN FRANKLIN FIRE INS. CO. 





Capital, $1,000,000 





Assets, $3,336,342.32 





GREATER PITTSBURGH’S GREATEST 
FIRE INSURANCE COMPANY 


Long past the experimental stage 
Represent a millionaire company 


H. M. SCHMITT, Secretary and General Manager 








Fidelity-= 
Phenix 








Ten thousand loyal 
agents prove the practi- 
cal value of representing 
the Fidelity-Phenix. 








Home Office 


80 Maiden Lane, New York 


Western Office 


137 S. LaSalle St., Chicago 
HENRY EVANS, President 








Fidelity 
Underwriters 








Gross combined 





re rer $42,215,117 

Policyholders 

DR as Stes katne daebis $23,589,661 
Home Office 


80 Maiden Lane, New York 


Western Office 


332 S. La Salle St., Chicago 








LABEL 


POLICY LABELS 


Printed in 








Send for folder showing 


an elaborate assortment 


red, blue or colors, 
gold or green, 
bronze, etc. 


EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., GRAND RAPIDS, MICH 











“Two of the Oldest and Strongest Fire Insurance Companies of France’ 





OF PARIS, FRANCE 


OF PARIS, FRANCE 


Fred. S. James 





GENERAL FIRE ASSURANCE CO. 


Established 1819 


URBAINE FIRE INSURANCE CO. 


Established 1838 


AGENCIES DESIRED IN THE PRINCIPAL CITIES AND TOWNS 
FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
No. 123 William Street 
NEW YORK CITY 


Geo. W. Blossom 
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EXODUS TO HARTFORD, CT. 


PHOENIX PEOPLE EMIGRATE 








Old Western Department at Cincinnati 
is Dismantled and the Traditions 
Are Stowed Away 





Hartford, Connecticut, is about to 
experience a tide of immigration from 
the west. About 100 will be added to 
its population some time before the 
first of September in order to allow the 
children to enter the schools promptly. 
The western department office of the 
Phoenix of Hartford at Cincinnati pre- 
sented a scene of chaos when THE 
WESTERN UNDERWRITER representative 
visited it Monday of this week. One 
car load of desks, filing cabinets and 
boxes full of records are being shipped 
to Hartford by express each night. The 
“farewell to Cincinnati” atmosphere 
was heavy all through the two floors in 
the Rawson building which the historic 
department has occupied for several 
years. 

Gather Up the Traditions 

General Agent, now Assistant Secre- 
tary—Spear was busy gathering up the 
traditions, tying them in a neat bundle 
and stowing them in a safe place for 
shipment. Geo. M. Lovejoy, the new 
vice-president, has already gone on to 
Hartford, after a short vacation in 
Michigan. Frederick C. Gustetter, for- 
merly chief clerk and now agency su- 
perintendent for the western states, 
whose life has been intimately bound 
up with that of church, musical and 
social circles of Cincinnati, was busy 
resigning from his various committee- 
ships and other affiliations, meanwhile 
directing the work of packing and de- 
parture. He has been with the Phoenix 
in Cincinnati for thirty-one years but 
having spent three months in Hartford 
at the home office some time ago has 
already acquired a liking for the city 
and his new environment. He has 
been superintendent in the Sunday 

school of the Westminster Presbyterian 

church for eight years and on Sunday 
his pupils presented him with a fare- 
well loving cup. Others of the em- 
ployes are severing lifelong relation- 
ships. 
Mr. Spear’s Daughter is Married 

On Tuesday occurred the wedding 
of Miss Laura, Mr. Spears only daugh- 
ter, to Clarence Bell of Atlanta, son of 

Judge Bell of that place. As all of 

Mr. Spear’s children are now married, 

he and Mrs. Spear will remove to 

Hartford and begin a new life and will 

live at a hotel. Mr. Spear will have 

the desk occupied until recently by Mr. 

Milligan, who is now president, while 
Mr. Lovejoy as vice-president will have 

that used by former President Skil- 

ton. Thirty-four of the Cincinnati 
force have elected to remove to Hart- 
ford and of these seventeen have fam- 
ilies or relatives whom they will take 
with them. According to the last cen- 
sus Hartford has about 98,000 popula- 
tion. The addition of the Phoenix Cin- 
cinnatians ought to help considerably 
in putting the city in the 100,000 class. 
Grimm Will Remain 

George Grimm, who has been in 
charge of the loss department for the 
west, will not remove to Hartford but 
will remain in Cincinnati as manager of 
the local department in charge of Ham- 
ilton county and will continue the office 

iM its present quarters. A. Ulrici, who 

has heretofore had charge of the local 

€partment, will become special agent 
or Hamilton county. A number of 

Parties will be made up by the Cincin- 

fatians in going to Hartford. One 

taded by Mr. Gustetter will first go to 
Id Point and from there to Hartford 
by way of New York. A number of 
departments have in past years been 
feémoved from Cincinnati to Chicago 
and have taken a number of the em- 
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Statement of January 1, 1913 


Assets - - = =| «+ « «=  §9,994,450.01 
Liabilities, exclusive of capital stock - = 5,033,304.03 
Surplus to policyholders - - = «= $4,961,145.98 


Responsible agents wanted in cities and 
towns where the company is not 
now represented 








time that any considerable number 
have gone east. 
List of New Hartfordites 

The following is a list of those who 
are making the change: George M. 
Lovejoy, Theodore F. Spear, Frederick 
C. Gustetter, A. E. Schuttenhelm, John 
P. Darby, George Gruse, H. H. Brock- 
hoff, Walter J. Hammann, Louis 
Pfeiffer, H. H. Kendall, William Loth, 
J. Block, Robert Stoecklin, H. W. Tice, 
William H. Mueller, Robert J. Kilb, A. 
Schulze, Harry Boerschig, Edward 
Schaefer, Clifford Fox, Roy M. Simp- 
son, A. Ehrnschwender, R. Humler, E. 
C. Kosmak, L. R. Ross, Louis Luecke, 
Frank Newman, John Wambsganz, 
Josephine Marsh, Emma _ Thatcher, 
Ada Lee Hutchinson, Rubie Popper, 





L. I. Guiney, and E. Guiney. 





Changes in the Field 








Guy E. Dickson 

Guy E. Dickson of Springfield, Mo., 
will probably return to the field of the 
German American and German Alliance, 
He resigned some time ago to enter the 
local business and it is expected that 
arrangements for his return will be 
completed in the near future. 


George W. Neff 

George W. Neff, of Chicago, 
formerly special agent of the Security 
of Davenport in Ohio and Wisconsin, 
has been appointed special agent of 
the Great Southern Fire of Louisville 
for Kentucky and Tennessee. The 
company intends to make a strong bid 
for business in these two states, its 
natural territory. Mr. Neff has had a 
long experience in the field, chiefly in 
the mountain territory, and his work 
will be heard from in his new baili- 
wick. He will make his headquarters 
” Louisville, Ky., for the time being at 
east. 


C. B. Williams and A. M. Raymond 


C. B. Williams, for several years 
Cook county special agent for Munger, 
Vokoun, Wetmore & Witherbee, of Chi- 
cago, has become general adjuster for 
that office, relinquishing all of his 
agency work. He is succeeded by A. 
M. Raymond, who has been connected 
with the local office of the Queen as 





Cook county special agent. Mr. Ray- 
mond is a son of the late M. H. N. Ray- 
mond, for many years Michigan state 
agent of the Connecticut and later of 
the Royal Exchange. A. M. Raymond 
was born into the business and has been 
brought up in it. He began his career 
in the western department of the Con- 
necticut and from there went to the 
western office of the Queen. He be- 
came one of the chief examiners and 
then was appointed Cook county spe- 
cial. He is a hard worker, has gotten 
excellent results in his territory and has 
made good on every count. Mr. Wil- 
liams is one of the strong men in the 
county who has been a topnotcher for 
years. 


F. W. Cole and G. W. Burke 
F. W. Cole, who until recently super- 
vised West Virginia, Kentucky, Tennes- 
see and Indiana for the Scottish Union 
& National, will hereafter devote all of 





| his attention to Kentucky and Tennes- 


see. He is removing his headquarters 
from Indianapolis to Memphis and will 
temporarily be located at the Peabody 
hotel in that city. George J. Burke, 
who has been assistant in Indiana for 
the past three years, has now been 
given complete charge of that state 


with the title of state agent. His office 
will continue at 208 Hume-Mansur 
building, Indianapolis. The state of 


West Virginia was recently turned over 
to the Joseph Emsheimer Insurance 
Agency of Wheeling as general agents. 





W. H. Smith 


W. H. Smith, of Detroit, state agent 
for the National Union Fire of Pitts- 
burgh for Michigan, has resigned as of 
Sept. 1. He has been in the Michigan 
field a number of years. Prior to go- 
ing with the National Union he was 
special agent for the Security of Con- 
necticut. Mr. Smith was injured in an 
interurban wreck near Lansing last 
March and has done but little field 
work this summer. He expects to en- 
gage in the real estate and insurance 
business in Detroit. 





A. 0. DENZEL 


A. O. Denzel has been appointed special 
agent of the National Union in West Vir- 
ginia and western Pennsylvania. 





The committee on order of business will 
meet Friday next to prepare a program 
for the forthcoming annual meeting of 
the Western Union. 








News About Companies 








Old Colony, Boston—The triennial ex- 
amination of this company by the home 
department has just been completed and 
the report shows it to be in a healthy con- 
dition. The net surplus is $400,153, the 
capital $400,000, surplus to policyholders 
$800,153, reinsurance reserve $417,452, 
miscellaneous liabilities $127,946, and to- 
tal admitted assets $1,335,551. Of the 
4,000 shares of the capital stock 3,585 are 
owned by the Boston. About 20 percent 
of the company’s business is marine and 
the remainder fire. The company is earn- 
ing an underwriting profit, but all of this 
has been more than wiped out of late by 
the falling securities market. 

- . 7 

Paternelle Fire, Paris, France—It is to 
enter the United States to transact a fire 
reinsurance business, and has appointed 
Meinel & Wemple of New York its United 
States managers. Its deposit will be made 
in New York state, and its preliminary 
papers will be forwarded to the insurance 
department at once. The Paternelle was 
established in 1843. It is one of the 
strong and successful French fire com- 


panies. Meinel & Wemple are also the 
managers of the Salamandra of St. Pe- 
tersburg. 


Peoples Fire, Toledo, Ohio—H. S. Bas- 
sett, for nine years in charge of reports 
in the Ohio Inspection Bureau, has taken 
over the contract for selling stock of this 
company. This was formerly held by E. 
S. Hatcher, who is no longer connected 
with the project in any way. The com- 
pany has 70 percent of its stock sub- 
scribed by 1,100 persons in northern Ohio. 
The shares have a par value of $10 and 


are being sold at two for one. The 
authorized capital is $100,000. 
. * * 
Lincoln Fire, Nashville, Tenn.—The 


company is being organized to write in- 
dustrial fire insurance among negroes. 
The capital will be $100,000. The Ameri- 
can securities Company of Nashville is 
selling the stock. 





Nebraska Still in Turmoil 


All is still turmoil in Nebraska over 
the possible fate of the new insurance 
code, and the actions of State Auditor 
Howard and the new insurance board. 
Though the insurance department has 
been pried loose from Mr. Howard, 
temporarily at least, and left with the 
insurance board, of which he is by the 
new law a member, he refuses to recog- 
nize the new law, and consequently re- 
fuses to recognize the new board of 
which he is a member. He has re- 
fused to allow the salary warrants of 
the appointees of the new board, acting 
in his capacity as state auditor in so 
doing. 























Detroit National Fire Pusurance Co. 





M. O. ROWLAND, President 


@ Join the forces of a live, active, 
progressive, yet operating along sound 
Connecticut, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan. 








Detroit 
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ines. License 


HENRY J. GUTHARD, Secretary 
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RENDERS PUBLICSERVICE 
FEATURES OF THE EXCHANGE 





New York Department Brings Out 


Some of the Splendid Features 
of This Organization 





In giving out the summary of its ex- 
amination of the New York Fire Insur- 
ance Exchange, the New York depart- 
ment calls attention to some features 
of its work that are worthy of notice 
and brings to light the nature of public 
service rendered by this great rating 
and inspection organization. The re- 
port says: 

In concluding this report it is proper to 
call attention to the stupendous task im- 
posed upon the exchange in rating the 
varied and complex interests in its terri- 
tory and keeping pace with the intermina- 
ble changes occurring in construction, oc- 
cupancy and equipment, as well as keep- 
ing abreast of new conditions. The great 
and increasing mass of this work is per- 
formed efficiently, satisfactorily and as 
expeditiously as the trained staff and em- 
ployes can handle and dispose of it. Thou- 
sands of rate changes affecting classes 
of risks and individual risks are made an- 
nually; hundreds upon hundreds of ques- 
tions are raised affecting rates and rules 
which are passed upon and disposed of to 
the satisfaction of all interests con- 
cerned, but which, for that very reason, 
attract little attention and excite no com- 
ment. 

Considerable space is devoted in the 
preceding pages to criticism of particular 
acts and practices of the exchange, but 
for reasons stated such criticisms have a 
tendency to overshadow the more numer- 
ous occasions and more general practices 
affecting commendable features of 

work of the exchange. The public benefits 
incidental! to the work of the exchange 
should also be dwelt upon, and they can 
be best stated by quoting from the memo- 
randum prepared by the New York Fire 
Insurance Exchange and submitted to the 
joint legislative committee in 1910. 

Pive Protection and Water Supply 

Yirst. Improved Fire Protection and 
Water Supply—There can be no doubt 
that the practice maintained from the 
first by the age oy = of including in its 
rates a charge for defective water supply 
and fire protection and making prompt al- 
lowance for betterments in these respects, 
has contributed largely to the improve- 
ment in fire protection, both public and 
private, that has been so marked a feat- 
ure of the recent history of New York. 
When the high pressure service was in- 
stalled in certain areas, first in Manhat- 
tan and then in Brooklyn, the exchange 
made prompt reductions in its rates, al- 
though its members fully expected that 
the reduced risk of a conflagration would 
be offset in large part by increased water 
damages to stocks, especially during the 
experimental period of the first year or 
two—an expectation quite justified by the 
outcome, 

Rebuilding of the City 

Second. The Rapid Rebuilding of New 
York as a Fireproof City—The exchange 
has done almost more than any other 
agency both to improve the quality of 
so-called fireproof construction, by charg- 
ing for defects, and to encourage by its 
very low fireproof building rates the mul- 
tiplication of standard fireproof struc- 
tures and the breaking up of great areas 
of conflagration breeders. The difference 
between properly and improperly pro- 
tected girders, columns and beams is one 
that architects and owners have largely 
learned from underwriters, whose knowl- 
edge has been put before them in the 
persuasive form of discriminating rates. 
It is now a common practice for archi- 
tects to submit plans for new buildings 
and improvements to the exchange for 
comment and criticism, and in order to 
secure advance information as to prob- 
able rates. 

Third. Relation of the Exchange to 


(CONTINUED ON PAGE 12) 





NATIONAL INSPECTION COMPANY 
ted 1903. 


special hazards, sprinklered soda mer- 





Poor, Selden & Van Ness 


MANAGERS 
EASTERN DEPARTMENT 





ABELL BLDG., BALTIMORE 


CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,310,131.42 





HOME E 
115 N. Pennsylvania St., INDIANAPOLIS 
JAMES F. JOSEPH, Vice-Pres. & UNDERWRITING Mar. 


The Wm. #. Kenzel Co. 


METROPOLITAN AGENTS 





23 Liberty STREET, 


See NEW YORK CITY 











No Delay 








—— 


Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “WE ISSUE SURETY BONDS” Litera! Commissions 
Local Agents Wanted Everywhere 


= | 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











AS VIEWED FROM CHICAGO 


Ez. M. DAVIS MADE MANAGER 

Edgar M. Davis, former president of 
the St. Louis Fire, has been made man- 
ager of the Arizona Fire of Phoenix, 
Ariz,, to succeed the late W. Bennett 
Gough. In connection with the St. 
Louis Fire, Mr. Davis conducted a local 
agency at St. Louis. Since leaving that 
city he has been located at Los An- 
geles. He has had many years insur- 
ance experience. | 


- 
RULE ON STAMPING EXPENSES 
The conference committee of the 
Western Union and Western Insurance 








Bureau in connection with local board 
and stamping office expenses, has ruled, 


after recommendation, that the ex- 
penses of stamping offices approved by 
the Union and Western Insurance Bu- 
reau, may be paid by agents and 
charged in their accounts, only when 
the account is accompanied by an orig- 
inal voucher from the stamping sec- 
retary. This makes no change with re- 
spect to local board expenses, which 


cannot be paid nor allowed by any com- 


pany, either directly or indirectly. 
= 


CHICAGO FIRE PREMIUMS 
Fire companies that have paid their 
fire department tax during the past 
week show premiums in Chicago from 
July 1, 1912, to June 30, 1913, as com- 
pared with the figures for the previous 
year, as follows: 


1913 1912 
California ,......... $54,362 $36,228 
Commonwealth, N. Y. 39,613 41,301 
COUGLY, BO. cccccces 26,825 39,742 
N. W. Underwriters . 28,981 46,090 
Teutonia, La. ....... 16,324 20,501 
United Firemens o'* 919958 24,084 


COMMITTEE TO MEET SEPT. 5 

The large cities committee of the 
Western Union and the Western Insur- 
ance Bureau will not hold another 
meeting to discuss the Chicago situa- 
tion until Sept. 3. In the meantime, 
however, subcommittees are at work 
on the various questions that have 
arisen and it is hoped that some definite 
report can be made at the Western 
Union meeting the middle of the month. 
There have been many complicated 
problems to solve in order to endeavor 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 


Dram-Shop Indemnity 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 
Assets $882,862.76 Surplus $519,931.57 Liabilities $362,931.57 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 


Northwestern Live Stock 
Insurance Company 


A stock company, incorporated under the laws of Iowa. 
It insures only Horses and Registered Cattle, its policy 
covering against Death from Disease or Accident. 


’,darece” HOME OFFICE, Des Moines, lowa 


Western Live Stock Insurance Company 


PEORIA, ILL. 
PHIL S. HANER, President. H. C. NAYLOR, General Manager. 














It issues policies that have an Appealing Force to Owners 


of Live Stock. 


EXPERIENCED 2C#ANAGEMENT SOUND METHODS 
AGENTS WANTED IN ILLINOIS 











The Yorkshire Insurance Co... 


of York, England ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


FRANK & DuBOIS ERNEST B. BOYD 
U. S. Managers Underwriting Manager 

O. E. LANE, Superintendent of Agencies 
No. 80 den Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 62 Wall St. 





PACIFIC COAST DEPARTMENT, McClure Kelly, M San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry &. Bush, Manager, Greensboro, N. C. 
STERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
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to harmonize all the interests. One of 
the most difficult features of the situa- 
tion is the differential in commissions 
allowed supervising agents where there 
is no western department located in 
Chicago. 

7 > * 

MB. PORTER'S NEW POSITION 

Clarence E. Porter, president of the 
State of Pennsylvania, has resigned 
his position to become assistant man- 
ager of the Commercial Union, Pala- 
tine, and other companies of that 
group at United States headquarters. 
The news of Mr. Porter’s action did 
not surprise his friends in the west, 
as it has been known for some time 
that he was not resting easy in his 
Philadelphia seat. The State has 
greatly curtailed its agency plant, hav- 
ing withdrawn from a number of 
states, and cut down its agencies in 
others. Gustavus Remak, Jr., a busi- 
ness man, becomes president of the 
State. Mr. Porter has been with the 
Spring Garden and State since 1882, 
and has always been looked upon as 
a brainy man and a keen underwriter. 

He worked his way up in the Spring 
Garden office, and then went in the 
field. He was recalled to the office as 
assistant secretary, then was made 
secretary, and was elected president in 
1903. He had been in charge of the 
company’s underwriting since 1893. In 
1911 the State and Union of Pennsyl- 
vania were merged with the Spring 
Garden under the name of the Insur- 
ance Company of the State of Penn- 
sylvania. Mr. Porter had gathered 
about him in the office and field a splen- 
did corps of lieutenants. 

The company in pruning its plant is 
shaping itself along lines that it hopes 
will bring more profitable returns. 
Vice-President Waite Bliven is placed 
in charge of the underwriting and it is 
safe to say that he will have the co- 
operation of the agents, field and office 
staff in making the company of greater 
value to its representatives than ever 
before. Mr. Bliven has a warm and 
attractive personality that will draw 
people to him. His host of friends out 
in the west will pull for his success. 


WILL START NEW ASSOCIATION 

Sufficient backing has been secured 
by Charles F. Simonson of Chicago to 
start the Improved Risk Association, 
an organization of companies that will 
write sprinklered business. For the 
time being he will have his headquar- 
ters in the western office of the London 
& Lancashire until permanent offices 
are established. The new association 
will begin in a moderate way and in a 
short time will be able to attract more 
companies to its membership. Mr. 
Simonson is an expert inspector and has 
had a long experience in fire insurance. 


BUCKING THE MARKET 

One of the insurance wags, of Chi- 
cago, has sprung the charge that fire 
insurance companies are frequently 
“bucking the market.” While not, per- 
aps, owning memberships in the Chi- 
cago Board of Trade, he calls attention 
to the fact that, when covering grain 
in the small elevators throughout the 
country, the companies take a chance 
on the market quotations as is evi- 
denced by the market value clause in 
Policies. It is customary when writing 
grain in the smaller towns to be gov- 
erned by the markets of the nearest 


WIL take over unexpired lease 





. 


private offices and reception room. 
Immediate possession necessary. 
Address 28-H, care The Western 
Underwriter. 


in National Life Building. Two’ 
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Western Department - Royal Insurance Bidg., - Chicago 


GEORGE wW. 
E. STANBERY P. W. CADMAN 


















FIRE 
LIGHTNING 
TORNADO 
AUTOMOBILE 


OYAL 


INSURANCE COMPANY, Limited 











LAW, Manager 


Assistant Managers 




















large city, and a clause is inserted in 
policy as follows: 


It is understood and agreed that in case 
of loss said loss shall be adjusted on the 
Basis OF ..cccces prices, and the amount 
of said loss shall be determined and ad- 
justed on the value of the property in- 
sured of like grade at the date of said 
loss, ete., etc. It is further understood 
and agreed that in case of loss occurring 
between the closing and opening of the 
market that the closing price of the last 
preceding market day before the fire shall 
be taken as the basis of value above de- 
scribed. 


By this it will be seen that the com- 
panies very innocently take a gamble 
with the markets when writing grain 
in elevators. mr 
SOME LOCAL EVENTS 

Vice-President J. L. Whitlock of the 
Glens Falls is visiting the Chicago office 
this week. 

Mrs. William Leith, wife of one of the 


the Royal, died early this week after a 
long illness. She is survived by four 
=. The funeral will be held Thurs- 
ay. 

Edward and Paul Covitz, 
and Joseph Clarke, public adjuster, were 
this week sentenced to one to twenty 
years in the state penitentiary following 
the overruling of a motion for a new 
trial of their case. They were recently 
convicted at Chicago on a charge of arson. 





With Chicago Brokers 








S. B. Komaiko, a broker connected 
with the office of John D. Cory & Co. 
in Chicago, is not only making a suc- 
cess in fire and casualty insurance but 
is a large life insurance producer. He 
has qualified for the $100,000 club of 
his life company. Mr. Komaiko has 
had an interesting career. He is a na- 
tive of Russia and was one of the 
young men of that country, naturally 
gifted mentally, that appreciated the 
onerous conditions imposed on the 
Jews. He had a few books, that were 
under the ban, and buried them near 
his home, reading them as he found 
opportunity. He was discovered read- 
ing them by the police and the gov- 
ernment threw him in prison. He 
was destined to be exiled in Siberia, 
but finally was released on promise 
that he would leave the country. He 
landed in New York and became con- 
nected with the staff of the Daily 
Jewish News of that city. He was 
sent to Chicago to represent that pa- 
per in the western states but sought a 
greater opportunity in insurance. 

He still writes short stories for the 
News, his contributions appearing 
twice a week. Last month there came 
from the press a collection of his 
stories in book form under the caption 
of “The Jewish World,” the setting of 
the stories being abroad and in this 
country. Mr. Komaiko is one of the 
younger Jews who have come to this 
country and is making himself felt not 
only in business but in the world of 
letters and social life. He is an ad- 
vanced thinker and is.a progressive 
student of insurance. 








C. W. PIERCE 


Independent Inspector and 
Fire Prevention Counselor 


1565 INSURANCE EXCHANGE, CHICAGO 
Telephone, Wabash 767 


Fourteen years’ experience in Cook county inspections. Prompt personal attention given to all commitments. 












Wm. F. Rotto W. Dix WesstTer 


Prompt Loss Settlements 





TERN 
” m. Bureau Company 
; Organized 1853 
Leen OT 
Crseaso. 

2021 INSURANCE EXCHANGE Assets - - - $2,553,904.70 

FIRE -- TORNADO 

__ AGENTS WANTED Surplus to Policy Holders $ 939,752.26 





examiners in the western department of | 


} 
merchants, | 


Insurance Company of North America 


(Established in 1792) 
EXTRACTS FROM STATEMENT OF DEC. 3ist, 1912. 
Capital $4,000,000 Assets $17,816,118.57 
Net Surplus $4,000,000 Reins. Reserve $6,854,309.11 
Total Income $9,999,967.54 


WESTERN DEPARTMENT, 76 W. Monroe Street, CHICAGO 
W. N. Johnson, General Agent. B. L. West, Assistant General Agent 

















INCORPORATED 1840 


WESTERN GERMANIA 


FIRE INSURANCE COMPANY - 











NEW YORK 
Insurance Company ORGANIEED sone 
of Pittsburgh Cash Capital, - - $1,000,000.00 
Assets, - - - - $7,213,762.27 
FIRE AND TORNADO Net Surplus, - - $2,613,814.88 
5 ‘ : urplus for Policy 
sunrise T0 POLICY noupend, poy soe Holders, - - - $3,613,814.88 


ASSETS - . 


- . 966,033.51 
LOSSES PAID TO DATE - 


HEAD OFFICE 
- 5,400,000.00 


Cor. William and Cedar Streets 
PRODUCTION ENGINEERS ACCOUNTANTS AND AUDITORS 


London New York Paris 
Newark, Baltimore, Pittsburg, Birmingham, Cleveland, Salt Lake 


SUFFERN @ SON 


C. C. HIGGINS, Consulting Engineer 
815-819 INSURANCE EXCHANGE 
175 West Jackson Boulevard, CHICAGO 


EXTENSIVE EXPERIENCE AS REGARDS Audits, Examinations, Systems of Accounts 
and Records in Fire, Marine, Life, Health, Accident, Casualty Companies, 
also Commercial, Industrial and B Lines. 


Connected with this firm are men with years of practical accounting experience as 
executive officers of established and successful Fire, Life and Casualty companies. 











D. H. DUNHAM, President CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


FIREMEN’Scomany or NEWARK.N.J. 


ORGANIZED 1855 
CAPITAL $1,000,000.00 NET. SURPLUS $2,723,239.49 


SURPLUS TO POLICYHOLDERS...................005. $3,723,239.49 


ASSETS $6,836,778.79 


Western Department 137 S. La Salle Street 


"NEAL BASSETT, Manager. 


Arkansas, Colorado, Illinois, Indiana, lowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 
Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada 
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OHIO AND WRST VIRGINIA 








TO HARMONIZE ‘DIFFERENCES: 





Conference Committee of West Vir- 
ginia Underwriters’ Association 
Takes Hand at Wheeling 





For some months there has been a 
controversy between the Wheeling, W. 
Va., local board and the West Virginia 
Fire Underwriters’ Association con- 
cerning the harmonizing of conflicting 
rules made necessary by the antidis- 
crimatory law passed by the recent leg- 
islature. The West Virginia associa- 
tion is seeking to have the Wheeling 
local board adopt the rules of the as- 
sociation which are in force throughout 
the balance of the state, so as to bring 
the whole into harmony, and the 
Wheeling local board refuses to do so. 

At the recent semiannual meeting of 
the West Virginia association a com- 
mittee was appointed from the mem- 
bership to confer with the local board 
in another endeavor to secure the adop- 
tion by the latter of such of the as- 
sociation rules as are in conflict with 
the local rules, particularly such as 
affect rates. It is said the opposition on 
the part of Wheeling agents comes 
from only four offices, also that if those 
four offices were peremptorily instructed 
by their companies to vote for the 
association rules they would do so. The 
conference committee met in Wheeling, 
this week, and the companies in the 
four opposing offices, having issued 
the desired instructions, an affiliation 
will no doubt be brought about, so that 
there will, in future, be harmony of 
practice in conformity with the laws of 
the state. 





Cincinnati and Conventions 


It looks as though Cincinnati is to 
be unusually prominent as a convention 
city. This year in October will be held 
there the annual convention of the 
National Association of Local Agents 
and the Cincinnati life men are going 
to Atlantic City in September deter- 
mined to land for next year the annual 
convention of the National Association 
of Life Underwriters. If they succeed 
this will give the city the two big con- 
ventions of the fire and life men in 
succession this year and next. 





Automobile Company Licensed 

The Ohio Mutual Automobile Fire 
Insurance Association of Hamilton, 
Ohio, which has been licensed by the 
Ohio department has aroused consid- 
erable interest among Ohio fire insur- 
ance men. Howard Sloneker, the sec- 
retary-treasurer of the association is 
a sor of J. W. Sloneker of the Seward- 
Sloneker Company of Hamilton, and 


for several years has condusted a local | 


agency in Hamilton. Benjamin D. 
Lecklider, general agent of the Union 
Central Life is also interested in the 
association. The association plans to 
operate in Ohio exclusively. 


Enforcing “Clean-Up” Orders 

State Fire Marshal Deffenbaugh of 
Ohio is determined to enforce the 
“clean-up” law. As a result in Co- 
lumbus the first move was made Tues- 
day. For some time there had been 
compiaint about a place in the alley 
between the federal building and a 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main327 14041st Nat. Bank Bldg. 
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Ohio Farmers Ins. Co. 


Organized 1848 


Insurance Exchange, 


OLorGANIZED-1851- _ ¢ryamnnr 


LE ROY, OHIO 


a a ae eae $3,106,171 Reserve for Emergencies. .$125,000 
Net Surplus............ $1,128,599 


AGENTS WANTED IN ILLINOIS, MICHIGAN AND WISCONSIN 
McCONNELL & HECOX, Gen’l Agents 
CHICAGO, ILL. 
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Ohio Surplus Lines 


In Companies Authorized 
in the State 


The Agency with the Service 
THE POHLMAN AGENCY CO, 


1201 First National Bank Bldg. 
CINCINNATI 








EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


“ae, - «= « §1,018,742.17 
‘600,000.00 


1,228,824.81 


Capital 2 . » . . . » . 

Surplus to Policyholders - . . - 
WESTERN STATE AGENTS 

J. H. MACFARLANE, Michigan and Ohio - - Union Trust Building, ys 

A. 8. JACOBS, Illinois, Indiana and Wisconsin - - 19 So. La Salle St., 

LOUIS R. DALE, Iowa, Minnesota and Missouri - Pierce Building, Se Tou Me 





Responsible Agenci 





Solicited 











prominent church. Three fires had oc- 
curred in the neighborhood. Allega- 
tions were made that orders to put 
the place in a nonhazardous condition 
were ignored. A man and his wife 
were arrested on an affidavit filed by 
Deputy Fire Marshal Charles Miller. 
The man was fined $50, while his wife | 
went to a_ hospital, 
Her trial will come later. 

From now on ignoring of “clean-up” 
orders will be followed by arrest and 
prosecution, the fire marshals office an- 
nounces, 





SOME CUTTING AT ASHTABULA 

Considerable rate cutting is being done 
by some of the fire insurance agents at 
Ashtabula, Ohio, says a correspondent. 
Sometimes it has been done when the rate 
could have been obtained just as well, 
but taking it all in all Ashtabula is not 
in such a bad way. If the heads of the 
companies would hold a little more firm 
it would help bolster up agents that are 
on their last legs. 





Ohio Agency Appointments 
Svea—H. L. Thomas & Co., Niles. 
California—Walter McClure, Cleveland. 
Concordia—W. H. Broome, Newark; A. T. 

Crossett, Gibsonburg; Beck & Farrow, Shelby. 
Connecticut—R. P. Smith, Fremont; Pearce 
Agency, Clyde. 
County, Pa.—G. i. Doerzbach, Sandusky; 
Smith & Smith, Toledo. 
Equitable—Gardon Reeble, Youngstown. 
Agricultural—G. Doerbach, pentushy. 


Brit. Amer.—J. fcFarland, Akron. 

City of N. Y.—L. . Cutter, Marietta. 

Citizens, if Vou. ¥ Dillon, Youngstown. 

Camden—J $2 Roche a ‘ Cleveland. 

Commercial, P. Oshe, Canton; A, J. 
Guth, Akron. 


Com’! Union, N. Y.—C. D. Scudder, Ports- 
mouth. 
Cent. Natl.—Anna Stoner, Tiffin; Johnson & 


Johnson, poset. 
. Shea, Galion; H. W. Steiret, 


ermaed: f 
Milan; G. . Moss, Lancaster; Claud Miller, 











Automobile Owners National Association 


Write us today for particulars. 


Nee NEALE-PHYPERS CoO., 


Cleveland, Ohio 








claiming illness. | 











PITTSBURG UNDERWRITERS 
GEO. R, DAVIES, Manager UNDERWRITTEN Egmmeawealth Bldg., Pittsburg, Pa. 


annia Fire Insurance Co. 
Nation Ben Franklin Insurance Co. ~——— aX [eo Co, 


Capital, $1,700,000. Asset $7,862 840.9 . 
apital, ssets, 5 1 P ® 
?.H H. Westmeyer, Toledo, Ohio, Specia ial Agent . Indiana and Onto eb 
mom, 0 Peoria, lll., Gene it for 
h & Schuikamp, M n, Wis., General Agents for Wisconsin 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 
German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 








New Agents Solicited. 





MNGi SC A adie sannc kai Gir saaeusuie ere on $ 900,000.00 
Sia eae RAS iaiad ocigicu réibi aden ekioe a 3,172,275.00 
Surplus to Policyholders..................0000 1,487,388.00 
ROBERT L. MOUK HENRY WACHTER 
Special Agent Reliable Agents Wanted Manager 
in Pa., Ohio, Illinois and Wisconsin 


Dayton, Ohio 218 Fourth Ave., Pittsburg 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 








United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 
Organized 1852 Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, 1913 
Assets, $4,985,658.99 Liabilities, $4,074,066,91 Net Surplus, $911,692.08 
Western Department, 1105 Insurance Exchange, Chicago 





C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 
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‘oncordia—John Segnine, Findlay; W. F. 
Rimer, Mt. Vernon; Jones & Wallace, Toledo; 
M. E. Fravel, Plain City; Emanuel Needles, Sid- 


ney. 
Columb. Natl.—J. D._Hynos, New _ Lexington. 
Coml, Union, Eng.—D. J. Desmond, Maumee; 
C. P. Brecker, Lodi. 
First Natl—W. H. Shaffer & Son and E, J. 
Kauffman, Canton; A. J. G ron. 
Fireman’s. Fund—McDonald, Kenyon & Co., 
Cleveland; A. Nasser, Toledo. — 
Humboldt—J. a a Celina. 





Pettisville; Harriet A. Mac Gilliard and Lola L. 
Bonnell, Cincinnati; W. C. Bakerman, Malinta. .- 

Minneapolis—Buerckle & Lermann, Sandusky; 
P. K. Tadsen, Port Clinton; V. D. Butman, Tre- 
mont; B. A. oe | Green Springs. 

London—C. A. Rukamp, Maumee. 

Nassau & Dutchess—W. F. Richmond, Colum- 


us. 
‘ - ae River—Beaumont & Friedberger, Cleve- 
and. 
sepeuite, France—Gread Milstead, Ports- 
mouth, 

Natl.-Ben Franklin—H. S. Johns, Cleveland; 
Momenee & Bradley, Toledo. 

N. W. Natl—G. A. Peters and R. O. New- 
comb, Cincinnati. F 

New Bruns.—J. T. Robinson, Bidwell; A. L. 
Hoyt, Syracuse. ¢ 

orw. Union—J. C. Turrittan, Evansport; C. 

F. Greenaugh, Wauseon. 

Phoenix, Ct.—J. J. Tice, Madisonville; Roy 
Stevens, Milford. 

ueen—J. M. Hirt, McDonald; Kenyon Co., 

Cleveland; B. K. Smith, Arcanum; J. C. Van 
Fleat, Rockford. 

Springfield—T. A. Buskey, South Vienna; F. 
C. Mackey, Cambridge. . 

Sun—William Rhine, Shelby; Miss 
Ritchey, Mansfield. 

Svea—Earls & Johansing and F. K. Ransom 
& Son, Cincinnati. 

Royal—Ben Busmann and E. B. Ulrich, Cin- 
cinnati. 

Royal Exch.—S. S. Searle, Geneva; T. H. 
Wells, Cleveland. 

Urbaine—Burtley & Son, Columbus. 

Wmsburgh City—Beumont & _ Freiberger, 
Cleveland; G. H. Atkins, Cincinnati. 

Westchester—C. H. Dill, Spring Valley. 


Jennie 





OHIO NOTES 


The Mill Owners’ Mutual Fire of Iowa 
has been licensed in Ohio. + 


L. J. Dauner ef the Leiding Insurance 
Agency Company of Cincinnati is a candi- 
date for vice-mayor on the local Repub- 
lican ticket. P 

Last week severe storms in Ohio caused 
numerous fires from lightning strokes. At 
Zanesville a bolt struck the plant of the 
Unique Furniture Company, causing a 
loss of $10,000, covered by insuyance. 
This was the most severe lightning loss 
of the week. 

At Ashtabula, Ohio, the Detroit Fire & 
Marine has transferred from the Seymour 
agency to Hall & Pontius. The New 
Brunswick Fire has entered the office of 
Albert Henry & Co. The Sun has trans- 
ferred to the J. A. .and W. F. Turner 
agency. The Newark has transferred from 
Cc. J. Starkey & Co. to J. M. Parks. 


A bad form is reported from Cleveland, 
Ohio, in connection with insurance for 
the Cleveland City Forge & Iron Company. 
The form is blanket on buildings and 
machinery, also blanket on stock with the 
80 percent coinsurance clause applying 
only to the building and machinery item 
and no coinsurance or average clause ap- 
plying to stock item. Companies are 
asking for necessary reformation. 





“BLUE SKY” TEST SUITS STARTED 

Two test cases have been started 
against the blue sky law in Iowa. One 
is by the Ernest Abram Company, which 
seeks to secure a refund of the fee which 
it paid into the office of the secretary of 
state, on the grounds that the law is 
unconstitutional, that it contains a clause 
which was ordered stricken out by the 
members of the legislature, and that the 
act clothes the secretary of state with 
judicial power to which he is not entitled. 

The other test is in the name of L. F. 
Harris of Des Moines, who asks that 
Secretary of State Allen be enjoined from 
further enforcement of the law on the 
ground that it is unconstitutional, invalid 
and not properly enacted by the Iowa 
legislature, 





WILL HAVE A MUTUAL 


C. K. Holloway, who was president of 
the Walla Walla Fire when Mt blew up, 
and left such a tangle that the courts 
ave not yet been able to straighten af- 
ize out, is said to be organizing the 
qupowment Mutual Fire at Sacramento, 





MICHIGAN AND INDIANA 


ALL ONE WAY FOR ANDREWS 
Looks Like Mic 





} an State Agent of 
Firemans Fund Has Walkover for 
Northwest Presidency 





Michigan field men who started the 
campaign for D. W. Andrews of Grand 
Haven, state agent of the Fireman’s 
Fund, for president of the Fire Under- 
writers of the Northwest at the com- 
ing meeting, feel that he has the posi- 
tion practically assured. Men in other 
states have pledged the Wolverine dele- 
gation that Mr. Andrews will have their 
support. He is one of the well known 
field workers of the west who has al- 
ways been active in the councils of 
the Northwest association. 

Usually when it comes to a “field 
man’s year” for the presidency, there 
is hot rivalry for the place. The Michi- 
ganders say that it looks now as if 
there will not even be a small skir- 
mish to whet their appetities. 


REPORT HASKELL & BARKER RISK 

An original report has been made on 
the sprinklered plant of the Haskell & 
Barker Car Company at Michigan City, 
Ind., where companies recently sustained 
heavy loss on lumber. The plant is 
equipped with Grinnell 1913 wet and dry 
pipe sprinkler aystem, pronounced excel- 
lent. The Western Factory Insurance 
Association writes the line of $1,800,000. 


LIGHTNING BIG FACTOR IN LOSS 

W. E. Longley, Indiana state fire 
marshal, puts the fire loss by lightning 
in the state since the office was estab- 
lished May 1 at $433,266. There were 
seventy-three such fires in May, 149 in 
June and 231 in July. In a storm that 
swept the northern part of the state, 
, there were forty-eight lightning 
Most of the property destroyed 
was not protected by rods. The total loss 
in the state May 15 to July 31 was $3,163,- 
752, the marshal’s figures show. While 
the marshal took office May 1, reports did 
not begin until May 15. The average loss 
in the total 2,666 fires was $1,149. There 
were thirty-four fires a day. . 


Indiana Agency Appointments 

American—Timmerman & Co., Batesville; L. 
C. Phillips, Carbon; C. L. Bruckman, Crown 
Point; T. A. Britteinham, Cumberland; J. J. 
Holtam, Earl Park; E. E. Mummert, Goshen; 
c Rinne, Indianapolis; Morley & Fogle, 
Lebanon; E. P. Railsback, Noblesville; a 
Raab, Reelsville; Dye & Price, Richmond; D 
C. Sprague, Trafalgar; J. W. Newton, Dana. 

Ham.-Brem.—A. L. Chryanowski and J. 
Tamanovich, Indiana Harbor. 

Hartford—W. C. Taylor, Ambia; H. M. 


| Cooper, Argos; J. B. Derrick, Frankfort; J. F. 


Overbeck, Holland; D. E. Purviance, Lagro; F. 
Neusbaum, Linn Grove; W. E. Cox, Lucerne; E, 
E. McCormick, Etwell; S. B. Egloff, St. Mein- 
rad; R. E. Geyer, Star City; J. F. Spencer, 
Versailles; A. C. Roberts, Wallace; H. T. 
Van Cleve, Wingate; S. H. Cornwell, Reming- 
ton. 

North Amer.—Jennings Bros., Indianapolis; 

. F. Bowman, Mentone; S. H. Cornwell, 
Remington. 

New Bruns.—L. R. Bain, Gary; F. L. Wyman 
& Co., Hammond; C. Boicourt and H. Meyer, 
Indianapolis. : 

Amer. Cent.—F. DeBriae & Co., East Chi- 
cago; R. W. Gronemeier, Mt. Vernon; A. B. 
Ten Barge, Poseyville. 

Wmsburgh City—D. W. Gleason, Fremont; 
H. L. Barr, Bicknell, Moorman & Hiatt, Win- 
chester. 

Mich. F. & M.—J. H. Fisher, New Castle. 

Germania—E. S. Griffin, Elwood. 

United States—S. S. Holman, Michigan City. 

Globe & Rut.—L. R. Bain, Gary. 

Milw. Mech.—C. J. Lines, Flora. 

Gran, State—E. H. Brown, Michigan City. 

Commercial, D. C.—Rose Ins. Agency, Mar- 
tinsville. 

Coml. Union, N. Y.—D. W. Dupes, Indiana 
Harbor. 

Springfield—L. G. Martin, Attica; S. H. 
Cornwell, Remington. 

St. Paul—C. W. Fawcett, Bloomfield; W. T. 
O’Dowd, Monticello. 

Lon. & Lanc.—A. E. Barrows Co., Conners- 
ville; H. W. Cole, Rushville. 

Hanover—Huntington & Thornton, Bloom- 
ington; O. S. Hill, Carthage; J. W. O’Daniel, 
Cloverdale; C. M. Higman, Dunkirk; W. S. 
Todd, Fortville; A. J. Keever, Jonesboro; J. 
H. Rarick, Markle; A. C. McCoun, Medora; T. 
J. Wood, Mitchell; A. H. Williamson, Red 
Key; C. O. Bechtel, Wakarusa; J. W. Cotton, 








The Ohio Mutual Automobile Fire Ins. Assn. 


AUTOMOBILE INSURANCE EXCLUSIVELY 
Operates in Ohio Only 


Hamilton, Ohio 


Agents Wanted 


Address Howard Sloneker, Secy. 





| F. R. Ormsby, Pres. 


I. S. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Cae GE tt Oe a we ee eee 
An Ohio company writing business through Ohio 
agents. Farm Department. Why not represent 
an Ohio company? 
AGENTS WANTED 
Address, W. E. LANDERS, General Manager 


'Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 











TOTAL ASSETS 


H. R. SMITH, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 


Cash Assets—$598, 120.70 Cash Surplus—$361,864.11 


H. V. OLNEY, President C. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
NET CASH SURPLUS $178,760.23 


BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President 














ORGANIZED 1837 


H. H. GREER, Secretary 











Dayton Mutual Fire| Columbiana County 


Insurance Co.,°Sn10" Mutual Fire Ins. Co. 
B. C. COLEMAN, Seoy. Lisbon, O. 
Assets Jan. 1, 1913, $134,429.77 1837 


Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a general 
business. 


| Our contracts have been good for three- 
fourths of a century and are still good. 
Fire Insurance 


The Colu mbia Company of Indiene 


Hume-Mansur Building, INDIANAPOLIS 
GEORGE E. FEENEY, Presideat JACOB BUENNAGEL, Treasures 


Capital . . . . $150,000 


(a BUREAU COMPANY) 


Conservative and Careful Management 





AGENTS WANTED 


Address Home Office. 





Let us tell you why the agency of this company is a valuable 
asset to any Indiana Agent 


Will enter Ohio and Illinois EDWARD T. LYONS, Secretary 


GERMAN FIRE Gincinnati Underwriters 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus$180,198.28 





121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. ins. Co. Security Ins. Co, 
Organized 1864 Organized 1881 








COMBINED STATEMENT 





WM. F. STIFEL, President Gee i se lt 
$..W- RICE. Supt, of Ageneic MMS ae “790088 
ahi, upt. of Agencice | Surplus to Policy Holders « 462,618 
. E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio | F, a, ROTHIER, Prest. ADAM BENUS, Seey. 





Special Agent for Ohio and Indians F.C. BARTON, Asst.Secy. R.B. HEATON, State Age 
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Wal’erton; J. B. Derrick, Frankfort; J. F. 
Bowman, Mentone; P.’ F. Owen, Marshall; M. 
Wiley, arren. 

National, Ct.—C. F. Boyd, Markle; J. J. 
Howard, Van Buren; Chrisney Real Estate Co., 
Chrisney; J. B. Derrick, Frankfort; S. H. 
Cornwell, Remington. 





Michigan Agency Appointments 
Nationale, Paris—Barrett & Walsh, Detroit. 
Natl.-Ben Franklin—Ben Bromley, P. ’ 

Foran, L. G. Palmer, S. E. Diltz, c F. moet 
C. W. Hazard, C. M. Faude and F. . Stoepe 
Detroit; T. H pogeomte and V. Noble’ 
Highland Park; O. Haab, Ann a oe Blos- 
C. Schnei- 


som & McDernutt, | Bw City. 

Natl. Union—C. N. Kerns and A. 
der, Detroit; W. L. Dunham, Highland Park. 

‘ord-Deutsche—Saults Ins. gency, Saute 
Ste. Marie. 

Northern, N. Y.—Cubley Bros., Detroit. 

Northern, Eng.—I. F. Johnson, Romulus; 
R. L. Bentley, Stanton; Martin Forslind, Green- 
land; W. J. Miller, Rapid River; W. L. Dun- 
ham, ae and Park. 

N. W. Natl—D. W. Howland, Detroit; W. 
H. Glew, Benton Harbor. 

N. B. M., Eng.—R. J. Hutton, Detroit; J. 
L. Frostick, Croswell. 

Orient—Miss M. L. Bachelder, Petoskey; L. 
C. Stinchcombe, Alma. 

Palatine—Republic State Savings Bank, Re- 
public 

Phoenix, Eng.—B. C. Stpitzley, R. L. Spitz- 
ley and M. L. Houseman, Betrort. 

Phoenix, Ct.—C. A. Lock, Detroit; L. B. Dol- 
son and Frances M. Walsh, Detroit. 

Prov., Wash.—C. L. Keep, Coldwater. 


Pruss. Natl. —High Ins. Agency, Mt. Clem- 
ens. 

Reliance—Elmer Day, Detroit; High Ins, 
Agency, Mt. Clemens. 

Royal—Thomas Bolley, Houghton; H. S. De- 
Golia, Eaton Rapids; J. D. Hayes, Hermans- 


ville; C. Bennett, Alba, 

Security, Ct.—E. A. a oa Nunica; 
& Galster Co., Petoskey; J. S. Peters, Rochester; 
J. E. Ballard, Tawas City; G. A. Rathbun, Te- 
cumseh; Daniel Dyer, Akron; D. E. Hubbell, 
Croswell; A. Mohler, Fennville; A, W. Rice, 
Minden City; High Ins. Agency, "Mt. Clemens; 
W. H. Churchill, New Era; E. M. Day, De- 


troit. 

St. Paul—Richard Bates, Portland; C. A. 
Carnahan, Mt. Pleasant; D. W. Knapp, Sun- 
field; rare Bros., Traverse City; C. W. Red- 


fern, Whitehall. 


MICHIGAN NOTES 


0. A. Jenison, the Lansing, Mich., local 
agent who is to read a paper before the 
Fire Wnderwriters’ Association of the 
Northwest in October, is touring in Bu- 
rope. He will return the latter part of 
September. 

The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: American building, De- 
troit; The F. N. Arbaugh Company and 
Bates & Edmonds Motor Company, Lan- 
sing; Central Cut Glass Company, Sag- 
inaw; Eastern Michigan Edison Company, 
Richmond; L. B. King & Co. building, De- 
troit; Longstreet Lumber Company, Lan- 
sing; Maxwell Motor Company, Detroit; 
Michigan Screw Company, National Coil 
Company, Original Gas Engine Company, 
W. K. Prudden & Co., Rikerd Lumber 
Company, Robert Smith age: Com- 
pany and Wood Bros. anufac- 
iuring Company, Rpts Mg New books of 
estimates have been published for South 
Boardman and Waltz. The bureau has 
printed maps of Freesoil, Kawkawlin, 
Lawrence and. Six Lakes. 


INDIANA NOTES 


Report has been made on the plant of 
the U. Hame Company, at _ Tel 
City, Ind, "Risk is equipped with Inter- 
national 1913 wet and dry sprinkler sys- 
tem, classing system to excellent or worth 
95 percent protection credit. Line of in- 
surance, $200,900. 

An original report has been made on 
the sprinklered plant of the Indiana 
Veneer & Panel Company at New Albany, 
Ind. Risk is provided with Garrett 1913 
dry pipe sprinkler system, classed excel- 
lent or worth 90 percent promis credit. 
Line of insurance, $100, 

William P. Kelly, ~ ong nearly twenty 
years chief inspector of the Indiana In- 
spection Bureau, has resigned and will 
engege in the insurance business in South 
Bend. He will be succeeded by F. 
Powell, who for ten years has been chief 
inspector in Ohio, with headquarters at 
Cleveland, 


Wachtel 








IN ILLINOIS AND WISCONSIN 


FUNERAL OF WALTER PHINNEY 


Wisconsin Special Agent of the New 
York Underwriters Mourned 
by Many Friends 


The funeral of Walter B. Phinney of 
Milwaukee, special agent of the New 
York Underwriters, took place at the 
home of his wife’s father in Chicago 
Thursday. A number of the Wisconsin 
field men accompanied the body to the 
train and a. delegation attended the 
funeral in Chicago. Mr. Phinney was 
well known in Illinois, he having been 
connected with the Illinois Inspection 
Bureau, and was in charge at Spring- 
field. He married Miss Stripp, who 
was employed in the Chicago office of 
the bureau. The pallbearers were State 
Agent Robe Bird of the New York 
Underwriters in Wisconsin, R. L. Tan- 
ner, special agent of the company in 
Illinois; Earl Miller of the Illinois In- 
spection Bureau, T. M. Waller of the 
Millers’ National, Messrs. John Walker 
and McCurdy of the western depart- 
ment office of the North America. Mr. 
Phinney was formerly with the western 
office of the German American and 
hence was well known to western de- 
partment employes. 














Echo of Keokuk Dam Line 


Following the writing of the big 
Keokuk, Ia., dam line on a three year 
term basis, a company applied for re- 
lief in Illinois on a similar property 
at Rock Island. The Keokuk property 
was taken at the low rate of 20 cents 
for three years. Many companies re- 
fused it at the rate and others ob- 
‘jected to throwing down the bars and 
.extending the term plan to a class that 
is not entitled to it under the rules. 
-The governing committee turned down 
the term proposition at Rock Island 
‘but advised the applicant to “go to it” 
on the annual rate basis. 





Illinois Agency Appointments 

New Hamp.—Walter Roberts, Metropolis. 

Newark—Robert Illing, Pekin. 

Prov. Wash.—Edward Keating, Jacksonville; 
J. H. Sharp, Silvis, 

Reliance—J. W. Fox—Belvidere; 
Bowman, ankakee; G. A organ, 
ford; R. H. Stripe, Waukegan. 

Royal—Channing & Sheffner, Elgin. 

Security, Ct.—R. W. Jamison, Amboy; G. B. 
Garrett, Ashton; J. N. Todd, Belle Prairie; 
E. E. , Effingham; A. L. Carlisle & 
Son and J T. Peterson, Geneva; M. S. Weary, 
Lanark; Daggett & Chynoweth, Macon; W. 
E. Parr, Moet Dornseif Realty Co., Wor- 


den. 
Paul—A. L. Robertaan, Chicago. 


Thomas 
Rock- 


St. 
Springfield—J. E. White, Sandwich; W. C. 


Thompson, Chicago; S. C. Hopkins, Joliet; L. 
B. Johnson, Baker; John Stockbar, mont. 
Svea—Morris Land Loan & Trust Co., 


Morris. 

Westchester—W. D. Saunders, Harvard. 
estern, Ont.—F. M. McVeigh, Flora. 
Amer. Cent.—C. L. Ekiss, Bethany; Heasley 
& Kelley, Creal Springs; E. S. Dennis, Cross- 
ville; E. H. Bartels, Dieterich; Alsbrook Bros., 


Marion. 
Union, Eng.—F. S. Bates & Co., Chi- 


fay 
ag. Natl.—Godfrey & O'Neill, Tae, 
onn.—F, S. Bevan, Atlanta z 
ford, Bur ess; R. R. Sutton, red 
Concor ia—A,. L. Arthens, Cambridge; W. C. 
Chynoweth, Macon; T. J. Witwer, Neoga; R. E, 
Cotheart, Sadonus. 
Dubuque—R. C. Messner, Rockford. 
Equitable—Goeski & Son, Irving Park. 
Forest City—Harrell & Weas, Norris City. 
poate of Pa.—Mrs. E. Martin, Caroni. 
& L. & G., Eng.—R. B. Poppleton, Cam- 
Sansa W. Schell, Forrest; A. 


rad- 
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Michigan Commercial 


Insurance Company 
i ’ Lansing, Michigan 





A Live Company 


for 


Live Agents 





Writing 


Tourist Bagdage 
Fire and 
Tornado Insurance 


caleadil 


Automobile | 




















DETROIT, MICH. 
HAS BEEN 


PB esos cceccces «+++ $1,489,499.20 


D. M. FERRY. JR. E. J. BOOTH 
President Vice- 2 





THE MICHIGAN 


Fire and Marine Insurance Compasy 


FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 


IT [S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


H. E. EVERETT E. P. WEBB 
Secretary Asst 








W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vico-Pres. 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, 


OTTO E. GREELEY, Secretary 


CHICAGO 





FIDELITY SURETY 
Assets, $1,180,249.12 


LIABILITY PLATE GLASS 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Capital, $542,525 
GEO. M. COBB & C0., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


Surplus and Profits, $418,596.26 


BURGLARY AUTOMOBILE 





Assets $1,153,949.82 


W. H. MILLER, President 


ORGANIZED 1888 
LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, 


Surplus $589,603.10 


PENNA. 
A. S. McCONKEY, Sec’y & Treas. 





crowded with competition. 


25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 


Agents Wanted Everywhere 
in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 
Central Union Tel. Building, Indianapolis 








Joun G. Ewrne, President 








The Columbian National 


FIRE INSURANCE. COMPANY 
DETROIT, MICH. 


P. J. Brapy, Vice-Pres. M. W. Wutan, Secy.& Treas. 
Cash Capital, $500,000 Net Surplus, $225,000 
EDWARD BLIVEN, Managing Underwriter 


Reliable Agents Wanted in Michigan, Ohio, ;llinois, Indiana, Pennsylvania and Minnesota 











THE CONCORDIA FIRE 


INSURANGE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $600,000.00 
Reinsurance Reserve - 1,102,260.34 
Reserve for all other Liabilities 210,426.37 
Surplus to Policyholders - 1,100,660.70 
Total Assets - - = 2,413,247.41 





STATE AGENTS: 
JOHN DREISS, Chicago, IIL, for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 











E. G. FORD, Seattle, Wash., for Wash. and Ore. 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD CONN. 





CHARLES E. DOX 
MANAGER 





WESTERN DEPARTMENT 


39 S. La Salle St. Chicago, IIl. 
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Hatheway, Ottawa; J. W. Richardson, Warren; 
J. W. Scott & Son, oe. 
Granite State—A. K. Frey, South Chicago. 
North Amer.—I. D. Malbrough, Chicago; L. E. 
Ingram, Rutland; C. A. Leatherman, Wood- 
and, 
bridge; F. C. Viner, Cherry; L. E. Ingram, 
Rutland. : 
& Lan.—Hickox Ins. Agency, Spring- 


Lon. 
field; W. S. go. 
Li Pa.—F. J. Holt, Blue Island. 
Mich. Coml.—E. A. Bernbrock, Aurora. 
Mil. Mech.—J. M. Kralovec & Son, Chicago; 
D. C. Wilson, Collinsville; sles M. Craig, Le 


Mich. F. & M.—F. J. Wareham and I. A. 
Martin, Taylorville. ¢ 

No. River—Milligan & Ruff, Shelbyville; C. 
Marshall, Albion; G. F. Merion, Centralia; Miss 
N. P Parks, Taylor- 
ville; R. L. Wat- 


. Ott, Petersburg; E 
C. Barker, Lawrenceville; 

son, Aledo; O. B. Harrauff, Princeton; J. A. 

Riordon, Morrison. 


Natl. Union—L. C. Penningroth, Granite 


City. 
Northern, Eng.—S. J. Hillis, Metropolis. 
New Jersey—E. E. Morgan, Moline. 
Orient—W. S. Jones, Chicago. 
Old Colony—B. K. Durfee, Decatur. | 
Phoenix, Eng.—C. W. Johnson, Chrisman. 
Sun—C. E. Miller, Park Ridge; O. G. Hook- 
er, Pearl City; F. J. Wareham, Taylorville; J. 
P. Lundell, Chicago. 2 . 
Automobile, Ct.—G. C. Ahrens, Gillespie; H. 
Casper, Mattoon; S. S. Clapper, Moweaqua; C. 
L. Davis, Villa Grove; W. R. Dexheimer, Tay- 
lorville; E. E. Elstun, Greenup; S. A. Eskew, 
Effingham; C. W. Marks, Edwardsville; L. C. 
Martin, Robinson; A. Nicholson, Sullivan; M. 
Ozment, Johnston ars V. V. Rardin, Paris; 
J. Reinecke, Carlinville; H. Saylor, Jr., Pitts- 
field; A. W._S Smith, 
Collinsville; E. 


hera, rleston; J. F. 
B. Wiswell, Jacksonville. 
Wsburgh City—C. Marshall, Albion; = & 
Chynoweth, Macon; M. Craig, Le Roy; Cc. 
Barker, Lawrenceville; J. M. Ott, Petersburg; 
E. P. Parks, Taylorville; J. A. Riordon, Mor- 
rison. 

Aachen & M.—Leonard De France, Melrose 
Park; R. A. Napier & Co., icago. 

ial 


merican—J. F. Burnham, Chapin; Edwin 
Banks, Chesterfield; J. T. Evans, Grand 
Tower; C. C. Kennedy, Hinckley; 


N. J. —_ 
Newark; A. L. Murfin, Vernon; A. B. Cox, 
Silvis. ' 

California—R. C. Smith, Tuscola; T. E. 
Lindsey, Urbana. 

Fid., Phenix—O. W. Moore, Allerton; F. s. 
Bevan, Atlanta; S. J. Hillis, Metropolis; J. H. 
Sharp, Silvis; F. J. Wareham, Taylorville; A. 
C. Blair, Borton; Mrs. W. H. Cisne, Cisne; 
M. Trainor, Gilberts; J. D. Gornholz, Oakdale; 
Bertram Rees, Vermilion Grove; W. Holt, 
Jr., Prairie City; A. H. De Roo, Atkinson; 
Jacob Huff, Barry; C. A. Plowman, Herrick; 
Robert Huestis, Maple Park; W. A. Quacken- 
bush, Mason. 

Germania—Charles Pohl, Chicago; S. B. War- 
ren, Centralia; Judd & Homan and Whitten & 
Chsepion, Granite City; D. D. Dunkle, Mon- 
mouth. 

Glens Falls—O. J. Nelson, Morris; H. A. 
Fischer, Staunton. . 

Home—R. B. Poppleton, Cambridge; Miss 
Nettie Bristow, Sullivan; R. I. Pugh, Shelby- 
ville; Harrison, Bloomington; . = 

Schmidt, 
Harry 


Schurman Agency, Pekin; W. E. 
Carmi; James Murphy, Bridgeport; 
Casper, Mattoon; Roberts Ins. Agency, Anna; 
J. L. Anderson & Son, McLeansboro; Wilson 
Agency, La Salle; F. W. Stewart, Princeton; 
Henry Ream, Peru; H. W. Johnson, Ottawa; 
Greenleaf, Rutledge & Gales, Jacksonville; 
Krapp & Lees, Coal Valley; Kendrick & Gard, 
New Canton; Geo. Lauer & Son, Sublette; 
Henry Von Behren, Saint Peter; Emery Web- 
ber, Keenes; E. S. Combs, wating; 5, ae 
Sharp, Silvis; Conkling, Price & ebb and 
George Lundin, Chicago; J. Crawford, 
Jonesboro; L. A, Wallace, Valmeyer; S. S. 
ulton, Towanda; Samuel Helck, Grayville; 
C. C. Farr, Sr., Kewanee; F. C. Taylor, Em- 
ington; E. C. Wolfe, Macomb; W. J. Hart- 
zell, Bath; E. §S. Coombs, Carthage; David 
Zeiter, Casey; J. M. Davis, Deer Creek; T. B. 
Williams, Edinburgh; J. H. allmann, Em- 
den; E. G. Mundy, Mt. Carmel. 
Metropolitan—E. F. Watson, Wilmington. 
N. W. Natl.—Thomas Leonard, Jr., Rantoul. 
New Hamp.—W. R. Jenkins, Macomb; A. B. 
Alsbrook and R. W. Alsbrook, Marion; W. C. 
Thompson, Chicago. 
Netherlands—D. T. Ryan, Champaign. 
Phoenix, Ct.—O. P. Reynolds & Co., Car- 
rollton; Poorman & Tarman, Marshall; D. W 
Cooper, Newton. 
Peoples Natl—M. E. Gorman, Kewanee. 
Retail Merch. Assn. Mut.—W. J. Moore, 
Jacksonville. 
Sterling—R. C. Messner, Rockford. 
Teutonia, Pa.—Harwood & Hoobler, Ottawa. 


ILLINOIS NOTES 


‘ The Philadelphia Underwriters has 
ransferred at Olney, Ill., from John Von 
Gunten to T. M. Bourell. 


The German American has transferred 


at Alton, Ill, from Smiley & Co. to the 
Giberson Insurance Agency. 


Agents at Watertown, Wis., have issued 
policies to the Wolfram Shoe Company, 
ts North Water street, covering 
Conket on contents without coinsurance. 

ompanies are asking for specific insur- 
ance or the 90 percent coinsurance clause. 





DWELLING HOUSE INVENTORIES 
Write for prices 


THe WesTERN UNDERWRITER. 





THE PIONEER GERMAN FIRE INSURANCE COMPANY IN AMERICA 


HAMBURG-BREMEN 





United States Branch 
123 William Street 
York 


New Yor 
H. N. KELSEY, Manager 





ORGANIZED IN 1854 


AGENTS WANTED IN 





FIRE INSURANCE COMPANY 


HAMBURG, GERMANY 
ENTERED UNITED STATES IN 1858 


Total Losses Paid in the United States $27,000,000 


UNREPRESENTED POINTS 


Western Department 
Insurance Exchange 
Chicago, Ill. 
Conrad Witkowsky 
General Agent 


Pacific Northwest Department 
Board of Trade Building 
Portland, Oregon 
Davenport-Dooly Company 
yeneral Agents 




















IN THE GREAT NORTHWEST 


OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








SPRINKLERED RISK LOSSES 


Two Total Losses Reported in Wash- 
ington State Where Approval 
Was Withdrawn 








The Washington Surveying and Rat- 
ing Bureau, of Seattle, has furnished 
companies with a list of sprinkler fires 
that occurred in Washington from July 
1, 1912, to July 1, 1913. There were 
twenty-six fires reported, of which no 
claims were made in fifteen cases; but 
two were total losses, four, nominal 
loss; two losses amounting to $200 
each; one loss of $100, one of $500 and 
one of $700. 

One total loss was the saw mill, 
planing mill, shingle mill, dry kiln and 
platform of the Reliance Lumber & 
Timber Co. at Alder. The cause was 
an exposure fire. The approval was 
withdrawn and reduction in rate can- 
celled Sept., 1911, on account of water 
supply being neglected. There was no 
water available when the fire occurred. 
The other was the saw mill plant of the 
Washington Mill Co. at Pt. Hadlock, 
where the cause was unknown. The ap- 
proval had been withdrawn and reduc- 
tion in rate cancelled. The equipment 
was old and in bad condition and the 
inspectors stated that the sprinklers 
would not hold a fire in check unless 
favorable conditions were at hand. 





ANTITRUST LAW QUESTION 

The attorney-general of Minnesota is 
now endeavoring to decide whether or 
not insurance is a commodity. If it is, 
standing will be given to two complaints 
against the Minneapolis Underwriters As- 
sociation, alleging that its rules are in 
violation of the state antitrust statutes. 
The latest complainant is James Dwyer, 
a member of the last legislature, who 
attempted to place business without com- 
plying with the rules of the organiza- 
tion regarding brokerage. Commissioner 
Preus had arranged for a hearing of the 
complaint of Wilson & Force who were 
barred from membership. The hearing 
was before the attorney-general. 


DRAWS LESSON FROM BIG LOSS 

State Fire Marshal Ole O. Roe of Iowa 
is putting out some interesting literature 
on the fire prevention question. He sub- 
mits figures showing that the fire loss 
for the first six months of the present year 
was $376,411 in excess of the same for 
the corresponding six months last year. 
Likewise he is including the total for the 
year 1912, when the fire loss was $4,942,- 
000. Mr. Roe follows the figures with a 
little sermon on the text, “an ounce of 
prevention is worth a pound of cure.” He 
winds up the subject with some educa- 
tional advice and asks the cooperation of 
the people of the state in ieducing the 
tremendous fire loss which he points out 
is much in excess of what it should be 
in Iowa. 


INDICTED FOR ARSON 
Samuel Silvertsen, proprietor of a wom- 
an’s tailoring establishment at 1030 Ni- 
collet avenue, Minneapolis, and R. H. 
Blinkerberg, who held a mortgage on Si- 
vertsen’s fixtures, have been indicted in 





connection with a fire which occurred in 
the latter’s store last week. The charge 
is arson in the first degree. 


USE BLOODHOUNDS IN ARSON CASE 

Bloodhounds have been pressed into 
service in chasing down incendiaries in 
northeastern Iowa. 


Near Mason City, a 








brace of dogs were put to work following 
the burning of four haystacks on the 
farm of Isaac Van Hovel. The animals 
many times went to the home of J. F. 
Engleman, a farmer living close by, and 
after repeated tests the latter was ar- 
rested and taken to Garner to jail. 


Minnesota Agency Appointments 

N. W. F. & M.—P. A. Hartman, Pierz; Silas 
Utzinger, Racine; O. B. Eckman, Roseau; M. A. 
Bussen, Richmond; F. A. Dundas, St. Paul; 
F. E. Sylvester, Seaforth; O. H. Hitzemann, 
Swanville; W. A. Hinton, Truman; Paul Doepke, 

anda; T. A. Fallgatter, Wilmot; L. L. Ol- 
son, Kent; T. A. Pumper, Lonsdale; C. M. 
Credicott, Mapleton; F. T. Schaeffer, Amerit; 
Violet Zeitler and C. A. Egan, Austin; J. J. 
Grems, Byron; Gustave Backer, Clements; D. 
Reed, Comfrey; A. P. Mellquist, East Union; 
A. E. Green, Florence; F. M. Jones, Geneva; 
Charles Foulon, Ghent; G. A. Wiedenheft, 
Good Thunder; L. H. Colson, Hewitt; J. E. 
Ransom, Albert Lea; Wirt Wilson, E. A. 
Force and G. E. Murphy, Minneapolis; Nels 
Quam, New London; A. C. Walker and Wil- 
liam Morgan, Pipestone; C. E, Gilbert, Fores- 
ton; E. H. Weber, Frost. 

Twin City—E. B. Congdon, Crosby; C. R. 


Palmer, i ; C. F. Franz, Richville; 
wis Wishienski, Foley; C. W. Silvernale, 
Currie; F. J. Hanzel, Montgomery; O. D. 


Ponsford, Mayer; Frank Rieland, Freeport; A. 
Westrom, Grasston; J. W. McCaffrey, La 

Crescent. 

Bankers & Merch.—J. A. Halvorsen, Hartland; 
H. E. Johnson, New Richland; P. M. Lyons, 
Madison Lake; G. G. Hastings and F. H. 
Gores, Wadena; N. A. Peterson, Red Wing; 
A. M. Johnson, Dawson; R. F. Anderson, De- 
troit; J. E. Nelson, Albert Lea. 

Mass, F. & M.—R. C. Hayner, Bemidji; G. 
K. Chamber, East Grand Forks; H. E. Graf- 
fan, Grand Rapids; N. E. Jondahl, Cass Lake; 
E. J. Wheeler, Moorhead. 


Springfield—W. T. Morgan, E. J. Feldman 
and A. C. Walker, Pipestone; A. i Leraas, 
Barrett. 

Germania—Miss Bertha Hermann, Fergus 
Falls; Carl Bolander, Little Falls; Hubert 


Hanson, St. Cloud; A. A. Johnson, Warren. 

Queen—F. C. Falk, Braham; . Long, 
Osakis; H. E. Hanson, Windom. 

London—J. S. Effertz, Belle Plaine; O. G. 
Olson, Zumbrota. 

Fire Assn.—Jennie M. Hall, Rochester; B. J. 
7 ye Park. 

ich. Coml.—W. A. Reudeman, St. Paul; H. 

H. Wilberg, Blooming Prairie. i 


North River—G. L. Brozich, Ely; Ida S. 
Mattison, Virginia. 

Svea—L. U. Young and B. N. Wheeler, 
Duluth. 


Northern, Eng.—F. C. Falk, Braham. 
Phoenix, Ct.—H. A. Hubbard, Ranier. 

Brit. Amer.—G. D. Murphy, Minneapolis. 
Fireman’s Fund—O. W. Harrison, Kensington. 


MINNESOTA NOTES 


Theron G. Hawkes, manager of the in- 
surance department of William M. Prindle 
& Co. at Duluth, Minn., died suddenly in 
that city recently, aged 51. 

The Western Sprinklered Risk Associa- 
tion has captured the line on the plant 
of the Duluth Steam Boiler & Manufac- 
turing Company, 366-382 Garfield avenue, 
Duluth, Minn. 

Attention ‘of companies has been called 
to the fact that agents at Minneapolis 
have issued policies on the new Central 
high school and used clauses printed in 
type smaller than long primer, which is 
required by the law. 

Report on the sprinklered retail dry 
goods store of the Interstate Mercantile 
Company, 66-70 East Third street, Winona, 
Minn., shows the Lapham 1913 wet pipe 
sprinkler system as fair, or worth 70 per- 
Site acca credit. Line of insurance, 


NORTHWESTERN NOTES 


W. D. Allely and Chester L. Arnold of 
Billings, Mont., have purchased the in- 
surance, bonding and real estate busi- 
ness of E. B. Camp. The firm will operate 
under the name of Allely & Arnold. 

New tariffs are out for Elk Point, Scot- 
land and Stickney, 8. Dak. Owing to fa- 
vorable loss ratios, 25 percent reduction 
from published estimates is recommended 
for Elk Point and Stickney and 33% 











percent for Scotland. 





THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 











OKLAHOMA AGENTS TO MEET 





State Association Trying to Work Up 
a Large Attendance for the 
Annual Gathering 





The Oklahoma Association of Local 
Fire Insurance Agents, which will hold 
its annual meeting in Oklahoma City 
Oct. 1-2, is making a campaign of edu- 
cation to awaken the agents to the 
need for trained men in the fire insur- 
ance business and the importance of 
every agent knowing all that he possi- 
bly can know about the business in 
which he is engaged. 

“The trouble now is that there is 
too much insurance written by people 
who don’t know and don’t care and 
who are only after the premiums, with- 
out regard to the interests of the man 
who insures with them. That is the 
sort of condition that we are trying to 
do away with,” said J. C. McCullough, 
secretary of the association. 

With this idea in view special efforts 
are being made to secure a large at- 
tendance at the coming convention, and 
it is believed that from 150 to 200 
Oklahoma agents will be in attendance. 
The convention date was set during the 
state fair with the idea that it might 
be possible to get a larger attendance 
in that way. 

Demurrer Up Next Week 

With the beginning of the new term 
of the Shawnee county, Kan., district 
court next Sept. 2, the demurrer to the 
petition of,the fire insurance companies 
doing business in Kansas in which per- 
mission to increase rates is asked, prob- 
ably will be disposed of. Attorney 
Robert Stone, representing the com- 
panies, believes there is no doubt but 
that the demurrer will be overruled and 
that the court will then hear the case 
on its merits. The hearing is expected 
to be set sometime during the coming 
term. 

Attorney Stone not only is confident 
that the demurrer will be overruled, 
but also that the companies will win 
the fight for better rates in Kansas, 
that will take the state out of the class 
which has been proving the dumping 
ground for money collected in other 
states and place it upon a self sup- 
porting basis. 








Oklahoma City’s Department 

A considerable number of the re- 
cruits who were taken into the Okla- 
homa City fire department following 
the recent firemen’s strike have failed 
to pass the physical examination and 
about twenty or twenty-five of the 
strikers were able to get their old places 
back by reason of that fact. 

The matter of a permanent chief for 
the . has not yet been set- 
tled. Tony Myers, assistant chief, who 
went out with the strikers, has been 
reinstated by the commissioners, and 
given a probationary appointment. 

C. A. Clark of Weatherford, presi- 





dent of the Oklahoma State Firemen’s 
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Association, has been in Oklahoma City 
investigating conditions and intimates 
that the association will not take any 
action in regard to the situation. At the 
last meeting of the association, before the 
Oklahoma City trouble came up, Mr. 
Clark read a paper in which he con- 
demned the action of any paid depart- 
ment which would walk out and leave 
a city without proper protection. 





PUBLIC SENTIMENT SOUNDED 


Up to Companies to Hold Good Will 
of Missouri People By 
Dignified Bearing 








A number of managers have visited 
Missouri since the companies resumed 
business, especially the large cities, and 
all of them believe that public senti- 
ment is favorable to a better set of fire 
insurance laws in the state. The fight 
made by the companies has been pro- 
ductive of good, both among the agents 
and the premium payers. Consider- 
able thought has been given to fire in- 
surance and its necessity has been 
brought home forcefully to the people. 
Those who are in touch with Missouri 
conditions say that a splendid program 
of legislation is in sight provided the 


companies behave themselves and con-. 


duct their business in the state in a 
dignified way. A mad scramble for 
business at all kinds of rates will nullify 
any good that has been secured so far. 
With the decision as to the Missouri 
Inspection Bureau, it is thought that 
with it in running order again the situa- 
tion will be more steady, especially in 
St. Louis where there has been more 
or less rate confusion. 


Glore Made Secretary 


At a meeting of the Kansas City, 
Mo., Fire Underwriters Association last 
week, Lyle A. Stephenson, who has 
been for a year and one-half secretary, 
resigned and Franklin D. Glore, a 
young attorney of that city, was elected 
secretary. 

It is the idea of the Kansas City Fire 
Underwriters Association to have a 
secretary not in the insurance business, 
and Mr. Glore, who is especially 
adapted for the position, is expected to 
do much to make the association a 
success. 





Will Continue the Organization 

Notwithstanding the resumption of 
business in Missouri by the fire com- 
panies, J. H. O’Reilly, who is organiz- 
ing the St. Joseph Fire, will continue 
with the work. It is possible that the 
company will not aim for as large cap- 
ital and surplus as originally intended, 
but Mr. O’Reilly states that stock is 
being sold every day. He was the 
main factor in organizing the Occi- 


dental Life and Occidental Fire of New 
Mexico. 





Waterworth and Hess in Charge 

At the meeting of the Missouri com- 
mittee of company managers in Chicago 
last week James A. Waterworth and 
Harold M. Hess were delegated to op- 
erate the Missouri Inspection Bureau, 
its name being changed from the Mis- 
souri Actuarial Bureau. Mr. Water- 
worth was formerly rater for St. Louis 
and Mr. Hess was manager of the Mis- 
souri Actuarial Bureau. 





RESIGNATIONS WERE RECALLED 


The resignation of the Orient and Ger- 
man Alliance by the R. B. Jones & Son 
agency at Kansas City, Mo., after it had 
secured the sole agency of the Hartford 
aroused much interest in local circles. 
fhe Jones agency recalled the resigna- 
‘ons and the German Alliance returned. 
The Orient, however, has a deal on with 
another office, and will not go back to its 
former agency. 


ACCUSED WILL BE BROUGHT BACK 
Bert Porter, alias Bert Cox, is to be 
returned to Walthill, Neb., from Row, 
Okla., to answer to the charge of arson. 
as soon as he recovers from bullet 
+ Nagel re = to qnabte him to travel. 
ore or less undesirabl iti- 

zen at Walthill until a pool hall = oe 
stroyed by fire on the night of Dec. 3, 
1912. He was arrested at Sioux City, 
Iowa, on the charge of setting the fire, 











CASH CAPITAL 


SURPLUS TO POLICY HOLDERS 


F.C. VAN DUSEN, Prest. 
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WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 
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JOHN D. McMILLAN, V.- Prest. 











but escaped by the habeas corpus route. 
Lou Richmond, a local character at Walt- 
hill, known as Kentuck,” was convicted, 
however, and is in the penitentiary serv- 
ing an indeterminate sentence of from 
one to twenty years. He made a confes- 
sion implicating Porter, and with this 
fresh evidence a new search was begun 
for him. Fire Commissioner Ridgell of 
Nebraska has spent $1,000 in locating 
him. When found, he resisted arrest, and 
an Oklahoma deputy sheriff nearly killed 
him. It is said that Porter has been aided 
in his flight by a wealthy citizen of Walt- 
hill, who is sweating considerable over 
late developments, because of his own 
good chances of going to the pen. 





MUTUAL WILL NOT OPERATE 


President J. B. Reynolds of the Kansas 
City Life states that the town mutual fire 
company that the life company arranged 
to have in the field, owing to the insur- 
ance famine will not start, inasmuch as 
the regular companies have resumed. 
“The mutual was gotten under way,” said 
Mr. Reynolds, “merely to protect our 
loans. We had our property pretty well 
covered up to Oct. 1, but after that if 
the companies had not returned we would 
have been pinched. “We are only in the 
life business and hence the mutual will 
be disbanded.’ 





RETURNS TO LOCAL AGENCY 

Robert M. Clayton, who has been spe- 
cial agent for the Fidelity & Casualty in 
Michigan and northern Indiana, has re- 
turned to Hannibal, Mo., to resume the 
local agency connections with his father, 
George D. Clayton. 

New offices are being prepared at 225 
Broadway and the firm, which will here- 
after be known as George D. Clayton & 
Son, expects to take possession of their 
new quarters by Sept. 1. 





Missouri Agency Appointments 


Amer. Cent.—D. E. Adams, Hannibal; J. T. 
Randolph, Higbee; George Swindle, Stark City; 
R. H. Peck, Strasbrug; B. F. McCarty, Wash- 
burn; G. W. Poynter, Biglow; Henry Phillips, 
Eldon; M. T. Early, Fairplay; Walter Frytag, 
Graham; Field & Poe, Gower. : 

Buf. Coml.—Peterson & Co., Kansas City. 

Connecticut—W. H. Allen, Maryville; F. H. 
Kreismann, St. Louis. 


Citizens, Mo.—J. M. Johnson, Monroe City; - 


G. R. Avis, St. Louis. 

City of N. Y.—M. S. Snyder, Trenton. 
Continental—W. H. Allen, Maryville; W. G. 
Travis, Butler. 

Fire Assn.—S. D. Lyne, Stewartsville. 
— State—Townley Culbertson, 
ity. 

Ger. Amer., N. Y.—R. A. Spencer, Hannibal. 

State of Pa.—G. H. Devol, Kansas City. 
North Amer.—J. W. Holloway, Butler; R. E. 
Snodgrass, Maryville; W. T. Ball, Ethel; Ed- 
ward Otis, Maryville; W. O. Doyle, Hunts- 
ville. 

L. & L. & G., N. Y.—J. F. Rhodes, W. R. 
Davis and C. G. Clasby, El Dorado Springs. 
_Lumber, N. Y.—W. A. Dallmeyer, Jefferson 


ity. 
Maryland Motor Car—J. W. Walker, Joplin. 


Mech. & Trad.—J. M. Shields, Jackson. 
Mil. Mech.—J. W. Tindall, nd J —_ 
. Hoff- 


Mechanics—F, E. Hoffman and H. 
Kansas City; J. E. Lawton & Son, St. Louis. 


Kansas 


man, Sedalia; James and Martha 


Natl.-Ben Franklin—W. J. and’C. A. Berk. | 


ley, St. Louis. 

Springfield—G. A. Barratt, Novinger; R. L. 
Brightwell, Drexel; James Rhodes, W. R. 
Lewis and C. G. Clasby, El Dorado Springs; 





STRICTLY FIREPROOF 


wi BREVOOR 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near LaSalle . 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


Dew, | 


“A Centenarian” Established 1808 


Atlas Assurance Co., Ltd. 
London, Eng. 


U. S. Surplus Over $1,000,000 


A Representative Company for Representative Agents 


Fer Aer WESTERN DEPARTMENT, _CHICAGO, ILL. 
Exceptional facilities for handling Surplus and difficult 


Ss U R Pp L U S lines and unusual forms of insurance in best American 

: and Foreign companies and at Lloyds, London. 
LINES AND your susiness soLiciTzD; PROMPT ATTENTION 
FLOATERS 


F. R. THOMPSON 
The Humboldt Fire Ins. Co. 


Insurance Exchange, Chicago, Ill. 
PITTSBURGH 
1871 
A. H. TRIMBLE, President 














Capital $300,000. Surplus $576,984.26 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plan 
EDWARD HEER, Secretary 











Successfully Completing Its Organization 
[| Ohio’s largest Fire ll 


Insurance Company 


THE CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 


with some of the most prominent manufacturers, bankers and busi- 
ness men of the State on its directorate and as large stockholders; 
has now sold sufficient stock to insure the completion of its organi- 








zation. It will give Ohio a large fire insurance company worthy of 

the State’s importance, insurance and otherwise. Unlike other 

ventures, this company will have a large surplus and financial 

strength equal to the best. Ne Xe Ne — Xe 
A fow Address the PARK BUILDING 
Stock Salesmen 
Wanted Company CLEVELAND, O. 














The Indiana and Ohio Live Stock 


Insurance Company 
OF CRAWFORDSVILLE, IND. 
Organized in 1886. Cash Paid-up Capital $200,000 


Assets Almost a Half Million Dollars 


q Producing agents wanted in all unoccupied territory where the Company is wri : 
business. It pays to sell Live Stock Insurance if you represent the “Indiana and Ohio. 
Promptness and fair de: make it po with farmers and stockmen. Our system 
of advertising is helpful to the agent. rite Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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G. C. Wood, Smithville; W. H. Oberbeck, St. 
Louis; i. C. Jacobs, Richmond; P. D. Higbee, 
Kirksville. 


i 

N. B. & M., N. Y.—C. E. Droda and W. S. 
Drozda, St. Louis. : 

Westchester—G. H. Devol, Kansas City. 

Natl, Ct.—J. C. Guy, Oak Grove. 

Pruss. Natl—M. S. Snyder, Trenton. 

Phoenix, Ct.—Fred Krone, L. E. Balson, J. 
C. Figge and David and Albert Meyer, St. 
Louis; Miller & Ellis, Brandsville. 

Prov., Wash.—E. M. Forster, Huntsville; 
Kelso & Hall, La Plata; E. F. Gutekunst, 
Moberly. 

Royal—J. T. Powers, St. Louis; McCarty & 
Son, Stanberry. 


Kansas Agency Appointments 
Security, Ct.—W. S. Albright, Leavenworth; 
J. A. Drinen, Monument; G. D. Garver, Wich- 


ita. 

Springfield—H. B. Heilig, Roxel; E. H. Arm- 
strong, Gypsum. 

Phoenix, Eng.—J. H. Henderson, Iola. 

Agricultural—Louisa E. Young, Independ- 
ence. 

Amer. Cent.—J. D. and Mattie D. Bower 
Mound City; C. E. Wilson, Colony; E. W 
Morgan, Coffeyville. 

Boston, Mass.—Louisa Young, Independence. 

Concordia, Wis.—E. W. Caywood, Clifton; W. 
B. Keplinger, Dodge City; J. S. Hileman, 
Edna; H. F. George, Girard. 

Connecticut—C. Barnes, Arkansas City; 
C. R. Houk, Bird City; Harry Brice, Cimar- 
ron; Omar Abernathy, W. S. Albright and C. 
W. Goss, Leavenworth; T. J. Pogue, Hevens- 
ville; H. W. Heim, Frederick. 

Franklin, Pa.—E. D. Rice, Neodesha. 

Mich. Coml.—J. S. Swetlich, Emporia. 

National, Ct.—J. E. McConnell and J. L. 
Garver, Wichita. 

Natl. Union—W. P. Moody, Cawker City. 

Phoenix, Ct.—Charles Shaffer, Bunker Hill. 

Westchester—J. A. Dickerson and J. A. 
Boecher, Parsons. 

Wmsburgh City—J. F. Swetlich, Emporia. 

Western, Ont.—T. D. and F. R. Fitzpat- 
rick, Salina. 

Springfield—J. H. Henderson, Iola; J. C. 
Case, Belvue; J. D. Weaver, Maple Hill; W. 
H. Slaughter, Strawn. 








MISSOURI NOTES 


The Netherlands has applied for admis- 
sion to Missouri. 

The German Alliance will remain in 
agency of R. B. Jones & Son at Kansas 
City, Mo. 

H. R. Ellison & Bro. have been ap- 


pointed St. oLuis agents of the London 
Assurance. 


The Sun of England has appointed the 
Wallace Insurance Agency and _ the 
Fletcher-Cowherd Agency to represent it 
in Kansas City, Mo. 

L. H. Stubbs, the St. Joseph, Mo., local 
agent; who has been in the limelight as a 
public speaker during the last year, spoke 
on fire prévention at the Maysville, Mo., 
chautauqua recently. 

David Meyer, formerly fire manager of 
the Mercantile Insurance Agency of St. 
Louis, Mo., and his brother, Albert Meyer, 
have opened the Meyer Insurance Agency 
at 352 Pierce building. They have been 
appointed sole agents of the Wisconsin 
Underwriters’ department of the Con- 
cordia Fire Insurance Company of Mil- 
waukee, and have been given independent 
lines in the Union Fire of Paris and the 
Glens Falls of New York. 


GENERAL WESTERN NOTES 

Whitney Palache and James Wyper, 
who have been elected vice-presidents of 
the Hartford Fire and will soon take up 
their new duties at the home office, are 
to be given a farewell dinner by San 
Francisco agents Aug. 28. 








Tornado Schedule Mandatory 

It is understood that the New Jer- 
sey law compelling schedule rating ap- 
Plies to tornado and sprinkler leakage 
business and companies writing these 
lines are considerably disturbed. If 
the insurance department rules that the 
law does apply the companies will be 


compelled to file rates not later than 
Oct. 24. 





There are turns in the smoothest prog- 
ress, with danger of skidding. 





Every Room with Bath European 


Che Brown 


Des Moines, Iowa 
$250,000 New Fireproof Hotel 
ERNEST W. BROWN, President 


The Popular Home for 
Transient Insurance Men 


Hotel De Luxe Roof Garden 





KENTUCKY AND THE SOUTH 


REPORT ON SPECIAL SESSION 


Threat That Fire Marshal Appropria- 
tion in Tennessee Will be Reduced 
to $10,000 Annually 


While Governor B. W. Hooper will, 
in all probability, not call an extra ses- 
sion of the Tennessee legislature, for 
the next thirty days, now that an extra 
session is certain, keen interest in in- 
surance quarters, with special reference 
to field men for the fire companies, is 
being manifested with regard to the 
attitude which will be assumed toward 
insurance legislation. 

The openly made threats of the regu- 
lar Democrats, who will control both 
branches of the general assembly, to 
strip the appropriation bill to the core, 
and reduce the fire marshal’s depart- 
ment appropriation, from $25,000 to 
$10,000, has produced a feeling of in- 
tense uneasiness among the field men, 
who foresee a crippling of the efficiency 
of this department, when arson is prov- 
ing such a serious menace just at this 
time. Incensed over their failure to 
pass an appropriation bill which was 
alleged to be loaded, at the session just 
closed, the “Regulars” charge that they 
= write a bill which will be cut to the 

one. 


SAY BOARD DIDN’T MEAN IT 
Took a Swipe at Rates to Make Com- 


panies Come Across—Other 
Matters Up 























Since the state insurance board of 
Kentucky has agreed to postpone the 
effective date of the new tobacco 
schedule until October 1, in order to 
give opportunity for it to be amended 
the opinion has been generally ex- 
pressed by fire underwriters in that 
state that the rating authorities did not 
expect to put the schedule as promul- 
gated into effect, but simply hoped to 
force the companies to show their hand. 
It is explained that the state board 
has had a lot of trouble getting in- 
formation about the experience of the 
companies regarding tobacco ware- 
houses, and consequently a large slice 
was arbitrarily cut off the rates in order 
to get the companies to unburden re- 
garding premiums and losses. 

Ruby Laffoon, chairman of the state 
board, has announced that an agreement 
has been reached with the companies 
whereby they will use a uniform form 
showing premiums and losses on various 
classes of risks, with the idea of enabling 
the board to determine whether rates on 
the various classes are too low or too 
high. The form of report to be used has 
been up for several months. 

One of the matters the state insurance 
board is expected to take up in the near 


.future is the adoption of a uniform table 


by means of which to rate the entire 
state. At present the tables used range 
from 50 to 80, Louisville getting the 
minimum, as a result of which rates 
charged in the Kentucky metropolis have 
become entirely too low, in the opinion of 
many agents and field men. Instances 
are noted of large insurers coming into 
the offices of the agents, after new rates 
have been put into effect, canceling their 
policies at the short term rates, having 
the insurance rewritten at the new rates 
for the full term, and then leaving with 
money in their pocket. 

The adoption of the 60 table for the 
entire state would relieve the situation, 
many underwriters believe, enabling rates 
to be brought up in Louisville and low- 
ered somewhat throughout the rest of the 
state. This would do more to equalize 
the situation than any other step. If 
the state board declines to allow Louis- 
ville to be rerated on the 60 table, as 
seems necessary if the companies are to 
pay expenses in that city, it will indi- 
cate, insurance men point out, that it 
does not desire to equalize rates, but 
merely to reduce them. 


Campaign for New Members 

At a recent joint meeting of the exec- 
utive and membership committees of 
the Kentucky Association of Local Fire 
Insurance Agents, held in Louisville, 
it was decided to prosecute an active 
campaign for members. It was agreed, 
however, that the campaign would be 
conducted by pointing out the benefits 
of membership, rather than merely urg- 








CARL FISCHER 
Vice-President 






H. H. HAND Cc. R. VERRY 
Secretary and Gen'l Mgr. Treasures 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 


SHC URITY 


Fire Insurance Company of Davenport, Ia. 
Ss. FF. GILMAN, Pres’t M,. Ce HBINesCH, seo’ y 
CASH CAPITAL $200,000 


This Company has had 28 of successful business experience, and is now doing 
business in Iowa, Illinois, Wiscseaia, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


ABSOLUTELY FIRE PROOF | 1898 Fifteen Years of Service 1913 


The Martin Hotel) Security Mutual 


190 Rooms With Bath Fire Ins. Co. 

50 Rooms Without Bath Chatfield, - - Minn. 
Center Insurance District 

The Patronage of Insurance Men Is Insures Against Loss by Fire, 


ae Lightning or Tornado 
W. B. NATION, Manager 
Sioux City, lowa oS eee 


Retail Merchants Association Mutual Fire Insurance Company 


FARGO, NORTH DAKOTA 


INSURES AT ACTUAL COST FOR ONE, THREE OR FIVE YEARS 


Adopted as the Insurance Department of the Retail Merchants Association of North Dakota 
at Dickinson, N. D., July 1ith, 1912. 
J. T. NELSON, Pres dent W. W. KING, Secretary 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 


Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


Merchants National Mutual Fire Ins. Co. 


FARGO, NORTH DAKOTA 
Saved its Policy-holders over $85,000 in less than Nine Years 


Give us some insurance and share in this saving 
F. H. WILDER, Secretary LARS CHRISTIANSON, President 



































OF SIOUX FALLS, SOUTH DAKOTA 











GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec’y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


A consolidation of the Twin City Fire CASH CAPITAL $500 000 
’ 


and Middlewest Fire Insurance Companies 
Local Representatives Desired in Montana 





FIRE— LIGHTNING —TORNADO—HAIL— INSURANCE 
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ing agents to join, as it is believed 
by some of the officers that too many 
of the agents in the interior of the 
state believe that the requests for mem- 
bership are due to a desire for reve- 
nues rather than the extension of real 
benefits. This wrong impression will be 
corrected, as it is asserted that if the 
agents understood the advantages de- 
rived many more would send in appli- 
cations. Henry Coons, of Kemper & 
Coons, Louisville, is secretary of the 
association. 


ASSUME DUTIES SEPT. 10 

F. M, Drake, special agent of the North 
America in Kentucky and Tennessee, will 
leave that company Sept. 10, it has been 
announced, to become secretary of the 
Fire Underwriters’ Association of Ken- 
tucky and the Kentucky State Fire Pre- 
vention Association. His resignation is 
to become effective on that date. 


GET SUN UNDERWRITERS 
Effective Sept. 1, Cooper & Hall of 
Nashville have been appointed state 
agents of the Sun Underwriters of Lon- 
don, operating under and reporting to the 
western department of the company at 
Chicago. 


KENTUCKY NOTES 


A series of incendiary fires has been 
reported from Upton, in Hardin county, 
Kentucky. 


Richard D. Langan has been made a 
member of the firm of P. Viglini & Co., 
leading local agents of Louisville. Mr. 
Langan has been with the firm for the 
past year. 


An agency change in Louisville is the 
adoption of the style of Timberlake & 
Trueheart. by the well known firm of 
Thomas ©. Timberlake & Co, Charles T. 
Trueheart has been a member of the firm 
for some time, but only recently was the 
change of title decided upon. 


Country store losses have continued to 
pe up during the past few months in 

entucky, and field men are pointing out 
that the state insurance board would do 
well to figure premiums and losses on 
outside mercantile stocks with a view to 
correcting the rates if they prove to be 
too low. 

The Chapman Insurance Agency, Louis- 
ville, has taken the agency for the Ur- 
baine Wire of Paris and the County Fire 
of Philadelphia. This gives the concern 
two first agencies, in addition to the sec- 
ond agencies of the Home of New York 
and the National of Hartford, with which 
it started several months ago. The firm 
is now eligible for election to the Louis- 
ville board. 


TENNESSEE NOTES 


The preliminary hearing of Sam L. 
Lovell, county court clerk of James 
county, Tennessee, charged with having 
burned the court house at Ooltewsh some 
time ago, which was held there last week, 
resulted in his being bound over to the 
grand jury on a charge of arson. He was 
released from jail on $1,000 bond. 


RENDERS PUBLIC SERVICE 


(CONTINUED FROM PAGE 4) 
Trade Associations, etc.—The office of 
the exchange has alWays been open for 
conference with committees or represen- 
tatives of trade associations of all kinds 
in order to secure a free interchange of 
information as to hazards, trade condi- 
tions and the make-up and results of the 
rate making schedules applicable. 

Storage Warehouses Schedules 

Fourth, Storage Warehouse Schedules, 
Forms and Rules—No better illustration 
can be found of the way in which the ex- 
change combines the work of careful dis- 
crimination of hazard with that of safe- 








guarding the public as well as the under- 
writers from the unnecessary threat of 
fire, than in its well-known “Alaphabeti- 
cal List of Charges for Mrechandise in 
Listed Storage Stores” and the rules and 
forms accompanying it. Not only are 
separate rates made for some 1,500 kinds 
of commodities likely to be found in such 
stores, but regulations are framed and 
enforced against the storage of articles 
of high hazard in the same premises with 
nonhazardous merchandise. 


Other Imrovements Noted 


Fifth. Miscellaneous—Among the kinds 
of improvements brought about by ex- 
change methods and of which no mention 
is made by classes in the foregoing para- 
graphs, may be included the removal of 
untidy (dirty) conditions; installation of 
metal receptacles for ashes, waste, etc., 
vacuum exhausts for shavings and wood 
dust into vaults; installation of water 
casks and pails; the provision of metal 
gas connection in place of rubber tub- 
ing; restriction and regulation of gasolene; 
correction of defective electric wiring; in- 
stallation of chemical hand fire extin- 
guishers; the enclosing of stair, elevator 
and other openings between floors; pro- 
tection of window openings; the discour- 
agement of large and unbroken areas and 
excessive heights; the introduction of fire 
walls; the installation of automatic 
sprinklers; brick construction in place of 
frame; fireproof construction in place of 





FIRE 


Automobile and Farm Departments 


TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins. Co. - - - - 
United States Fire Ins.Co. - - 
Nassau & Dutchess Fire Ins. Co. 

Richmond Ins. Co. - - - - - 
Union of Buffalo- - - - - - 





THE CAPACITY OF THE ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 





Surplus to 
Assets Policyholders 
$3,684,956.39 $1,266,393.72 CRUM & FORSTER 
2,476,951.86 901,750.56 Western Department 
1,110,427.61 690,472.05 FREEPORT, ILL. 
1,482,343.38 802,593.47 7 
471,723.51 341,635.94 FRED M. GUND 
327,455.35 274,806.30 Manager 











ordinary, etc. Not less than 16,000 im- 
provements of this kind are made an- 
nually and allowance granted therefor in 
rates by the exchange. 
Gives Information to Public 

Collateral to this exchange gives in- 
formation to the public as to how im- 
provements shall be made, furnishing 
without charge (unless the undertaking 
be a very large one calling for an un- 
usual amount of time and attention) in- 
formation and instructions as to the “In- 
stallation of Fire Pails,” ‘Receptacles for 
Ashes, Rubbish and Other Waste,” 
“Watchman and Clock Service,” “Fire Re- 
sisting Appliances,” “Chemical Hand Fire 
Extinguishers,” in addition to which, 
reams of manuscript instructions are 
given out in answer to special inquiries 
every year. Copies of the schedule of his 
rate may be had by any property owner 
for the asking, and he is thus able to 
see exactly how his rate is made up and 
how reductions can be obtained by mak- 
ing specific improvements. 





Electric Garage Hazards 
One company has just paid a $185 
loss on an electrifier used in a private 
garage for recharging the storage bat- 
teries of an electric car. Lightning fol- 
lowed in on the wires and completely 
destroyed the machine. The loss has 
led the company to instruct its daily 
report examiners to see that electrical 
exclusion clauses are attached here- 
after to all dwelling policies where 
coverage is given on garages and equip- 
ment where electric machines are kept. 
Electrifiers have recently advanced in 
price and the cheapest now costs $200. 
the secondaries are properly 
grounded when the machine is installed 
the hazard from lightning is not great. 
The proper way, however, to avoid 
losses is to use the lightning clause 
that contains the electrical exclusion 
feature. 





Dean Schedule Classes. 

The Dean schedule classes in Chicago 
will be resumed Sept. 22. The usual 
course of twenty lectures will be given. 
Jay S. Glidden and A. M. Blumenthal 
of the Chicago Board will act as 
teachers. 





Salvage Corps Incorporated 

Indianapolis, Ind., Aug. 27.—(Special) 
—The Indianapolis Salvage Corps has 
been incorporated under the voluntary 
association act of Indiana, with John 
R. Welch president; James F. Joseph, 
vice-president; A. J. Huber, treasurer, 
and E. H. Forry, secretary. The board 
of trustees is composed of these officers 
and Richard Lieber. 


WESTERN ADJUSTMENT SUES 


Suit has been started by the Western 
Adjustment Company to recover $213 
from the National Union Fire for services 
rendered. The defendant claims that it 
mailed a check April 4 to cover the bill 
and that this was lost in the mails. Later 
the adjustment company asked that a 
duplicate check be forwarded, but the 
company suggested delay, believing the 
check would turn up. Later the creditor 
gave notice that unless the account was 
satisfied suit would be _ started. The 
debtor then forwarded a duplicate check 
drawn on the First-Second National Bank 
of Pittsburgh, which had failed in the 
meantime. This was refused and the suit 
will determine on whom the loss through 
the bank’s failure shall fall. 








BUT FEW ARE LEFT 


An insurance officer attending the re- 
cent annual meeting of the National 
Board of Fire Underwriters said that the 
first annual meeting he attended was in 
1875, and according to his recollection 75 
companies were then and there represent- 
ed, of which only 32 remain, and that 
these 75 companies were represented by 99 
officers, managers, etc., of whom but four 
or five are living, and of thos@ but two 








continue in the business.—Now & Then. 


60th ANNUAL STATEMENT 





Capital - - - - - $ 500,000.00 
Assets (to protect policy holders) - 4,189,617.18 
Net Surplus to policy holders 2,180,005.25 
of Watersound .B: Net Surplus to stockholders - - 1,680,005.25 
W, H. STEVENS, President JOHN Q. ADAMS, Secretary 
STUART MORGAN, State Agent Michigan, Detroit 
N.T. JULIAN, State Agent, Ohio and West Virginia, Columbus 


F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, III. 
P.P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins.Exchange,Chicage 
H. F.WATERMAN , State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
eS. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 





THE CENTRAL UNION FIRE INS. CO., “Missourr 
Surplus to Policyholders Jan. 1st, 1912 - = $450,000.00 





OHN G. EDWARDS, President—E. R. DURHAM, Secretary and Treas. 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 


Kentucky Live Stock Insurance Company 


Louisville, Kentucky 
J. W. NEWMAN, eS President and General Manager. 


MORE THAN $200,000 ASSETS 
$100,000 DEPOSITED WITH THE STATE TREASURER OF KENTUCKY 
Wants producing agents in the eight States in which it is now operating. Liberal com- 


mission to agents selling a liberal policy on horses, mules, jack stock and cattle. It is 
easy to sell live stock insurance in this Company. Address 


KENTUCKY LIVE STOCK INSURANCE COMPANY 
LOUISVILLE, KY. 


Phoenix Assurance Co., Ltd: 
HEAD OFFICE a ene ang ™ 
FOR UNITED STATES ESTERN DEPT. 
100 WILLIAM STREET 175 WEST JACKSON BLVD. 
NEW YORK CHICAGO 
FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


Northwestern Mutual Fire Insurance Company 
Insures at Actual Cost. poe sony ab Pm Stocks of Merchandise, 
Farm Property, School Houses ond Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 


J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTA 


Are You Reading 


Glidden’s Lessons on the Dean Schedule 


FIRE PROTECTION? 


They’re the best thing on insurance rating for the average 
insurance man yet issued. You can get the 20 lessons 
with the only paper devoted exclusively to every phase of 
fire protection and prevention for $1.50 per year. 


Published by 


The WESTERN UNDERWRITER CO. 
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BOYER PRESIDENT AGAIN 


(CONTINUED FROM PAGE 1) 
the meeting. Now this necessity is 


past. 
Takes Up Big Questions 

The association decided to have a 
committee on insurance education. It 
met Wednesday noon and at the last 
session it was announced that the plans 
of the committee, so far as perfected, 
included cooperation with similar com- 
mittees of the insurance commissioners, 
the American Bar Association and 
other insurance organizations and the 
taking up of the question of insurance 
education with colleges, Chautauqua 
clubs, etc. Federal supervision was 
considerably to the fore and a commit- 
tee will investigate that subject and 
report at a future meeting. 

No Action on Twisting 

C. S. Hoag, assistant secretary of the 
Federal Casualty, at the last session 
suggested that the association declare 
itself opposed to the twisting of agents 
and business, but the suggestion was 
not favorably received. 

A committee consisting of O. S. Ed- 
wards, Midland Casualty; R. B. Palmer, 
Ohio National Life, and W. H. Hunt, 
Cleveland Life, was appointed to com- 
municate to other insurance organiza- 
tions the association’s fraternal greet- 
ings and assure them of its cooperation 
in movements for the good of the insur- 
ance business, 

A committee consisting of L. A. 
Stebbins, McKenzie Cleland and E. 
T. Swobe drafted resolutions in mem- 
ory of the late Ralph W. Breckenridge 
of Omaha, who was to have appeared 
on the program of this meeting. 

The executive committee will de- 
cide the time and place of the semi- 
annual meeting. Invitations were ex- 
tended- to meet in Milwaukee and in 
Montgomery, Ala. 

At this meeting men commenced to 
find their level in the organization. 
For example, R. B. Palmer, E. T. 
Swobe, O. S. Edwards, C. S. Hoag, E. 
N. Canada and others, who had not 
attended the organization meeting, 
came to the front, simply by taking 
part and showing that they are the 
kind of men that can make a conven- 
tion move. H. C. Pegram grew in pop- 
ularity as more men became acquainted 
with him. His handling of the ban- 
quet gave him much credit. 

Everybody recognized that President 
Boyer had been the chief mainspring 
and his reelection was a compliment 
entirely deserved. The other officers 
also were reelected. There were some 
changes on the executive committee. 

P Wednesday morning’s session opened a 
ew minutes late. Judge McKenzie Cle- 
land, general counsel of the Midland Cas- 
ualty, was the first speaker. His subject 
was “Litigation.” He is chock full of dr 

humor and illustrated every point wit 

humerous stories. It was a pleasing 


— raiser’ for the day’s proceed- 
Three of the best committee reports 
given during the entire convention were 
Presented Wednesday forenoon. B. W. 
pw claim adjuster of the National 
ife, U. S. A., read the report on claims 
and risks, which was worth «a full half 
day’s discussion. George H. Summers, 
Secretary of the National Relief Assur- 
ance, presented the agency committee’s 
report, and Charles A. White, manager of 
i e registration department of the Mid- 
and Casualty, read, for the committee 
ovadguaiin policies, ° pepent so full and 
so muc 
Specially praised. a 


Ex-Governor Deneen’s Address 


mycrmer Governor Charles S. Deneen, of 
nois, spoke extemporaneously on “In- 
ante Legislation.” His remarks con- 
porte | chiefly of showing how legislation 
. sfactory to opposing interests had 
ery enacted in Illinois through investi- 
~ on by commissions previous to at- 
or ee to pass laws. He cited the cases 
reads and seerntets and miners, rail- 
e 
ow hE ppers, insurance companies 
mm legislation comes chiefly through 
one = information. When those who 
uation is noe ineproed Wnt ie neeael 
roved. at is ne 
is full, accurate information 


only to be ined 
ail intereresteation and the he ng of 
Mr. Deneen does not favor “few laws 


and much discretionar a4 
y power. This 
 < teg undue copertenter to commis- 
oe to reverse the rulings of their 
ome ccessors, and makes it impossible for 
sufhele and directors to forecast with 
ent accuracy what the decision of 


the department will be in any particular 
case. 


Speeches by Presidents 

Only two were present of the five presi- 
dents of life companies doing an acci- 
dent business, whose names appeared on 
the program, and they both made pleas- 
ing five-minute talks. President A. M. 
Johnson, of the National Life, U. S. A., 
told of the way his company got into the 
accident business through its desire to 
put a disability clause in its life con- 
tracts, and being obliged to get the law of 
Illinois changed to enable it to do so. 
He ascribed the success of this depart- 
ment of the company largely to good 
claim management and care in securing 
agents. 
President Robert B. Palmer, president 
of the Ohio National Life, took for his 
subject, “First Aid to the Injured.” He 
said the honest policyholder is the one 
important factor, but for whom there 
would be no companies. In Ohio the rep- 
resentatives of the insurance companies 
have formed a league with the intent of 
seeing that the honest policyholder gets 
all he is entitled to, and that the dis- 
honest one gets no more than is coming 
to him. If the companies could get their 
honest policyholders behind them_ there 
would be no more trouble about hostile 
——— 

he morning session closed with the 
excellent address by Charles Dobbs of the 
Insurance Field, more extended mention 
of which is made elsewhere. 


Two More New Members 


At the opening of the afternoon session 
W. S. Moore, secretary of the Kansas 
Casualty & Surety of Wichita, and C. D. 
Harrington of the American Fidelity 
were elected members. 

The only committee report was an in- 
formal one presented by P. J. V. McKian, 
chairman of the railroad installment 
committee. It was brief and related 
chiefly to the new Ohio law governing as- 
signment of unearned wages which is 
likely to hamper this class of insurance 
if the attorney-general’s ruling that they 
may not be assigned for insurance prem- 
iums should be sustained. 

Bayard P. Holmes, head of the Hooper- 
Holmes Information Bureau, was called 
upon, and explained briefly its work. He 
urged members to have the representa- 
tives of the claim departments of their 
companies join the International Claim 
Association. 

W. T. Grant’s paper, mentioned more 
fully elsewhere, was the last formal ad- 
dress on the program, and was well re- 


ceived. 
Question Box Again 


The question box was taken up for a 
time previous to the election, and brought 
out some interesting discussion. C. ° 
Ray, of the Hoosier Casualty, said that 
there is an increase in the claim ratio, 
due to overloading the policy. If the in- 
surance men do not correct this evil, 
somebody else will. 

On the subject of automobile accidents, 
C. S. Hoag, of the Federal Casualty, saia 
his company was seriously considering 
limiting its liability for automobile acci- 
dents, on account of its bad experience. 
Cc. A. White, of the Midland Casualty, re- 
gards the automobile hazard as an alarm- 
ing one. He sees no improvement until 
there is legislation making stricter traffic 
regulation in cities. 

The Missouri suicide law came in for 
a little discussion, and E. T. Swobe sug- 
gested cooperating with other organiza- 
tions in an effort to secure its amendment. 

O. S. Edwards of the Midland Casualty, 
believes in bonding agents even though a 
company never collected a cent under tne 
bonds. The moral effect is worth the 

remium. It came out that one company 

s getting its bonds from the Nationar 
Surety at $3 each, while others get theirs 
from the Illinois Surety at half that 
price. The penalty of the latter bonds 
was not stated, however. 


Can Enforce Safety Rule 

New York, Aug. 27.—(Special)—An 
opinion by the New York attorney- 
general holds that the new industrial 
board of the state department of labor 
possesses full power to require fire- 
proof enclosure of stairways in factory 
buildings less than four stories high. 
The opinion also states the need of 
such requirements was demonstrated 
by the Binghamton fire. 








CODES FOR SMALL TOWNS 

New York, Aug. 27—(Special)—The Na- 
tional Fire Protection Association is 
about to issue a code of fire prevention 
ordinances designed especially for small 
towns. It originated in the committee of 
state fire prevention associations of which 
Frank M. Drake was chairman. The com- 
mittee on laws and ordinances is shortly 
to certify the code to the association for 
promulgation. 





The Boston board held a special meet- 
ing Tuesday in honor of John A. Jennings, 
deceased. He was a member of the firm 
of Field & Cowles. A committee was ap- 
pointed to draw suitable resolution and 
delegation named to attend the funeral 
Thursday. Many eulogized the deceased. 


There is serious agitation on in Baton 
Rouge, La, for the establishment of a 











paid fire department, due to recent dis- 








astrous fires. 





gq You have never seen a book like this one. 


q In soliciting, to be properly equipped, you have had to 
carry three books—one to show the statistics, one show- 
ing the policy contracts, and one showing costs. 





gq In designing this book we had you in mind—the solicit- 
ing agent. We decided to give the life insurance man 
everything he needed on a case in one volume. 


q The trouble has been that this made too big a book to 
carry conveniently. rus 


q So we devised a plan for condensing all this information. 


q In “‘Webb’s Policyholders’ Digest’? we show everything 
you want to know about a company, in a book 3\4'x6", 
600 pages. We treat some 200 companies, more than 
have ever been treated in a book of this character before. 
We show the important statistics for judging the sta- 
bility and service-giving qualities of a company; we 
analyze every policy, covering 87 points, and by our 
special arrangement you get an instantaneous compari- 
son on every point between all companies. 


q The third part of the book is devoted to “‘The Cost.’’ 
In this department is shown dividends, premiums and 
cash values at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
the net cost of life insurance in case of death or surren- 
der for five years, based on 1913 dividend schedules. 








q Parts 3 and 5 are unique, containing matter that has 
never before been compiled. 


q Part 4 is called “Policy Forms,’ and shows every form 
of policy issued by each company, together with speci- 
men premium rates. 


q Part 5 takes up “‘The Retroactive Principle,’’and shows 
the extent to which companies extend to old policies the 
benefits and privileges accorded under later and present 
policies. 





G Much other special information will be contained in the 
book—tables, and other data. 


q This book is complete. With it you need nothing else. 





q You have to see it to realize just how complete it is— 
how convenient it is. 


q If you are a responsible agent, we will send you a copy 
on approval. Keep it for ten days, and return it at the 
end of that time if you want to. The book costs $2.50. 
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New York 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


MV awakened to citizens have just 








awakened to the fact that an or- 

dinance was passed by the com- 
mon council on Aug. 4 which eliminates 
the use of wooden shingles in that city 
after Aug. 30. The ordinance was 
drawn by the building code commission 
and ought to go a long way in decreas- 
ing the fire loss in Milwaukee. 

Various interests, particularly the 
lumber dealers, are up in arms, and de- 
clare that they will test the legality of 
the new ordinance. The ordinance pro- 
vides that no roof of combustible ma- 
terial may be built anywhere in the 
city, while it is said that the majority 
of the council members thought it ap- 
plied to the fire limit district only. 
Building Inspector W. D. Harper says 
that the measure is copied after similar 
ordinances in other cities and that 
there was no intention in fooling any- 
body in having it passed. The lumber 
dealers will present a petition to the 
council asking that the law be repealed, 
or at least modified to permit the use 
of wooden shingles in certain speci- 
fied instances. The dealers say that 
fire proof shingles within the fire 
limits of the city are all right, but that 
to insist in the prohibition of the 
wooden shingle in the small residential 
districts would work a real hardship. 





MAKES REPORT AS TO OMAHA 


Conflagration Hazard in Nebraska City 
Not Found Severe by National 
Board Engineers 


The conflagration hazard at Omaha, 
Neb., while potentially high, is, accord- 
ing to the engineers of the National 
Board, mitigated by the efficient fire 
department and adequate water supply. 
The engineers say: 


In the congested value district the po- 
tential hazard is moderate tv high, but 
streets of good width divide the district 
into numerous smali parts; buildings of 
improved construction are grouped in the 
eastern and western parts of the district. 
High winds are only moderately frequent; 
there are a number of automatic sprinkler 
equipments, the fire department is ef- 
ficient and strong and the water supply 
is adequate, so that a fire should be con- 
fined to the block in which it originates. 
Residential portions of the city are largely 
frame with shingle roofs; the hazard of 
flying brand fires is moderate to serious. 
There is little hazard in other sections. 

The fire fighting facilities of the city 
ae summarized by the engineers as fol- 
ows: 

Water Supply—Works owned and oper- 
ated by the municipality; records accu- 
rate, but not complete. Source of supply 
inexhaustible; intakes of ample capacity 
and well protected; five days’ suction 
storage in sedimentation basins. Supply 
pumped at two stations to sedimentation 
basins, and thence repumped to low serv- 
ice mains, from which high service pumps 
take suction. Capacity of pumps on river 
service is ample; on low service, barely 
sufficient; on high service, inadequate; 
stations contain considerable combustible 
material; fire protection fair. Distribu- 
tion in two services. Low service reser- 
voir small. Consumption moderately high. 
Pressures in high value districts good. 
Main arteries of sufficient capacity; sec- 
ondary feeders inadequate in outlying sec- 
tions. Minor distributers poorly grid- 
ironed. Gate valves in good condition, 
but widely spaced. Hydrants in good con- 
dition; spacing irregular and rather wide. 

ire Department—F ull paid, under com- 
mand of a competent chief. On two pla- 
toon basis. Financial support inadequate. 
Requirements for appointment meager; 
methods of promotion good. Companies 
mainly well distributed. Apparatus gen- 
erally in excellent condition. Engines in 
fair condition; additional engines needed 
on hills. By placing reserve aerial truck 
in service and carrying short ladders on 
hose wagons, ladder service would be ad- 
equate. Chemical service decidedly de- 
ficient. Hose supply fair, but proper pro- 
visions for drying hose lacking. Minor 
equipment mainly good, but lacking in 
some essentials.. Discipline good; drills 








nually. 








fair. Response to alarms well arranged. 
Fire methods as good as lack of suf- 
ficient chemical apparatus allows. Build- 
ing inspections weak; records excellent. 

Alarm System—Supervision by city 
electrician. Small automatic system, well 
housed in fireproof building. System poor- 
ly maintained by telephone company un- 
der contract. Telephones used for nearly 
all alarms. Boxes of unsatisfactory type; 
in good condition, but not conspicuous, 
and key signs not provided; distribution 
only fair in high value districts, poor else- 
where. Inside wiring generally good. Cir- 
cuits practically all overhead, in poor con- 
dition and in many cases on iron trolley 
poles and poles with high-tension circuits. 
Box circuits operate gongs, relays and 
stall trips. Batteries in good condition. 
Records, maps and tests either lacking 
or of little value. 


STATE FIRE MARSHAL REPORT 








Clem P. Host of Wisconsin Tells 
What Has Been Accomplished 
During the Year 





Clem P. Host, Wisconsin state fire 
marshal, has sent his annual report to 
the governor and in summarizing it 
says: 

The sixth annual report of the state 
fire marshal department has just been 
filed with ‘the governor. It has been 
deemed not altogether wanting in inter- 
est, as well as importance, to call the at- 


| tention of the public to some of the sa- 


lient features of this report. Starting out 
with a rather full discussion of the fire 
waste of the state and nation, giving de- 
tailed information as to remedies for its 
reduction, the letter of transmittal ex- 
plains the reason for this extensive detail 
as follows: “Many of the teachers of 
our public schools have grown into the 
habit of applying for our annual reports, 
to be used 7 them in connection with 
“Fire Prevention Day” programs, as well 
as the general education of the young re- 
garding our scandalous fire waste and as 
to remedial methods for conserving our 
“artificial” as distinguished from our 
“natural” resources. 

In discussing the magnitude of the na- 
tional fire waste, it says: “In the United 
States we burn up nearly three hundred 
millions of dollars worth of property an- 
That is equal to the value of 
one-half of the nation’s annual produc- 
tion of gold, silver, copper and petroleum 
combined. Or, looking at it from another 
viewpoint,. we burn up each year the 
equivalent in value of one-half of the 
new buildings erected each year. Some 
one has pictured it in this way, that if 
the buildings we burn each year were 
placed side by side on both sides of a 
street, they would form an avenue of 
burning buildings from Chicago to New 
York City. That, if we were to proceed 
up that avenue, every one thousand feet 
we would find a man, woman or child 
seriously burned or injured by fire, and 
each quarter of a mile we would find the 
charred remains of a human being, who 
had lost his life by fire.” 

In speaking of the state’s fire waste, it 
goes on to say, in part: “The state of 
Wisconsin has been bearing its share of 
this shameful and criminal loss of ‘man- 
made’ wealth and human life. We burned 
up in Wisconsin last year by accident, 
carelessness and design very nearly four 
million dollars worth of property, not 
including losses from forest fires. And 
this is not the most serious loss. Last 
year we burned to death one hundred and 
twelve people in Wisconsin, and seriously 
injured in the neighborhood of three hun- 
dred and thirty-five others. 

“Tf this were the result of some uncon- 
trolable cause, or if we still believed in 
the doctrine of fatalism with respect to 
the causes of fires, the lethargic attitude 
of our people toward a reduction of the 
fire waste would be explainable, if not 
excusable. But we are able to say today 
with a considerable degree of definiteness 
that at least sixty percent of our fire loss 
is due to easily preventable causes.” 

In commenting on some of the most 
common causes of fires during the past 
year, the report elaborates as follows: 
“We can only mention a few of_ the 
causes, and these but briefly. Careless- 
ness with rubbish is a prolific source of 
fires. By way of illustration, note the 
city of Constantinople. That city has 
been known the world over as an _ ex- 
tremely filthy, dirty, careless city. That 
city has burned and been rebuilt ten times 
since 1792. There is a large group of 
causes of fires in buildings which might 
be classed generally under the head of 
defective construction, but of which we 
can only say it is a result of inexcusable 
earelessness. And the unfailing remedy 
for carelessness is too obvious to men- 
tion. There were also, last year, 239 fires 
reported to this department as caused by 
defective chimneys,’ causing losses 
amounting to $325,265. Then there were 
67 fires reported as resulting from ‘chim- 
ney sparks,’ causing losses of $49,690. 
Thus, we see, there were in all 406 fires 
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(or more than one-sixth of all the fires 
for the year), involving losses of $374,955 
(or about one-tenth of the year’s aggre- 
gate of fire losses), which originated from 
these two closely related fire causes, both 
of which could have been readily elimi- 
nated by proper care and attention. Just 
one more conspicuous example of a fire 
cause resulting from carelessness of the 
grossest kind. There were 104 fires dur- 
ing the year, involving losses of $83,215, 
caused by ‘stoves too near wood,’ 63 fires 
causing losses of $52,095, resulting from 
‘stovepipe too near wood,’ and 29 fires 
from ‘heating pipes too near wood,’ with 
losses of $70,365. Thus these three close- 
ly related causes, where the remedy is so 
obvious from the very cause assigned, 
were the origin of 196 fires, totaling $171,- 
085 in fire losses.” 

As to the past year’s activities of the 
department, the report states that there 
have been 6,060 individual inspections of 
premises made by deputies in 236 differ- 
ent cities and villages, which would make 
an average of 505 per month. Correction 
of defects had in most instances been 
made promptly and cheerfully on the oral 
request of the inspector. However, in 
1,439 instances, it was necessary to serve 
written orders for the elimination of the 
fire hazards specified therein, which would 
make a monthly average of about 120 
orders. 

A detailed list of fires investigated by 
the department deputies during’ the 
twelve-month is given, showing that 246 
fires were investigated, a monthly average 
of 20% fires. Under the fixed policy of 
the department to only commence prose- 
cution where the nature of the evidence 
would give a reasonable assurance of con- 
victing the defendants, these investiga- 
tions had only resulted in 38 prosecutions 
for arson. In 19 of these cases convic- 
tions had been secured and sentences fol- 
lowed to various terms of imprisonment; 
in four other cases the defendants were 
incarcerated in insane hospitals, while in 
seven cases the defendants were bound 
over by the examining magistrate and 
their cases are still pending for trial. The 
other eight cases were either dismissed 
on preliminary examination, or the de- 
fendants discharged after a regular jury 
trial had been had. When one considers 
the inherent difficulty of securing direct 
evidence in this class of secret crimes, 





the above results are doubtless fully as 
satisfactory as could be expected. 

The annual report closes by giving 
classified tables of the state’s fire losses 
for the year, giving the total number of 
fires, where damage exceeded $25 in each 
case, as 2,353, involving property losses 
of $3,886,430. This shows a reduction of 


property seuss as compared with 1912 of 


about 25,000. The department wouid 
fain believe that at least a portion of this 
reduction has been due to its efforts. 





WILL INSPECT CARLISLE, KY. 


Carlisle, Ky., will be inspected by the 
Kentucky State Fire Prevention Associa- 
tion Sept. 17, according to the announce- 
ment of President Frank G. Snyder, who 
has taken up the reins again after a short 
vacation. Carlisle has had several disas- 
trous fires, and has not been a profitable 
town, but as the community has adopted 
a fire limits ordinance and otherwise 
shown a desire to improve conditions, it 
was thought that a visit of the associa- 
tion might be of value. Efforts will be 
made at the meeting to encourage the 
municipality to install a fire department 
and waterworks system. 





RESERVOIR WAS EMPTY 

Rushville, Ind. is busy investigating 
the Masonic block fire, July 20, when the 
water pressure was so low that practi- 
cally nothing could be done to extinguish 
the fire, owing to the reservoir being 
practically empty, the gates having been 
left open so as to permit the changing 0 
a hydrant. Some of the citizens are de- 
manding the resignation of Frank H. 
Brown, superintendent of the water and 
light plant, and the elimination of politics 
in considering men fitted for that job. 





EXTENSIONS AT INDIANAPOLIS 

The Indianapolis Water Company has 
completed the installation of a new pump 
by which the pressure will be boosted to 
the suburbs of Brightwood and Irving- 
ton. The pump has a capacity of 3,000,- 
000 gallons a day, making the total ca- 
pacity at the booster station 5,000,090 gal- 
lons. Citizens of Beech Grove, a new and 
important manufacturing suburb to the 
southwest, are negotiating with the com- 
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pany for an extension of its mains to 
that suburb. 


PARKMAN ISSUES TEXT BOOK 


Kansas State Fire Marshal Prepares 
Lessons on Fire Prevention and 
Other Pertinent Topics 


A booklet containing twenty-three les- 
sons on fire prevention in addition to a 
hundred pertinent facts about fires, has 
been issued by Harrison Parkman, 
state fire marshal of Kansas, in com- 
pliance with one of the provisions of 
the fire marshal law of the state passed 
last winter. The booklet is decidedly 
interesting, taking up the various sub- 
jects and dealing with them in a man- 
~ to interest children as well as older 
olk. 

The subjects of the lessons, in each 
of which the dangers of the subjects 
and ways and means of preventing fires 
therefrom are given, are as follows: 


Fire waste; fire loss in Kansas; 
matches; sparks; rubbish and trash; 
barns; ashes; chimneys; stovepipes; 


dangers from Christmas trees; sponta- 
neous combustion; attics; cellars and 
closets; cotton clothing; stoves; kero- 
sene; gasolene for various purposes; 
gas; electricity; miscellaneous; fire 
fighting in the home; Fourth of July, 
and the state fire marshal law. Under 
the heading, “miscellaneous,” the book- 
let treats of automobiles, motion pic- 
ture shows, arson, first aid to the 
burned, and fire drills in the schools. 
The booklet will be used as a text 
book in all the public schools of Kansas 
this year, and it is believed will prove 
an eye-opener to many children who are 
unaware of the importance of precau- 
tions to prevent conflagrations. Park- 
man believes it will accomplish great 
good for the coming generations. 


MAY DISCONTINUE WORK 


Regulars at Fire Prevention Inspec- 
tions Object to —_—— Whole 
Burden—Meeting at Menominee 





The Michigan State Fire Prevention 
Association last week inspected Me- 
nominee and found the city in good 
condition. About fifty reports were 
turned in to Secretary Hutchinson. 
Most of them were regarding rubbish, 
or ashes in barrels in basements. There 
were some cases of electric wiring that 
needed correction and in one store dy- 
Namite was discovered. The city has 
one of the best fire departments in the 
State and the water system is big and 
well kept. Only twenty of the mem- 
bers were present, the paucity of at- 
tendance being due to the long trip 
necessary to reach the city, and to the 
vacation season. The commercial club 
and the local agents united in enter- 
taining the field men. They were 
treated to an automobile ride through 
the twin cities, (the one across the 
line in Wisconsin being Marinette,) a 
banquet, band concert and a dance on 
the pavement, the latter being an 
0 eae peculiar to the Upper Pen- 

ula. 


There was considerable disappointment 
trans the members present because of 

€ small attendance. It is likely that 
Some steps will be taken at the next 
wnenly meeting of the association, which 
be held in September in Detroit, to 
whe”, this trouble of the association. 
a le there are ninety-one members, the 

ost that ever attended an inspection 
tend fifty. Some never have at- 
Le ed one; others attend only once in 
while; thus is it practically the same 
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men who do the work month after month, 
while all the companies reap the benefit. 
It was even suggested among those pres- 
ent last week that unless the companies 
took more interest in the work and as- 
sisted in promoting a better attendance at 
inspections the work of the association 
may be discontinued. 

It is understood that the associations 
of other states than Michigan have simi- 
lar difficulties. If this is so, an appeal 
to the companies for help would have a 
good effect all through the middle west. 
It is said that the companies will be 
asked to make it mandatory for their 
field men to attend a certain number of 
inspection meetings each year. This not 
only will divide the work, making it less 
onerous for those who do it, but will in- 
sure the extension of the inspections and 
make them more thorough. 

Perhaps the greatest difficulty that will 
be encountered is the fact that certain 
companies do not seem to support the as- 
sociation. They are willing to accept the 
benefits, but not to assume part of the 
expense of the inspections. If the in- 
spections are made, they must necessarily 
get part of the benefit. They could not 
put it away if they tried to. It may be 
that these companies will be approached 
with an argument on the square deal as 
well as on the benefit to fire insurance of 
the work of the association. 

The next inspection meeting of the as- 
sociation will be held in abeyance pend- 
ing the otitcome of this situation. 


To Have Annual Meeting 


The Iowa State Fire Prevention As- 
sociation will hold its annual meeting 
in Des Moines, Oct. 17. The adminis- 
tration of President W. E. Page has 
been very successful. 


FIRE PROTECTION NOTES 


At Lenox, Iowa, waterworks bonds have 
been voted. 


Benson, Minn., has purchased 500 feet 
of new fire hose. 

The Ralston, Neb., water plant will be 
pumping by Sept. 1. 

At Foster, Neb., a new system of water- 
works will soon be installed and ready 
for use. 

At Ogden, Utah, a recent election au- 
thorized the issuing of $75,000 water- 
works bonds. 

At Mountain Lake, Minn., an election 
is to be held to vote on issuing bonds 
for a city well. 


At Kalispell, Mont., an election has been 
ordered to take a vote on issuing $212,000 
waterworks bonds, 


The village of Perry, Mich., will hold 
a special election to vote on installing 
waterworks at cost of $15,000. 

Anchorage, Ky., will vote on a $25,000 
bond issue in November for the purpose 
of providing funds for the construction 
of a water system. 

Walter Barnes, fire chief, Connersville, 
Ind., came in contact with a live wire 
while fighting a fire in a warehouse, Aug. 
20, and was instantly killed. 


J. W. Kern is organizing a company 
with $10,000 capital stock for the pur- 
pose of constructing a water system at 
Sturgis, Ky., which recently suffered a 
disastrous fire. 

The village board of Cody, Neb., has 
decided to erect another fire engine house 
west of the Cole & Cutcomb store build- 
ing and to keep one of the chemical en- 
gines at that place. 

The New Albany, Ind., council has 
agreed to extend its water mains so as 
to provide better protection for the plant 
of the Wood Mosaic Company, which was 
recently burned with $132,000 loss. 


At Flandreau, S. D., the voters at a 





special election, by a heavy majority, 
authorized the expenditure of the 
necessary to erect a combined city hall, 
fire department station and jail building. 

Fire Chief C. E. Swingley of St. Louis 
advocates high pressure service for the 
congested value district of that city. He 
estimates the cost at $1,000,000 and says 
the fire loss of the city could be cut down 
25 percent. 


The Kentucky Utilities Company, which 
owns the electric light plant at Lawrence- 
burg, Ky., is considering the purchase of 
the city water system, and if the deal is 
closed the plant will be enlarged and oth- 
erwise improved. 

Mars Hill ‘is a new industrial suburb of 
Indianapolis, on which two factories and 
many houses are in course of construc- 
tion. The Indianapolis Water Company 
will extend its mains southwest through 
the city to this suburb. 


Mayor Shink and Fire Chief Coots, In- 
dianapolis, favor an ordinance forbidding 
the piling of lumber on vacant lots in the 
fire limits. It will be aimed chiefly at 
wrecking companies and others who pile 
old lumber in such places, 

The Electrical Inspection Bureau of 
Chicago has furnished companies with in- 
spection reports on the properties of the 
Des Moines City Railway Company and 
Interurban Railway Company of Des 
Moines, Iowa; also the Consumers Power 
Company and Union Light, Heat & Power 
Company and the Fargo & Moorehead 
Street Railway Company at Fargo, N. D. 

The big new pump recently installed at 
the Topeka, Kan., city pumping plant, will 
be ready for a test as to its efficiency 
and capacity in another week or ten days. 
The pump is guaranteed to have a capac- 
ity of 8,000,000 gallons a day, more than 
as much as two present pumps have, and 
thereby more than doubles the city’s 
pumping capacity. The pump cost, in- 
stalled,-something like $40,000. 

The Indianapolis city authorities are 
discussing the right of street contractors 
to block streets while they are building 
them or repairing them, so that fire ap- 
paratus cannot use them. Just now West 
Washington street is blockaded with ties 
and old brick and several large factories 
and other buildings cannot be readily 
reached if fire breaks out. The street is 
being paved and the contractor will not 
permit fire apparatus on the concrete 
foundation. 





It was not a romantic form of proposal, 
but had its modernity features. ‘“Sup- 
pose, in the course of human events, I 
should be divorced,” said the mean man 
of means, “how would you like to be th 
woman who gets the alimony?” 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSUR- 
ANCE C0., Ltd., of LONDON 


PALATINE INSURANCE COM- 
PANY, Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. 
CO. of NEW YORK 


WESTERN DEPARTMENT: 
N.E. Cor. Clark and Monroe Sts., Chicage 


H. C. EDDY, Resident Secretary. 











THERE IS MORE 
TO THE 


rellg 


FIRE 
EXTINGUISHER 
Than Appears On the Surface 


Ta 














Nesuscencececenscesss 

















a 


Sectional View of PYRENE FIRE EXTIN- 
GUISHER, showing middle 
section cut out. 


14 inches in length, 3 inches in diameter 
holds 1 quart, weighs 5 pounds 
filled with Pyrene Liquid. 


<hiewons ot AY te 
with an inferior ex ement 
and call it a Fire E stim visher. 
PYRENE DOES NOT BELONG 
TO THIS CLASS. 


@ The device in which Pyrene is 
used is a double-acting, manually 
operated pump, strongly built of brass 
and white metal throughout. Every 
one of its 4] parts is necessary for 
strength and sureness and ease of 
operation. 


@ The compound Pyrene, the ex- 
tinguishing agent, was perfected after 
years of careful research and study. 
Pyrene fights fire by science. 





Included in the lists of approved fire 
appliances issued by the National 
Board of Fire Underwriters. 











Write for full information. 


PYRENE MANUFACTURING CO. 
1358 Broadway, New York City 


Atlanta, Baltimore, Boston, Buffalo, 
Chicago, Dayton, Denver Louisville, 
mph Norfolk, Okal ma City, 
a St. Louis, San Antonio, 

jeb.; Pacific Coast Distributors, 
orham Engineering Company, 
isco, Los Angel Seattle. 
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EDICT GOES FORTH 

Liasitity underwriters have been very 
much interested in the peremptory or- 
der received from Superintendent Em- 
met of New York, Tuesday regarding 
the limitation of their expenses. As 
indicated by the text of the letter pre- 
ceding the paragraphs limiting commis- 
sions, the companies are in sympathy 
with such a limitation, but they have, 
heretofore not been able to bring it 
about. Only one, the MaryLanp Cas- 
UALTY, has come out with any volun- 
tary reduction of commissions. It is 
expected that the others, in view of the 
letter of Mr. Emmet, will fall in line. 

Whether the companies will all be 
able, in the month intervening before 
the order becomes effective, to bring 
about the revision of schedules and 
contracts and prepare the statement 
asked to be filed by Oct. 1, is some- 
thing yet to be determined. There is no 
question in the mind of any liability 
underwriter as to the wisdom of cut- 
ting down the expenses of the business, 
and only competition has prevented it 
being brought about before. Now that 
an official chalkline has been drawn and 
the companies told to toe it there is no 
reason to expect anything else. 





MR. HARDISON’S VIEWS 

WHILE insurance men have the highest 
respect for the brand of state insurance 
supervision that has always been found in 
Massachusetts, and they also admire the 
ability of the present insurance commis- 
sioner, Frank H. Harptson, yet they be- 
lieve that he has not gotten the correct 
viewpoint on the subject of fire insurance 
classification as a basis for rate making. 
It is not surprising that Mr. Harprson 
still clings to the old idea that rates can 
be gauged by studying the classification 
statistics because it has been but a few 
years since nearly all fire underwriters 
championed the same doctrine. 

When men of peculiar scientific and 
analytical ability began studying the rat- 
ing schedule proposition and as a founda- 
tion delved into logic, the sciences and 
philosophy, they soon saw that classifica- 
tion in fire insurance merely meant group- 
ing together risks that were unlike and 
endeavoring to draw some conclusion 
therefrom. Wide differences in area, 
height, exposure, occupancy and inter- 
nal hazards made varied risks of the 
same class. Loss statistics gathered 
from such a classification indicated but 
little. 

There are but few classes to date that 





could be used as a basis of rates. Dwell- 


ings of various construction might be so 
grouped, likewise country school houses, 
farm property and isolated risks of more 
or less similarity with no or little ex- 
posure hazard. There is some homogen- 
iety in dwellings, and while the loss sta- 
tistics on this class are not correct from 
a scientific viewpoint, yet owing to the 
peculiar character of the dwelling group 
rates might be based with some correct- 
ness on the classified experience. 





COMPETITIVE LITERATURE 

Tue subject of competitive literature in 
life insurance has become of interest 
in view of the rulings of a number of 
insurance departments and some of the 
laws that prohibit estimates and mis- 
representation of all kinds. W. H. 
TENNYSON of the Mutuat Benefit LIFE 
in discussing this question states that 
less than ten years ago competitive 
literature was the order of the day and 
that the “Pelican,” the agency paper of 
the company, was a decidedly militant 
publication. Mr. Tennyson thinks that 
the literature produced a few years ago 
was necessary owing to the evils in life 
insurance. The tontine system was 
rampant and high commissions and re- 
bating went hand in hand. There were 
gold bond contracts and other devices 
to allure the public, which were more 
or less speculative. In those days the 
annual dividend companies of the bet- 
ter type used their literary factories to 
combat these conditions. They be- 
lieved that publicity would be the cure. 

Following the New York investiga- 
tion there has been a house cleaning in 
life insurance and a change in the spirit 
of the business. The public now shows 
a keener appreciation of its functions 
and today the business is as dignified 
and high-toned as any in the country. 

Mr. Tennyson sees therefore, no 
longer any need for the competitive lit- 
erature of the old days. In other 
words, the soliciting today is creative 
rather than competitive. The literature 
of the times in life insurance tends 
towards the educational. There are 
positive arguments presented rather 
than negative. The professional aspects 
of life insurance are recognized and 
men of larger parts are entering the 
business. 

Companies have ceased warfare and 
competition exists on higher lines. Life 
insurance as a system is recognized as 
the best method of beneficence and pro- 
tection yet devised so far as the legal 
reserve plan is involved and the whole 
body of old line life insurance men are 
interested in creating a confidence .in 
the system and feel that attacks on 
companies tend to impair this confi- 
dence. 





Now that Harry THaw has escaped 
from the asylum, why do not some of 
the enterprising insurance company 
promoters capture him for their presi- 
dent. 





Mrs. Lena Lake Forrest, who is a 
successful woman agent connected with 
the Massacuusetts Mutuat Lire in De- 
troit, would certainly be able to at- 
tract attention and gather prospects 
were she to work in Lake Forest, III. 





CLEAR-MINDED folks have no place in 
their heads for that which savors of 
coarseness, impurity or vulgarity. 





Cut out all the dead wires. 


Personal Side of the 
Insurance ess 


John W. Kinney, of Aurora, IIl., for 
some forty years general adjuster of 
the Agricultural in the west, died at 
his home in that city last week. He 
was one of the noted characters of 
his generation. Mr. Kinney had been 
out of active service for ten years or 
so, having been on the pension roll of 
his company. He was a brother of 
E. D. Kinney, Cook county manager of 
the New Hampshire. 

Mr. Kinney was 75 years of age. He 
was born in Madison county, New 
-York, and served in the Civil War from 
\that state, retiring with the rank of 
\captain. He is survived by a widow 
and three sons. 

NX 


The muskelonge that will be served 
at the annual feast of the Min-Dako- 
Wis tribe during the convention of the 
Fire Underwriters’ Association of the 
Northwest this fall has been hooked, 
drawn and placed in captivity. As has 
been the case several times in the past 
the Hooker was W. G. Albright, Illinois 
state agent of the Connecticut, and he 
has presented the fish to Manager J. J. 
McDonald of the same company, who 
is one of the luminaries of this tribe. 
Mr. Albright captured the prize in 
Buckatobin lake, fourteen miles from 
Eagle River, Wis., in which region he 
spent his vacation. With A. T. Kinney 
of Taylorville, Ill, farm special agent 
of the Fidelity-Phenix, he was fishing 
for bass and pike with light tackle and 
only an ordinary sized bass hook pro- 
vided with two small spinners. As the 
guide was taking them down the lake 
one morning, Mr. Albright called for a 
halt, thinking he was snagged. The 
snag turned out to be a muskelonge 
and after a difficult tussle over the 
greater part of the lake he was finally 
pulled into the boat. His weight is 
twenty-seven pounds and he will make 
a fine “piece de resistance.” 

Sam P. Cochran of Trezevant & 
Cochran, general agents at Dallas, Tex- 
as, for a number of fire companies, 
was one of the three candidates for the 
position of junior warden at the trien- 
nial conclave of the grand encampment, 
Knights Templar, at Denver last week. 
Mr. Cochran has made rapid progress 
in masonry and to be mentioned for the 
place for which he was a serious con- 
- gad is an honor that falls to very 
ew. 


Vice-President George E. Kline of 
the Continental and Fidelity-Phenix 
Fire has just completed his annual golf 
spree. Mr. Kline never plays except on 
his vacation but is said to be able to 
put many of the closer followers of 
the game to shame. His vacation was 
spent this year at Glenview Golf 
Club near Chicago, and he left last 
Friday for New York, making the trip 
by automobile. 


While T. Rockefeller Weddell, insur- 
ance editor of the Record Herald, edi- 
tor of the Insurance Post, secretary of 
the publicity committee, manager of 
the Hinsdale Purity League, and gen- 
eral poobah in social and insurance 
circles, may be able to command large 
figures when it comes to newspaper 
work, it is the opinion of Western Man- 
ager C. W. Higley of the Hanover that 
T. Rockefeller is not worth his travel- 
ing expenses as a special agent. A few 
days ago Mr. Higley took T. Rocke- 
feller and F. H. McElhone of the Fire- 
man’s Fund on an automobile tour to 
the Starved Rock region, then over to 
Keokuk to see the big dam and finally 
journeyed to Peoria, where T. Rocke- 
feller once wielded vast influence with 
a daily paper. 

In testimony to Mr. Higley’s hospi- 
tality, T. Rockefeller promised to land 
the Hanover a first class agent at La 
Rose, Ill., on the road home. The 
prospect is a banker and is related to 





the Weddell family. T. Rockefeller 








was loud in the praises of the new 
adjunct to the Hanover forces and in- 
asmuch as the improvised special agent 
had been taught in the Blue Goose the 
most approved method of locating a 
new agent, he informed Mr. Higley 
that the banker-relative would fall in 
his arms and accept the Hanover 
agency without any ceremony. 

Mr. Higley took State Agent Max- 
well along from Peoria in order that 
the transaction might be official. La 
Rose was reached. T. Rockefeller 
walked with a confident and familiar air 
into the bank, greeted his relative with 
great unction and informed him of the 
new connection he was about to as- 
sume. But old T. Rockefeller fell 
down good and hard. The banker was 
overloaded with companies and no 
amount of pleading, threats, coaxing, 
promises, or strong arm methods could 
swerve the banker. T. Rockefeller had 
no influence. He returned to Chicago 
a sadder but wiser man. 


Joseph J. Thompson of Chicago, who 
was one of the prominent candidates 
for the appointment of Illinois insur- 
ance superintendent, has been appointed 
assistant to Superintendent Rufus M. 
Potts. Mr. Thompson is an attorney 
and is prominent in fraternal circles. 
For some years he has been editor of 
the Western Insurance Review, a fra- 
ternal paper. He was formerly an as- 
sistant corporation counsel of Chi- 
cago, and for a while edited the “In- 
surance Green Bag.” 


After Oct. 1 cafeterias and lunch count- 
ers in the neighborhood of the Royal 
Insurance building, Chicago, will see no 
more of Riddell Oswald Miles. It will 
be Wasserbauers cafe or some other 
eating place equally popular among the 
manufacturers of womens wearing ap- 
parel. He has resigned as head of the 
loss department in the western office of 
the Germania Fire and will “get it 
himself a good business.” 

Mrs. Miles is well known to the 
dress manufacturers of the country as 
a clever and capable designer. She has 
invented a maternity gown and secured 
a patent on it. With Mr. Miles, she has 
shown it at a number of dressmakers 
conventions and the receptions —ac- 


{corded it have been such that they feel 


warranted in going into the business 
of manufacturing the garment ex- 
clusively. They will establish a factory 
and Mr. Miles will assume the man- 
agement. 


In addition to being a golfer of con- 
siderable repute, President V. D. Cliff 
of the Federal Casualty of Detroit is 
an ardent baseball fan, and Tuesday of 
last week closed the home office of the 
company, taking the entire office force 
as his guests to see the Detroit and 
Philadelphia teams play. 


All last Thursday through the mar- 
ble corridors of the nineteenth floor 
of the Harris Trust building, Chicago, 
rang and reverberated the lusty re- 
frain: 

“Fifteen men on a dead man’s chest, 

Yo, ho, ho, and a bottle of rum.” 

Once in awhile the habitators of the 
eighteenth floor were interrupted in 
their work by a shuffling and pounding 
with a rhythm that meant to the know- 
ing one that someone above was danc- 
ing a sailor’s hornpipe. 

These strange occurrences were CO- 
incidental with the return to his office 
of James W. ganpey of Janney & Pick- 
ering, general agents on that floor of 
that building of the Provident Life & 
Trust. Mr. Janney had just completed 
a five weeks’ vacation, much of which 
was spent on the ocean waves. He 1s 
an ardent devotee of ocean travel, and 
had made the trip from New York to 
London and return. Five days were 
spent in London, but the visit was 1n- 
cidental to the voyage. Mr. Janney 
likes Europe and all that, but he didn't 
make the trip for that purpose. What 
he wanted was the smell of the salt, 
and the midsea scenery. His trip this 

(CONTINUED ON PAGE 34) 
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LIFE INSURANCE SECTION 








AGENTS IN CONVENTION 


HOLDING THREE DAYS’ RALLY 





Equitable Life of Iowa Field Men 
Gather in Chicago for Their 
Annual Meeting 





The Agents’ Association of the 
Equitable Life of lowa, whose mem- 
bership is made up of the general and 
district agents of the company, com- 
menced a three days’ session at the 
Sherman House, Chicago, Wednesday 
morning of this week. The meetings 
are being held on the first floor of the 
hotel in what is known as the west 
room, which has been tastefully deco- 
rated with flags and numerous placards 
in colors containing bits of business 
doctrine and theories, these last being 
the contribution of General Agent 
Eugene L. Isaacs of St. Louis. Mem- 
bers are present from twelve different 
states and the roll call disclosed that 
there were eighty-two in attendance. 
The member hailing from farthest point 
came from Seattle, Wash. Miss Martha 
Pattie of the firm of Smith & Pattie, 
general agents at Mason City, Iowa, is 
the only lady present. She is receiving 
congratulations on account of having 
closed a $5,000 prospect the day before 
she left home. 

T. Riley in the Chair 

T. Riley of Burlington, Iowa, presi- 
dent of the association, was in the 
chair at the morning session and intro- 
duced Dr. S. J. Crowe of New Castle, 
Pa., who delivered the invocation. The 
annual address of the president fol- 
lowed, and was full of splendid 
thoughts. Mr. Riley paid a high tribute 
to the extreme helpfulness shown the 
association by President J. C. Cum- 
mins and the other officers of the com- 
pany throughout the year and said that 
much of the success obtained was due 
to the interest shown by them at all 
times towards the agency force. He 
commented at considerable length upon 
the high personnel of the field workers 
of the Equitable and said that the train- 
ing given the new agent in the ranks 
brought out all the good that was in 
him. Unless he had merit he is not 
long retained, for water will seek its 
level and man will do likewise, and 
the work for the Equitable demands a 
high order of intelligence and consist- 
ent honest effort. 

Address by H. S. Nollen 

President Cummins, who was to have 
delivered an address of welcome, was 
unable to be present on account of 
being indisposed, and in his place Vice- 
President H. S. Nollen addressed the 
meeting. Mr. Nollen expressed to the 
convention the pleasure of the officers 
of the company in seeing such a rep- 
resentative body of men and tendered 
the regrets of President Cummins on 
his inability to be present. His re- 
marks had greatly to do with the 
beneficial results that would surely fol- 
Ow a combination between the actual 
seller of the life insurance contract and 
those who outlined the work. He said 
that a great many agents were entirely 
too fearful that they would not receive 
the proper amount of reward for the 
time and effort displayed in their work 
for the company. Their interests, he 
argued, were identical and should be so 
considered, and he urged that no man 

€ a drag upon the net but rather that 
he take hold and help pull it in, saying 
that there would be a fair divide of the 
catch and that each worker should have 
his full share. Mr. Nollen made a 
splendid impression by his earnestness 
and forceful way of putting things and 





his remarks were frequently interrupted 
by applause. 
Memorials are Presented 


Dr. S. J. Crowe, chairman of the 
necrology committee, presented memo- 
rial tributes accompanied by resolutions 
upon the passing away during the year 
of President Cyrus Kirk, General Agent 
A. G. Suter of Chicago, and General 
Agent George R. Keith of Marysville, 
Mo. These resolutions were approved 
and ordered spread upon the minutes. 
Speeches of appreciation to the mem- 
ories of those mentioned were made 
by E. L. Isaacs of St. Louis, W. F. 
Crawford of Chicago and T. Riley of 
Burlington, Ia. 

Preceding the regular program of the 
afternoon, J. S. Knox of Des Moines, 
Iowa, president of the Knox School 
of Applied Salesmanship, addressed 
the meeting at considerable length 
along helpful lines to the life insurance 
solicitor. He is a man of large experi- 
ence, having been a salesman for years 
himself, and his talk was replete with 
helpful hints and concrete instances of 
successful methods used in other lines 
of business and that would, in his opin- 
ion, be equally helpful in selling the life 
insurance contract. 

Tells About New Contracts 


Vice-President Nollen gave a detailed 
description of a number of new policy 
forms that the company has prepared 
for issue which brought out a _ very 
great deal of interest and full discus- 
sion relative to them at the close of his 
remarks. 

Announcement was made by the en- 
tertainment committee that an informal 
dinner to members of the association 
would be held at the hotel on Thurs- 
day evening at 7 o’clock. Many of 
the gentlemen in attendance are ac- 
companied by their wives and it has 
been arranged that the ladies be en- 
tertained on the night of the dinner 
by a theatre party at the Olympic 
theatre. 

General Agents’ Meeting 

Twenty-five general agents held a meet- 
ing Tuesday, preliminary to the opening 
of the regular convention. This followed 
the plan adopted a year ago of getting the 
leading general agents together with the 
company officials. Matters of agency or- 
ganization and management and office sys- 
tems were discussed. The advisability of 
agency meetings and the kind of pro- 
grams that should be arranged were con- 
sidered. Various methods of increasing 
production and increasing the average 
size of policies were presented. 


President Cummins Delayed 


J. C. Cummins, president of the com- 
pany, is just recovering from an attack 
‘of ptomaine poisoning and was unable to 
be present Wednesday. This is the first 
time in years that he has missed even 
part of a session. 





Organization of Advantage 


The state association of Missouri 
legal reserve life companies, organized 
last winter, has already been found to 
be of great benefit in a number of ways. 
The members are the Kansas City 
Life, Midland Life of Kansas City, In- 
ternational Life, Missouri State Life, 
German Mutual, and Central States of 
St. Louis. James A. McVoy of the 
Central States, is chairman of the con- 
ference. 





Connecticut Mutual Agents 


Agents of the Connecticut Mutual 
will hold a meeting at the home office 
.of the company in Hartford shortly 
after the annual convention of the Na- 
tional Association of Life Underwriters. 
The dates are Sept. 22 and 23. The 
invitation sent out by the superintend- 
ent of agents advises all to be pre- 
pared to respond to the call of their 
name with some remarks on soliciting. 





No set program will be arranged. 





United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - : - McCormick Building 

















WE HAVE TWO Special Policies 


That any agent can sell if he has any 
“‘ginger inhim”’ at all. Why not elimi- 
nate competition by working for the 


PEORIA LIFE INSURANCE CO. 


PEORIA, ILLINOIS 














q If you are not selling 


our T.O. policy we are 





hs APT 


International Life, St. Louis, Mo. 
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Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 

cated at the center of the insurance 














district it is the most convenient stop- 
ping place for the busy man. 
RA 3 
ONE PERSON 


Room with detached bath - - - « 
Room with private bath - - = « 


TWO PERSONS 
Room with detached bath - - - = §3 to $5 per day 
Rooms with ‘private bath - - - = $6 to $8 per day 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 
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CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS || 


Organized 1907. 


$9,430,751 of business in force. Net increase first six months 1913, $1,105,500. 
Good opportunities for Men in Illinois, lowa, South Dakota and Missouri. 
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LINCOLN LIFE’S RALLY 


ANNUAL CONVENTION NOW ON 





Agents Gather at Home Office in Ft. 
Wayne to Participate in Inter- 
esting Program 





The General Agents’ Association of 
the Lincoln National Life and the com- 
pany’s annual convention of its agency 
forces is being held this week at Ft. 
Wayne, Ind. The General Agents As- 
sociation held forth Wednesday and 
the rest of the program continued 
through the week. The president of 
the General Agents’ Association is C. 
E. Chandler; secretary, M. J. Blitz, and 
treasurer, W. H. Ingham. The program 
of the agency convention is: 


Wednesday, August 27 
General Agents’ Association. 
Thursday, August 28 
9 A. M. 
Why I Am Here—Everybody. 
2 P. M. 
The Advantages of Representing the 
Lincoln Life—A. F, Hall, vice- 
Lineoin iage a vice-president 
eliverin Rated U Poli 
Arehbotd, g p olicies—H, E. 
ersonal Production—W. C. Bishop. 
es tek eo~~; 4 
ow to Make Good in the Country—C. 
S, nniier. . 
e Agent's Best Friend Is the D os 
Cc. H. English, M. D. ian 
Automobile ride. 
- Pica zs ee, Anthony 
‘undamentals in ellin Life I - 
ance—H. N. Tolles. “ tar ts 
Dutch lunch. 


Priday, August 29 
9 A. M. 

Securing and Handling of Prospects—J. 
. Grace. 
The Closing of Prospects—W. H. Ing- 
neh Wh 

. ae yfor’—F. B. Mead, t 
“om tts. pestis 

ome Traits of a Life Insurance Man— 
0. F. Gilliom. f e 

Notes and Collections—W. W. Griffin. 

2 P. M. 

Our Tools—R. W. Fowler. 

Policies—“Life Forms,” D. W. Ingle- 
right; “Endowments,” H. P. 
“Guaranteed Paid Up Additions,” R. W. 
Fowler; ‘“‘Low Cost Preferred Risk,” O. R. 
Cleveland. 

Total Disability Benefit—J. F. Blum. 

Double Indemnity Benefit—C. M. Reed. 

Literature—A. J. Stevens. 

Specimen Policies—G. W. Coe. 

Rate Book—J. C. W. Coppess. 

Application Blank and Fountain Pen— 
H. C. Tonsing. 

Agency Organization and Supervision— 


W. T. Shepard, vice-president Lincoln 
Life. 
4 P. M. 
Ball game. 
7:30 P. M. 


Annual banquet, Hotel Anthony. 
Saturday, August 30 
9 A. M. 

The Majesty of the Law—D. B. Ninde, 
general counsel Lincoln Life. 

Question box. 

What I Am Taking Away—Everybody. 

Four Months; What Are We Going to 
Do With Them?—wW. T. Shepard. 


Outlook in Michigan 


One of the officials of the Preferred 
Life of Grand Rapids, Mich., speaks of 
the outlook in that state as follows: 


Michigan is going to be the banner 
state for insurance agents this fall. The 
Preferred Life representatives report that 
conditions were never better. With Mich- 
igan harvesting one of her unusual heavy 
crops and plenty of money in the farmers 
pockets, manufacturing centers going 
night and day, the opportune time has 
come and the agent can now smile and 
not groan under the load of notes he 
has had to take. In the Upper Peninsula 
the strike in the copper country has crip- 
ples solicitors’ hopes to some extent, but 
owing to the scope of the country they 
quickly adjusted themselves by going to 
more suitable districts where they were 
not troubled by the federation of labor. 
Taking all into consideration the outlook 
for an excellent killing this fall is ex- 
tremely good and while it is not a_ good 
plan to be too optimistic one cannot help 
but be pleased with the conditions in the 
state at the present time. 








Liked Selling Insurance 
Henry A. Smith, heretofore a teacher 
in the Male High School of Louisville, 
Ky., has become a special agent -with 
L. L. Anderson, general agent in Louis- 
ville for the Connecticut Mutual Life. 
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vacation period, and liked it so well 
that he tendered his resignation before 
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prorate the expenses. This proposition 
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Do You Want to Better Your Condition in the Insurance Business? 
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INSPECTORS’ ASSOCIATION 

Chicago inspectors have organized 
an association with membership open 
both to company men and those em- 
ployed by the city and state. Several 
objects are in view. The casualty com- 
pany inspectors want to get better ac- 
quainted. They see advantages in co- 
operation among themselves and be- 
tween them and the city and state in- 
spectors. It is hoped that some of the 
leading authorities in the country can 
be secured to address the association— 
chief inspectors of liability and steam 
boiler companies, safety engineers of 
large industrial corporations and the 
like. Improvement in laws and ordi- 
nances governing installation and 
guarding machinery, boilers and ele- 
vators will be sought. In addition to 
these objects there will be an endeavor 
to create standards, to reach certain 
conclusions on points where present 
differences in individual opinions re- 
sult in confusion through conflicting 
recommendations to owners of mechan- 
ical devices. - 

Outside of the steam boiler and ele- 
vator fields inspection service by cas- 
ualty companies is a comparatively 
new thing. A few years ago the num- 
ber of companies which made serious 
efforts to inspect liability risks was 
comparatively small. The system has 
grown wonderfully. Many men of 
varying attainments and differing views 
have been drafted into inspection work. 
Recognized standards are needed. All 
the inspectors have some things to 
learn and many have a large number. 
Every movement towards cooperation 
and increased efficiency should be en- 
couraged. 





THE BROKER OF THE FUTURE 


Brokers handling liability insurance, 
taken as a class, have been consider- 
able of a pest. This assertion does not 
apply to all brokers, but to the ma- 
jority. Recognizing himself as the 
agent of the assured, the broker too 
often sought to serve his principal 
chiefly by getting for him the lowest 
possible rate. He “shopped” his risk 
from office to office and often placed 
it where the rate was lowest and the 
indemnity and service corresponded 
with the rate paid. Sometimes payrolls 
were intentionally underestimated. 
Sometimes only incomplete coverage 
was secured. Usually rates were 
worked down to the lowest point, re- 
gardless of the interests of the insur- 
ing company. The broker contributed 
materially to the demoralization which 
resulted in underwriting losses, now 
receiving serious attention from com- 
panies and insurance departments. 

Brokers of the class described are 
not going to disappear immediately, but 
as time passes rm will be succeeded 
by men of a higher type. The broker 
who best serves his client will be the 
one who secures such improvement of 
the risk as will entitle it to the lowest 
Tate in its class. A few years, and ad- 
vanced liability brokers will be study- 
ing basis rates, charges, credits and 
hazards just as the best ones do now in 
iré insurance. The broker of the fu- 
ture who knows his business will have 
some knowledge of inspections and of 
accident prevention. He will be a 

tisk doctor,” going through a plant, 
Studying it, securing improvements and 
bringing it up to the point where he 


can ask a rerating on merit and secure 
a rate reduction. 

The coming of workmen’s compen- 
sation with its large premiums and of 
the merit rating system open up to 
brokers of the right type opportunities 
in the casualty business that never ex- 
isted before. Far-sighted men will 
seize them. 





MERIT RATING 

Within a few weeks the Workmen’s 
Compensation Service Bureau will file 
in New Jersey its basis rates and sched- 
ules for the rating of workmen’s com- 
pensation risks on the merit system. 
This is required by the law of the 
state, a law which meets with the ap- 
proval of the casualty companies them- 
selves. At about the same time sched- 
ules will also be filed in Wisconsin un- 
der similar conditions. A number of 
companies have already adopted merit 
rating. At the Quebec casualty con- 
vention in July everybody was singing 
its praises. Only here and there is 
heard a word of protest against the 
adoption of this system, which a few 
years ago was held by most liability 
underwriters to be impracticable. 

Now that everybody is singing the 
praises of merit rating it is of interest 
to read the statement of one who ad- 
vocated it when it was still regarded 
mostly as a dream. On Sept. 28, 1911, 
THe WEsTERN UNDERWRITER published 
an interview with W. L. Taylor, then 
general manager of the Missouri Fi- 
delity & Casualty, now its president. 
Giving some reasons why he had not 
joined the conference, Mr. Taylor said: 

“I have always advocated that lia- 
bility underwriting should be handled 
along the same lines that fire insur- 
ance companies handle their business. 
For example, a fire insurance company 
makes a rate in accordance with the 
hazard of the risk. The same prin- 
ciples should apply to the underwrit- 
ing of liability insurance. A machine 
shop may be quoted at a rate of $1 in 
the manual and it could be easily car- 
ried at 60 cents, all depending on the 
kind of a machine shop, while others 
could not be carried profitably at 
$1.50.” 

Mr. Taylor had formed this opinion 
during his previous experience as a spe- 
cial agent. He applied it in the con- 
duct of his own company. It has 
worked out to his satisfaction. Now 
in the third year of its operation the 
company is having a lower loss ratio 
than during its second year, exactly the 
opposite of the usual experience. 

There ought never to have been any 
question of the advisability of rating 
risks on their merits. Rating by 
classes is inaccurate and unfair. If 
strictly adhered to, it offers no induce- 
ment to risk improvement and inflicts 
no penalty upon the maintenance of a 
death trap. The sooner class rates dis- 
appear, except as basis rates to be 
varied from according to the merit of 
the individual risk, the better it will be. 





ARE BEST PAYMASTERS 


From the standpoint of business 
value one of the most important items 
of casualty news recently published is 
the statement from Michigan that not 
a claim under the workmen’s compen- 
sation law of that state has gone to 
arbitration where a stock casualty com- 





pany was the insurer. The cases to be 





arbitrated have been mostly those 
where employers were carrying their 
own risks, although a few cases have 
arisen where mutuals carried the in- 
surance. 

The great bulk of the compensa- 
tion insurance of Michigan is carried 
by stock companies. Therefore they 
have had the bulk of the claims to 
handle and have had the greatest num- 
ber of opportunities for disputes 
which would necessitate arbitration. 
But they have had no disputes that 
had to be arbitrated—or had had none 
a few weeks ago, when the news was 
published. The injured workmen of 
Michigan are finding them the best 
kind of people to deal with, better 
than employers’ own claim depart- 
ments, or mutuals. 

Yet it is against these same stock 
liability companies that organized la- 
bor has arrayed itself in many cases. 
The union labor men in New York 
wanted “state insurance,” but they 
would permit self-insurance and mu- 
tual insurance if only the stock com- 
panies were put out of business. Be- 
cause the law passed did not eliminate 
the stock companies and therefore was 
not satisfactory to organized labor, 
Governor Sulzer vetoed it. The Green 
law in Ohio, while a “state insurance” 
measure, will permit self-insurance or 
mutual under certain conditions, but 
union labor and its friends prevented 
the privilege of insuring in stock com- 
ene to be made an option in the 
aw. 

The fact that in Michigan the stock 
companies are giving the injured 
workmen better treatment than are any 
other organizations ought to be 
spread broadcast. The labor men made 
a mistake in thinking that because cas- 
ualty companies under the old liability 





laws went into court to learn whether 
they owed a claimant anything, they 
will pursue a similar course under laws 
that make their liability plain. They 
pay their accident claims with seldom 
a quibble. They make good cheerfully 
under plate glass, boiler and other 
classes of policies where liability is 
clear. They are doing and will do the 
same thing under workmen’s compen- 
sation laws. 





STONE’S FRANKNESS 

President John T. Stone of the 
Maryland Casualty is entitled to credit 
for coming out frankly and telling his 
agents that during the first six months 
of this year the losses and expenses 
paid by the liability department of the 
company exceeded the earned premi- 
ums by $203,000. Company officials as 
a rule do not like to be so specific 
about the details of their business, es- 
pecially when they are disclosing 
heavy losses. “An honest confession 
is good for the soul,” and it is good 
for the business also, when things are 
going badly, to have clear statements 
of facts that will wake up those in the 
business to the true seriousness of the 
situation. 


NOT TOMORROW BUT NOW 


Many insurance men are just going 
to start. Tomorrow is a big word in 
their lexicon. They build castles, they 
prepare, they fumble over their pros- 
pect cards, they prophesy and tell what 
they intend to accomplish. But they 
do not make the start. Nothing is 
achieved by those “tomorrow” men. 
The hardest tasks should be tackled to- 
day and gotten out of the road. The 
best time of the day is “now.” Success, 
honor, wealth, results all depend on 
action, not delay. 
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PEOPLE WANT THE BEST 


MAKE. BOOSTERS, NOT KNOCK- 
ERS, OF CLAIMANTS 


Danford M. Baker, of Pacific Mutual 
Life, Gives Reasons for Full 
Protection Policies 


Seldom is so much clear thinking 
and good sense put forth in so simple, 
straightforward a way as in the paper 
presented by Danford M. Baker, sec- 
ond vice-president of the Pacific Mu- 
tual Life, at the first annual conven- 
tion of the American Association of 
Accident Underwriters at Chicago this 
week, The Pacific Mutual recently an- 
nounced that it would increase its 
monthly payment rates so as to lib- 
eralize its policies and in his paper Mr. 
Baker stated the reasons for this action. 
This is the day of pure food and 
honest merchandise and the day of 
adulterations is past. The people de- 
mand the genuine and are willing to 
pay for it. Under the restricted dis- 
ability policies the companies have not 
only lost money but also reputation, 
said Mr. Baker, and his remedy is a 
full protection policy at a price that 
will enable the companies to make of 
their claimants boosters instead of 
knockers. 


Higher Standard in Everything 
His address was as follows: 


In these progressive times the people 
demand greater and better service than 
ever before. The demand is for a higher 
standard in everything. Think of the 
changes that have taken place during your 
lifetime and mine—when we were boys a 
buggy with a top to it was considered a 
luxury and only the. very rich were able 
to ride in carriages. Now nothing short 
of an electric-lighted, self-starting auto- 
mobile will do. A trip in an ordinary 
railroad coach was considered quite com- 
fortable and few could afford to travel 
that way. Now a Pullman car with meals 
served at regular intervals is common- 
place. 

We demand steam-heated, 


air-cooled, 
electric lighted, 


“janitor service free,” 
flats to live in. The people are willing to 
pay the price, but they must have the 
most modern conveniences. The people 
now demand pure food to eat, provisions 
put up in sealed packages that are packed 
in accordance with the pure food law 
and honestly advertised. They also de- 
mand pure drinking water, shown to be 
so by frequent analysis.. An imitation of 
the real thing goes begging. 
Desires Just and Right 

We must all agree that the desires and 
customs of the people at this time in this 
respect are just, right and conducive to 
better conditions. All of these things 
may increase the high cost of living, but 
even so, the elimination of sham in our 
trade and mode of living is essential and 
shows the progress of our modern civili- 





zation. Publicity and inspection are the 
watch words of the hour. The best mer- 
chants sell their goods on inspection and 
approval. Our department stores are 
willing to send their wares to the homes 
of their- customers for inspection and ap- 
proval or disapproval as the case may be. 
They charge for this service but the peo- 
ple are willing to pay for it. “Sight un- 
seen” trading is a thing of the past and 
now in order to do a successful business 
the customers must become the friends of 
the merchants. 
Early Accident Policies Restricted 

When accident insurance was first in- 
troduced in this country about fifty years 
ago it was much restricted—in fact the 
policies were similar to the present cou- 
pon forms covering the hazard of travel 
only. A few years later they were ex- 
tended to cover the hazard of occupa- 
tion, but at that time the benefits were 
fcrfeitable in case the policyholder changed 
his occupation to one more hazardous than 
that named in his policy. They also con- 
tained many restrictions as to residence 
and travel, also as to habits, etc. As a 
matter of fact, the regular policies at that 
time were more: restricted than our 
monthly policies are now. Our regular 
policies, or what is commonly known as 
commercial policies, have been liberalized 
from time to time until now the compa- 
nies are satisfying nearly all claimants. 
About the only dissatisfaction is due to 
the multiplicity of so-called frills, some 
of which are not at all essential and only 
serve as a means of misunderstanding and 
confusion. Some of the frills referred to 
are surgeon’s fees, hospital benefits, ac- 
cumulations, beneficiary insurance, chil- 
drens’ insurance, indemnity for life, etc. 

Prills Misleading and Harmful 

These benefits have been exaggerated 
and they have been made to appear to 
be substantial, while as a matter of fact, 
they are largely misleading and should 
be eliminated in order that the policy may 
provide for substantial benefits only, leav- 
ing’ no room for misrepresentation or even 
misunderstanding on the part of the 
claimant. 

Health insurance was first issued in 
this country only a few years ago in a 
very limited way, covering disability due 
first to only ten children’s contagious dis- 
eases. Then the companies went one step 
further and included sixteen diseases, 
then thirty-five diseases and finally full 
health insurance was issued. This form 
of insurance is now written on a substan- 
tial basis. Competition has caused the 
addition of many so-called frills in health 
insurance as well as in accident insurance 
which should be eliminated. However, in 
a general way, both accident and health 
insurance as it is written at this time 
under what is known as the commercial 
forms of policies, is very satisfactory, 
both to the companies and policyholders. 
I suppose that 98 percent of all claimants 
under what are known as commercial 
forms are pleased with their settlements. 

Beceives All He Pays For 

The monthly business as transacted at 
this time is quite similar to the general 
accident and health business as it was 
transacted in the beginning and we must 
get away from this plan. No business 
where a large percentage of its claimants 
are dissatisfied or even disappointed can 
survive. There are at present entirely 
too many conditions and restrictions in 
the monthly premium policies. There is 
entirely too much room for misrepresen- 
tation on the part of the agent and a 
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corresponding degree of dissatisfaction’ 


and disappointment on the part of claim- 
ants. Of course, the insured receives all 
that he pays for, but the trouble is that 
he thinks when he insures that he is 
buying a good policy that fully protects 
him, but finds that when he needs to use 
his policy that he made a mistake and the 
result is he condemns all companies and 
all policies. 
Losing Money and Reputation 

The loss ratio on the monthly pre- 
mium business is now running over 50 
percent, which means no profit to the com- 
panies and so we are losing money, and 
Wwe are at the same time losing our repu- 
tations. Under the present status of 
things we are working mighty hard and 
losing the prestige that we ought to have 
with no compensation for doing so. 

Did you ever stop to think that when 
an agent sells a monthly policy he tells 
the applicant that it is the best there is? 
He thinks, of course, he is buying a policy 
that will provide complete protection, 
while as a matter of fact, he is buying 
only partial protection. The policyholder 
is willing to pay the price for insurance 
that insures when he is disabled, but he is 
unwilling, if he knows it, to pay any price 
for a policy that does not pay an indem- 
nity when he is sick or hurt. He wants 
indemnity if he is sick during the first 
sixty days of the policy just as much as 
he does if he is sick during the second 
sixty days of the policy. He also wants 
to be paid whether he is laid up three 
days or three weeks and is also disap- 
pointed if the first week of illness is de- 
ducted from the amount that might be 
otherwise payable. If he should be in- 
jured or killed on a public conveyance he 
expects to be indemnified whether the con- 
veyance itself is wrecked or not. The 
rich man who is insured under a commer- 
cial policy which is not restricted in this 
way can get along without protection for 
these things much better than the poor 
man can. 


Partial Protection Is Wrong 


The remedy is simple enough. Raise the 
rates and issue a plain, definite policy 
contract like the commercial forms with 
frills eliminated. A man of small means 
needs just as good a policy as a man of 
large means. The monthly payment plan 
is all right, but the partial protection 
afforded is all wrong and must and will 
be changed if the industrial accident and 
health business survives. To be definite, 
in my opinion the following features 
should be changed in our policies as those 
are the ones that are bringing about dis- 
satisfaction and disappointment on the 
part of policyholders and claimants. 

The policy should provide for the pay- 
ment of indemnity while the insured is 
totally or partially disabled either from 
illness or injury. 

No deduction for the first seven days 
of illness should be made. 

The sixty-day clause which prevents 
the illness feature of the policy becoming 
effective for sixty days should be changed 
to fifteen days. 

The clause providing for the payment 
of only four weeks’ indemnity for chron- 
ic diseases should be eliminated. 

The wrecking feature under our doub- 
ling clause should be eliminated. 

Claimants Boosters, Not Knockers 

I believe in the monthly or installment 
plan of paying premiums, because it en- 
ables thousands to protect themselves and 
families who could not or would not do 
so on any other plan. Our policy forms 
must be revised so that there will be no 
misunderstanding on the part of claim- 
ants. Our claimants must be our boosters 
and not our knockers. The premiums must 
be commensurate with the protection af- 
forded. This is a simple part of the prob- 
lem, as the companies know exactly what 
the rate should be for the occupation as- 





sumed, because the older companies have 
for many years been issuing’ what is 
known as commercial forms in all occu- 
pations. 


Agents Determine Class of Business 


The agent is a most important factor, 
as the business we receive is always of 
the same character as the man who writes 
it. You know that in every community 
there are a lot of right living and well 
meaning people; there are also those who 
belong to the lawless, indifferent class 
who will buy most anything they can on 
credit or on thc installment plan, for the 
purpose of what they can make out of it. 
An agent who belongs to the lawless, in- 
different class gives his company un- 
profitable business. On the other hand, 
if the agent is an honest man he gives 
his company. the applications of right liv- 
ing, honest folks, which means persistent, 
profitable business. This has been demon- 
strated over and over again. The selec- 
tion of risks is left almost entirely to 
the agent. Our reputations and our busi- 
ness are in their hands and is no better 
than they. No business can prosper whose 
representatives are not honorable and fair 
in their dealings. 


Conserves Its Reputation 


The company I have the honor to rep- 
resent learned very soon after starting its 
monthly premium division that it was 
impossible to do a satisfactory business 
under the restricted forms of policies then 
in use, and we put upon the market at 
that time a monthly commercial form 
and I am glad to say at present a very 
large percentage of our business in force 
is under this plan. About the same time 
several of the other companies took sim- 
ilar action. As previously suggested the 
losses are still high and we shall on Oct. 
1 next liberalize our policy forms again 
and raise our rates about 15 percent. We 
are unwilling to engage in any branch of 
the business that does not in the main 
give our company a fair margin of profit 
and a repution for fair dealing with its 
customers. I speak advisedly on the sub- 
ject because we have been doing monthly 
business for several years, and I am frank 
to say that had we carried out the con- 
ditions of the old policy forms to the 
letter our company would have made a 
good profit but it would have suffered 
great loss in reputation and prestige— 
the measure of which no one can possibly 
estimate. 

People Willing to Pay 

The people now demand comfortable 
homes to live in, pure food to eat, pure 
water to drink, good clothes to wear, 
comfortable street cars to ride in, good 
roads, electric lighted, electric heated and 
self-starting automobiles, life insurance 
that is incontestable, fire insurance that 
covers all legitimate hazards and acci- 
dent and health insurance that fully pro- 
tects. They are willing to pay the price, 
but they demand the genuine, broad, 
clearly understood contract. The time of 
adulteration and imitation is on the wane. 

I do not want to belittle the monthly 
premium business because I believe it is 
one of the most important branches of 
accident underwriting. Some one has said 
that statistics should be seen and not 
heard, so I will not quote figures, but the 
fact is the industrial accident business 
has had the most rapid development of 
any department and in my opinion it will 
continue to increase both in volume and 
profit. The companies have been feeling 
their way, so to speak. They have done 
precisely what was done in the commer- 
cial business and I predict that the time 
is not far distant when the industrial ac- 
cident business will be to accident in- 
surance what the industrial life business 
is to life insurance both in service to the 
insuring public and profit to the compa- 
nies. 
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[a Company issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident, Health, and Disability Insurance; 


and Theft Insurance; 


Owners , Elevator, Workmen’s Compensati 
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, Physic 
Insurance; Fly-Wheel ce. 
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INCOME INSURANCE 
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MIDLAND, CASUALTY COMPANY, cust 





Costs only 
86.00 
per year. 


$15 Weekly Income for 
$2000 Death by Accident 
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SPEAKS ON LITIGATION 


HARM IN LIMITED POLICIES 
SEEN BY CLELAND 


General Counsel of Midland Casualty 
Discusses Prejudices Against Com- 
panies in Insurance Cases 


Judge McKenzie Cleland, general 
counsel of the Midland Casualty, read 
a paper on “Litigation,” at the conven- 
tion of the American Association of 
Accident Underwriters held at Chi- 
cago this week. With some humor he 
peinted out the unfavorable position of 
a company as defendant in a case, and 
speaking from the point of view of a 
company attorney, he deprecated the 
issue of limited forms of policies as 
tending to increase the prejudice 
against companies. He said in part: 


There are many subjects which law- 
yers who are obliged to defend insurance 
companies would rather discuss than the 
subject of litigation. The old lawyer 
who said he could die with a clear con- 
science because, while he had won many 
cases he ought to have lost, he had lost 
just as many that he ought to have won, 
could not have had insurance companies 
for his clients or he would not have won 
many cases that he should have lost. 

Keep Company Out of Court 

Many persons, especially members of 
the bar, appear to think that insurance 
companies would rather defend a lawsuit 
than pay a legitimate claim, but this is 
a mistake. They are like the small boy 
who suddenly realized, from inside infor- 
mation, that he had indulged in more 
pancakes than was prudent, and when 
urged to take more, declined, saying that 
he didn’t even want what he had. The 
only claims a company allows to go to 
suit are those in which it believes itself 
to have upon its side a clear preponder- 
ance of the law and facts. The lawyer 
who keeps his company out of court may 
not always preserve his dignity, but he 
will have more to show for it when the 
annual statement is made up. 


siderable bias on the part of courts and 
juries against insurance companies, but I 
can see no particular advantage to any- 
body in concealing it. It is a situation 
which, sooner or later, must be considered 
by the companies in fixing the cost of 
insurance, as was recently stated edi- 
torially by a Chicago daily in comment- 
ing upon this subject. It is generally 
supposed that all corporations are obliged 
to overcome some feeling of prejudice 
against them on the part of juries, but if 
this was ever the fact, such prejudice is 
certainly growing less, not only because 
corporations are more and more respond- 
ing to the humane spirit of the times, but 
because corporate stock is becoming more 
widely diffused and is now held by a con- 
stantly increasing percentage of the popu- 
lation. Insurance corporations, however, 
do not have this advantage. Their stock 
is more closely held, not only because 
their capitalization is not large, but be- 
cause the business has been in the past 
profitable, which always has a tendency to 
prevent a wide distribution of the stock. 
Jurors Policies Affect Verdicts 

On the other hand, a constantly increas- 
ing number of people are the possessors 
of one or more insurance policies—life, 
fire or casualty. The remarkable growth 
of fraternal organizations has spread ev- 
erywhere and into all classes of homes a 
beneficent knowledge of the value of in- 
surance. The result, therefore, is that 
jurors have a latent unwillingness to find 
a verdict which it appears to them might 
lessen the value of their own policies. 
The “invisible government” in an insur- 
ance case is very apt to be the policies 
safely locked up in the homes of the ju- 
rors, and this is said without in any way 
being intended to mean that jurors in 
such cases do not honestly intend to do 
their duty. Even the judges are not im- 
mune from a subtle, subconscious influ- 
ence of this kind. 


Accident Companies Suffer Most 


What I have said applies more or less 
to all classes of insurance, but accident 
companies, more than any other, suffer 
from this subconscious influence. This 
may be partly accounted for by the fact 
that the law applicable to this form of 
insurance is of recent growth. The first 
accident policy in this country was writ- 
ten a little more than fifty years ago, 
and many lawyers and some judges are 
not as familiar with this branch of the 
law as with others. It is therefore neces- 
sary sometimes to do as the colored de- 


the law schools with which I am familiar 
is the subject of insurance given the at- 
tention which its importance deserves. 
Limited Policies Create Prejudice 

There is one phase of this subject upon 
which I hesitate somewhat to speak for 
fear of treading on someone’s toes, but it 
appears to me that the recent growth in 
the business of the so-called “limited” ac- 
cident and health policies has a very im- 
portant beasing upon this question, as 
does also beneficiary insurance and any 
other feature of accident policies which 
have a tendency to cause dissatisfaction 
among policyholders and beneficiaries. So- 
called “limited” policies or those policies 
which specify the injuries or the diseases 
as the result of which indemnities will be 
paid, possess the advantage of informing 
the holder with greater particularity as to 
his rights and those of his beneficiary; 
but they have the great disadvantage, 
from the company’s standpoint, of enabl- 
ing an unscrupulous agent to misrepre- 
sent their provisions and to thus breed 
discontent and dissatisfaction when a loss 
occurs. It is well known that few per- 
sons take the trouble to read their poli- 
cies, and many persons who purchase ac- 
cident policies could not even, by careful 
study, gain a satisfactory knowledge of 
their provisions; and even if they could, 
such knowledge would seldom be conveyed 
to their beneficiaries. 


Shared by Courts and Juries 


The result is that when a loss occurs, 
especially a death loss, which is not cov- 
ered, there is oftentimes bitter disappoint- 
ment and dissatisfaction, which is of 
course communicated to friends and ac- 
quaintances for possibly years. It seems 
to me, also, that this feeling is shared 
to some appreciable extent by courts and 
juries, and that all companies and all 
classes of insurance must, to a greater or 
less extent, be thereby affected. This is 
not intended as a criticism of those com- 


panies which believe it to be for their in- | 


terest to write this class of insurance. I 
am not competent to speak of its value 
from the standpoint of the underwriter, 
but from the lawyer’s standpoint I am 
satisfied that it is not an unmixed bless- 
ing. Certainly any insurance feature 
which has a tendency to create a feeling 
of disappointment or of suspicion that 
there has been misrepresentation cannot 
fail to react to the detriment of the busi- 
ness. While it is no doubt true that 
companies writing this class of insurance 
re- 





years, yet it is doubtful if their objec- 
tions from the standpoint I have men- 
tioned can ever be overcome. 

Trials Before Commissioners 

An increasingly important phase of this 
subject, although it is not litigation in 
the strict sense of the term, arises from 
the supervision of insurance companies by 
the various states in which they do busi- 
ness. The increasing importance of this 
question arises from the fact that there 
is seemingly an increasing tendency upon 
the part of insurance departments to pass 
upon claims which are in dispute, and in 
this form of litigation companies are of 
course at a very much greater disadvan- 
tage than in any other. No company can 
afford to antagonize the insurance depart- 
ment of a state in which it is transact- 
ing business, and it would not seem, 
therefore, that such departments should 
undertake to pass upon the validity of 
claims. Courts are created for that pur- 
pose, and I do not believe that it was 
ever intended that this duty and responsi- 
bility should be cast upon the depart- 
ment. 

Proper Consideration Is Difficult 

The method of presenting these claims 
to a department is such that their proper 
consideration, of course, is very difficult. 
There can be no cross-examination of 
witnesses nor any of the safeguards 
which the law provides for the due ad- 
ministration of justice. There is also 
liable to be some suspicion of political 
favoritism where a nonresident company 
is involved,‘and I doubt if any insurance 
commissioner really desires to assume 
this responsibility. It would, it seems to 
me, be more in accordance with justice 
and an orderly administration of the af- 
fairs of his office if every commissioner 
were to allow litigation between claim- 
ants and the companies to be determined 
by the courts. 

It is possibly the feeling upon the part 
of companies that insurance departments 
should not pass upon the validity of 
claims which is responsible for more or 
less agitation in favor of federal super- 
vision of insurance companies rather than 
supervision by states. It is undoubtedly 


majority of insurance commissioners has 
alone prevented a more concerted and 
energetic effort along this line. 





The man who Micawber-like is al- 
ways waiting for “something to turn 





take every precaution against such 
sults, and while it is also true that the 
methods of selling these policies have 
greatly improved during the last few 


Affects Cost of Insurance 


Possibly it is not good Policy to adver- 
tise the fact that there appears to be con- 


up” gets nowhere. The successful man 
takes the crow-bar that is at hand and 
| turns something up.—A. F. Culling. 


fendant in a criminal court suggested his 
willingness to do—just throw himself on 
the ignorance of the court. In none of 


true that the high character of the great 
} 
| 
| 
| 














SIX MONTHS’ COMPARATIVE STATEMENT OF PHENOMENAL PROGRESS 


PERSONAL ACCIDENT AND HEALTH DEPARTMENT. 


National Life Insurance Co. of the United States of America 


Chicago, Illinois. 


Cc. H. BOYER, Manager Casualty Department. 


ALBERT M. JOHNSON, President. ROBERT D. LAY, Secretary. 





1912 
Personal Accident and Health 


Premium Receipts for first six months $78,839 .02 $306,471.01 
Personal Accident and Health . $1 9 298. 20 


Claims Paid first six months . $116,961.76 
A record for one year and six months never before equaled. 


Our Present Premium Income on Business Written and in Force is at the Rate of One Million Dollars Annually. 
The largest percentage of increase in premium income ever made by any company in a like period. 


1913 


Personal Accident and Health 
Premium Receipts first six months 


Personal Accident and Health 
Claims Paid first six months . . 


Our general agents adjust and pay their claims with sight drafts. 
Our business is conducted on the direct general agency system. 








Our Three-in One Policies are Winners! Accident-Health-Funeral Benefit. 
The very best of everything in personal accident and health in- 
surance. We write every form of personal health and accident 


insurance written by other companies, and forms that other com- 
panies do not write. 


All Forms of Personal Accident and Health Insurance, Commercial, 
Railroad Installment, Monthly Payment Accident and Health, 
Factory Accident and Health, Weekly Life, Health and Accident, 
Limited Accident and Health, Accident and Health for Women. 


Funeral Benefit given with any of above, without a medical examination. 
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BOYER TELLS OF NEEDS 


EDUCATION OF OFFICERS AND 
AGENTS MOST IMPORTANT 








Cooperation of Members Also Essen- 
tial—President’s Address at Amer- 
ican Association Meeting 





In his address as president of the 
American Association of Accident 
Underwriters at the first annual meet- 
ing in Chicago this week, Charles H. 
Boyer, manager of the personal acci- 
dent department of the National Life, 
U. S. A., declared that education not 
only of the public and the agents, but 
also of the officers and department 
heads of the companies was the greatest 
need of the present time. The business 
has expanded so rapidly that many have 
been advanced to responsible positions 
without really learning the business in 
which they are engaged. 

Must Give as Well as Receive 

As to the purposes of the association, 
he declared that cooperation is es- 
sential and that members must be pre- 
pared to give as well as to receive in- 
formation if good is to be accom- 
plished. His address was in part as 
follows: 


Before commencing the active work of 
this convention, it might be well for us 
to stop for a moment to search our own 
hearts. Unless we have come here with 
open and receptive minds, always ready to 
give and receive information and sugges- 
tions designed for the betterment of the 
personal health and accident business as 
a whole, rather than for the purpose of 
deriving benefits for ourselves and our 
companies regardless of the interests of 
those who are here associated with us, 
might better have stayed at home, 


Square Deal to All 


The aim of this association can only 
be reached if we, as individual members, 
have a view large enough, and an insight 
sufficiently keen to understand that, for 
the average company here represented, 
satisfactory conditions can become per- 
manent only when the personal health 
and accident .business in its entirety 
throughout the country has been placed 
on the basis of the square deal to both 
policyholders and insurers. Let us not 
deceive ourselves with the thought that 
this association can become a useful and 
effective force in the insurance world by 
passing resolutions having as their osten- 
sible aim the promotion of fair dealing 
with all, if at the same time we are 
secretly harboring a more or less dis- 
tinct mental reservation to do the other 
fellow when opportunity offers, if it can 
be done without apparently forfeiting our 
standing among respectable insurance 
men. In our business at this time, the 
saying, “In union there is strength,” is 
doubly true. Yes, we can go still fur- 
ther, and say that unless there is active 
and cordial cooperation between compa- 
nies doing our kind of business, the not 
distant future will see their practical 
elimination from the field of independent 
business enterprises. Either they will 
become so restricted and hampered by laws 
and regulations that they will become 
semi-public utilities with all individual 
initiative practically destroyed, or else 
state nsurance will spell their practical 
extinction. 

Live and Let Live 


To “live and let live’ must be the key- 
note of our personal and business rela- 
tions as members of this association or 
we shall fail miserably in trying to reach 
our aims and objects, and such a break- 
ing down here would soon be reflected by 
disastrous results to our business. 

Conditions are constantly changing in 
the personal health and accident business. 
The personal health and accident business 
is in its«infancy. It is growing at an 
enormous pace and constantly becoming 


._ knowledge. 





more popular. Because the business is 
young and constantly growing, and be- 
cause of the rapidly changing conditions 
in our complex national life, it is very 
important for us to be always keenly on 
the lookout to read the signs of the times 
in order that our policy contracts and 
methods of doing business may be quickly 
adjusted to any condition or need that 
may develop. , 
Central Idea Is Education 

Your special attention is called to the 
following topics which I believe deserve 
consideration from this convention: 

Membership. That our association ar- 
rived on the insurance field at the psy- 
chological moment is amply proven by the 
fact that, although we are not yet four 
months old, we already have a member- 
ship list numbering over one hundred. 
As the central idea around which this as- 
sociation is being built is education, it 
foilows that we desire every man as a 
member who can contribute in any way 
to our stock of insurance experience and 
And the more each man adds 
to our common fund of insurance infor- 
mation the greater will be the benefits 
derived for himself and his company. On 
the work of securing new members, each 
one of us should constitute himself an ac- 
tive committee of one to labor whenever 
and wherever the opportunity presents 


itself. 
Laws That Are Needed 

Laws and Legislation. At the present 
time the personal health and accident in- 
surance business is passing through a 
rather trying experience in attempting to 
adjust itself to the great multiplicity of 
laws, rules and regulations to which it is 
being subjected. A majority of these are 
admirable and have the hearty approval 
of personal health and accident under- 
writers. Your committee on laws and 
legislation will no doubt bring before us 
the various topics under this head which 
should claim our attention, but I will take 
the liberty here and now of particularly 
emphasizing the need of a law defining 
and penalizing embezzlement by agents, 
and another law making it a crime for 
agents, policyholders and physicians to 
make fraudulent statements for the pur- 
pose of securing insurance and benefits to 
which they are not properly entitled. Such 
laws are necessary for the best interests 
of the public as well as for the protec- 
tion of insurers. 

Opportunities for Cooperation 

Manual, There is a large demand for a 
standard agent’s classification manual for 
the use of all companies, and adapted for 
either industrial or commercial business, 
or both. As there is no good reason why 
all companies cannot use exactly the same 
edition of the manual, a large saving in 
cost would result. 

Physicians. I should like to suggest to 
our committee on physicans that they 
consider plans for the selection of one 
or more responsible physicians in each 
locality who may be called on by all 
companies for examination and informa- 
tion regarding claimants. 

Relations with Kindred Organizations. 
I believe that every effort should be made 
by us to secure the hearty and cordial 
cooperation of all insurance organizations, 
but particularly of those closely allied 
to us in the personal health and accident 


field. 
Rates Deemed Inadequate 


Policy Conditions and Premium Rates. 
The premium rates now generally in force 
in the personal health and accident busi- 
ness are deemed inadequate by many be- 
cause of the continued tendency to liber- 
alize the policy contract by the addition 
of “frills” and because of the more lib- 
eral interpretation of contract and condi- 
tions demanded. That some readjust- 
ments are needed for the insured as well 
as the insurers, is no doubt apparent to 
us all. Already some companies have 
given notice of changes which they deem 
necessary. Certain conditions exist in 
various partions of the United States 
that do not prevail elsewhere which have 
a tendency to increase the loss ratio any- 
where from 5 to 10 percent. The hazards 
in many occupations are changing with a 
seemingly general average trend upward. 
The question is, how can our companies 
meet this situation? 


Education the Real Need 
Educational. And now the last, but not 





A Valuable Franchise for Live Producers 


We still have a number of agency appointments to fill in Minnesota, 
Iowa, Nebraska, Northern Wisconsin and Northern Michigan. 


FRED L. GRAY COMPANY 


MINNEAPOLIS 


Northwestern Manager 
London Guarentee & Accident Co. ana Massachusetts Bonding & Insurance Co. 


The leading Casualty, Bond and Burglary Office west of Chicago. Tweanty-second year. 
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Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health,Steam Boiler, Liability and Industrial Accident and Health Insurance 
A COMPANY EQUIPPED FOR SERVICE 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 


The Bankers (Guarantee and Casualty Co. 
Rockefeller Building - CLEVELAND, O. 
(Now Organizing) 





| If your antecedents will bear inspection we can interest you 





Good territory open for live local agents in parts of Kentucky, Indiana and 
Alabama. Good Commissions; Correspondence Solicited. Health and Accident Insurance 


TRANSYLVANIA 


CASUALTY INSURANCE CO. 


BEN L. BRUNER, President 
E. N. CANADA, Gen’l Supt. 612 Paul Jones Bldg. LOUISVILLE, KY 


We Pay $25.00 a Week 


As long as the insured lives and is totally disabled 
Either $5,000 or $10,000 for Accidental Death 


Costs Business Men $3.00 quarterly. Over $270,000 in benefits paid members 
For an agency write W. T. GRANT, Secretary 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


Keith & Perry Bldg., Kansas City, Mo. 
Our Convenient Pay- 


LIFE INSURANCE MEN 2. core"*; 


Health Policies Harmonize Perfectly With Your Life Business 
and Increase Your Income. Excellent Openings in Pennsylvania, 
Ohio, Indiana and Kentucky. 


AMERICAN LIABILITY COMPANY 


_ SANDERS, Gen'l Mgr. Cincinnati, Ohio 


























Here’s an Addressing Machine that Fills All 
Requirements of Efficiency, Simplicity and 


Economy. The 
Montague 
Mailing and 
Imprinting 
Machine 


$37.50 


q nt ready for work—good work. Use it in your own way, and at the 
end of six months, if it is not satisfactory, return it in accordance with our 
arantee. @ It is the time saver and money maker of modern office work. 
Addresses envelopes, post cards and advertising matter. Imprints names 
and other records on pay rolls, office and factory forms, at the rate of 1500 per 
hour. Shaghed can runit. Nota little move! A e nor a cheap one. Plenty 
large enough and perfectly made. 





ae 0 ieee 


Copy of guarantee and samples sent free upon request 


Montague Mailing Machinery Company 
CHATTANOOGA TENNESSEE 
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by any means the least problem of im- 
portance, is the educational work that 
must be done to place the personal health 
and accident business on a permanently 
secure foundation. The general public 
does have a vague idea that the protec- 
tion we offer the homes of our country is 
desirable and in fact necessary, but of 
real knowledge concerning our kind of in- 
surance among the classes who need our 
protection the most there is practically 
nothing. Too many agents engaged in the 
business do not understand what they are 
selling, nor do they know how to hold the 
business after it has been secured. A bet- 
ter system of appointing our agents, and 
more care taken to instruct them in their 
duties after they ) ave been chosen, and 
before they are allowed to do any solicit- 
ing, would certainly greatly lessen the 
cost of securing business. 


All Need Instruction 


And when it comes to general agents, 
department managers and other supposed- 
ly expert insurance men employed in 
home offices and on the road, the situation 
in the personal health and accident in- 
surance field is absolutely unique. In no 
other line of business that I know of, do 
men, charged with so large responsibili- 
ties, and entrusted with the disbursing of 
such large sums of money, have so little 
real scientific knowledge of the work in 
which they are engaged. On account of 
the very rapid growth of our kind of in- 
surance. men have risen rapidly from the 
ranks to more or less important positions 
of trust. Those who were born insurance 
men are of course making good in a large 
way, but not a small proportion are re- 
ceiving salaries out of all proportion to 
their usefulness. The real trouble is due 
to their lack of knowledge; they have no 
adequate conception of the nature of the 
work which they are attempting to do. 
There is a tremendous waste today in 
our business, due solely to ignorance, and 
it is our duty to make every effort to en- 
lighten those who have our interests in 
their keeping. In fact there is no one in- 
terested in the personal health and acci- 
dent business, from the humblest weekly 
payment policyholder to the president of 
the greatest company in the land, who 
would not be largely benefited by a course 
of instruction commencing from the most 
rudimentary principles involved and ex- 
tending up through every phase of the 
business. The problem of undertaking 
some comprehensive work along the line 
of insurance education is of tremendous 
magnitude and complexity, and as com- 
paratively little has already been done, 
especially in our field of insurance, it ap- 
pears as an almost superhuman task. 
However, something must be done, and as 
“well begun is half done” it is our duty 
to make a beginning. I hereby recom- 
mend that a committee of insurance edu- 
cation be appointed to outline plans for 
conducting an educational insurance prop- 
aganda in our common schools, high 
schools, colleges and universities, in the 
press and on our lecture platforms. 





TOMORROW 


It matters not how often nor in how 
many particulars you have failed; if 
you are ready and anxious to try again 
there is a suitable opening somewhere. 
Tomorrow is bigger than yesterday, has 
bigger opportunities, bigger possibili- 
ties. Then why repine for the days 
that are gone when the outlook for 
tomorrow is infinitely bigger and 
brighter than was that for any of the 
days that have passed?—American Cas- 
ualty Bulletin. 





There may be a myriad of excuses 
for failure. There is none for insuffi- 
cient effort—Rice-Wray. 


PLAIN TALK ON AGENCY 


COMMITTEE IN REPORT URGES 
HIGHER STANDARDS 





‘Business Needs Salesmen, But Only 


Honest and Intelligent Ones 
Pay Ultimate Profit 





_ The agency committee of the Amer- 
ican Association of Accident Under- 


writers, in its report to the conven- 


tion held in Chicago this week, took a 
strong stand in favor of a higher 
standard of qualifications and better 
training for agents. 

The report was presented by G. H. 
Summers, secretary of the National 
Relief Assurance. The harm that is 
done both the companies and the pub- 


lic by incompetent or dishonest agents 


was pointed out and some good ad- 
vice on agency questions was given 
plainly. The report was as follows: 


The life of our business depends very 
largely on our agency force. It is abso- 
lutely essential that we have a sufficient 
number of competent agents to secure 
business for us. Insurance cannot be 
sold over the counter. The American 
people are so constituted that they are 
willing to go to a store to buy their 
clothing, groceries, etc., but they insist 
on having’ some one come to them and 
urge them to buy insurance—one of the 
greatest necessities of life. And this psy- 
chological fact is-the fundamental reason 
why state insurance will never meet the 
insurance needs of our people. 


Secure Agents on Personal Conviction 


The Securing of Agents. The only 
sound principle on which to secure and 
hold agents is on the ground of personal 
convictions. Unless the agent has actual- 
ly been convinced that soliciting insur- 
ance is a good business for him to enter 
and that the company he represents is the 
very best one for him and his prospective 
customers, there is very small chance of 
his success, and only so long as these con- 
victions continue to be sustained will 
his efforts bring satisfactory results to 
himself and his company. Good agents 
cannot be secured by out-bidding other 
companies, because the motives of such 
agents are purely mercenary. Instead of 
concentrating their strength and efforts 
on the securing of the right kind of busi- 
ness for their company, they have one 
eye on the largest possible immediate re- 
turns for themselves, while the other 
eye is open for the next higher bid. 


“Like Attracts Like” 


The standing of a company in any 
given locality is in the main determined 
by the character of its local agents. 
“Like attracts like.” The unprincipled 
agent will ultimately land with an un- 
principled company, if there be any such. 
The company with principles will ulti- 
mately get agents of principle. There 
are great opportunities in our business 
today for honest and energetic men, and 
we believe such men can be secured in 
sufficient number if we will but make the 
effort, instead of wasting our time and 
substance on attempts to make use of 
agents having questionable records. We 
want agents who will write the business 
as if they had to pay the losses. Too 
many companies put on agents without 
making a careful investigation as to their 
past records. Cases are known where the 
same man has fleeced eight different 
companies. It is “penny wise and pound 
foolish” to take on an agent without a 
sufficient knowledge of his antecedents 
or to wink at the record of a man below 

















Licensed in Illinois. 





MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the’ Illinois department 
and capital and surplus of over $200,000. 

gu, Cada eating oct, Site War et no a Be 
HOME |OFFICE, 901 Insurance Exchange, CHICAGO 


, Mi 
ess under the Casualty laws of Illinois. 














CAPITAL 
$125,000, 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton HarRi0TT PRESIDENT 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 


E. E. Griffith MANAGER 
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par, for it will all surely “come out in the 
wash.” In the long run such an agent 
will cost the company many times the 
expense that would be incurred by tak- 
ing the proper precautions at the start. 
It is merely putting off the evil day, the 
reckoning is sure to come sooner or later, 
and then an exorbitant price must be paid 
for our folly. 
tions and License Fees 

Qualifications of Agents. In one state 
a man is not required to possess any 
particular qualification in order to become 
licensed as an agent, and in most states 
the only qualification needed is the pos- 
session of $2 for the license fee. We are 
all agreed that such systems of licens- 
ing agents are faulty in principle and 
have failed in practice. We are glad to 
know that a few states have taken steps 
in advance, looking carefully into the 
records of applicants for licenses and 
demanding certain specified qualifications. 
It is to be hoped that this movement 
will rapidly extend to all the states. 

License Fees. These should, in the case 
of at least all subagents, be paid by the 
agents themselves, and not by the com- 
panies, If a man is not interested to the 
extent of investing $2 in his venture, he 
is not at all likely to ever develop into 
an agent worth bothering with. 

Agents Should Specialize 

Agents’ Specialties. Agents should be 
required to specialize in some particular 
branch of the business, so that they may 
become experts along that line. The 
man who can “sell anything” can sell 
nothing well. The agent should practi- 
cally confine himsejf to the weekly, 
monthly, commercial business, limited ac- 
cident or railway installments, something 
in each is almost sure to end in failure 
to do anything in either. “Jacks of all 
trades” do not succeed in the insurance 

siness. 
wrederwriting. On the agency force 
rests the chief responsibility for the = 
lection of proper risks. The practice 0 
accepting applications carrying excessive 
hazards discounts the future to such a 
degree that if indulged in to any extent 
it will cripple any company. Agents 
should be required to stick strictly to the 
classification manual. They should not be 
allowed to strain its provisions to ac- 
commodate an ye or try to have the 

mpany make exceptions. 
co Bonding of Agents. That some plan 
should be devised for protecting comee- 
nies against loss due to defalcations =< 
agent’s shortages is very evident, an 
the bonding of agents seems to be the 
only practical solution of this trouble- 
some question. ; 

Agents Should Be Trained , 

Education of Agents. After an agen 
has been appointed and licensed the us- 
ual practice is to hand him a classifica- 
tion manual and some application blanks, 
and then send him out into the cold, cold 
world to secure business if he can. We 
try to teach him the insurance business 
just as we would teach a pup how to 
swim; namely, by simply throwing him 
in. The results, howover, are usully very 
different. The pup strikes out swimming 
all right because he knows how by in- 
stinct, but in nine cases out of ten i 
agent sinks and usualiy goes down wit 
some of our good money. Many agents 
don't know the terms of the policies they 
are selling and consequently orally promise 
benefits not allowed in the contract. They 
are not able to answer questions intelli- 
gently and try to “bluff their way 
through. A prospect almost instinctively 
knows whether or not the agent knows 
what he is talking about, and if he gets the 
smallest suspicion that the agent is not 
sure of his ground there will be very 
small chance of him buying insurance. It 
is the belief of this committee that some 
plan of educating our agents might be 
outlined by this association and the con- 
sequent saving in money and vexation of 


spirit would amply compensate our efforts. 


along this line. 


LONG ON PLANNING 


Some agents are great planners and 
they can lay out a good day’s work, 
but they never get to the doing of it 
because they are very busy planning 
for the next day. Planning is very 
good, but it is better to carry out one 
plan promptly than to dream of sev- 
eral—H. G. Hinkley. 


WRITE THE FARMERS 


The best business for our company 
and the best business for the agent is 
among the farmers. hese men are 
honest; they live in the fresh air and 
sunshine and have good ventilation and 
as a rule good food and out of doors 
life makes them healthy. 

If the agent makes the proper effort 
he can generally get the farmer to pay 
one year in advance, if he has not the 
cash, his note is generally good at the 
bank for the amount of one year’s 
ac aesdenmealiammaaan Agents Rec- 
ord. 















QUESTION OF AUTHORITY 


WOULD PUT THE UNDERWRITER 
AHEAD OF CLAIM MAN 





C. D. Harrington of American Fidelity 
Says Larger View of Former 
Gives Him Best Judgment 





That the underwriter, rather than the 
claim man, should have the last say on 
questionable risks was the view ex- 
pressed by C. D. Harrington, manager 
of the personal accident and health 
department of the American Fidelity, 
in a paper on “The Relation Between 
the Underwriting and Claim Depart- 
ments,” read at the annual meeting of 


‘the American Association of Accident 


Underwriters. Mr. Harrington is in 
charge of both departments of his 
company, so that his opinion is un- 
biased. He based his opinion on the 
fact that often more than the single 
risk under consideration is involved and 
the fact that the underwriter is in a 
better position to know conditions. 
His paper was in part as follows: 


Harmony Works for Success 
The subject of the underwriter, the 
claim man and their relations, is one of 
most vital importance. Harmony in these 
relations will promote a condition that 
will work largely for the success of both 
departments, and a lack of harmony will, 
on the other hand, do very much to 
prompt ill feeling, which spells death in 
any line of endeavor, where there is an 
interchange or interlocking of effort. 
Permit me to say in the first place, that 
in my judgment the value of an under- 
writer is determined as much by his re- 
jections as by his acceptances, and any 
underwriter who has not a well filled and 
constantly growing “rejected file.” is un- 
questionably indulging in practices. or in 
methods, that will bear close scrutiny. 


Bush for Volume Unfortunate 


The most unfortunate condition with 
which the underwriter has to deal today, 
is the rush for volume which seems to 
characterize some of the companies now 
engaged in the writing of personal acci- 
dent and health business, and if the un- 
derwriter is fully alive to his responsi- 
bilities, he will find himself continually 
standing on guard against the pressure 
which is constantly brought to bear on 
him by virtue of the apparent large in- 
creases of other companies, to extend his 
own writings. 

We are none of us guiltless of giving 
‘way to the pressure brought to bear upon 
us by our agents in the endeavor to force 
us to place risks which in the judgment 
of the agent are strictly first-class. 


Pressure from Both Sides 


The underwriter is between the upper 
and the nether millstone. He is imbued 
with a desire to make a showing of vol- 
ume for his company, and is constantly 
confronted with the fact that quality 
is far more to be desired than quantity, 
and on the other hand is continually con- 
cerned by the importunities of the agents, 
who feel that they are not being justly 
dealt with, by the underwriter in the re- 
jection of offered risks. 

In my judgment, the underwriter 
should exercise such care in his selections 
that, after surrounding the risk with all 
reasonable information, when the need 
thereof is in any way apparent, and satis- 
fying himself that the same is acceptable, 
he can put his O. K. thereon without a 
fear of being obliged to offer any apology 
for his selection in the event of the risk 
maturing into a claim. 


Take Shot at “Frilis” 


This may not be the time or the place, 
nor pertinent to this particular subject, 
to discuss the much mooted question of 
policy frills, which are the bane of the 
existence of every underwriter, but these 
same frills offer a menace to his work, 
which is a constantly growing one. It 
has been said that if the companies do not 
“get together” on the subject, and legis- 
late among themselves, and divorce from 
their policies many of the freaks in the 
way of senseless provisions that in the 
past two or three years have crept in Dy 
virtue of competition, the insurance com- 
missioners will do the legislating for us. 
I am not altogether certain but that it 
would be a good plan to take the initia- 
tive in the matter, in view of the evident 
inability of the companies to get together 
on this question, and ask the insurance 
commissioners to so legislate. 

Should Know Agency Conditions 

The intelligent underwriter should be 
thoroughly alive to the agency conditions 
concerning his company. He cannot un- 
derwrite his business successfully unless 
he knows the agents by personal contact 
with them, knows their peculiarities, and 
thus is able to correspond with them on 
the basis of the personal equation, rather 





than attempt to correspond with the agen- 
cy force in the large as a collective body. 
This knowledge of agency conditions can 
be used to very great advantage in con- 
nection with the question of the selection 
of risks. 
Punctions Are Opposite 

The functions of the claim department 
are directly opposite to those of the un- 
derw iting. The underwriter takes in 
the tnoney, and the claim department pays 
it out. Both are concerned in the loss ra- 
tio, and not infrequently there is a con- 
siderable friction between the two de- 
partments, becuse of this very condition. 
There may be a certain claim arising in 
connection with a given risk, the charac- 
ter of which is very detrimental and ar- 
gues largely against the continuance of 
that risk. The claim department, as a 
general proposition, is concerned purely 
with the question of keeping down the 
loss ratio. That is what it is there for, 
and it is subject to criticism by the man- 
agement if the loss ratio goes up, and is 
further very much concerned with the 
question of the continuance of any given 
risk that may suggest a probable bad 
claim experience. On the other hand there 
are questions of policy which arise in the 
minds of the underwriter, because of his 
knowledge of agency conditions, and 
which it would seem would give him a 
broader point of view in connection with 
the continuance of the risk. 


Conflict of Departments 

I have known underwriters, and so have 
every one of you, doubtless, who have 
come in direct conflict, and serious mis- 
understanding with the claim department, 
because of the insistence on the one hand 
on the part of the claim department that 
a certain risk should be canceled, and the 
insistence of the underwriter from his 
standpoint, that it should be continued. 
We all know of instances something like 
the following. A certain risk is carried 
by the underwriting department, and there 
may be a considerable volume of business 
involved in the other lines written by the 
company. This risk may be in the office 
of a concern where there are a number 
of other risks carried, and the action of 
the company in relation to the particular 
risk in question, and the adjustment of 
the claim is being very closely watched. 
Ill-advised action on the part of the claim 
department, not intentional by any means, 
but because of its naturally restricted 
vision, and lack of the understanding of 
conditions, has sometimes resulted in the 
loss of the entire volume of business, in 
all lines written by the company in this 
particular concern. , 

Carry Risk with Probable Loss 

If the underwriter is fully alive to his 
responsibilities, and keeps himself fully 
in touch with agency conditions, and all 
of the correlated facts in connection 
therewith, his point of view will enable 
him to determine that it will be better, 
possibly, to continue a given risk and 
thereby assure to the company the main- 
tenance of the entire line, with the possi- 
ble loss involved in the particular risk 
in question, than to yield to the impor- 
tunities of the claim department, and 
cancel. It would therefore seem that in 
matters where the claim department, and 
the underwriting department are under 
separate control, that there should be, in 
the last analysis, the determination by the 
underwriter, as a court of last appeal, as 
to whether any given risk should or 
should not be cancelled. 

mce on Both Plans 

The writer having had experience on 
both sides of the question, as an under- 
writer dissociated entirely from the claim 
end of the business, and as an under- 
writer combining in himself the func- 
tions of both, has from his experience ful- 
ly justified himself, at least, in the delib- 
erate statement that the underwriter 
should be the final arbiter in the question 
of the desirability of the continuance of 
any given risk, and should also have in 
the last analysis, a supervision over the 
work of the claim department. We can- 
not understnd how there can be any other 
reasonable safe result obtained in con- 
nection with the work of two departments 
where the lines cross so closely as in the 
case of the two under discussion. 

Perfect Harmony If Possible 

It is entirely possible, however, for 
both departments to work together in per- 
fect harmony. Friction is always result- 
ing in the loss of energy. In a company 
where there is a sufficiently large volume 
of business, to justify the maintenance of 
two separate departments with two sepa- 
rate heads, it would seem that a reason- 
able “give and take” policy between the 
department heads should result in the 
entire absence of friction. 

It is not a part of this paper to discuss 
the agency department, although we can 
very readily see where this department 
carefully and considerately administered, 
works into the functions of both the un- 
derwriting and the claim department, mak- 
ing a harmonious whole. The question of 
the outside adjuster as a correlated factor 
in the machinery of any given company, is 
not one for discussion under the subject 
before us. 


Visiting the Field Force 


It is hardly necessary to discuss the 
matter in relation to the question of the 





visitation on the part of the underwriter, 
who usually is more particularly engaged 
in that duty than a member of the claim 
department, to the various agencies, and 
the added argument therein involved for 
supervision over the claims, because the 
underwriter while in the field, and if in 
authority over the question of claims, 
can very easily and equitably dispose of 
certain conditions arising on his visit, 
whereas if he was held to the question of 
the absolute divorcement of the claim de- 
partment in the matter of adjustments he 


‘would find himself very seriously embar- 


rassed. It is perhaps quite well that this 
convention is not composed of both under- 
writers and claim adjusters, because this 
address would doubtless develop a discus- 
sion that would satisfy the most exact- 
ing on the matter of a divergence of 
opinion. The writer of this paper has 
no hesitation whatever in asserting that 
it is his calm and deliberate conviction 
that there should be the subordination of 
the claim department to the underwriting 
department, especially in all questions re- 
lating to the cancellation of risks and the 
continuance of underwriitne. 


HEART TO HEART 

Maurice Maeterlink says that one 
bee can never make honey for the rea- 
son that a bee alone has no intelli- 
gence. 

Bees succeed only by working for 
the good of the other bees. A single 
bee separated from the hive is abso- 
lutely helpless, yet a hive of bees has 
a very great and well defined purpose 
and intelligence, and this intelligence 
Maeterlink calls “The spirit of the 
hive.” 3 

Something more than a paid-up capi- 
tal and surplus is necessary to make 
an insurance company strong. That 
something is an efficient, loyal body 
of men in the field, working shoulder 
to shoulder for the upbuilding of the 
institution, for without agents a com- 
pany cannot grow. 

An agent without a substantial com- 
pany back of him is as absolutely 
helpless as Maeterlink’s lonely bee. It 
is a case of getting together—pulling 
together with a common end in view. 
This is “The spirit of the hive.”—E. C. 
Budlong. 








MEN 

When P. D. Armour was asked to 
give the three great causes of his suc- 
cess, he answered: “First, ‘men,’ sec- 
ond, ‘MEN,’ and third, ‘MEN,’ and that 
is the answer every executive must 
make when asked the same question. 

It takes men to make a successful 
agency force for an insurance company 
—men who have put their very life's 
blood into their work—or in the words 
of the old College Fraternity song: 
“Men who've got all peppered through 

their system the stuff and sand that 
Money cannot buy.” 

New companies are being organized 
every year—some of them with ample 
resources and large capitalization, but 
the promise of higher commissions, al- 
though tempting, will not secure the 
services of real men who have become 
attached to the company of their early 
choice.—E. C. Budlong. 


IMPORTANCE OF TODAY 

Is there some one who believes in 
the value of your mission? Ah, I am 
glad, for without that stimulus you 
were in a sorry plight.. Professor 
Tyndall once said the finest inspiration 
he ever received was from an old man 
who could scarcely read. This man 
acted as his servant. Each morning 
the old man would knock on the door 
of the scientist and call, “Arise, sir; 
it is near seven o’clock, and you have 
great work to do today.”—Prudential 
Weekly Record. 


DON’T STUMBLE TWICE 


Agents that are getting big results 
turn their defeats into assets. They 
learn from experience what to do and 
what not to do in the future. They 
transform failure into a success fund. 
Every time an agent loses a case, he 
should analyze the conditions and find 
if any feature in the canvass, any word 
or deed, any expression, any act of 
omission or commission was the cause. 
Such a searching will always result in 
benefit. 
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Surety and Fidelity 


A few weeks ago the Chicago Bond- 
ing & Surety received some free ad- 
vertising on the front page of one of 
the leading newspapers of the city. 
Apparently for the purpose of criti- 
cizing certain officials connected with 
the probate court a big story was pub- 
lished to the effect that they permitted 
Chester A. Strail, the Chicago Bond- 
ing’s probate court man, to have a 
desk in one of the offices, while other 
companies’ representatives were not 
given such privileges. This paper does 
not pretend to say whether this was a 
true statement of fact, as it has not 
investigated. The article, however, 
went on to give figures showing the 
large probate business done by the 
Chicago Bonding as compared with 
that of its competitors, which was fine 
advertising to present to the lawyers 
of the city. 

The suspicion exists in certain quar- 
ters that the article was inspired by a 
representative of some other surety 
company. If this suspicion be correct, 
the man who furnished the inspira- 
tion has no occasion to congratulate 
himself upon the success of his effort 
to place a competitor in an unfavorable 
light. This only goes to show that 
knocking does not pay. 





Assignees’ Bonds—The bond of .an 
assignee for the benefit of creditors 
is an undertaking that should be exe- 
cuted with caution. As a rule the as- 
signee is named by the assignor him- 
self and in practice is looking out for 
his interests rather more than for those 
of his creditors. Yet, if the interests 
of the creditors suffer at his hands, the 
surety is likely to be held liable. If 
the property assigned is a going con- 
cern the assignee is expected to run 
it as long as the court orders him to 
do so and finally to dispose of it to 
the best advantage. Sometimes he 
does not understand the business and 
conducts it in a manner detrimental to 
the creditors. 
for less than it is worth. Occasion- 
ally he is not a good business man 
and gets his accounts tangled up. In 
any event there is danger that when 
he has finished his work there will be 
found some important detail in which 
he has made a mistake to the loss of 
the creditors. Then the court is likely 
to require the surety to make good. 





Give Full Information—Failure to 
acquaint the company with all details 
has caused many risks to be declined, 
yet perhaps a little explanation given 
by the agent when the application was 
sent would have placed the business in 
a different light, and have added a 
profitable line on the company’s books, 
assisted the agent, and saved the ap- 
plicant the embarrassment of being 
told, and, subsequently, having to tell, 
that he had been declined. More im- 
portant to the applicant, it might save 
him his position, for a fidelity bond is 
a certificate of character, and inability 
to secure a bond is a serious drawback 
to a person wishing a position. 

Get beyond the question of interest 
to yourself and the company. Think 
how the applicant may suffer through 
failure to secure from him all informa- 
tion and particulars bearing on the 
case. You owe that to him, to your- 
self and to the company. Waiving 
answers to relevant questions, failing 
to satisfy oneself of all particulars 
about a piece of business, or, having 
gotten a full understanding of the risk 
and then having failed to pass that 
knowledge on to the home office when 
tendering the application, has its seri- 


cCus—very serious—side—H. E. Mc- 
Clellan. 





No ‘Personal Bonds Go—The Re- 
Serve Loan Life Insurance Company of 
Indianapolis will not employ a man 
aS an agent unless he can give a cor- 
Porate bond. No personal bonds go. 


Sometimes he sells it: 





This rule was adopted on advice of 
Guilford A. Deitch, general counsel of 
the company. Mr. Deitch is one of 
the best known insurance lawyers in 
the country, being editor of the Insur- 
ance Digest. His personal practice 
and his study of insurance cases have 
convinced him that the only satisfac- 
tory bond is one issued by a corpora- 
tion which executes bonds as a busi- 
ness and insists upon knowing some- 
thing about people before it risks its 
money on them. 





Says Laws Are Lax—‘Michigan’s 
laws regarding bonding companies are 
altogether too lax, or else there is lax- 
ity in their enforcement,” said Chas. 
N. McNaughton of Detroit, president 
of the Detroit Surety Underwriters’ 
Association, recently. “I cannot un- 
derstand why previous insurance comi- 
missioners have not more closely in- 
vestigated surety and bonding compa- 
nies doing business in this state. Com- 
missioner Winship, of course, is not to 
blame for conditions, for he has not 
held the office long enough to make 
an investigation, or to become aware 
of conditions. 

“The situation in a nutshell is this: 
A bonding company with a capital of 
say $200,000, and a small surplus, per- 
haps not more than $10,000, can come 
into Michigan and write a bond of a 
million dollars if it wants to. 

“The insurance commissioner always 
has been very particular about compel- 
ing the fire insurance companies to 
limit their risks to 10 percent of their 
authorized capital and to reinsure the 
excess of any risk over the limit. But 
there are no such restrictions on the 
surety insurance. And surety insur- 
ance is the most important of all in- 
surance- The only check upon a sure- 
ty company is that if it writes fed- 
eral business it is compelled to rein- 
sure all in excess of 10 percent of their 
resources. If a company simply avers 
that it does not want any federal busi- 
ness, it comes outside federal jurisdic- 
tion and operates practically without 
restriction. ’ 

“T think the new commissioner of in- 
surance could make a very good begin- 
ning in his office by bringing the surety 
companies to time in the same way the 
fire insurance companies are made to 
toe the mark.” 





Should Have the Cash—Some time 
ago Judge Landis in the United States 
district court at Chicago refused to 
accept a corporate bail bond on the 
ground that the surety company hav- 
ing received indemnity would not lose 
if the defendant failed to appear in 
court and therefore had no pecuniary 
interest in having him appear. Not 
every court goes so far, but the theory 
of bail bonds is that the surety should 
keep watch of the person under bond 
and see that he is produced in court 
at the proper time and to make sure 
that the surety will perform this duty 
he should be put in a position to sus- 
tain a loss in the event of his failure 
to do so. Accordingly, in a number 
of cases courts have refused to assist 
sureties to realize upon indemnity they 
had accepted as a condition of signing 
the bail bond. On this account cash 
collateral is looked upon with most 
favor and in some cases is absolutely 
required, as it does not require legal 
process to get control of money actu- 
ally in one’s possession. A mortgage 
on property might be worth as much 
as the cash, or more, but if it cannot 
be foreclosed without legal process and 
the court refuses to order the fore- 
closure, it becomes of no value as in- 
demnity. 





Bonding Local Agents—A leading 
surety man, commenting on an item 
as to the desirability of bonding fire 
insurance agents, made the following 
suggestion: 

“Until fire insurance companies make 
their agents employes of the company, 
and have them collect accounts for 
the company and not on behalf of 





themselves, they do not need bonds 
nor are they in a position to use cor- 
porate surety. At present the delin- 
quent agent simply owes his companies 
a debt, which is like any other com- 
mercial debt, and regarding which 
there is no question of dishonesty. On 
the other hand, where he collects for 
the company, and must carry an ac- 
count for the company, any diversion 
of the company’s funds to his own 
use becomes a dishonest act, and the 
fidelity bond therefore has a proper 
place. Some of the companies use 
the method I have indicated, but the 
majority do not. Until they do, there 
is little point in discussing the need 
of bonding local agents.” 





Get the Business—It is somewhat 
refreshing to find a young man who 
voluntarily enters the surety business 
as a solicitor. Doubtless there are 
many of them, but they are not in 
evidence to any such extent as those 
who are looking for jobs. Many young 
men, with nobody dependent upon 
them, who are in the very best position 
to start the building up of a business 
and a clientele of good customers, seem 
overpowered with a desire for an office 
position or a special agency—anything 
that has a salary. In a great many 
cases a year or two after they have 
secured such a position finds them 
dissatisfied with their salaries and seek- 
ing a change. Sometimes they move 
from place to place and get nowhere. 
Sometimes they stagnate. Sometimes 
they make good advancement as office 
men and sometimes they eventually 
break away from office work and de- 
vote themselves to the production of 
business, going through the struggles 
of getting started after they have fami- 
lies to support. 

The way of the broker is not smooth 
by any means, but he can get over 
the rough places more easily when he 
is young and can live on a smaller in- 
come than later on, and if he pays at- 
tention to business and becomes a good 
producer there are open to him the op- 
portunities of building up a large gen- 
eral business and at the same time 
being the most independent man in 
the surety business. 


HOW NOT TO SELL 

It was in the millinery department of 
one of the large stores of Chicago. A 
good looking woman of perhaps 40 was 
trying on hats. The saleswoman (?) 
was one of those tactful young things 
that certain political uplifters think should 
have a minimum wage of $12 a week. The 
prospective customer tried on one hat 
but doubted whether it was becoming. 
The salesperson was certain it was not 
and to prove it she put it on. “There,” 
said she, “if it. doesn’t look good on a 
fresh pretty young girl like me, you can 
imagine how it looks on a faded woman.” 


TRIALS THAT DEVELOP 

Man owes his growth, his energy, 
chiefly to that striving of the will that 
conflicts with difficulty, which we call 
effort. Easy, pleasant work does not 
make robust minds, does not give men 
a consciousness of their powers, does 
not train them to endurance, to perse- 
verance, to steady force of will, that 
force without which all other acquisi- 
avail nothing—William Ellery Chan- 
ning. 











Four Dollars per Thousand.— 
Many assured have become accus- 
tomed to pay $5 per $1,000 for acci- 
dent policies. The American Bankers 
Insurance Co., capital $325,000, is 
now issuing full coverage with all 
modern provisions at $4 per $1,000. 
This is an opportunity for local agents 
to secure a company that gives the 
best indemity at the lowest cost. 
Home office, Cass and Ohio Streets, 
Chicago. 





CASUALTY & SURETY 


Write Any of the Following When You Have Cas- 
ualty or Surety Business to Place; or Wish 
dial Ree 
ILLINOIS 


ATIONAL SURETY COMPANY 
The Rookery 








Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 


CHICAGO 
HE TITLE GUARANTY 


& SURETY COMPANY 
Phone Wabash 1940 727 Rookery Building 
Special Service to Brokers 
THE BADGEROW COMPANY 
Western Representatives 


CHICAGO, ILL. 
fp" 


THOMAS & ALFORD 
General Agents 
Maryland Casualty Company 
1026 Insurance Exchange 
General Casualty and Bonding Business 
CHICAGO, ILL. 


IOWA 


LVERSON & MONTROSE 
General Agents for lowa 


United States Casualty Co. 
Liability, Steam Boiler and Automatic 


St. Paul Fire and Marine 
Automobile and all floater insurance. 


DES MOINES, IOWA 


MINNESOTA 


HE HOOD AND 

PENNEY COMPANY 
CASUALTY AND SURETY 
INSURANCE SPECIALISTS 























The Phoenix 


MINNEAPOLIS 


D H. EVANS 
e Northwestern Manager 


CONTINENTAL CASUALTY CO. 
Fer Minnesota, North and South Dabete 
ead Northern Wisconsia. 


Good Agents Wanted 
Andrus Building 
MINNEAPOLIS, MINN. 


ey & COMPANY 
General Agents for Minnesota 
Missouri Fidelity & Casualty Ce. of Springfield, Mo. 
703 Hennepin Avenue 
MINNEAPOLIS, MINN. 


ORRIS BROS. 
Accident Insurance Specialists 


PREFERRED ACCIDENT INSURANCE CO 
OF NEW YORE 
We settle our own claims 


702-703 Andrus Building 
MINNEAPOLIS 


OHIO 


EESE-OWEN-CLARK AGENCY 
Suretyship and Insurance 
- Fidelity and Deposit Company of 
City Fog ‘eee & Accident Co. 
806 New England Building 
CLEVELAND, O. 


WISCONSIN 
Ta FRANKFORT GENERAL 


INSURANCE COMPANY 

LOUIS AUER & SON JULIUS BACHER 

General Agents Wisconsin Manager 
MILWAUKEE, WIS. 
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Miscellaneous Lines 





Recently the Maryland Casualty an- 
nounced that it would shortly make a 
reduction in commissions on liability 
insurance amounting to about 5 per- 
cent. There is not much question that 
other companies will be obliged to 
adopt a similar course. The excessive 
losses at the present time, the more or 
less general rate demoralization and 
the increasing demand for higher loss 
reserves and for expense reduction 
combine to force the companies to re- 
duce commissions. 

In his announcement to his agents 
President Stone of the Maryland Cas- 
ualty pointed out that the earned lia- 
bility premiums of the company for the 
first half of this year were $203,000 less 
than the combined losses and expenses. 
Notwithstanding this heavy loss, it 
will be a wonder if the company does 
not make a very fair showing at the 
end of the year, largely because of the 
fine volume of other lines of casualty 
business. While about half the total 
premium income of the company is 
from liability and workmen’s com- 
pensation insurance, the other half 
comes in nicely balanced proportions 
from other lines, thus virtually assur- 
ing profits in certain departments when 
they fail in others. 

Agents who have neglected the minor 
lines of casualty insurance well might 
take a lesson from this. A cut of 5 
percent in liability commissions will 
hit some agents hard. If they had a 
large volume of personal accident busi- 
ness and a fair amount of surety, fidel- 
ity, burglary, boiler and plate glass this 
would serve to reduce the shock. 





New Boiler Rates—Prospects point 
to an immediate improvement in the 
steam boiler field. It certainly is 
needed. The Steam Boiler & Fly- 
Wheel Service & Information Bureau, 
which has been in a moribund condi- 
tion for some time, revived and got 
busy. The result was the preparation 
of new steam-boiler rates, which it is 
understood will be followed by practi- 
cally all the companies writing that 
line. While the rates are said to repre- 
sent but a slight advance on present 
manual, the prospect that they will be 
ooserved promises better, remuneration 
for agents and an income for com- 
panies on which they will stand a 
chance to make some money. 





Small Burglary Policiese—The Massa- 
chusetts Bonding, which a short time 
ago put on the market small burglary 
policies, reports that they are selling 
well. Doubtless there are many wise 
men in the business who are shaking 
their heads and saying it will never 
turn out well, for that is what has 
happened often in the past when such 
innovations were introduced. Mean- 
while the Massachusetts Bonding, the 
New Amsterdam Casualty and other 
companies which are selling small pol- 
icies, are continuing to get upon their 
books goodly numbers of new cus- 


lary insurance before but will have it 
from now on. It will not be smooth 
sailing. There will be complaint about 
rates or the coinsurance feature or the 
small coverage on certain valuables or 
something else about the policies; but 
the fact will remain that many people 
will get acquainted with a line of in- 
surance new to them. What the burg- 
lary insurance business needs is more 
policyholders. 





Collision Rates—Hereafter the con- 
ference automobile companies will 
charge 15 percent extra for full cover- 
age against collision. The rates that 
have prevailed will apply to collision 
policies with $25 deductible average. 
In the past most of the companies have 
had in their policies a clause providing 
that the company would not pay for 
collision damage where it amounted to 
less than $25. The result was an effort 
to boost slight injuries into losses 
amounting to $25 or more. The clause 
that will be used by the conference 
companies hereafter will provide that 
the company shall not be liable for the 
first $25 of the loss. The effect of this 
clause on small claims will be the op- 
posite of that under the old. The man 
who formerly was tempted to try to 
make a $30 claim out of a $15 loss so 
as to make the insurance company 
liable for it, will find that to pursue the 
same course under the new clause 
would result in his having to pay $25 
instead of $15 himself. He could get 
little satisfaction out of making the 
company pay $5 when it saved him 
nothing. 





Sprinkler Leakage—A Chicago 
broker who controls some sprinkler 
leakage business said recently that he 
places it with one of the casualty com- 
panies instead of with the fire com- 
panies with which he deals most ex- 
tensively. His reason for this is the 
ability of the casualty company to ac- 
commodate him. The line consists of 
a number of risks in different parts of 
the country which are coming under 
the broker’s control one at a time. He 
wants to combine them and get them 
under one policy. The casualty com- 
pany extends the coverage to the new 
risks by endorsement of the original 
policy pro rata for the unexpired term 
of the policy. 


MAKE YOUR PLANS TODAY 


Make your plans today. Plan your 
work carefully. Map it all out. Get up 
a line of talk. Work it over. Make it 
adaptable to the man you are after. 
Lawsuits are not won in court. They 
are won in the still hours of some 
musty, dusty, lonesome office in their 
preparation.—Southern Surety News. 

What is the good of talking and 
thinking of your ability as an agent 
if you have never sent applications 
enough to prove it? It is what you 
do that shows your ability—not what 
you think you can do.—H. G. Hinkley. 








The first great work is that yourself 
may to yourself be true——Wentworth 
Dillon. 





tomers, people who never had burg- 











A LIVE 


Capital $325,000 


J. D. CORY & CO. 
Gen. for 


Cook Ce. 
Chicage 





PROGRESSIVE COMPANY FOR LIVE, PROGRESSIVE AGENTS 





The American Casualty Company 


of Reading, Pa. 
Offers Attractive Contracts to Agents Who can Produce Business 


Accident, Health, 
mobile Liability, Residence Burglary 


Assets $588,193 
Plate Glass, Auto- 
Write 


E. P. VAN REED, President 
H. H. SHOMO, Treasurer 





American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


National Fidelity and 


Casualty Co. 
OMAHA 


MEANS “The best of everything for both 





Assured and Agent” 

Nebraska 

Kansas 

wo Get the Agency 








' Producing Agents 


Who can appreciate an Agency Company 
APPLY FOR TERRITORY 


)Chicago Bonding & Surety Co. 


OLIVER F. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 
Mutual 


Workingmen’s p,occve Association 


Homme Office, Bentom Harbor, Mich. 
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The est MUTUAL in Michigan 
oat TS business. cetecend 

Our POLICIES are what the people want. 
$1000.00 traveling indemnity in ‘all classes. 


Our ies pay NATURAL as well as ACCI- 
DENTAL death benefits. 


Our AGENTS make money. 
There isza reason. 





For further information write E. C. BOWLBY, General Manager 


Some territory still open in INDIANA, MICHIGAN and PENNSYLVANIA 





Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 


PACIFIC SURETY COMPANY 
Admitted assets : 


Union Casualty Insurance Company 
PHILADELPHIA, PA. 


Writes all lines of Casualty Insurance—Accident, Health, 
Liability, Plate Glass, Burglary, Steam Boiler, and 
Automobile Property Damage. 


It’s a Good Company—and a good one to 
represent. 
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CAPITAL STOCK IS REDUCED 
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Hail Columbia!! Hail College 
Educational Policy!!! 


(CONTINUED FROM PAGE 18) 


of Indianapolis, W. A. Fraser of Dallas, 
Texas, A. R. Talbot of Lincoln, Neb., 





Shares Held as Collateral Are Pur- 





and T. B. Hanley of Des Moines. chased and All Possible Chance Ganagenene 
Liti . Eliminated A new, original and wale icy issued enstutesty b 
THIS CURRENT RAN SWIFT of Litigation mina Columbia Life, one of the three companies in A 
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William D., Recently Arrested in Den- 
ver, Had a Somewhat Spectacular 
Career in Louisville 


At a special stockholders’ meeting in 
Richmond, Va., last week, the capital 
stock of the Security Life of America 


of the polic 
cessation Psd payments for a small ad 
If the age oO 





|| 


‘Mr. Wagner ever takes. 





Denver newspapers last week pub- 
lished sensational stories of the arrest 
of William D. Current, an insurance 
man of that city, on the charge of de- 
frauding W. J. Sproul, a contractor, out 
of $5,300 by selling him an agency of 
the Equitable Life of New York, which 
he did not own. Current denies that 
there is any fraud and insists that a 
legitimate deal was spoiled by the talk- 
ing done by his wife who is suing him 
for divorce. By the way, this is his 
second wife and he is her fourth hus- 
band. At the time of his arrest Cur- 
rent was promoting the Rational Life 
of Denver and claimed to have its or- 
ganization almost completed. 

Current has had a spectacular insur- 
ance career. He is said to be 32 or 33 
years old at this time, and looks young 
for his age. About seven years ago he 
was a partner in a general agency of 
a life company at Louisville. A year 
or so later he became Kentucky state 
agent of the Southern States Mutual 
Life of Charleston and produced in less 
than a year about $650,000 of new busi- 
ness, mostly written by himself. It is 
claimed that he collected nothing on 
this business, but managed to put off 
the home office from month to month 
and thus avoid having to put up any 
money. He fooled several pretty 
shrewd men into believing that he was 
in a good way to swing some big re- 
insurance deals or mergers, including 
the absorption by a young company of 
the Washington Life, the Provident 
Saving and two or three smaller and 
younger institutions. All these air- 
castles took a tumble. The Southern 
States Mutual got after him for the 
net premiums he owed it and he was 
able to raise the money and meet the 
indebtedness. 





Official Chaperon on Hand 


True to form, Everett Wagner, offi- 
cial chaperon of the ladies at meetings 
of the American Life Convention, was 
on hand this year and performed his 
duties admirably and with eclat. Mr. 
and Mrs. Wagner have never missed a 
meeting of the organization and Mr. 
Wagner has never failed to see that the 
ladies enjoyed every minute of the con- 
vention days. The annual meeting of 
the organization is the only vacation 
He _ works 
and works hard from early till late six 
days of each week at the job of being 
general manager of the Indiana Na- 
tional Life. But he insists on getting 
away for the American Life Conven- 
tion meetings and he’d be sure to be 
on hand if one were held on the other 
side of the globe. 





The Toledo Traveling Men’s Life, which 
is changing from the assessment to the 
old line basis and has disposed of prac- 
tically all of its stock, expects to be li- 
censed Oct. 1. 





was reduced from $500,000 to $220,000 
by the purchase at par of 28,000 shares, 
with unanimous approval of the stock- 
holders, over 93 percent of the stock 
being represented. 

This represents the culmination of 
plans of the trustees of the company to 
protect its interests and the interests of 
its stockholders, following the personal 
business troubles of P. J. Keiran and 
his associates, who in 1907 bought a 
large block of the trustee certificates of 
the company but did not at any time 
possess a controlling interest. Mr. 
Keiran’s plan was to furnish money on 
mortgage loans to denominational in- 
stitutions, selling endowment insurance 
with the idea of the policies cancelling 
the loans at maturity. 


Put Up Stock as Collateral 


Mr.Keiran borrowed money on these 
certificates, representing 12,000 shares, 
from the Carnegie Trust Company of 
New York, which failed early in 1911. 
He also took a loan on 12,000 shares 
from a trust company in Pittsburgh. 
Mr. Keiran failed to pay his loans to 
the trust companies and the trustee cer- 
tificates were taken over by them. The 
Carnegie Trust Company tried to pre- 
vent the voting trust from electing offi- 
cers, and in 1909 secured an injunction 
from the circuit court of Richmond, 
Va., and suit was brought in July, 
1909, which was decided in favor of the 
voting trust, and on appeal to the su- 
preme court the voting trust was again 
sustained and the management was 
commended for the condition of the 
company’s affairs. 

Go to New York Banking Department 

The certificates held by the Car- 
negie Trust Company passed into the 
hands of the New York banking depart- 
ment, along with the 12,000 shares from 
the Pittsburgh trust company. Nu- 
merous brokers and speculators in one 
way or another endeavored to procure 
possession of this stock, hoping to con- 
trol the affairs of the company, but the 
trustees in pursuance of their policy 
of unwavering fidelity to the interests 
of the stockholders and policyholders, 
awaited the proper time and a few 





months ago purchased this stock from | 
the banking department with the ap- | 


proval of Chief Justice Goff of the New 
York supreme court. 


The trustees then | 


submitted to the stockholders of the , 
company a proposition to sell a total of | 
28,000 shares to the company for pur- | 
chase and retirement at par, provided | 
the consent of the stockholders and | 


trustee certificate holders be obtained 
to the proposed purchase and retire- 
ment and, further, that a dividend of 
$1 per share be paid to stockholders of 
record July 31. 

Beturn Difference to the Company 


The trustees further agreed to 
promptly account for the cost of said 





Bankers Life Company~, 


DES MOINES, IOWA 


ERNEST E. CLARK, President. 


Organized 1879. 





Exceptional record during thirty-three years for Low Rate 


of Mortality. 


Economy of Management. 


Prompt Payment of Claims. 
Admitted Assets Over $19,500,000.00 
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parent is 35, the ad 
as above is $3.63 I 
The Directors of this Company, six of whom are bank presi- 
be rag are men of civic pride and well known financial responsi- 
ity. 
State Agency in =, &- vacant. 
Special Aouas ont District rs in Ohio and Indiana. 


The Columbia Life Insurance Co. 


this guarrantee 


of Cincinnati, Ohio 
Dr. F. G. CROSS, President 


Splendid opening for 














Mr. Insurance Producer! ! 
We*Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Offcer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address | the Company 


CAPITAL, AL, $100,000.00 





. THOS. HEAD, Pres. 


Satisfied to go on where 
ou are not in touch with 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 


YOU MAY BE 


HOME OFFICE: Indianapolis, Ind. 


ou are, but that is because 
blic Savings progress. Your 





Sindied Life 


Insurance Co. 
Pittsburgh, Pa. 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


This Company has caught the spirit 


ot the times. 
an appealing force to the public. 


It issues policies that have 


It is under the management of careful, ex- 
perienced men who appreciate a good agency 


force, and cooperate with them. 


Writ FRANK A. WESLEY 
(Vice President and Director of Agencies) 


for agent's contract in Pennsylvania, West Virginia 


or Cayerare 











An Honest Contract, sold by Honest Men, by Honest Methods 


R N Permanent connection for desirable agents 


to sell life insurance 











INTER-SOUTHERN 


Insurance Company, Louisville, Kentucky 


has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 


LIFE 














4 
f —has ample assets and no unpaid death claims 
E 
HE Address Inter-Southern Life Insurance Co. 
Home Office, Louisville, Kentucky 
3rd National Bank Building Hume-Mansur Building 
lnsurenge | Building 











THE WESTERN 





UNDERWRITER. 








August 28, 1913. 















28,000 shares of stock and to return to 
the treasury of the company any dif- 
erence between the price paid the bank- 
ing department and the par value plus 
the dividend received on such 28,000 
shares, less interest and expenses and 
certain other obligations of the com- 
pany and of the trustees. This propo- 
sition met with the hearty endorse- 
ment of the stockholders and trustee 
certificate holders, and the Security 
Life by this purchase of its own stock 
at par leaves a larger surplus in pro- 
portion to the capital stock than the 
company ever had before. 

It was felt that $500,000 of capital 
was more than sufficient for the com- 
panys purposes and that in every way 
the best interests of the stockholders 
would be served by this reduction. The 
company writes nothing but nonpar- 
ticipating insurance and by the trans- 
action just completed eliminates every 
possible chance of litigation for its 
control and removes all subject of criti- 
cism. 





Old Colony Meeting 


Agents of the Old Colony Life of 
Chicago will hold their midsummer 
meeting in Chicago the last three days 
of this week. The convention will open 
with a reception at the Hotel La Salle, 
Thursday morning and there will be 
business sessions Thursday afternoon, 
Friday morning and afternoon and Sat- 
urday morning. Thursday evening will 
be spent at the roof garden of the 
Hotel La Salle, Friday evening at the 
Olympic theater where Margaret Ill. 
ington is playing “Within the Law,” 
Saturday afternoon in automobiles on 
the park and boulevard system of the 
city and Saturday evening at a ban- 
quet. Luncheons and dinners will be at 
the Hotel La Salle. 





Perry A. Ballard, former insurance com- 
missioner of Oklahoma, who has become 
state agent for Missouri for the Federal 
Life, has opened offices at 316 Midland 
building, Kansas City. 


We are willing 
to pay the money 
if you can deliver the goods 


We want a man as District Manager in 
Joliet, Aurora, Galesburg, Sterling and _vi- 
cinity, to work among t e farmers and in 
the small towns and outlying omens for a 
good, clean home company—good policies; 
good reputation. One who can manage 
a little and do personal work. To sucha 
man we will pay the price—name it. 





Address in confidence, with recommenda- 
tions, %-U, care The Western Underwriter. 


PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 


Address 16-V, 


care The Western Underwriter. 











3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 
Central States Life 
ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


BOWARD ©. BOOMER, 





J. A. McVOY, 
Seeretary 


GROUP INSURANCE POLICY 


PRESIDENT DAY’S COMMENT 





Equitable Life Head Gives Statement 
on Action of Fraternals and Ameri- 
can Life Convention 





New York, Aug. 27—(Special)— 
President W. ‘A. Day of the Equitable 
Life of this city, a company that in- 
augurated the group plan of writing life 
insurance, was asked by THE WESTERN 
UNDERWRITER for a statement as to this 
department of the company in view of 
the action taken last week by the frater- 
nals in their Chicago meeting and also 
by the American Life Convention at St. 
Paul. Mr. Day made the following 
comment: 


Group insurance is safe and serviceable. 
The mortality on this class of business is 
much lower in fact than that on medically 
examined risks. It is therefore a mis- 
take to assert that this plan is in any 
way detrimental. 

Group insurance risks selected without 
medical examination are none the less 
carefully selected. The group plan util- 
izes the selection exercised by the em- 
ployer in engaging and continuing em- 
ployes in his service, as a substitute for 
selection by medical examination, which 
of necessity must obtain in insuring indi- 
viduals in the absence of any other form 
of selection. 

Hire Only Physically Fit People 
Employers hire only physically fit. 
Employes must maintain their fitness to 
hold their jobs whereas it is the well 
known fact that the value of medical 
examinations wears off in a few years. 
Therefore it is self evident that the mor- 
tality is slower and the element of risk 
is less in this group than among the great 
body of medically selected people. 

Our group risks are not substandard 
but on the contrary are superstandard. 
This is one of the reasons why group 
lives are segregated from Our ‘regular 
business and kept in a separate dividend 


class. 
Why Dividends Are Large 


I account for the superior mortality 
showing of group risks and the large 
dividend earnings of special group class 
by the following fundamental conditions: 
Better selection of the risks. 
Continuance of selection. 
Elimination of moral hazard. 
Centralized premium collection. 
Economical administration. 
‘Reduced waste from lapsation. 

Low writing and renewal expense. 

The criticism of the fraternals when 
analyzed is not at group insurance at all, 
but at reinsurance or, as they call it, 
“twisting” of fraternal business. “Twist- 
ing” is a pernicious practice and no rep- 
utable company can afford to tolerate it 
in any form. 


Use of Word Is a Misnomer 


The use of the word “group” in rein- 
surance of fraternals is clearly a mis- 
nomer. Group insurance is insurance of 
employes or one employer who can qualify 
by standards of employment, favorable 
environment, freedom from hazards, etc., 
to be included under one blanket policy. 
Any endeavor, whether old line or fra- 
ternal, to insure lodges, associations, 
societies of companies already formed for 
insurance purposes is not group insurance 
in any sense of the word. 
reinsurance. 

The Equitable has no desire to reinsure 
fraternal lodges or societies on any plan, 
and I deplore the mistaken use of the 
words “group insurance” in the discussion 
of possible reinsurance of such societies. 


American Life Convention’s Action 


Regarding the resolution passed by 
the American Life Convention last 
week on group insurance, President 
Day said: 

It is true that the American Life Con- 
vention, made up as it is for the most 
part of newer and smaller companies, has 
not the same equality of opportunity in 
negotiating large insurance of the group 
variety. None the less I am sure that the 
action was taken hastily and misunder- 
standingly. I do not believe that the 
rank and file of that convention would 
deliberately adopt a resolution condemn- 
ing what was good and sound for a large 
company even though the same might not 
be advisable for a smaller institution. 
The statements are without justification 
and not supported by the facts. 

Separate Mortality Classification 

Categorically, group insurance without 
medical examination attains for the com- 
pany reliable averages of selected risks, 
and we make, as stated, a separate mortal- 
ity classification. 

It may be further enlightening for 
those who confuse medical examinations 
with proper selection to understand that 
in England today there are standard life 
companies issuing policies on individual 
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lives without medical examination. One 











INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock 8326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 








A General Agency 


Address 98-Y 


is open 
in the 


For one of the best Old Line Companies in America 


State of Illinois 


Care the Western Underwriter 











No long sermon 
is needed 





business day. 


to prove the salability of our Policies, 


More than two million of them in 
force—hundreds more written every 





OF BOSTON MASSACHUSETTS 
J.C. CAMPBELL 


State Agent for Ohio and West Virginia 


West Cor. State and Third co OHIO 











Many of the life companies do not appreciate the 
value of a home state organization. 
—Editorial in Western Underwriter. 


One that does: 






nsuranceLompany 


Home office, Madison 


In Wisconsin only 





WE HAVE FOR SALE 


American Bankers Ins. 
Cincinnati Life. 

Detroit National Fire. 
Great Northern Life. 
Great Southern Life. 
Mid Continent Life. 
Prudential Casualty. 
North American Life. 
Ohio State Life. 

Western & Southern Fire. 


Send for our market letter. 

Obtain most complete list of In- 
surance Stocks ever issued. Free on 
request. 


DUDLEY A. TYNG 
29 S. La Salle St. all Ground Floor 





Marquette National Fire Insurance Co. 
$1,000,000.00 Authorized Capital 


Can Use Stock Salesmen Who Can Fumish Good Referenses 
E. W. ZINSER, General Manager, 


PEOPLES GAS BUILDING 
CHICAGO 





EXCLUSIVE TERRITORY 


THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


The Young Man’s Company 


Young Men with some general insurance experience, 
Sub-agents who want to progress, 


Why not investigate the possibilities of a General Agency contract with this young company? 


GUARANTEED RENEWALS 


Desirable territory in Ohio, Indiana and Michigan 











pany at least is now doing individual 





MR. STATE MANAGER:— 


We will open any state in the United States for you, 
if you can show us that you are capable. 


The Northwestern Life, Aberdeen, S. D. 
Address R. VAN WIE, Supt. Agts. 
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business on both plans concurrently, 
under certain restrictions as regards non- 
medically examined risks, and it reports 
excellent results from this business. 

Group life insurance without examina- 
tion is wholly different from individual 
insurance without examination. The 
Equitable issues no individual insurance 
without medical examinations. I quote 
this, however, as further evidence that 
statements in this resolution were made 
with apparent haste and misunderstand- 
ing, confusing the idea of medical ex- 
amination with proper selection of risks. 

What is wanted in life insurance is 
selection. Medical examination is not an 
end to itself but merely a means to an 
end where there is not any other way of 
obtaining selection. In group insurance 
there is another and more effective way 
—a way that eliminates large medical 
expenses and permits further popularizing 
and extension of life insurance. 

Other statements in the resolution are 
equally erroneous since group insurance 
is in a special class, because selection is 
achieved in a different manner and be- 
cause the business is conducted in a 
manner that achieves large economies. 

Group Department Segregated 

Our group insurance department is 
segregated from the rest of the business 
and is a special department in itself. The 
cooperation of group insurance under 
proper safeguards (and all insurance is 
dangerous unless pfoperly safeguarded) 
produces results that are to the advantage 
alikg of all policyholders and the public 
at large. 

The group idea has been endorsed wher- 
ever understood. Group insurance has 
already served an important part in 
spreading life insurance advantages to 
classes of people to whom it had not come 
in like measure before. For the most 
part employers have paid the entire pre- 
mium. Several large companies are now 
writing group life insurance after the 
manner of the Equitable. 





ACT AS TO GROUP INSURANCE 





Fraternal People Pass Tentative Draft 
of a Bill Requiring a Medical 
Examination of Risks 





Secretary T. W. Blackburn of the 
American Life Convention telegraphed 
John A. Sullivan, chairman of the leg- 
islative committee of the Associated 
Fraternities of America, at the latter’s 
convention in Chicago last week, giving 
the resolution adopted by the former as 
to group insurance. Secretary Black- 
burn received in reply a commendatory 
message. The fraternal people passed 
a tentative draft of an act to be intro- 
duced in the various states to prohiblit 
group insurance without medical exam- 
ination: 


An act to require medical examination 
for life insurance, other than industrial, 
and to prohibit so-called group insurance 
and providing a penalty. 

Sec. 1. No insurance corporation, com- 
pany, association or fraternal society, by 
itself or any other parties, and no agent, 
solicitor, broker or other person, shall 
effect any life insurance or issue or de- 
liver any policy or certificate of life in- 
surance, other than industrial policy on 
the weekly payment plan, in this state, 
until after the insured has been exam- 
ined by a legally qualified physician, act- 
ing in its behalf, and has been found to 
conform to the standards prescribed by 
such corporation, company, association or 
society. Provided, further, that no form 
of group insurance shall be affected by 
any insurance corporation, company, or 
person, from the membership of any su- 
preme body or subordinate lodge or body 
as such from any fraternal benefit society. 

Sec. 2. Any corporation, company, as- 
sociation or society violating this section 
shall be fined not less than $200 nor more 
than $1,000 for first offense, and not less 
than $500, nor more than $2,500 for sec- 
ond offense, and be subject to revocation 
of license in such manner as provided by 
the general laws of the state for revoking 
licenses and collecting fines for other vio- 
lations of the law, and any agent, solici- 
tor, broker or other person, writing or 
delivering any such policy or certificate, 
issued in violation of this section shall 
be punished by a fine not less than $25 
hor more than $200, for the first offense, 
and double these amounts for second of- 
fense, or by imprisonment in the county 
jail for not exceeding six months, or by 
both such fine and imprisonment. 

Sec. 3. Be it further enacted, that this 
act be in full force and effect after its 
enactment. 





Ban on Group Insurance 

Through a ruling of the insurance 
department the Connecticut General 
Life has been barred from the group 
imsurance field. The company pro- 
mulgated rates and policy forms and 
Sent these out to its general agents 
ut has since recalled them. In New 
York City Goulden & Millar, metro- 
Politan managers, sought the business 





through brokers. This was the first 
instance of a company permitting 
brokers to write group insurance. 


NEW YORK LIFE CONVENTIONS 


$100,000 and $200,000 Clubs Will Meet 
At Hot Springs, Virginia, Next 
Month 








Arrangements are now being com- 
pleted for the annual meetings of the 
two New York Life agency organiza- 
tions, the $100,000 and $200,000 clubs. 
Both will hold their sessions at Hot 
Springs, Va., the former on _ Sept. 
3, 4 and 5 and the latter on Sept. 8, 9, 
10 and 11. These will be national 
gatherings and the members from both 
coasts and from the north and south 
will attend. Two special trains will car- 
ry the men and their wives from the 
west. One train of twelve coaches 
will go from Chicago with those from 
the middle west, northwest and the Pa- 
cific coast and another of eight or ten 
coaches from Cincinnati with those 
from the central west, southwest and 
south, 


New York, Aug. 27.—(Special)— 
Approximately 400 qualified for the 
$100,000 Club and 180 for the $200,000 
organization. It is expected that about 
350 will attend the first club’s meeting. 
The programs are informal, the object 
of the meetings being to instruct agents 
on every possible point. Vice-President 
Thomas A. Buckner will be in general 
charge of all sessions. Other com- 
pany officials to be present include 
President Kingsley, Second Vice-Presi- 
dents McCall and Walter Buckner, 
Assistant Secretary W. H. Pierson, 
Actuaries Hunter and Young; George 
Haskill, superintendent of Policy claim 
department; E. D. Murphy, in charge of 
correspondence with agents; Medicai 
Director O. H. Rogers; R. E. Redell, 
secretary of clubs; Grenville Howard, 
editor of the weekly bulletin, and 
others, including a number of the com- 
pany’s trustees, 





Germania Life Appointments 

The Germania Life has appointed 
James M. McFarland of Topeka, Kan., 
manager for central Iowa with head- 
quarters at Des Moines. 

Charles F. Kuhns, formerly with the 
Mutual Life at Baltimore as manager 
at Philadelphia. Nathaniel Berry of 
Topeka as manager at Columbus for the 
central part of Ohio and Fred B. 
Gatchell of Topeka as manager for 
western Missouri with headquarters at 
Kansas City. The first two appoint- 
ments are effective Sept. 1 and the latter 
two Sept 15. 


Week of Life Conventions 

This is the banner week of agency 
life company conventions. The Illinois 
Life started Tuesday with its $100,000 
Club on an eastern trip and will have 
a business meeting Thursday of this 
week in New York and then do a lot 
of sight seeing. Among other features 
the agents have been invited to inspect 
the home offices of the Metropolitan 
Life. Vice-President R. W. Stevens 
and Assistant Manager of Agencies 





As new rates and new policies are pro- 
mulgated they are published in THE 
WESTERN UNDERWRITER. 





American Central 
Life Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN, President 





Insurance in force, $33,608, 115.00 
Assets (admitted) 


3,571,525.00 





We have opportunities for several capable men 

















1886 


FRANK D. JACKSON, President 


In all that is good, lowa affords the best 


1913 


The Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 


THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


SIDNEY A. FOSTER, Secretary 


Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 























GENUINE 
Opportunities 


opening. JOSEP. 


Life Insurance Company 





Massachusetts Mutual 


During the last twelve months we 
have made contracts with several 
general agents in new territory and 
in old territory. For a long time 
their eyes had been turned toward 


this Company, and they were the kind of men this Company looks for 
—vigorous men, enthusiastic men, men of high ideals—who are “‘deliv- 
ering producers.” If you are such a man and need a broader field for 
your abilities, we should be glad to hear from you—we may have an 
C. BEHAN, Superintendent of Agencies. 


SPRINGFIELD, MASS. 
Incorporated 1851 




















N. A. NELSON, Pres. 


An agent does not have to discuss the permanency or the financial standing of the 
Scandia Life, no apologies have to be given. 
To the man in the field good agency contracts and good territory open in Illinois, 
Minnesota, North and South Dakota. 


CHICAGO 


SCANDIA LIFE INSURANCE CO. 


C. H. BOMAN, Secy. 


It gives momentum to the man in the field. 
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Karl B. Korrady are east with the club. 
The Equitable Life of Iowa agents 

are in convention this week in Chicago 

and will have a three days’ meeting. 

The Old Colony Life of Chicago will 
have a three days’ convention at the 
Hotel La Salle, Chicago, beginning 
Thursday, and will close with a banquet 
Saturday evening at which Harold Dy- 
renforth, vice-president, will be toast- 
master. 

The Peoria Life will hold its con- 
vention at the home office in Peoria, 
Ill., Thursday and Friday of this week. 
The banquet will be held Friday even- 
ing. The Lincoln National is also 
holding its convention this week. 


Death of Oldest Policyholder 

The Manhattan Life has just received 
notice of the death of its oldest policy- 
holder, Samuel Griffin, of Riverhead, 
Long Island, who died at the ripe old 
age of 91 years, 8 months and 22 days. 
Policy No. 127 was held by Mr. Griffin, 
and was issued Dec. 27, 1850, on the 
whole life plan. Though many of the 
annual dividends were withdrawn in 
cash, the company will pay to the 
estate 130 percent of the gross pre- 
miums paid by the insured. 


Forms “Hundred Policy” Club 

F. E. Beaty, secretary of the Okla- 
homa National Life of Oklahoma City, 
has just completed the feat of writing 
100 applications in eighty days, work- 
ing out plans for the organization of 
a “One Hundred Policy Club” success- 
fully. The agreements to buy at least 
$1,000 of insurance were made condi- 
tional on 100 names being secured in 
the time indicated. Mr. Beaty actually 
got 104, so as to allow for rejections. 
The appeal was made largely on a 
“patronize home industry” basis. 


ACTUARIES 


H W. BUTTOLPH 
e 








CONSULTING 
ACTUARY 
Hume Building 
INDIANAPOLIS, IND. 
—_— F. CAMPBELL 


CONSULTING 
ACTUARY 


Room 434, 29 South La Salle Street 
Telephone Randolph 216 


CHICAGO, ILL. 


R A. HANN 
* 


CONSULTING 
ACTUARY 








New First National Bank Building 
COLUMBUS, OHIO 
_ J. HAIGHT 





Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 


J. McCOMB 
@ Ex-Insurance Commissioner of Oklahoma 


ATTORNEY AND COUNSELOR 
ACTUARY 


Colcord Bidg. 
OKLAHOMA CITY 
The Law of Insurance a Specialty 


J H. NITCHIE 
s 








Actuary 
Telephone 1219 Assoctation Buildin 
Central 739 19 S. La Salle St., CHICAGO 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 





Room 1137 First National Bank Bidg. 





THERE ARE 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 





The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 
The People are Prosperous. 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 








OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 














CHICAGO 








News About Companies 








State Mutual, Ga—Its semi-annual 
statement shows assets $3,613,499, surplus 
$310,794. The gain in surplus since Jan. 1 
was $80,568, which shows that the re- 
forms and economies promised have been 
put in effect. Its total:income was $502,- 
456, of which $411,495 were premiunis. 
The disbursements were $475,550. Pay- 
ments to policyholders were $397,392. 


Dakota Mutual, Waterto Ss. D.—The 
business for this company for the first 
half of the year was very satisfactory, 
it having written $1,155,000 of paid-for- 
business. Prospects for the latter half 
of the year are very good. The Casselton, 
N. D., branch agency, which has been un- 
der the supervision of F. W. Parsons, has 
been discontinued temporarily, Mr. Par- 
sons’ contract having been canceled by 
the company. It has made no arrange- 
ments as yet as to eastern North Dakota. 


Prederick Douglass Life, Indianapolis— 
It has been organized at Indianapolis by 
leading colored men of the state, among 
them George L. Knox, Indianapolis; A. 
Hawkins, Washington; Clarence H. El- 
liott, South Bend; J. Walter Hodge, In- 
dianapolis; Ernest G. Tidrington; Evans- 
ville; F. B. Ransom, Indianapolis; George 
Evans, Terre Haute. It has $100,000 cap- 
ital stock. It will do a life, health and 
accident business. . 


Reliance Life—For the sake of uni- 


‘formity with the grace provision in its 


life policies, and believing that such ac- 
tion will prove materially helpful to 
agents, the company has decided to allow 
thirty days grace for the payment of ac- 
cident and health renewal premiums. This 
concession does not refer in any way nor 
in any case to first premiums. 


Preferred Life, Grand Rapids—It gave 
a picnic to the office force at Reed’s Lake, 
which was participated in by the entire 
force. Owing to the extra heavy business 
during the summer the “boys” were un- 
able to have Saturday afternoons off and 


‘they fully appreciated the picnic after a 


summer’s hard work. It was also neces- 
sary to decrease their annual vacation 
from two weeks down to a week on ac- 
count of the increase in, business. 


Northern Assurance, Detroit—The com- 
pany will close the year with about $11,- 
000,000 in force. The greater part of this 
business is in the home state, though 
Ohio was recently entered and the com- 
pany has some good producers in that 
territory. President Ayres is not scat- 
tering money about to get agents, but is 
training his own men, preferring those 
who have had no life insurance experi- 
ence. The finances of the company are 
in excellent shape and at a recent meeting 
of the board of directors the report 
showed but $35 of interest overdue. The 
new offices in the Dime Bank building 
follow modern welfare lines, having rest 
rooms for employes and other conven- 
iences that promote efficiency. 


Detroit Life—The company has made an 
excellent general agency connection in 
New Jersey and will enter that state. It 
has hitherto confined its energies to Mich- 
igan and in a little over two years has 
built an excellent agency plant. The com- 
pany will be able to close the year with 
five and a half million on its books. The 
growth of the company is indicated in a 
comparison of the renewal premiums for 
the first half of this year, with those for 
the same period of 1912. The figures are 
$37,558 and $12,495. The growth in assets 
and reserve has been commensurate. 
President O’Brien has made an enviable 
record with his agency work. He also 
keeps close to his stockholders and pol- 
icyholders and the lapse ratio is very 
favorable. His open door policy has been 
productive of returns in many ways. 


mpeqpeanive Life, Chicago—John Rat- 
cliffe Brown, who took the initiative in 
incorporating this concern, has_ retired 
from the presidency and is only con- 
nected with it as 2 stock salesman. C. M. 








There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 
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27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 
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Che Equitable Life of Howa 


Wants a General Agent for 


CINCINNATI AND VICINITY 


Experience and Successful Record Required 
Liberal Contract Offered Address Home Office, Des Moines 














THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. Address 147=Q, 
care THE WESTERN UNDERWRITER. 


STATE MUTUAL 


LIFE INSURANCE COMPANY 


Rome, Georgia 





Offers to good age some excellent territory in Georgia, Alabama, 
and Flo af 


Arkansas rida, where the Carew is well and favorably 
known and where your success will measured by your work. 


If interested, take the matter up with 
A. B. UTTER, Agency Manager, ead Office, Rome, Geortia 
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Barickman is in charge of affairs with 
the title of general counsel. ; 





SOUTHERN MEN BOOM FORMAN 


No Mutual Benefit Man Has Ever Held 
the Presidency of the Na- 
tional Association 








Southern life men are talking of R. L. 
Forman, manager of the Atlanta, Ga., 
agency of the Mutual Tenefit, as the 
tight sort of material for the presidency 
of the National Association of Life 
Underwriters, which meets at Axlantic 
City next month. Mr. Forman, it is 
recalled is a former vice-president of 
the association, and has taken a keen 
interest in its work for a good many 
years. He is an excellent presiding 
officer, has a good presence and is a 
strong speaker. In addition, it is 
pointed out that no representative of 
the Mutual Benefit has ever held the 
presidency of the national organiza- 
tion, and that it would be a fitting 
tribute to a fine old company to honor 
one of its general agents in this way. 
Mr. Forman, his friends say, would 
probably decline to serve unless the 
association indicated an almost unani- 
mous desire to elect him, but it is 
hoped that he can be persuaded to take 
hold of the work under those condi- 
tions. 


WANTS NO DISCRIMINATION 
Chairman Mack of Executive Com- 


mittee of National Life Under- 
writers Urges Action on Bill 











M. W. Mack of Cincinnati, chairman 
of the executive committee of the Na- 
tional Association of Life Under- 
writers, has written a letter to the 
members of his committee calling at- 
tention to the income tax feature of 
the tariff bill, so far as it relates 
to life insurance, and claims that 
it is discriminatory. He urges the com- 
mittee to get members of the local as- 
sociations and as many influential policy- 
holders as possible to write to their 
senators on the subject and point out 
the fact that the policyholders in stock 
companies who receive dividends are 
entitled to exactly the same considera- 
tion as those in mutual companies. He 
asks that the word “mutual” in the 
clause exempting dividends be stricken 
out. He states that the amendment 
recommended by the finance committee 
of the senate exempting funds paid 
policyholders applies only to mutual 
companies. He states that the Na- 
tional association knows no distinction 
between stock or mutual companies, 
Participating or nonparticipating con- 
tracts. He declares that the oppor- 
tunity is now at hand for unselfish en- 
deavor on the part of the entire mem- 
bership. 





Indiana Companies to Organize 

A call will soon be issued for the 
Indiana old line life companies to meet 
and organize a state association. This 


tendency in the west and south where 
there are a number of home companies 
is notable. It assists in legislative func- 
tions to have the companies together 
and there are other vital questions 
coming up where the state companies 
all united can accomplish much. 





ANNOYED AT THE PUBLICITY 


Manhattan Life’s President Says It Has 
No Contract — International 
e 








Underwriters who are acquainted 
with the situation connected with the 
Manhattan Life are inclined to the be- 
lief that jealousy is behind the latest 
unfavorable publicity which has at- 
tended the refusal of the Oklahoma de- 
partment to license the International 
Life of St. Louis on account of an al- 
leged contract with the Manhattan. 
President Lovejoy, of the Manhattan 
Life, denies absolutely that any such 
contract exists, or that the stock of the 
Manhattan is in any way subject to con- 
trol by any other person or company. 
It is said, however, that certain dis- 
appointed interests have made Mr. 
Lovejoy’s tenure of office as president 
of the Manhattan very uncomfortable 
by a continual campaign of annoyance, 
the hope evidently being to discour- 
age him and permit the company to 
pass to other hands. This outcome 
would result in the company being made 
a market for securities at inflated prices 
and profit, of course, to the selling 
agents. Mr. Lovejoy went in the com- 
pany with definite plans in mind which 
he determined to carry out and he re- 
fused to relinquish his holdings. Pub- 
licity of the character of last week 
would fit in well with such a cam- 
paign of discouragement, but it will fail 
in its purpose. The Manhattan Life, 
say the officers, is not for sale, merger 
or reinsurance. The New York insur- 
ance department has stated that it will 
not consent to any manipulation of 
the company whatever. 





Statement by International 
New York, Aug. 27.—(Special)—A 
dispatch from President Lovejoy of 
the Manhattan Life, who is in St. Louis, 
to Vice-President Roche this afternoon 
says the International Life has given 
out the following statement: “An 
agreement was entered into last sprin 
between Mr. Lovejoy as an individua 
and the International Life, but since 
his election as president of the Man- 
hattan all agreements have been can- 

celled and are now of no effect.” 





WANTS FRATERNAL TAXED 


H. M. McCaskrin of Rock Island has 
filed application before the board of re- 
view to be appointed special prosecutor 
to endeavor to enforce the tax from the 
Modern Woodmen of America on its re- 
serve fund. He claims that this order 
has evaded the payment of taxes on this 
fund and that the state’s attorney will 
not attempt to collect it. The fraternal 
takes the ground that the fund is not 
taxable, as it cannot be used for any 





purpose except to pay death losses when 
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The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is So necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 








-.. 
‘THE only Company in the United States Writing 
Regular Life, Monthly Payment Life, Monthly Pay- 
ment Health and Accident and Commercial Casualty. 





This chain binds our agents to our company and enables" them 
to lose no time when they work for 


THE 


Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 


Capital - - - $449,000 Net Surplus - $214,000 | 
OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A ST EADY, CONSERVATIVE BUSINESS 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


GERMAN-AMERICAN LIFE 


INSURANCE COMPANY, OMAHA 


The Progressive Life Company of the West—Get the Best 
G. L. E. KLINGBEIL, President 


Tne Guaranty Life Insurance Co 


DAVENPORT, IOWA — 
Life, Health, Accident ?¢i#! Coupon—20-payment and 


20-year End. policies. 
shy 


GOOD AGENTS WANTED 
1G NY, 























Otte Schenk, President 


























“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on regular Life and Endowment 
Policies than any other Life Insurance Company, 


There is a reason. 


If you purpose buying or selling Life Insurance 
it will pay you to investigate. 


Ohio only 


is fe ce 
as THe 
DR. W. O. THOMPSON, President 
COLUMBUS, OHIO 
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B. F. REINMUND, Secretary 








The Intermediate Life Assurance Co. 
EVANSVILLE, INDIANA 








Excellent policy contracts that have selling qualities. 
There is a human interest in the work of the agents of this 
Company. They are partners in the enterprise. 











GROWING AGENTS NEED A GROWING COMPANY 























THE WESTERN UNDERWRITER. 





August 28, 1913. 











its current fund is not sufficient for this 
purpose. It takes tiie ground that if this 
fund should be taxed, it could omit a 
ad assessments and pay out the entire 
‘und. 


WOULD RECOGNIZE WOMEN 
Chicagoans Will Suggest at National 


Convention That Life Underwriters 
Add Vice-Presidency 








Chicago delegates to the anntial con- 
vention of the National Association of 
Life Underwriters will probably bring 
up the matter of having the organiza- 
tion recognize its women members by 
annually conferring upon one of them 
a place in the roster of officials. The 
organization now has three vice-presi- 
dents and one of these places always 
goes to the president of the Canadian 
organization. The other two are usu- 
ally distributed with an eye on the map 
of the country. It has been suggested 
that a fourth vice-presidency be created 
and that this place be given a woman. 
The association has quite a contingent 
of women at its annual meetings now. 
There is one strictly women’s local as- 
sociation at Boston and many of the 
local organizations now have mixed 
memberships. The increase in the num- 
ber of women’s departments in various 
general agencies throughout the coun- 
try will tend to increase the number 
of women members. Julius Meyer, Chi- 
cago general agent of the New Eng- 
land Mutual Life, is father of the idea 
and when he broached the subject at a 
recent meeting of the delegates from 
the Chicago association it was enthusi- 
astically received. 





Business in Oklahoma 

F. E. Beatty, secretary of the Okla- 
homa National Life, who recently made 
the record of writing 104 policies in 
eighty days, says that he has found 
business conditions in Oklahoma this 
summer very good, in spite of the 
drouth and the general business de- 
pression and that the company’s trav- 
eling representatives report conditions 
in Oklahoma as above the average of 
the surrounding states. 





Bell Goes to West Virginia 


Horace H. Bell, formerly connected 
with the Columbian National in Chi- 
cago, and later with the home office of 
the First National Life & Accident of 
Pierre, S. Dak., has been made West 
Virginia state manager of the Standard 
Life of Pittsburg. Vice-President 
Frank A. Wesley, of the company, was 
formerly with the Columbian National 
and knew Mr. Bell at that time. 


SENDS WARNING TO DOCTORS 

Commissioner Epsteen of Colorado has 
had before him complaints that the Postal 
Life, which is not licensed in his state, 
has been securing’ business through cor- 
respondence and is having local doctors 
make the medical examinations. He has 
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such as are paid by The Lincoln Life. 
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“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 











issued a statement to the physicians in 
the state warning them against making 
examinations for any unlicensed life 
company. A new law went into effect 
July 15 this year which forbids such ex- 
aminations. 





MUTUAL LIFE UNDERWRITERS 





Assessment Company Organization 
Holds Two-Day Convention—Nel- 
son QO. Titfany President 


Buffalo, N. Y., Aug. 27.—(Special)— 
The Mutual Life Underwriters, an as- 
sociation of assessment companies, 
closed a two-day convention here this 
afternoon. New officers were elected 
as follows: 

President—Nelson O. /Tiffany, Sr., 
president, Masonic Life, Buffalo. 

Vice-President—Dr. G. W. Hopkins, 
Pure Protection Life, Cleveland. 

Secretary—J. C. Peasley, Bankers’ 
Reserve Life, Freeport, Ill. 

Treasurer—A. J. Davies, Knight 
Templars Masonic Mutual, Cincinnati. 

Executive Committee—Chairman, F. 
J. Kuhlemeier, Merchants Life, Burling- 
ton lowa; S. Hallam, Illinois 
Bankers’ Life, Monmouth; J. C. Peas- 
eye Bankers’ Reserve Life, Freeport, 





Edward Martin of the Guarantee Fund 
Life of Omaha was in the chair as presi- 
dent and delivered the annual address. 
Mayor Fuhrman of Buffalo welcomed the 
visitors and T. F. Barry of Chicago re- 
sponded. Nelson O. Tiffany, Jr., of Buf- 
falo, spoke on adequate cost, S. S. Hallam 
on the necessity and value of the or- 
ganization, Dr. George W. Hopkins on 
“Our Opportunities,” Actuary George 
Dyer Eldridge on certain aspects of pro- 
tective life insurance, Nelson O. Tiffany, 
Sr., on the necessity of unity, and F. J. 
Kuhlemeier on agency and field work. 
Secretary Pearly read an article on the 


Los Angeles who was kept away by ill- 


ness. 

The delegates enjoyed a trip to Niagara 
Falls as guests of the Masonic Life As- 
sociation and had dinner at the Interna- 
tional Hotel. A _ beautiful bouquet of 
flowers was presented to Nelson O. Tif- 
fany, Sr., at this affair. 





Presidential Possibilities 


New York, Aug. 27.—(Special)—The 
Insurance Press today speculates on a 
successor to Neil D. Sills, mentioning 
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The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1912 


536 per day in Number of Claims Paid. 6,765 per day in Number of Policies issued and revived for 
$1,605,814 per day in New Insurance issued and revived. $256,199.07 per day in payments to Policy- 
holders addition to Reserve. $148,616.61 per day in Increase of Assets. 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY iowa 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lowa 
REPRESENT A WESiiKN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
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Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Forest City Life Insurance Company 


Capital Stock $100,000 





ROCKFORD, IL LInNOoIS 


Men of character and energy can secure liberal contracts 
direct with this successful legal reserve company for unoccu- 
pied territory in Illinois. 


Non-forfeitable Renewals Attractive Policies 











“T confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
ne ag pay the rent of the house I am 

ving in.” 


The Provident Life 
and Trust Company 


OF PHILADELPHIA THIS 18 WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 
How much income will the face value of your 
insurance bring to your beneficiary after your 


death? 
Write for information as to Income Policies. 





J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 














Aegis Life Insurance Company 
DENVER, COLO. 


A clean Western Company with over 1500 satisfied stockholders in Colorado, 
Wyoming, Utah, New Mexico, Idaho and Montana, who want to see this 
Company succeed. They are lending every aid to its producers. This is 
backing worth while. 


Address H. lL... SEARS, Generali Manage 





WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “boys in the field,”’ in the way of leads from the home 

office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 

Agents who once join forces with the Wabash, STICK—the company 

has not yet lost a single agent. 


There’s a reason! It will pay to investigate 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A REASON 





In addition to having exceptionally attractive participating policies, we have the lowest premiumed 
non-participating policy on the market. This les our men to meet all competitors success- 
fully. For Indiana, Kansas or Kentucky territory address 


ARTHUR O. MAIN, Vice-President 


TheCOMMERCIAL LIFE INS. CO. 


Indianapolis, Indiana 




















August 28, 1913. 


THE WESTERN 





UNDERWRITER. 
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M. W. Mack, Cincinnati general agent 
of the Northwestern; Warren M. Hor- 
ner, Minnesota manager of the Provi- 
dent Life & Trust; Edward A. Woods, 


Pittsburgh general agent of the 
Equitable; Percy V. Baldwin, Bos- 
ton manager of the _ Travelers; 


Frank D. Buser, Philadelphia manager 
of the Massachusetts Mutual; Darby 
A. Day, Chicago manager of the Mutual 
Life; Courtenay Barber, Chicago general 
agent of the Equitable; Henry Farmer, 
Detroit manager of the Phoenix Mu- 
tual Life; and H. Wibirt Spence, De- 
troit general agent of the Mutual Life. 
It says no New York man has yet been 
put forward, though there is plenty of 
presidential timber here. The Press 
ignores the statements of Mr. Mack 
and Mr. Horner to the effect that they 
could not be candidates this year. 


LIFE APPOINTMENTS 


Kansas 

New York—E. H. Kelly, Stafford; D. M. 
Hale, McPherson. 

North Amer., Ill—W. W. Hughes, Topeka. 

Pacific Mut.—P. H. Head, Topeka. 

Royal Union—B. M. Brown, Chanute. 

Security, Chgo.—P. M. Bolley, Washington. 

New Engl. Mut.—A. M. Kinney, Huron; 
S. Schall, Hutchinson; G. E. Toevs, Newton; 
F. E. Dedrick, Hutchinson. 

Bank Sav. Natl.— C. McNeill, Topeka; 
Walter White, Chetopa; A. H. Sharts, Topeka. 

Bankers, Neb.—F. J. Henry, Horton. 

Far. & Bank.—V. D. Goodwin, Abilene; E. 
M. McCracken, Webber. 

Fidel. Mut.—W. T. Thayer, Iola. 

Germania—N. E. Berry, F. B. Gatchell and 
J. M. McFarland, Topeka. 

Illinois—J. H. Schlegel, Jr., Otis. 

Mut. Benefit—W. B. Collett, Atchison; H. 
L. Guild, Bern. 

North Amer., Ill—H. W. Mackey, Smith 
Center; J. D. Flaxbeard, Smith Center. 

N. W. Mutual—H. M. Turner, Muscotah. 

é N. Y.—O. D. Woodward, Pro- 
tection. 


Travelers—I. C. Young, Long Island. 
Union Cent.—C. E. Betts and L. H. Kelsey, 


St. Joseph, Mo. 
Minnesota 


N. W. Natl.—W. M. Williams, Christ Ander- 
son and Mrs. W. M. Williams, Minneapolis; A. 
M. Schaefer, Jordan; E. W. Young, Bethel; W. 
Heimann, Fairfax; A. Westrom, Grasston; 
H. D. Reed, Comfrey; H. L. Lothrop, Mazeppa. 

N. W. Mutual—C. F. Bierbaum, Tracy; V. 
M. Healy, Red Lake Falls; W. N. Nisgern, St. 
Cloud; L. P. Norby, Alberta; H. C. and C. A. 
Noonan, Blue Earth; H. H. Wilberg, Blooming 
Prairie. 

New York—Emil Nelson, Albert Lea; A. E. 
Baker, Deer River; R. S. Cross, St. Paul. 

Phoenix Mut.—P. J. Hammer, Pemberton; 
E. A. Brecht, Minnesota Lake; W. T. Gleeson, 
Minneapolis. 

Pacific Mutual—T. D. Merrill, Minneapolis; 
Miss C. E. Moritz, St. Paul. 

Travelers—W. Taylor, Deer River; F. J. 
Hallin, Cambridge; V. J. Prince, Crosby. 

Penn Mut.—Knox Reeves, St. Paul; M. H. 
Penniman, Northfield. 

Mass. Mutual—P. J. Erickson and Peter West- 
ern, Duluth. 

National, Vt.—J. L. Williams, Lake Crystal. 

Scandia—John Temple, Mankato; August 
Johnson, North Mankato. : 

Surety Fund—H. N. Lathrop and S. S. Sei- 
bert, Minneapolis. 

Minn. Mutual—P. S. Kerfoot, St. Paul. 

Aetna—August Hohenstein, St. Paul. 

Bankers, Ia.—H. P. Miles, St. Paul. 

Indemnity L. & Acci—James Adlard, Browns 
Valley. 

Midland—E. D. Hopfe, Austin. 

Germania—O. B. Strand, Kenyon. 

Conn, Genl.—V. W. Peterson, Mora. 
8 New Engl. Mut.—D. M. Andrews, Minneapo- 

s 


Secur. Mut., 


is, 

Central, Ia.—A. W. Zeigler, Minneapolis. 

Prov. L. & T.—R. H. Jefferson, St. Paul. 
State Mut., Mass.—W. W. Davis, G. M. Mar- 
nie and G. G. Fogelholm, Minneapolis; Harold 
F. Ranney, Benson. 

N. W. Natl—C. H. Chamberlain, Minne- 
apolis; Wm. B. Mikkelson, Wells; Max ° 
Siman, Good Thunder; E. C. Henkel, Savage. 

N. - Mutual—D. L. Evans, Delavan; 
James Holbert, St. Paul; G. A. Haven, Chat- 
field; B. B. Walling, Minneapolis. 

Dakota Mut—H. H. Reindl, Odessa; J. J. 
and H. H. DeWall, Correll; W. H. Mather, 
Sleepy Eye. ‘ 

Union Cent.—C. W. Cooper, Dodge Center; 
J. E. Losleben, Faribault. 

New York—S. O. Bentley, Twin Valley; A. 

_ Morse, Minneapolis; A. R. Rydeen, 
Marietta. 

Conn. Genl.—B. C. Beisel, Minneapolis. 

Conn. Mutual—F. M. Walitzki, Silver Lake. 

Secur, Mut., N. Y.—E. J. O’Bleness, Dodge 


Center. 
enn Mut.—Leo Strouse, Minnea 
Mutual, N. Y.—A. F. Kummer, 
Mut. Benefit—W. G. Pryor, T 
Canada—C. E. Haldeman. 
Home—Glenn Baker, Minneapolis. 
Phoenix Mut.—B. E. Anderson, Elbow Lake. 
Minn. Mutual—Andrew Frame, St. Paul. 
new York Life—Arthur R. Rydeen, Mari- 


lis. 
old Spring. 
ower, 


ett 


: Michigan 
Reliance—P. W. Frawley, Flushi 


: Northern, Mich.—George Dutton, Charlevoix; 


Emery, Benton Harbor; W. P. Ratigan, De- 
troit. 

Prov. L. & T.—H. C. Benjamin, Three Rivers; 
J. I. Morey, Big Rapids. 

Secur. Mut., N. Y.—M. E. Hopper and Mary 
W. Pashby, Detroit; W. H. Smith, Ann Arbor. 
Amer. Cent.—George Pease, Gladstone. 
—- Mutual—Daisie M. Davis, Grand Rap- 
ids. 

Detroit—E. L. Hulet, Holly. 

Farmers Natl.—J. M. Carrier, Petoskey. 
Germania—Ned Bomers, Grand Rapids. 
Lincoln Natl—J. H. Bosrt, Kalkaskia; O. F. 
Hansen, Trufont. 

Manufacturers—R. C. Munson, Ithaca; R. J. 
Blair, Hillsdale. 

Mut. Benefit—Lottie M. Hill, Detroit; E. L. 
Sutherland, Lansing. 

Mutual, N. Y.—C. W. Smith, Ironwood; B. 
R. Shuert, Cadillac; W. A. Davis, Dowagiac. 
New York—G. L. Lusk, Bay City. 
North Amer., Ont.—Samuel Jeffries, 
ing; W. G. Glazier, Kalamazoo. 


Lans- 


Don Garber, Petoskey; K. C. McCarthy, Flint. 
5 N. W. Mutual—Hattie H. Peters, Port San- 
ilac. 
Ohio State—Francis Knickerbocker, Mt. Mor- 
ris; M. Walsh and A. M. Palkovic, Detroit. 
Peninsular—F. M. Younglove, Constantine; J. 
J. Hess, Saginaw; Frank ait, Ovid. 
Penn Mut.—F. D. Verran, Republic. 
Secur. Mut., N. Y.—J. Poindexter, De- 
troit; G. G. Wanless, Port Huron. 
Travelers—G. H. Reader, Scottville; A. F. 
Diers, Mullet Lake; E. L. Bates, Pentwater. 
Wise. Natl—G. W. Root, Lansing; John 
Wheaton, Lansing. 
Illinois 

Bankers, Neb—W. M. Miller, Monmouth. 
Bankers, Ia.—O. S. Palmer, Chicago. 
Farmers Natl—W. F. Lyon, Amboy; M. 
Brill, Peoria. 
Germania—W. A. Morey, Marseilles. 
Home, N. Y.—R. H. Ehlert, Chicago. 
Mass, Mut.—M. L. Barnet, Chicago; H. C. 
Rassweiler, Naperville. 
Merchants, Iowa—S. N. Hallowell, Dahlgren. 
Mo. State—Mark Salmon, Chicago. 
Mut. Benefit—J. H. Morris, Dongola. 
Mutual, N. Y.—O. M. Edwards, Sorento; C. 
R. Missimore, Hillsboro. 

N. ¥.—C. A. Berger and Jos. C. Doherty, 
Chicago; H. L. Taylor, Westfield, Wis. 
N. W. Mutual—W. Nutty, Congerville. 
Reliance—George A. Rose, Christopher. _ 
American, Ia—G. H. Fiemmer, St. Louis, 


Mo. : 
Equitable, N. Y.—W. B. Taylor, Detroit, 
Mich.; . J. Richmond, Coulterville; R. J. 
Lee, Monmouth; Charles Fetzer, Springfield; 
H. A. Lehman, S. D. McKay, James London 
and E. T. Gardner, Chicago; A. Zimmer- 
mann, Hurst; Norman Waltrip, White Hall; 
J. E. Hultberg, Rockford; C. F. Pennypacker 
and W. C. Chynoweth, Macon. 

Farmers Natl.—C. R. Miller, Homer. 

Mut. Benefit—E. B. Curtis, Chicago. 

Mich. Mut.—Alfred Riedel, Chicago; 
Swan, Rockefeller. 

New York—B. J. H. Silverman, Chicago. 

N. W. Mutual—G. R. Lindner, Buda; W. G 
Thompson, Casey. 

Penn Mut.—J. O. Bisson, Galesburg. 

Pitts. L. & T.—L. R. Baldwin, Momence; 
H. J. Frigon, Kankakee; Albert Dunlap, Chi- 
cago Heights; D. M. Paukey, Danville. 

State, Ind.—C. M. McNeel, Mt. Morris. 

Ohio 

Amer. Cent.—C. C. McCracken, Ada; C. L. 
Chaflin, Akron. 

Bankers, Ia.—E. A. Hirt, Piqua. 

Canada—A. A. Thompson, Manchester; E. F. 


zt. ¥. 


Westerheide, Minster; Isadore Greenwald, 
Cleveland. 
Conn. Genl.—H. A. Filler; Cleveland. 


Equitable, N. Y.—F. S. Goldstandt and F. 
M. Peterselge, Cleveland; H. Y. Weissinger 
and G. B. Colton, Toledo; H. E. Barnhouse 
and V. J. Esser, A. J. Fallen, L. R. Irwin, 
Tal Samuel and E. F. Stamm, Martinsferry; J. 
T. Murrell, Bellaire. 


mouth; Luther Donbar, New Waterford; D. L. 


Dugat, Grand Rapids. 
Reserve Loan—M. L. Cole, Zanesville; O. D. 
Morey, Zanesville. 
Royal Union—W. E. Gethin, Lorain; T. D. 
Dowd, Akron. 
Security, Chgo.—A. H. Dahler, 
Kauffman, Bellefontaine. 
State, Ind.—J. L. Reid, Cleveland. 
State Mut., Mass.—Hoyt Johns, Mansfield. 
Travelers—R. B. Myers, Cleveland; A. 5 
Ward, Columbus; H. O. Sebring, Sebring; John 
Romich, Creston. 

Indiana 


Aetna—H, S. Cox, North Manchester; A. W. 
Goshorn, Columbus;  T. McCarty, Brook- 
ville; J. F. Spencer, Versailles; C. P. White, 
La Fayette; R. C. Yates, Osgood; E. T. Staley, 
Tipton; - M. Louden, Bloomington; E. J. 
Clark & Son, Shelbyville; A. E. Barrows Co., 
Connersville; T. C. Bondrake, Cutler. 

N. W. Mutual—S. Davidson, Marion, 
Ind. Life End’t—A. J. Workman, 
field; A. V. Hostetter, Velpen. 
Indianapolis—N. P. Sarter, Indianapolis. 
North Amer., Ill—T. W. Nickerson, Fran- 
cesville. 

Lincoln Natl.—R. E. and M. E. Bates, Lib- 
erty; E. B. Robinson and J. Beaton, Ft. 
Wayne; O. U. Cochran, Redkey. 

Meridian—J. J. Kuns, Brookston. 

Anchor—T. W. Wilson, Indianapolis. 

Union Cent.—J. H. Heaston, Huntington. 


LIFE NOTES 

The International Life has been licensed 
in Iowa. 

The New Mexico department has re- 
voked the license of the Guarantee Fund 
Life of Omaha. 

B. L. Smith of Little, Rock, state man- 
ager for Arkansas of the American Na- 


Cleveland; 


L. E. 


Bloom- 











tional Life, was seriously injured in a 
train wreck at Midland Valley, Ark. 

R. A. Schreiver, formerly superintend- 
ent of agents of the Peoria Life, has be- 
come manager of the Reliance Life at 
Peoria, Ill, and has been given several 
counties in that vicinity. 


In all probability the Cleveland delega- 
tion to the annual convention of the Na- 
tional Association of Life Underwriters 
at Atlantic City will consist of between 
twenty-two and twenty-five of the live 
agents of the city. Several of them will 
be accompanied by their wives. 

Commissioner Revelle of Missouri has 
called Commissioners Preus of Minnesota 
and Ekern of Wisconsin to pass with him 
on the merger of the California National 
Life of San Diego with the International 
of St. Louis. The Missouri law requires 
that commissioners of two other states 
be called upon to sit with the Missouri 
superintendent. 


John 8. Cameron has retired as man- 
ager of the Columbia Life for the state 
of Georgia. The state will, however, con- 
tinue to be cultivated actively under the 
supervision of Superintendent of Agencies 
Rains, who hails from Georgia and who 
will not remove to Cincinnati for some 
months. The company is doing a nice 
business in the state and building up a 
good agency plant. 

Frank L. McKernan, general agent for 
the National Life of Vermont at Louis- 
ville, is considering retiring from active 
work in connection with the agency on 
account of continued ill health. Mr. Me- 
Kernan is now completing arrangements 
whereby the details of the business will 
be taken off his shoulders, although it has 
not been definitely decided whether he 
will retire from the agency completely. 





STOCK SALESMEN 


Million Dollar Illinois Company 


Business Men and Bankers Endorsement 
High Grade Producers—territory ready 
The most attractive proposition today 
MERCHANTS NATIONAL FIRE INSURANCE CO. 
1001 National Life Bidg., CHICAGO 





COMMON SENSE 





EYE ON HIM! 


The agent who is making good money, is grow- 
ing in business and in tavor with his people 
and the G. N. L. I. Co., has planted himself 
upon the solid rock of success) KEEP YOUR 
WATCH HIM GROW! 


A Few Openings For Good Men. 








JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 








Manhattan—William Boswell, Cincinnati. 

Mich. Mutual—J. C. Eaton, Flushing; W. T. 
Wood, Marysville. 

Mo. State—A. D. Gratz, Bluffton. 

Mut. Benefit—T. O. Deibler, Polk; F. M. Mc- 
Kay, Athens; J. L. Linard, Bellaire. 

National, Vt.—S. J. Mauchly, Cincinnati; J. 
R. Deamude, Cleveland; S. F. Long, Toledo. 

Natl. U. S. A.—C. M. Hartwell, Warren; J. 
M. Rupel, Dayton. 

Philadelphia—Bernard Rieck, Dayton. 

Reliance—W. C. Mansfield, Steubenville; L. 
G. Hunt, Mt. Vernon; R. B. Ranney, Niles. 

Pitts. L. & T.—A. L. Weirich, Wapakoneta; 
F. A. N. Wilson and J. A. Malikowski, To- 
ledo; F. W. Ging, Fremont; Theodore Baker, 
Jr., Rock Creek; L. A. Thompson, Ports- 


ONE OF THE BEST PRO 


OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


POSITIONS EVER OFFERED 





LIFE 


ACCIDENT — 


HEALTH 











Throughout Illiaois. 


PHILADELPHIA LIFE INSURANCE CO. 


Northeast Cor. Broad and Sansom Streets — 


DISTRICT AGENTS WANTED 


Address 


PHILADELPHIA, PENNA. 





WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 








Travelers—M. J. Doyle and “2 McPher- 
Son, Detroit; A. L. Nichols, Pihinwell” F, A. 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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CASUALTY AND SURETY NEWS 




















AMERICAN FIDELITY COMPANY 
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$1,700,000 
Due from Agents (not incl 
ten prior to N Hoteuber 1. 1912.) 
Accrued Interest 
Cash in Banks 
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MONTPELIER, VERMONT 


LIABILITIES 





Accrued T: 
Botimered ‘Unpaid Expenses... 
WEEE stn caiedtracdecobigeuss 


Corporations, nited States Government, the 
_— Counties, Cities, Towns and others who are 
uired to furnish suretyship in any trust or 
er official capacity. 
$2,068,552.25 ACCIDEN T AND HEALTH INSURANCE 





SURETY BONDS 


For Executors, Administrators, a Trus- 
tees, Receivers, Trustees in Bankru ; also for 
officers and employees of Banks, Trust panies, 


Insurance a t Personal Injuries and Loss of 











$300,000.00 Deposited with 
Insurance Departments for the 
Benefit of all Policyholders 


Time from Accident and Sickness. 


LIABILITY INSURANCE 
Covering Employers’ and Public, General, Cut 


gent, Teams, Automobile, ty Damage, 
vator, Theatre, Vessels, Druggists’ Lesbitiey, 








JAMES W. BROCK, Pres. 





OFFICERS: 


RALPH B. DENNY, Treas. 


Workmen’s Collective Insurance. 


BURGLARY INSURANCE 
Residence, Bank, Counting Room and Messenger, 


HARLAN W. KEMP, Secy. 
Burglary, Theft and Larcency. 



































NEW SHIP IS LAUNCHED 


FINE INTEREST IS SHOWN 





American Association of Accident Un- 
derwriters Opens Its First Annual 
Meeting in Chicago 





The ship slid down the ways without 
a hitch. The excellent work done by 
the constructors of the American As- 
sociation of Accident Underwriters sé- 
cured its reward when the first annual 
meeting opened on Tuesday morning 
at the Hotel La Salle, Chicago. The 
weather was propitious. About seventy 
men and a few ladies were present. The 





Some of the papers read at the 
American Association of Accident 
Underwriters’ meeting will be found 
in the Casualty & Surety Supplement 
of this issue. 








officers, full of enthusiasm and satis- 
faction, fairly beamed with pleasure. 
President C. H. Boyer got the pro- 
ceedings under way a little after 10. 
There were the usual welcomes and re- 
sponces. The Hon. William McKinley, 
speaker of the Illinois house of repre- 
sentatives, gave the welcome to IIli- 
nois and Chicago. President George E. 
Dickson, of the Royal Casualty, repre- 
sented the local companies in extending 
the glad hand to the visitors. He 
spoke on the greatness of Chicago and 
some of the problems confronting the 
companies. 
General Boardman’s Response 
General C. R. Boardman, vice-presi- 
dent of the Wisconsin National Life, 
responded to the welcomes in an ex- 
cellent speech, in which he compared 
the accident companies to the medical 
and hospital corps of an army, seeking 
to prevent and alleviate suffering. Gen- 
eral Boardman closed as follows: ~ 
“Let our real answer to the welcome 
be increased efficiency in our daily 
work. A fair price and full value given 
for the protection paid for. Coopera- 
tion with the state regulative depart- 
ments, Clean-cut policy contracts, ex- 
act in justice, plain in language and 
rigidly adhered to. Fair treatment of 


competitors and honest, but not ruinous 
competition. 
is to please. 


The best sign of service 
If we give pleasing ser- 








vice we justify our faith and the pros- 
pects of this association. We prove 
the philosophy of him who wrote: ‘If 
a man love the labor of any trade, apart 
from any question of success or fame, 
the gods have called him.’” 

C. M. Cartwright of THe WESTERN 
UNDERWRITER, made a brief response 
on behalf of the honorary members, 
most of whom are representatives of 
the insurance press. 

The report of the committee on cre- 
dentials was presented by Chairman E. 
FE. Griffith, who is general manager 
of the Security Casualty. 


Report Shows Growth 


Secretary W. R. Sanders by way of 
report read the condensed minutes of 
the organization meeting held in May. 
He recounted the start with fifty-four 
active members, to whom twenty-eight 
have been added since. He brought out 
the advantages of cooperation, not only 
through meetings but in business rela- 
tions between meetings. He held that 
it is very fitting for members to be 
members also of other accident organi- 
zations as this is in no way antago- 
nistic to others. 

Following the presentation of the 
executive committees report, printed 
elsewhere, by Chairman Arthur James, 
it was decided to print the proceedings 
of this meeting and to send delegates to 
the next meeting of the department of 
labor and industry of Pennsylvania. A 
committee consisting of Messrs. Peg- 
ram, Dickson and Crawford was named 
to inquire further into the purposes of 
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the National Fire Protection Associ- 
ation and learn to what extent it is en- 
gaged in accident prevention work. It 
was also decided to have a committee 
of three select an emblem for the as- 
sociation and secure a supply. 
President’s Annual Address 


With Vice-President Dickson presid- 
ing, President Boyer read his annual 
address, a thoughtful paper, which is 
presented at some length in another 
column. President Robert B. Palmer 
of the Ohio National Life, speaking on 
the presidents address, maintained that 
publicity is more effective than legis- 
lation and that the hope of the acci- 
dent business lies in making it a pro- 
fession in reality, raising its standard 
through the efforts of the men engaged 
in it. On motion of Dr. W. A. Gran- 
ville, it was decided to appoint a stand- 
ing committee on insurance legislation, 
in line with the president’s recommen- 
dations. 

. S. Hoag, assistant secretary of 
the Standard Accident, in charge of the 
question box, read a number of inter- 
esting questions propounded, but dis- 
cussion was postponed to a later ses- 
sion. 

Routine business being out of the 
way, the afternoon’s program was even 
better than that of the morning. E. T. 
Swobe, president of the National Fi- 
delity & Casualty; Dr. H. D. Hoover, 
president of Carthage College, and 
Danford M. Baker, second vice-presi- 
dent of the Pacific Mutual Life, read 
excellent papers, treated more fully in 
other columns. The only disappoint- 
ment was in the fact that H. A. Luther, 
president of the American Mortgage 
Insurance Company, being called from 
the city on business, was unable to de- 
liver his address. Being one of the best 
agency men the industrial health and 
accident business has ever known, he 
would have added much to the pro- 
gram. 

Dr. Granville’s Remarks 

Dr. W. A. Granville, president of 
Pennsylvania College, spoke extempo- 
raneously. The following is a brief 
summary of what he said on “Insurance 
Education.” - 

What do we regard of most value? The 
things we know and those we can do best. 
We would be unwilling to give up any 
scrap of knowledge we have. Every 
scrap of knowledge added to what we 
have increases the value of what we have. 

Nobody here is so humble that he does 
not have authority over some one. Why? 
Because he knows more than that other 
person. Everybody here is under some- 
body’s authority, because that other per- 
son knows more than he. If you want 
more power, know more. Authority is 
measured by knowledge. Progress is due 


to the accumulation of knowledge so oth- 
ers can use it. 


In the public schools children are 
taught fire prevention and the danger of 








INDEMNITY 


An agreement to furnish indem- 
nity is just as good as the corpo- 
ration that makes it; no better. 
To be sound a corporation must 
be honest; it must be competenf- 
ly managed; its assets must be 
gilt-edged; it must have all the 
Teserves the law requires and a 
surplus to meet contingencies 
which the law has not foreseen. 
Such a company is 
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not tell them 
also how the burden of fire loss is dis- 
tributed? They are taught hygiene. Why 
not how the loss due to sickness is borne 
by the community? 

Insurance agents trust too much to 
luck. We must learn that life is not a 
lottery. We have a duty to perform and 
we must perform it. 


Report Causes Discussion 


The report of the committee on com- 
mercial accident and health, presented by 
H. C. Forbes of the Alabama Fidelity & 
Casualty, did not have smooth sailing. 
Its recommendations were taken up 
seriatim and some were amended or ta- 
bled. The recommendations that no com- 
mercial policy be issued without a signed 
application and that “external” and ‘‘vio- 
lent” be used in the insuring clause was 
approved. The convention was opposed to 
omitting provision for paying for bites 
and stings of insects under an accident 
policy, but favored omitting mention of 
ptomaines. The recommendation that 
specific mention of sunstroke, freezing, 
gas and poison be omitted from com- 
mercial accident policies was adopted 
after much discussion. Most speakers ex- 
pressed their desire to pay claims for 
these causes when really accidents, but 
thought it wise to omit specific mention. 

The association laid on the table the 
recommendation against issuing more lib- 
eral policies in 1914 than now issued or 
“purposed to be issued.” Many favored 
elimination of frills but not a declaration 
in favor of stopping with present ones. 

Recommendations to insure negroes 
only in the industrial departments and to 
limit commercial policies to $25,000 prin- 
cipal sum were also tabled. 

The recommendation for the preparation 
of a standard manual met with approval. 


Classification and Doctors 


The need of all possible information on 
classification of risks was fully recognized 
and the report of the committee on that 
subject was accepted at once. 

The report on the committee on doctors 
called out some interesting comments. 
President Boyer said it seemed almost im- 
possible in some localities to find a phy- 
sician who could be depended upon to 
report fully and truthfully. In some 
cases the physician is afraid to do so, 
as it would endanger his regular practice. 
Vice-President O. S. Edwards of the Mid- 
land Casualty illustrated the need of good 
physicians by citing a case where his 
company sent a doctor it knew to be good 
200 miles to handle an important claim 
and he saved the company $8,000. Secre- 
tary Sanders suggested that pending the 
preparation of a regular list of physicians 
each member send the others the names 
of doctors he has found to be satisfac- 
tory. 

E. N. Canada, general superintendent of 
the Transylvania Casualty, offered a reso- 
lution to the effect that the president be 
instructed to appoint a committee of 
three to investigate and report upon fed- 
eral supervision. This was adopted unan- 
imously after several had spoken in its 


favor. 
Three New Members 


At the afternoon session three new 
members were unanimously elected: Ru- 
pert F. Fry, president, and Frank Thurin- 


.ger ,assistant secretary, of the Old Line 


Life, and D. M. Baker, second vice-presi- 
dent of the Pacific Mutual Life. 

The remainder of the afternoon session 
was occupied with discussion of questions 
from the question box, in charge of C. 8. 
Hoag, assistant secretary of the Federal 
Casualty. A number of members ex- 
pressed opinions in reply to “What can we 
do to prevent the present evil of allow- 








ing the soliciting agent to retain all of 
the policy fee?” Some had tried mak- 
ing the policy fee apply on three months 
premiums, but without entire satisfaction. 
The opinion was expressed by one that 
the day of the policy fee is about past; 
the companies do not abilish it volun- 
tarily, they will be forced by legisla- 
tion to do'so. Another thought that if 
it is abolished something must be adopt- 
ed in its place if the companies are to 
get business. Experience on a policy with 
no fee had shown that many agents are 
merely out for the fee and pay little at- 
tention to the collection of future pre- 
miums. 

On the effects of workmen’s compensa- 
tion on the industrial business, Arthur 
James told of some cases of malingering 
and of presentation of trivial claims due 
to the Wisconsin law, but J. O. Paddock 
of the Time Insurance Company, working 
in the same state, expressed the opinion 
that workmen’s compensation will be a 
benefit to the industrial business in the 
long run. 

Adjournment was taken about 5:30. 
Though the program had been long, all 
papers and reports had the merit of brev- 
ity, and very little time was lost at any 
point in the proceedings. 


THE BANQUET 


The banquet in the Red Room of the 
La Salle on Tuesday evening was a most 
enjoyable affair in every way. About 
eighty, including a number of ladies, were 
present. Oscar J. Kloer and his orchestra 
had charge of the musical features, which 
included much singing by the guests. 

President Boyer presented Dr. Granville 
as toastmaster. The genial educator had 
a good collection of stories on which he 
drew freely and his introductions were 
happy. No speaker attempted to violate 
the five-minute limit rule laid down at 
the start. It is seldom that there is 
gathered a number of men as capable of 
making short, bright after-dinner 


speeches. 
Little Serious Talk 


Very little of serious discussion was 
undertaken by the speakers, most of them 
telling a few good stories and congratu- 
lating the association on its successful 
start or praising Mr. Boyer for his ef- 
ficient work in organizing it. Mr. Steb- 
bins touched upon the great need of fed- 
eral supervision. Dr. Hoover spoke of 
present sound business conditions, and 
Mr. Holmes suggested a change in the 
date of the meetings to avoid the vaca- 
tion season. 

The speakers were as follows: E. T. 
Swobe, president National Fidelity & Cas- 
ualty; Judge McKenzie Cleland, general 
counsel Midland Casualty; C. D. Harring- 
ton, manager personal accident and health 
department American Fidelity; General C. 
R. Boardman, vice-president Wisconsin 
National Life; M. Johnson, president 
National Life, U. 8S. A.; Charles Dobbs, 
associate editor Insurance Field; Dr. H. 
D. Hoover, president Carthage College; L. 


A. Stebbins, general counsel National 
Life, U. S. A.; Robert B. Palmer, presi- 
dent Ohio National Life; Bayard P. 


Holmes, president Hooper-Holmes Bureau. 


Suit begun against three local saloon- 
keepers and the Title Guaranty & Surety 
and the Illinois Surety for $17,000 dam- 
ages, has been begun at Norfolk, Neb., by 
Mrs. Minnie Bergman, widow of William 
Bergman, who was killed by a train on 
June 14 of this year. She alleges that 
the saloonkepers got him intoxicated, so 
that he was unable to save his life when 
in danger. 





POLICY OF COMPANIES 
E. T. SWOBE READS A PAPER 


Advocates Good Practices, Especially 
in Agency Matters, As Best Aim 
Of All 


At the meeting this week in Chicago 
of the American Association of Acci- 
dent Underwriters, E. T. Swobe, presi- 
dent and general manager of the Na- 
tional Fidelity & Casualty, read a paper 
on “The Policy of the Company.” He 
referred to the general business pol- 
icy of the companies as more important 
even than the indemnity contracts 
which they issue and dwelt on the value 
of good practices, especially in agency 
matters, and of cooperation for the 
general improvement of conditions, 
His address was as follows: 


The success of the business in which 
we are engaged depends upon the policy 
of the company. ile the measure of 
indemnity provided in the policy contract 
of the company for the premium charged, 
conditional upon its being within reason, 
is of great importance, yet of far greater 
importance is the general policy of the 
company which indicates its character and 
business methods. 

Unfortunately there are some companies 
in the field whose management believe 
that they can build up their business by 
tearing down that of their competitors. 
Their only object seems to be to secure 
a large volume of business regardless of 
every other consideration. They seem to 
center their efforts to secure the agents 
of other companies, offering them large 
bonuses to twist the business to them. 

Costly and Will Not Endure 

Such a policy is a costly one and will 
not endure. The agent who has been 
made the go-between soon begins to over- 
estimate his value, and when he has run 
his course with one raiding company he 
negotiates with another and is usually 
employed with a substantial advance, no 
verification being made as to his state- 
ments or any attempt made to ascertain 
the amount of his indebtedness to the 
companies with which he has been en- 
gaged. 

The insurance commissioner who gives 
his support to the upbuilding of the busi- 
ness and cancels the license of an agent 
who has been found guilty of twisting the 
business of one company to that of an- 
other after a fair and impartial hearing 
should have our hearty commendation, 

Agent Only One Who Profits 

The superintendent of insurance of New 
York is credited with saying that section 
60 of the code of New York was enacted 
to prevent unsettling of insurance already 
written. If enforced it protects the busi- 
ness of companies from raids from un- 
scrupulous agents of other companies on 
policies already in force, and it also pro- 
tects the insured from the loss which in- 
evitably follows the lapsation of insur- 
ance in any reputable company. The only 
one who really gains by the process of 
shifting insurance of some years’ stand- 
ing from one such company to another is 
the agent who is making his commissions 
in the transaction. It is confusing and 
difficult enough for the ordinary layman 
to come to a conclusion regarding his in- 
surance amid the persistent and conflict- 
ing advice to which he is subjected from 
resourceful and eloquent agents as soon 
as he shows the first symptoms of be- 
coming a willing and select risk, but 
when he has solved the problem once as 
to his company and become insured there- 
in, the least that can be asked is that 
he be left to pay his premiums and en- 
joy his insurance in peace. 


Legitimate Opportunity Broadening 


The percentage of insurable risks in- 
sured under accident and health policies 
is very small. The business is only in its 
infancy. Thousands of risks are daily 
reaching the insurable age. The oppor- 
tunity of the companies for legitimate 
business is constantly broadening. 

The public is becoming more and more 
educated to the value of protection and is 
beginning to realize that every man should 
carry a sufficient amount of accident and 
health insurance to compensate him for 
the money value of his time, and add to 
_ apc in the event of accidental 
eath. 


Compensation Laws Show Interest 


The agitation which is rapidly spread- 
ing in favor of compensation insurance 
is the strongest possible indication that 
the people are becoming aroused to the 
hazard of every day life and believe that 
every employe should be compensated in 
the event of accidental injury. The wise 
employer protects his liability through a 
compensation or liability policy, and the 
employe knowing that the compensation 
which he can hope to receive from his 
employer is insufficient to meet his needs 
when incapacitated through injury to fol- 
low his vocation, owes a gi to himself 
which can only be supplied through acci- 
dent and health insurance. 

Competition “unqualified” once was con- 
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sidered the life of trade. The successful 

business man today whether engaged in COMP ANIES AND PRESS 
she ineurance or Fey aimes bg re aS 
nows that cooperative competition is e 

life of trade. No better indication could JOURNALS PLAY VITAL PART 
be had of that fact than this convention 
of the American Association of Accident 
Underwriters, 


Give Support to Organization 
This organization is born at an oppor- 
tune time, as many new companies writ- 
ing health and accident insurance have 
become well established in the last few 


‘lation teat ner, 18 @ need for an asso-| “Relations of Insurance Companies 
ciation that will give those companies 


and Insurance Press” was the subject 
recognition and representation in working 

out the many plans of cooperation that | of an address by Charles Dobbs, as- 
will be to the best interest of all con- sociate editor of the es, Field, 
cerned. resented at the meeting at Chicago 

It should be the policy of every com- Pp b : ag 

pany to give its support to the objects of | this week of the American Association 
this organization, for there are many | of Accident Underwriters. Mr. Dobbs 


said that when insurance journals serve 

only be combated by the combined efforts 

of aul companies in an association such | 4S a forum for the Propaganda of un- 
ed 


derwriting Principles they fill a place 
The insurance companies The oes oe, long recognized as useful and honor- 
operating the insurance departments in | able. Independence, he said, is neces- 
the various states is considerably less | sary, because a controlled journal can 
than 10 percent of the tax income from only present to its readers warped or 


tainted and therefore worthless news, 

oe rooney aay A This address was in part as follows. 
the business of insurance which is even- Conservation has become a word ne 
tually borne by tie policyholders of life, | Conjure with. As a people we are givin 
accident and fire companies, penalizing heed to the appalling waste of natur. 
the man who protects his family through | Tesources and are taking steps to check 
life insurance, the money value of bis | tendencies which spell ruin, ‘ 
time through accident insurance, so that In processes we are ever seek ng im- 
he does not become a burden upon the | Provement. 
state in the event of his being perma- | tutions, men and methods that they show 
nently disabled, and his property through | reason why they should survive, 
fire insurance savin many financial fail- | where the question is asked: What is use- 
ures in the event of a conflagration. 

The policy of every company should be | eliminated without sacrifice of efficiency? 
to cooperate in the endeavor to have tax- 
ation of companies reduced to a reason- | the insurance journals welcome the test 
able basis. : 

No class of business is more harassed | science of efficiency. 
in its legitimate operation than that of The past few years have seen highly 
insurance, operating under the laws of significant changes in the relation of in- 
every state, all of which are more or less | surance companies and the insurance 





Independence Necessary if Service of 
Value Is to Be Rendered— 
Paper by Charles Dobbs 





The time is not far distant when ail 
insurance interests will be combined in 
favoring federal supervision, which will 


“ancient,” there was much of crudity ana 
What I 
mean may be gathered by pondering a 


and minimize the cost of supervi 


woe a — pI yn tp, lsenelites 
against a corrupt judic y. ere is no 

Premiums will have to 
be advanced or bene etuced, implication of corruption in applying the 


oo t ‘ but ha th i f 

ut perhaps ere is some reason for 
Underwriters showie gine om Of, Accident suspecting that behind some advertising 
matter its first consideration and recom- | CONtracts in these days there was a tacit 
mend to the companies the elimination | Understanding that the too keen sight of 
of so-called frills from policy contracts | 0me eyes was to be blinded and some 
which are costly, unnecessary and un- | editorial words perverted that the worse 
appreciated by the insured. might appear the better part. 


any other important matters are be- Purchased Praise Valueless 


fore the companies for their considera- 
tion. Let the policy of the association So much for the old regime. As for the 


new regime let me be perfectly frank to 
be to fal clementen et ae eration te ow Say that any publisher of an insurance 


of fact in order to Secure, or in return 
for, an advertising contract would hardly 
a picking pockets were the 
redict that within a comparativel short | ‘Mmunities the same. 
time sonar importons Glammes’ will be cae cnn nmnaat negligible, however, for 
brought about. cepted ethics of business makes such a 
A business that is worth while can’t | transaction odious and, secondly, pur- 
be built in a month. chased praise is valueless, and the pur- 
chase itself is a confession of weakness 
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H the value of what is said must be de- 
| e nsurance ompany termined by the character and ability of 
of Philadelphia |: 
ice to earn a living. 


anuary were reduced It would be a grave mistake, however, 
On, Jenner ene 8% reserve. to regard editors of insurance journals 


for the discussion of its problems. These 


pany officials or agents, must render sery- 





WANTED, an energetic, experienced 
accident man to take charge of the ac- 
cident department of a well-established 


surety company. (Good chance for ad- 
vancement. Address H. L., care The Western 
Underwriter, | 362 Insurance Exchange, Chicago 














as solemn mentors sending from their 
Sanctums ponderous or impertinent advice 
to underwriters on how to run their busi- 
ness. Editorial comment has its value 
when it is backed by character and abil- 
ity. A competent editor may be able to 


teach an insurance agent or administra- [ 


tive official even in matters of technical 
detail. 


progress passes on. 
what is transpiring in their particular 


of service in the collection and dissemina- 
tion of news—news of results, news of 


thousand and one things tha: 
know if he is to be an effective part in 
the field in which he labors. 
widely diffused but closely organized 
corps of correspondents and in the amount 
of money spent solely for the Purpose of 
securing news while it is fresh, the best 
modern exponents of insurance journalism 


other thought: The necessity of complete 
impartiality and independence of the 
newspaper from individual company con- 
trol. A controlled newspaper can only 
present to its readers warped or tainted, 
and therefore worthless, news. Self re- 
specting insurance editors, therefore, are 
jealous of the fact of, and of their repu- 
tation for, independence. In this sense 
the properly conducted insurance journal 
is not the servant but the ally of the 
insurance companies, 
Structive, but critical in the best sense 
of criticism where criticism seems needed. 

There are many evils in the insurance 
business, but inquiry will show that meas- 


malevolence. And because the insurance 
press has defended insurance the muck- 
Takers have implied that such defense 
was dictated by sordid self interest. On 
the contrary, we have had a much clearer 
insight sate evils than the lay critics and 


not disposed to destroy a vast and benefi- 
cent business in order to get it, 
The insurance Papers believe it can be 


lively expectation of business favors to 
come, but a profound conviction that 
through the various branches of insurance 
we see civilized man in his noblest aspect. 

Without forethought a continuing civil- 


If men “make 
money” out of it what they make is but 
the stipend they receive for Playing an 
efficient part in the work of conserving 
and advancing a social need. , 

We believe in the insurance business 
and the men conducting it as we believe 
in our own usefulness and strive for 


nity and power. And it is by the standard 
of such motive and purposes, in the pro- 
portion of their realization, that the in- 


——. 


Automobilists Good Prospects 


E. -C. Budlong, vice-president of the 
Bankers Accident of Des Moines, has 
been sending out letters to agents for 
the company admonishing them to get 
after the owners of automobiles. Every 
automobile owner, he Says, is a pros- 
pective policy purchaser. Mr. Budlong 
States that out of thirty-three accident 
clippings from Iowa newspapers laid 
on his desk the morning he wrote the 
letter, 21 were automobile accidents. 
He also calls attention to an accident 
he witnessed in which two boys, called 
safe motorcycle riders, were badly in- 
jured and one of them had refused to 
take out an accident policy only a few 
days before. 





TWISTING CAUSES EVILS 
PREJUDICE DUE TO METHODS 





Big Waste in Soliciting Men Already 
Insured—Paper Read by W. T. 
Grant at Convention 





W. T. Grant, secretary of the Busi- 


mess Men’s Accident of Kansas City, 
}read a paper at the Chicago meeting 


this week of the American Associa- 
tion of Accident Underwriters. Mr. 
Grant discussed chiefly two evils of the 
business. The first was the prejudice 
against insurance of courts, juries and 
legislatures, and the second was the 
waste due to attempting to twist busi- 
ness. If a policy could be devised that 
would make it more Profitable for the 
holder to stick to his old company than 
to switch to another, said Mr. Grant, the 
companies could afford to add materially 
to the benefits granted the assured. 
Furthermore, the arguments used in 
competition are undoubtedly in part the 
cause of the hostility from which com- 
Panies suffer. 
He spoke in part as follows: 


I am going to touch briefly upon the 
four things with which I have been most 
impressed during my experience in this 
business. Two of these are highly cred- 


Believes Pairness Prevails Generally 


Of the first two, I desire to refer first 
to the conscientious and unanimous de- 


cident and health claims. Contrary to a 
feeling which I regret is more general 


could be reasonably expected under their 
policy contract. 
Another pleasant feature of my insur- 


for the rights of the company. The 
claims have been such that they have 
met the approval of our own Physicians 
and surgeons and we must either believe 
that our members are peculiarly con- 
scientious, or that honesty and fair deal- 
ing are the rule, and not the exception, 
with the average man. 


Prejudice Against Insurance 

The first of the two unsatisfactory con- 
ditions, to which I referred and which has 
no doubt been the subject of comment 
on a great many occasions of this kind, 
is the impossibility of securing for our 
companies a square deal, either at the 
hands of the courts or legislatures. Our 
companies, in dealing with their claim- 
ants are, as a rule, able to secure a -con- 
sideration of the contract in a reasonable 
and intelligent manner. 

Claimants understand about what the 
language means and ordinarily are willing 
to have an adjustment made in accordance 
with the conditions and terms of their 
contract. It is only when clams get into 
the hands of the legal department that 
we are sometimes persuaded that an in- 
Surance contract has no reasonable mean- 
ing and that the rights of an insurance 
company are practically nil. It is un- 
necessary to cite examples in order to 
persuade this audience of the justice of 
my contention. There is doubtless no one 
here who has not felt that his company 
has met with and been forced to submit 
to injustice and fraud time and again. 

here are two classes of hardships 
under which the insurance companies 
have labored; one is that in which the 
courts have construed the policies so as 
to include risks that were never meant 
to be assumed. Their rule in so doing 
is not entirely without Treason. Insurance 
companies, therefore, cannot justly com- 
Plain when the courts hold the companies 
liable if any reasonable construction of 
the language used justifies such holding, 
but the companies may justly complain 
when fastastical, distorted, unreasonable, 
illogical and grossly improbable meanings 
are given to words and phrases in order 
to hold a company for a liability that it 
never contemplated, and that no reason- 
able human being could have understood 
to be embraced in the terms of the con- 
tract. Yet this is what is being done. 


No Defense for Courts and Legislatures 

Whatever may be said, however, in de- 
fense of the efforts of the courts to hold 
the companies liable under the ordinary 
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exceptions of the policy, I have nothing to 
say in defense of the statutes, verdicts or 
decisions which promote the interests of 
and protect the maker of fraudulent 
claims. The statutes of many states pro- 
viding that no misrepresentation in a mat- 
ter which does not contribute to the ma- 
turing of the policy shall not render the 
policy void, and whether it does so con- 
tribute shall-be left entirely to the jury, 
is based upon the theory that the jury 
will always decide that question against 
the insurance company. 

The tendency of juries to always decide 
against the company, no matter what the 
weight of evidence, is so pronounced as to 
be the subject of judicial comment, and 
yet verdicts of this kind and statutes such 
as these, have been sustained by the 
courts just as far as it is possible for 
them to do so. Now a verdict is harmful 
only in that particular case. It is neither 
a precedent nor a rule, but a statute is a 
foundation for many verdicts and a de- 
cision is the support and sustenance of 
many verdicts and the legislators and the 
judiciary are the ones who are primarily 
responsible for the serious hardships un- 
der which the insurance companies labor 
in this respect. 

Worst Enemy, Insurance Man 

But however unfair and unreasonable 
the courts and legislatures have been in 
their treatment of our companies, my ob- 
servation has been that the greatest harm 
is done where we should least expect it. 
The worst enemy of accident insurance to- 
a A is the accident insurance man him- 
self. 
Although this association is in its in- 
fancy, others of a somewhat similar char- 
acter have been in existence a number 
of years and one of the chief purposes of 
their meetings has been to bring about a 
closer acquaintance and friendship among 
the officers and managers of the various 
companies in order to encourage fair and 
clean methods in competition. And yet, 
as far as I am able to observe, these same 
officers have returned to their respective 
offices and continued as before, to in- 
struct and encourage their solicitors to 
secure applications, regardless of whether 
the applicant was already well insured in 
a reliable company or uninsured. 

We must always expect competition in 
this business, as in any other, and indeed 
we would not eliminate it if we could, but 
I maintain that any system of insurance, 
by which a company is practically com- 
pelled to resell its policies every year, or 
oftener, is not economical and therefore 
not desirable, 


Must Resell Each Year 


We find that established life insurance 
companies are ages age | their business 
upon an expense ratio of about one-half 
that of established accident and health in- 
surance companies and in some cases, even 
much less than half. What is there about 
accident and health insurance that should 
make it so much more costly to conduct 
than life insurance? The primary cause 
of this difference is the fact that under 
our present common forms of accident 
insurance, the companies are obliged to 
pay for having their policy resold each 
year, 

Mr. Doe buys a $5,000 policy for which 
he pays a premium of a certain amount, 
which insures him for a year. During that 
year, he is solicited by some ten or twenty 
agents of different companies, ten of whom 
we will assume secure from him the ex- 
Piration date of his policy. On or about 
the time his policy does expire, they begin 
to call upon him. It costs him no more 
to buy their policy than to renew his old 
one and as the policies written by most 
of the standard companies are practically 
alike in terms, it makes it necessary for 
these ten agents to in some way convince 
him that the company with which he is 
already insured will not treat him as 
fairly or liberally as will their own. In 
other words, here are ten men, whose time 
should be employed endeavoring to secure 
insurance either from the uninsured or 
the under-insured, all attempting to undo 
the work that was done by the man who 
insured Mr. Doe. 

Gets Impression From Competitors 

What must be his feeling toward acci- 
dent insurance in general after he has 
listened to the arguments of these ten 
men, who, on account of the very fact 
that their policies are of standard form 
and therefore very similar, are compelled 
to dissatisfy him with what he has would 
yoo hope to earn the commission they 

re, 

There have been many pages written of 
the wonderful good done by insurance 
Salesmen, every word of which is true, so 
long as their time is devoted toward per- 
Suading someone who needs insurance to 
avail himself of its benefits, but in what 
way does he benefit society, who finding 
ne already protected in a company and 
under a policy for all practical purposes 
equal and similar to his own, spends his 
g00d time trying to take away from such 
company that which properly belongs to 
it? How much could our policyholders be 
Saved if we made it less profitable for 
our agents to spend their time soliciting 
& man already fully insured in a re- 
Sponsible company? 

Keep Men from Tearing Down 

And how much less doubt and distrust 
and suspicion that we now find toward 
perident insurance companies would there 
é if we could keep our men from feasting 
Own the business of other companies an 





instead building new business by con- 
tinually alvocating the merits of accident 
insurance in general? 

Who can say how much the attitude 
of the legislatures and the courts, to 
which I have previously referred, has 
been influenced by the mean and untrue 
things they are told of about whichever 
company or companies they happen to 
have been insured in? Our legislatures 
and judiciaries are composed of men who 
are frequently solicited for accident in- 
surance and is it surprising that their 
feeling that accident insurance rates are 
too high and that accident insurance pol- 
icies contain unfair exceptions and re- 
strictions is reflected in the laws they 
make and the decisions they render? 

Conditions Not Exaggerated 

Perhaps you will say I have exagger- 
ated conditions and that they are not 
really as bad as I would have you believe. 
Perhaps you will say that I have found 
competition more keen because in my par- 
ticular case my company operates upon 
the assessment plan and that the repre- 
sentatives of stock companies do not go 
to the same length in competing with 
each other that they do in competition 
with an assessment association. 

I have had ample opportunity of assur- 
ing myself that in Kansas City, at least, 
representatives of the various stock com- 
panies go to quite the same length in 
order to steal a policy from each other 
that they do to secure it from an assess- 
ment company and that the assessment 
associations do likewise in competing 
with each other. 

Misrep tati Inevitably Result 

Gentlemen, we cannot afford to place 
the vast army of accident and health in- 
surance producers in a position where 
they are expected to lapse another com- 
pany’s policies whenever possible. We 
cannot be ignorant of the misrepresenta- 
tions that inevitably result under such 
circumstances, and we above all others 
are interested in seeing that our business 
is not misrepresented. So long as we 
permit this condition to exist, we t 
not expect our expense ratio to materially 
decrease. For just so long we must con- 
tinue to sell our insurance over and over 
again, whereas when once sold it should 
in the majority of cases be permanently 
sold. Neither must we be surprised if 
we do not meet with that treatment at 
the hands of courts and legislatures 
which we feel is justly due us. 

It is not my purpose at this time to 
suggest remedies. The accumulation 
feature which is now found in nearly all 
accident contracts was of course intended 
to remedy the conditions I have described, 
but it has been in use for some years 
and these conditions still exist. The 
accumulative provision does not appeal 
especially to the average man when the 
agent who is endeavoring to lapse his 
policy calls his attention to the fact that 
it only applies to the specific indemnities 
under his policy and shows him how small 
the probability of his ever having a claim 
under such provision, and then also shows 
him that for the same premium that it 
would be necessary to renew in the other 
company, which is so inferior to the one 
he represents, he may insure with him. 

Make It More Profitable to Benew 

It offers a big temptation to the ent 
to misrepresent and to the insured to 
yield to his solicitation so long as you 
make it as easy and apparently as eco- 
nomical for a man to buy a new policy 
as it is for him to renew the one he 
already holds. You lay temptation in the 
way of every accident insurance salesman 
who has been able to secure the expifa- 
tion date of that policy. Who among our- 
selves would be willing to be placed under 
just those circumstances and guarantee 
to be fair at all times to our competitor? 
When you evolve a system that makes it 
more profitable for the agent to solicit 
either the uninsured or the underinsured, 
which you can do by making it more 
profitable and economical to the insured 
to renew a policy rather than buy a new 
one, then you lessen the temptation for 
the agent of one company to undo the 
work already done by another and thereby 
eliminate a great economic waste, and in 
turn become enabled to give larger bene- 
fits to all policyholders through the sav- 
ing thus effected. 





Makes an Innovation 

Owing to the trouble it is experienc- 
ing from malingering where workmen’s 
compensation and accident indemnity 
combined exceed the regular income of 
the assured, the casualty department of 
the Wisconsin National Life is prepar- 
ing to issue a straight health policy to 
be sold to workmen who are under 
compensation. It will be sold on quar- 
terly, semiannual or annual premiums 
at $8 or $9 a year, the rate not having 
been definitely decided yet. The first 
plan was to include accidents other 
than occupational, but this was aband- 
oned on account of the difficulties pre- 


sented by the case of the man who is 


temporarily out of work. 





G. Frank Sweeney is organizing the 
New York Indemnity Company to write 
casualty and surety lines. 
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SEE EDUCATIONAL AIDS 
INSURANCE AND THE COLLEGE 





Dr. H. D. Hoover of Carthage College 
on Training That Is Useful to 
Underwriting Career 





Dr. D. H. Hoover of Carthage Col- 
lege, Carthage, Ill., at the meeting of 
the American Association of Accident 
Underwriters this week in Chicago, de- 
livered an address on “Educational 
Aids.” He showed how a broad foun- 
dation of general knowledge is essential 
to the highest usefulness in insurance 
work. He said in part: 


Becoming a good insurance leader is 
not a matter of chance. The best insur- 
ance men are educated and trained. For- 
merly the school of experience was their 
only school, Today colleges and universi- 
ties are furnishing courses in insurance, 
thus preparing youth to get the best re- 
sults in the later schools, the college of 
experience. 


Demands Educated Men 


The social and economical welfare of 
the nation demands for the insurance 
world educated men who are well trained. 
Novices, or incompetent men in the insur- 
ance business, would be detrimental not 
only to that business itself, but to society 
in general. Time is too precious to ex- 
periment aimlessly. We must induct our 
young business men into good insurance 
methods and principles before we send 
them out into the world. 

Education for the profession of insur- 
ance is at present scarcely a matter of 
choice. It is fast becoming a necessity. 
Certainly education must educate. That 
is, the course offered as a course in in- 
surance must be such that the student 
can secure an education which, other 
things being equal, will enable him to fill 
his place in the insurance world. I do 
not mean insure to him the highest of- 
fice, but lead him to the lowest, at least 
to the place for which his talent and 
training properly fit him. 

How Education Aids 


Now gentlemen, let me address you 
more closely upon the theme given me. 
How does education aid in the effort to 
achieve the high goal of the best insur- 
ance men of the day? 

Any great end is achieved only through 
education. Enlightenment, experiment, in- 
vestigation, practice, training, skill, are 
key words to progress. No amount or 
quality of force will lead people to a cor- 
rect valuation of things. Teach the mind 
the correct way, train the hand in the 
skill of the best way, and the individual 
takes his place at the front—at the top. 

The temptation in any line of activity 
is to narrow down to the one groove used 
more frequently. Education serves to 
keep before the individual a broad outline. 
A proper study of economics will give the 
insurance man a true sense of his im- 
portance in the business world. A care- 
ful study of up-to-date economics is nec- 
essary to thoroughly understand his busi- 
ness and his duty to the financial world, 
as well as to the government. 


Social Science and Philosophy 


The study of sociology—the science 
and philosophy of society and the “So- 
cius,” not mere fads and fancies—will 
broaden immensely the young man’s out- 
look in the insurance field. 

The study of constitutional law is im- 
portant and helpful in many ways. The 
insurance man is continually brought into 
contact with the legislative powers of 
this country and with the products of our 
lawmakers. Such has been the history of 
lawmaking that we ought to have sent 
some of our legislators to sit at the feet 
of some practical insurance man, before 
they rose up to make statutes. 

The study of psychology will be of im- 
mense benefit to the insurance man who 
deals with men. It gives him a working 
knowledge of human nature. It supplies 
a knowledge of the ways and means of 
handling men of all types. 

The college of the day is one of the 
great training schools of leaders. In its 
various scholastic, social and athletic ac- 
tivities, the leaders are discovered and 
tried out. 

Indirect Value of Preparation 

Indirectly a course of educational prep- 
aration for the insurance profession is of 
great aid, 

1. It tends to teach the true value of 
human life and interests. 

2. It aids the student to learn the 
proper uses of human life and resources. 
Contact with world-wide humanity is es- 
sential before the individual can grasp 
the true ideal of human life. 

3. Conservation in many of its phases 
is engnanes and expounded in a modern 

curriculum. It is the eat end 
before the insurance world of today. Any- 
thing that will help to put it into prac- 
tice is a great aid to insurance success, 
and to social welfare, 

4. Eugenics is a sober science, though 
it seems to have many mad followers. A 
thorough acquaintance with it would be 
of real’value to the insurance man on 
the front line. 

5. Education will do great personal good 


indirectly. The training of the will, the 
development of the personality, the 
growth of character, the birth of true 
culture, refinement, and discriminating 
tastes, and judgment—these are of ines- 
timable value, priceless aids, whether 
they be won in the school system of to- 
day or at greater cost outside the school. 
Main Root Is Vocational Training 

Certainly too much may be made of 
these indirect things. The main root of 
the tree—the insurance world—is voca- 
tional training, gotten partly in school- 
room and partly in actual insurance work. 
All these aids are branch roots, bringing 
into the main root things of value, bal- 
— broadening and aiding greatly in 
provi ing for the steady, healthy and lux- 
uriant growth of the tree above. 

Education in general aids the insurance 
man and the business or profession by 
teachin a man’s duty to humanity, san- 
ity in living, and working, and proper or- 
ganization of society. 

Now in closing 1 should like to call 
attention to the fact that the insurance 
men of today are great teachers, and that 
the insurance world is an effective edu- 
cational agency. 

You are graduating some great men, 
making yourselves benefactors to the hu- 
man race, aiding in solving some of the 
difficult economic and social problems of 


the day. 
Insurance as Teacher 


You have set yourselves to the task of 
teaching reverence for human life, con- 
servation of hi man energy, and the sense 
and value of completeness in human life 
and endeavor, 

You are teaching soaijety to adjust itself 
to the changing conditions of life and 
aiding materially millions of individuals 
to make that readjustment. You are 
teaching society the way to meet emer- 
gencies introduced by progress itself. You 
have taught the state, here and abroad, 
to take great advance steps in its legis- 
lative program and work for human wel- 
fare. 

You have progressed from the plane 
where your work was despised as a sor- 
did business to the plane where you are 
welcome as one of the great essential 
agencies of modern life, in its mercantile, 
industrial, economic and social phases, 
and if you are true to your calling, and 
follow the flag of your ideals, recently 
introduced into the field of insurance, you 
will soon be heralded as great bene- 
factors of the race. 

You have taught us economy, you are 
teaching us conservation, and as I look 
about me, and consider the situation, I 
perceive you are doing your part to teach 
the great lesson of fraternity. 


WILL INVITE INSURANCE MEN 
New Inspectors Association Will Be- 


gin Series of Educational Meet- 
ings With Open Session 





The first of the educational meet- 
ings of the new Safety Inspectors As- 
‘ sociation of Chcago will be held in the 
assembly room of the Chicago Board of 
Fire Underwriters on the evening of 
Tuesday, Sept. 23. It will be an open 
meeting and brokers and insurance men 
generally will be given a cordial in- 
vitation to attend. The general topic 
will be the relation that should exist 
between insurance men and inspectors. 
D. O. Scott, inspector in the north- 
western department of the Hartford 
Steam Boiler, will be one of the 
speakers to take up this subject. He 
will also talk on the relations among 
inspectors and along the line of co- 
operation. Other speakers will be se- 
cured. 


The association now has fifty members. 
All but a few of these are liability, boiler 
or elevator inspectors attached to insur- 
ance companies, City and state inspectors 
are eligible for membership and a few 
have affiliated. James F. Smirz, supervis- 
ing inspector in the western office of the 
Globe Indemnity, is president of the or- 
ganization and he has worked diligently 
in getting the membership up to this 
number and in arranging a program of 
educational lectures to be given monthly 
during the coming nine months. 

Two city inspectors who attended the 
first organization meeting endeavored to 
get the association to affiliate with the 
American Federation of Labor. The plan 
was promptly sat upon and the organiza- 
tion will have none of the purposes or 
earmarks of a labor union as long as the 
present officers are in command. The 
bringing up of this matter has caused the 
organizers some little trouble as a num- 
ber of insurance managers heard only 
half the report and of course objected to 
their men going into any union. The 
members have been able to clear up this 
wrong impression, however. 





Jay G. Shumway, a newspaper editor 
and advertising man, has been placed in 
charge of the newly-created department 
of publicity of the American Casualty of 
Reading. He will edit and publish the 
company’s Agents Bulletin and handle all 





its printing and publicity work. 
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REPORTS OF COMMITTEES 
VARIOUS TOPICS DISCUSSED 


Big Feature in Work of Association is 


Treatment of Every Branch of 
Business 


The American Association of Acci- 
dent Underwriters in adopting its fun- 
damental law last spring sought to 
make all its members work. Accord- 
ingly it provided for the appointment of 
committees to consider every branch of 
the accident and health business. To 
fill so many committees requires the 
entire present membership, and each 
member, unless he shirks his committee 
work, must participate in the associ- 
ation’s activities. The following are the 
chief points in a number of the com- 
mittee reports: 

Executive Committee, Arthur James, 
Wisconsin National Life, chairman: 

Our efforts have been directed to se- 
curing new members, and it is gratifying 
to state, with good results. We welcome 
29 new members to our association, now 
making a total of 83 active members, 
and 14 honorary members, representing 
the very best element in health and acci- 
dent underwriting, and with such a start 
as this, there is nothing to prevent this 
association from becoming a tremendous 
factor in the underwriting health and ac- 
cident business of the United States. We 
ask for the hearty cooperation of all mem- 
bers to bring about this result. 

The following is a list of new members 
elected since the organization meeting: 


E. J. Johnson, assistant secretary Mid- 
land Casualty. 


O. 8S. Edwards, vice-president Midland : 


Casualty. 

H. W. Corey, manager New York Safety 
Reserve Fund. 

William W. Schank, manager industrial 
and factory departments, Massachusetts 
Bonding. 

Charles A. White, manager registration 
department, Midland Casualty. 

J. B. Boyer, attorney casualty depart- 
ment, National Life. 

W. A. Granville, treasurer National Re- 
lief Assurance. 

Herbert Draper, secretary Union Liabil- 


uk A. Stebbins, general counsel National 
e. 
Cc. W. Ray, secretary and treasurer 
Hoosier Casualty. 
George W. Carr, manager-underwriter, 
Florida Fire & Casualty. 
J. W. Scherr, president Consolidated 
Casualty. 
Henry Haubens, president Lion Bondin 
& Surety. 3 = 
A. R, Smith, general manager casualty 
department, Ohio National Life. 
M. V. Price, manager accident depart- 
ment, First National Life & Accident, 
J. O. Paddock, president Time Insurance 
ee Wood 
\ . oodward, commercial depart- 
ment, Royal Casualty. . 
C. R. Boardman, vice-president Wiscon- 
on Mavens Life. 
A Bryan, secretary and manager 
Western Casualty & Guaranty. “ 
Cc. S. Hoag, superintendent of agents, 
Federal Casualty. 
Charles P. Iler, vice-president Indem- 
nity Life & Accident. 
can B. Palmer, president Ohio National 
e. 


A. J. Schunk, president Northern Cas- 
ualty. 

E. T. Swobe, president and general man- 
ager National Fidelity & Casualty. 

R. P. Shorts, vice-president U. S. Health 
& Accident. 

W. H. Howland, assistant secretary U. 
S. Health & Accident. 

M. B. Campbell, general manager Peo- 
ples Health & Accident. 

F. M. Peters, inanager monthly payment 
life department, Ohio National Life. 

Frank Hahn, claim adjuster, Midland 


Casualty. 
HONORARY 


Dr. Edward Magruder, 924 Madison ave- 
nue, Baltimore, Md. 

Letters have been received from the de- 
partment of labor and industry of Penn- 
Sylvania, and the National Fire Protection 
Association, inviting this association to 
become members of their organizations, 
and also to send delegates to their meet- 
ings. The executive committee believes 
it would be advantageous to have our as- 
sociation represented, inasmuch as both 
associations are organized for the pur- 
pose of the protection of life and preven- 
tion of accidents, and the department of 
labor and industry of Pennsylvania goes 
still further, and is taking up the ques- 
tion of health of employees. 

This committee discussed the advisabil- 
ity of having the full record of the pro- 
ceedings of this meeting printed in book 
form for distribution among its mem- 


ciation authorize the committee to order 
same printed and distributed. 
We believe that it would be very ap- 
propriate for this association to adopt 
an emblem. Several designs have been 
ubmitted, and with your approval, a se- 
ection will be made, and emblems or 
buttons ordered, and forwarded to all 
members. 
All of the above matters are sugges- 
tions, and criticism or approval of the 
same are invited. | Z 

reial, Health and Accident, H. C. 
Forbes, Alabama Fidelity & Casualty, 
chairman: 
Thus far all attempts at concerted ac- 
tion and uniform methods of conducting 
business has been fruitless. The spirit 
of harmony has not prevailed. The most 
erinent men in our profession have failed 
to solve this problem because the meth- 
ods suggested have been too radical and 
because associations of this character 
have failed to promote a practical spirit 
of brotherhood sufficient to ensure the 
highest efficiency in individual compa- 
nies. . 
Many years ago the question of stand- 
ard policies was paramount in the minds 
of fire insurance underwriters and they 
finally won the day. There is a solid rea- 
son, however, underlying the desirability 
of uniform provisions in a fire insurance’ 
contract that is entirely absent in other 
lines of insurance. We cannot concur in 
the arguments of the advocates of stand- 
ard policies who declare such an in- 
novation would promote competition. The 
reverse would seem to be the case. The 
high state of development reached in the 
accident and health business has been 
due to the fact that it has been untrzm- 
meled. 

Recommendations of Committee 


The following are the recommendations 
unanimously approved by your standing 
committee: 

. That no policy be issued without a 
signed application. 

2. hat the words, “external” and “vio- 
lent” be used in connection with the 
phrase “accidental means” in the insuring 
clauses of the policy. 

3. That clauses in accident policies be 
adopted excluding bodily injury resulting 
directly or indirectly from the bites or 
sting of insects, from ptomaines, from 
disease in any form, or any bodily injury, 
fatal or not fatal, sustained by the in- 
sured while participating or in conse- 
— of having participted in aeronau- 

cs. 

4. That no specific mention be made in 
any contract of the payment of loss by 
reason of sunstroke, freezing, gas or poi- 
son, 

5. That no policy of accident insurance 
be issued during the year 1914 giving 
greater benefits or introducing into ac- 
cident policies features providing benefits 
not contained in policies that are now pur- 
posed to be issued. 

6. That the writing of negro risks be 
confined to the industrial branch of the 
health and accident business. 

- That no policy be issued with a 
greater minimum principal sum _ than 
$25,000. 

We would also be pleased to have mem- 
bers of the conference discuss after the 
reading of this report any of the follow- 
ing subjects: Children’s insurance, ac- 
cumulations, beneficiary insurance, stand- 
ard policy, frills, double indemnity, au- 
tomobile payments, partial indemnity, 
nonconfining illness, classification of risks, 
any other item of interest bearing on the 
subject. erg 


Committee on Physicians, Dee A. Stoker, 
American Bankers, chairman: 

Experience seems to show that there 
are good, honest physicians who are will- 
ing to do work for the companies at a 
reasonable charge. The difficulty is in 
learning who they are. The committee 
recommends that from the various mem- 
bers it be learned what doctors have 
served them with entire satisfaction and 
that a list of these be compiled and fur- 
nished all members, so that they may use 
it as a guide when they need the services 
of physicians. 

* © 


Limited Accident, Samuel Clark, Na- 
tional Life, U. S. A., chairman: 

The first limited accident policy con- 
ceived in the United States was issued 
by some of America’s leading casualty 
corporations in 1896, and was copied from 
a similar policy which had been exten- 
sively issued by foreign companies in 
Great Britain and Germany. The original 
policy limited its scope strictly to the 
hazard of death, dismemberment and loss 
of sight due to travel on common carriers, 
the premium for such coverage being 
based upon the segregated loss experience 
available to the companies issuing such 
policy. 

The sale of this infant policy met with 
instant success, and its future was so 
strongly impressed upon the companies 
issuing the same, that they immediately 
began compiling loss statistics of other 
specified hazards with the. view of broad- 
ening and increasing the scope of such 
policies in keeping with public progress. 
The signal success of the limited policy 
was largely encouraged by merchants, 


manufacturers, professional men, clerical 





bers, and we recommend that the asso- 


employes, and others, who reasoned that 


their daily business occupations did not 
subject them to frequent extra-hazardous 
risk associated with machinery and other 
dangerous conditions, but who valued a 
low premium policy which would afford 
protection for accidents while traveling on 
common carriers, passenger elevators, 
horse conveyances, automobiles, burning 
buildings, street and sidewalk accidents, 
which were largely due to the careless- 
ness of others, rather than contributed to 
by the person so injured. 


Combined with Health Insurance 


There was a demand for limited health 
insurance which would cover only certain 
specified diseases at a low premium cost, 
and this fact was realized by the compa- 
nies writing limited accident policies. 
Taking advantage of the psychological 
moment the limited accident policies were 
broadened and indemnity was provided 
for disability caused by certain specified 
diseases, with the result, that today the 
limited travel accident insurance idea 
has graduated into a popular, salable, 
semi-commercial, accident-health insur- 
ance policy. 

A large percentage of our people look 
upon insurance as a luxury, and the 
American people have in their business 
dealing conserved their personal right to 
buy, if possible, what their peculiar 
wants require. 

There is no accident company today 
which does not offer special protection for 
certain special hazards through the issu- 
ance of double benefits for travel and 
other accidental causes, or by the issu- 
ance of travel accident tickets. A num- 
ber of our largest casualty companies 
have during the past year placed upon the 
market special travel accident insurance 
policies. 

The issuance of semi-commercial acci- 
dent-health policies, has unquestionably 
attracted customers who have never before 
carried insurance and many of whom have 
been developed into carrying full coverage 
policies, In view of the low premium 
charged for semi-commercial insurance a 
large volume must necessarily be secured 
in order to profitably underwrite the 
same. This, therefore, requires special- 
izing in the education and development 
of agents, as well as publicity advertis- 
ing, the work of which must necessarily 
be under the personal attention of a spe- 
cial department... The underwriting de- 
tails are today conducted on the same 
high-grade, legitimate methods employed 
by all companies in the issuance of all 
forms of policies. 

In keeping with the absorbing problems 
which today confront all accident insur- 
ance companies, the semi-commercial pol- 
ily should receive proper recognition and 
cooperation, to the end that all policies 
can be uniform in conditions and scope as 
well as complying with the standard pro- 
vision laws which have been and are now 
being adopted by, the various states. 


Classification of Risks, J. B. Sackett, 
Old Line Life, chairman: 

The committee urged each member to 
notify it of new classifications or divi- 
sions of old ones found necessary, so that 
the committee may have all possible in- 
formation for the compilation of a new 
manual. He Sipe: 


Laws and Legislation, report presented 
by E. N. Canada, Transylvania Casualty: 

There.is plenty of legislation, but it is 
mostly intended to control insurance com- 
panies rather than help them. Standard 
provisions laws have been enacted by 
enough states so the association should 
seek their universal enactment. Atten- 
tion was called to the Texas law permit- 
ting ninety days in which to make claim 
and one in Iowa permitting sixty days, 
also providing a short rate cancellation 
table. A law is needed that would penal- 
ize agents who within a reasonable time 
fail to report on collections. This infor- 
mation is needed to determine what poli- 
cies are in force. 

There should be legislation to punish 
agents, doctors and policyholders for 
fraudulent acts in securing policies and 
collecting claims. 

The holding back by agents of money 
belonging to companies should be made 
embezzlement, and insurance commission- 
ers should be empowered to revoke the li- 





cense of an agent for withholding com- 


_pany funds and to refuse to relicense him 
‘for'a certain period, subject to court re- 


view. The Indiana embezzlement statute 
somewhat modified would be a good model, 
“ . . 

Claims and Riskse—B. W. Brown, Na- 

tional Life, U. S. A., chairman, reported 
in part as follows: 
There is one institution which can be 
used to a great advantage, not only in 
the investigation and adjustment of 
claims, but also in the selection of risks, 
It is just as important to know an appli- 
cant’s claim history before his applica- 
tion is accepted as it is to have it after 
claim has arisen. The subscriber to the 
Hovper-Holmes Information Bureau daily 
reports claims received and in due course 
is furnished by the bureau with the 
claimant’s past claim history, if any, so 
far as bureau records covering eighteen 
years and a million and a half names 
show. The more companies reporting to 
the bureau, the more complete the record 
will be. It has many other benefits too 
numerous to be detailed in this report. 
The cost of this service is small in com- 
parison with the benefits derived. Your 
committee recommends that each com- 
pany represented here if not already af- 
filiated with the Hooper-Holmes Informa- 
tion Bureau, seriously consider it. 

Your committee recommends that steps 
be taken to secure a reliable doctor 
wherever one can be located, and prefer- 
ably one who is experienced in this class 
of work, and that all companies be re- 
quested to use this doctor wherever an 
examination is required. This not only is 
a step towards efficiency but enables the 
doctor to feel that he can devote more 
time to this class of work and can giye 
a report on the case as he sees it, with- 
out fear of a loss in private practice. We 
also believe that some steps should be 
taken towards listing those doctors who 
are known to be in the habit of promot- 
ing or assisting to promote unfair claims. 

Bad risks, morally and physically, or 
both, make bad claimants to begin with, 
and as a selection of risks is largely in 
the hands of agents the only possible way 
of bettering conditions in this respect is 
for the companies to exercise more care 
in the appointment of agents. 

It frequently is necessary that an in- 
vestigation be made which our doctor can- 
not make and where the agent, for some 
reason or other, is not available. This is 
where the independent adjuster and in- 
vestigator comes in. Unfortunately, es- 
pecially in the west and south, good ones 
are scarcer than a voluntarily withdrawn 
claim and we recommend that this im- 
portant adjunct to the claim department 
be given substantial encouragement and 
be bulletined to all companies having 
membership with this association. This 
list of investigators and adjusters might 
be added to the list of doctors, and your 
committee so suggests. 

It is our belief that the subject of 
riders eliminating benefits for recurrent 
diseases on which one claim has already 
been paid, or where the disease is known 
to have existed prior to the date of the 
application, should have some considera- 
tion by this convention. 

Your committee recommends that more 
care be exercised in the instruction of 
agents on claim handling. In the aver- 
age case, the agent being the middleman 
ean create satisfaction or dissatisfaction 
according to his ability and inclination. 
Some agents will take up an alley to 
avoid meeting a claimant while others 
will keep close watch of the claimant and 
keep the company informed as to develop- 
ments from the time the claim is filed 
until it is disposed of. By all means, each 
agent should be educated in this line of 
work for his own as well as the com- 
pany’s welfare. 

We insist that our only desire is to 
pay what we owe; that no claim is re- 
duced unjustly or delayed longer than 
can be avoided; that in every case the 
claimant is given the benefit of all rea- 
sonable doubt and is paid all that his 
proofs, the facts in the case, and his pol- 
icy call for. 


—_——_ 


J. J. Palmer has resigned as district 
agent of the industrial department of the 
Great Eastern Casualty at Cleveland to 
accept a similar position with the Consol- 





idated Casualty of Louisville. 
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DEMANDS LESS EXPENSE 


FORCE SWEEPING REDUCTIONS 


New York Superintendent Orders Merit 
Rating and Lower Cost of 
Securing Liability Business 


Superintendent William T. Emmet of 
New York on Monday issued to liabil- 
ity companies operating in that state 
directions to rate risks on their merits, 
regardless of competitive conditions; to 
pay brokers not over 15 percent and 
agents not over 20 percent and, includ- 
ing salaries, commissions and all other 
allowances to branch office managers, 
to hold the cost of producing new busi- 
ness within 20 percent of premiums; 
also to minimize administration ex- 
penses. These directions become ef- 
fective Oct. 1. Coming from the state 
of New York, they constitute probably 
the most important step yet taken in 
limiting the expense of liability and 
workmens compensation insurance. Mr. 
Emmet’s letter in full as follows: 

Dear Sir: 

On June 20, 1913, I addressed a letter 
to your company (a similar letter was 
sent to all companies authorized to trans- 
act the business of liability insurance in 
this state) calling attention to the serious 
situation then existing in the liability 
business. I then stated that this depart- 
ment would insist upon the companies 
conducting their liability business upon a 
sound basis, and in particular as follows: 

ist. Basing their underwriting upon 
statistical experience and the physical 
and moral hazard of each individual risk 
_ free from the influences of competi- 

on, 

2nd. Commissions to brokers not to ex- 
ceed 15 percent, and perhaps a slight in- 
crease Over that to agents, but in no event 
— total commission exceed 20 per- 
cent. 

; 3rd. Administration expenses to be min- 
mized. . 
Companies Approve Move 

Before taking final action this depart- 
ment has waited until replies were re- 
ceived from the various companies, in 
order that we could give consideration 
to any suggestions that might be made. 

In the replies that have been received, 
several of the companies have raised the 
point that the limitation should be placed 
upon the total business getting cost or 
acquisition expense, as well as on the 
amount of commissions to be paid. This 
is a point well taken, for a reduction in 
commission would mean nothing should 
salaries or other allowances be increased 
to the extent that commissions had been 
reduced, and the directions have been 
modified so as to include a limitation on 
the total acquisition expense. 

The companies have been unanimous in 
their approval of the sentiments set forth 
in my letter of June 20, and have ex- 
pressed their intention of complying with 
its requirements. A considerable num- 
ber of the companies have already noti- 
fied me that they are now conducting their 
gy f business along the lines outlined 
in my letter. Others, while approving my 
recommendations, have not as yet taken 
any real steps along the lines suggested, 
but have been apparently waiting for 
final directions. 


Pinal Directions Issued 


These final directions are as follows: 

lst. Your underwriting to be based 
upon general statistical experience, modi- 
fied by the physical and moral hazard of 
each individual risk and free from the in- 
fluences of competition. 

2nd. Commissions to brokers not to ex- 
ceed 15 percent of the premium, and per- 
haps a slight increase over that to agents, 
but in no event should total commissions 
exceed 20 percent of the premium, 

8rd. Total compensation, including sal- 
aries, commissions, and all other allow- 
ances to all brokers, agents, agency di- 
rectors and branch office managers not 
~ exceed 20 percent of the total premium 
neome. 
PF sal Administration expenses to be min- 


mi 
Become Effective Oct. 1 


1, jhese directions become effective Oct. 
» 1913, and apply to all of your liability 
and workmen’s compensation business 
Written in this country. If any existing 
jontracts provide for commissions or al- 
ances in excess of the above require- 
ingly” they should be modified accord- 


Pa company is requested to forward 
ie department not later than Oct. 1, 


on A schedule showing your liability 

ft workmen’s compensation rates in ef- 
“~ from Oct. 1, 1913. 

nee A schedule showing the rate of 

fect ussions to brokers and agents in ef- 

work o™ Oct. 1, 1913, on liability and 
: men’s compensation business. 

PB ae A schedule giving a synopsis of all 
a office and agency contracts, which 
Vide compensation for salaries or al- 


Owances in addition to commission, show- 





ing the compensation, including salaries, 
commissions and all other allowances, in 
effect Oct. 1, 1913, on liability and work- 
men’s compensation business. 

4th. A statement showing what steps 
have been taken toward minimizing ad- 
ministration expenses. 

The schedules and statement requested 
above should be certified to by two of the 
principal officers of your company. 

All companies are expected to comply 
with the above directions. 


WHAT COMPANIES MAY WRITE 
Loss of Over $1,000,000 in Surplus 


During Second Quarter Shown 
by Treasury Circular 








Twenty-seven surety companies 
authorized to execute bonds running 
to the government lost $1,038,500 in net 
surplus between March 31 and June 
30, according to the Treasury Depart- 
ment’s circular issued a few days ago. 
They also show a drop of $1,500,000 
in capital during the same period. The 
Equitable Surety reduced its capital 
from $1,000,000 to $500,000 and the 
Fidelity & Deposit, whose capital was 
given as $4,000,000 in the spring circu- 
lar, is given as $3,000,000 in the last 
one. 

The new circular shows aggregate 
capital of the companies, not including 
reinsurance companies, $26,892,525; net 
surplus, $13,403,732; aggregate net 
amount that could be written on one 
bond, $4,064,625. The reinsurance com- 
panies now have a capacity of $100,000 
net, the limit of the European Accident 
having been increased during the 
quarter from $25,000 to $50,000. The 
American Indemnity Company of Gal- 
veston has been admitted to the list 
with a temporary rating of $35,000 net 
limit. 

The losses in surplus were general, 
there being only eight companies which 
showed a gain. Two of these eight 
were the Fidelity & Deposit and the 
Equitable Surety, both of which re- 
duced capital much in excess of the 
amount gained in surplus. The Aetna 
Accident & Liability gained about $36,- 
000 and the National Surety, $97,000. 
The list of companies with ratings is as 
follows: 


Capital Surplus Limit 

Aetna A. & L.$1,000,000 $1,091,118 $209,111 
Amer. Bond.. 750,000 285,48 103,548 
Asser, InGem. 8 ccsccce 8 — cawsse *35,000 
Amer. Fid.... 750,000 36,780 8,67 
Amer. Sur.... 5,000,000 1,111,544 611,154 
Cas. Co. Am 50,000 147,912 9,791 
Chgo. B&S 250,000 $2,131 28,213 
Cit. Tr. & G 400,000 105,344 50,534 
Equit. Sur... 500,000 461,300 96,130 
Fid. & Cas... 1,000,000 1,892,288 289,228 
.Fid. & Dep... 3,000,000 2,474,570 547,457 
Globe Indem. 750,000 06,730 125,673 
Globe Sur.... 500,000 120,884 62,08 
Till. Sur. .... 500,000 63,319 56,331 
Inter. Fid.... 300,000 247,896 4,78 
K. C. Cas.... 250,000 34,979 28,497 
Md. Cas 1,000,000 811,793 181,179 
Mass. Bond 1,000,000 199,258 119,925 
Natl. Sur. 2,000,00 1,335,482 333,548 
N. Eng. Cas. 1,000,000 149,440 114,944 
Pac. C. Cas 400,000 38,71 43,871 
Penna. Sur... 250,000 274,949 52,494 
Royal Indem. 1,000,000 374,431 157,443 
South. Sur... 50,000 30,23 78,023 
. WwW. Sur... 542,525 140,452 68,29 
Title G. & S. 1,000,000 234,102 123,410 
> we . 2,000,000 760,314 276,031 
U. S. Guar.. 250,000 442,265 69,226 


be accepted as a reinsurance company up 
to a limit of $50,000 on a single bond. 
*Temporary rating. 





Cashing In on Dreams 


Cashing in on dreams seems to have 
become popular among the policyhold- 
ers of the Great Western Accident of 
Des Moines. Old Morpheus has just 
cost that company $325. L. W. Frazier, 
a newspaper man at Fairmont, Neb., 
dreamed that while hunting buffaloes 
he fell from his horse. In his sleep he 
raised his arm to protect his head from 
the hoofs of companions’ steeds and 
threw his shoulder out of joint. Then 
he fell out of bed and sustained some 
bruises. George A. Coulter, a clerk at 
Westport, S. D., dozed off on one of 
the hot nights of the summer and 
dreamed of winter. In his sleep he 
had some fun throwing snowballs and 
when he awakened the next morning 
his arm was dislocated. Another claim- 
ant dreamed that kidnapers were ab- 
ducting his child. He took a healthy 
kick at them. The wall was harder than 
his foot and he was laid up for a week. 


NEWS OF COMPENSATION 
WISCONSIN ASKS INFORMATION 


Industrial Commission Requests Com- 
panies Writing Compensation to 
Furnish Data and Literature 





_The Wisconsin Industrial Commis- 
sion has sent the casualty companies 
doing workmen’s compensation busi- 
ness in the state a request for the fol- 
lowing information: 

1. Schedules of risk classifications and 
premium rates in force Aug. 1, 1913, 

2. Subsequent changes in or additions to 
such schedules. 

3. Specimens of each kind of policy cov- 
ering any liability under the compensa- | 
tion act. 

4. Details as to policy covering com- 
pensation insurance in force Aug. 1, 1913. | 

5. Similar details as to policies written | 
or renewed subsequent to said date. 

6. The audited payroll and corrected 
premium of each such policy. 

7. All cancellation and withdrawals dur- 
ing the lifetime of any such policy. 

8. Annual report of business and acci- 
dent expense for the Wisconsin compen- 
sation act. 


The commission also asks for speci- 
men policies, specimens of application 
blanks and card and report forms from 
agents or policyholders to the home 
offices showing necessary facts as to 
each risk and specimens of blanks and 
reports of policyholders, agents and 
physicians as to claims. 

The commission suggests that the 
companies may desire to use uniform 
blanks for claims and says this ques- 
tion will be taken up at a conference 
of company representatives and mem- 
bers of the industrial commission to 
be held in Madison late in August. 


Consider Law Satisfactory 


Cyrus W. Phillips, a member of the 
New York assembly, and J. Walter Lord 
of Baltimore, representatives of the Na- 
tional Civic Federation, making a national 
inquiry into the workmen’s compensation 
acts of the various states, held a confer- 
ence in Milwaukee last Friday with mem- 
bers of the Merchants & Manufacturers’ 








Association. That the Wisconsin compen- 
sation law as a whole is satisfactory to 
the employers in the state was the gist 
of the testimony offered. 

“A large number .of employers volun- 
tarily came under the act and one would 
infer that they were satisfied with it,” 
said E. J. Kearney. “There are some 
changes which we would like to see made, 


but they are mainly minor ones. The 
law costs less than the old plan. There 
are some things in the act which pre- 


vent direct settlements, 
that the law works 


but aside from 
out satisfactorily.” 


| Mr. Kearney objected to one of the amend- 


ments to the law, passed by the last legis- 
lature, which makes the employer respon- 
sible for a subcontractor. 

A. T. Van Scoy of the International 
Harvester Company said that the results 
of the law were satisfactory and that the 
cost in compensation to his company is 
less than it was before the company went 
in under the law. 

S. M. Cantrovits said that he thought 
the law was just and proper and wouid 
eventually work out to the satisfaction 
of both employer and employe. 

The Wisconsin industrial commission 
has issued an order, exempting munici- 
palities from the requirement under the 
law of carrying liability insurance, the 
reason for the rule, accessing to the com- 
mission, being that municipal corpora- 
tions are of such character that such in- 
surance is not necessary. The commis- 
sion last week exempted 100 private em- 
ployers from the requirement of carry- 
ing liability insurance. These employers 
have convinced the commission of their 
ability to pay awards against them. The 
commission is closely watching liability 
insurance companies operating in Wiscon- 
sin to see that they are not discriminat- 
ing in their rates. 


Ohio liability men are rather at a loss 
to understand the movement made by the 
attorney for the Ohio Equity Association 
in withdrawing from the hearing on the 
petitions secured for a referendum on the 
Green compensation act. It is expected by 
some that the whole matter will be taken 
to the courts and it is even said that 
some startling testimony has been secured 
that could not be ~presented before the 
secretary of state. Should this prove 
true, the decision is likely to be delayed 
for some time, with little prospect of a 
vote at the fall election. 

The final results of this referendum 
fight are said to be very uncertain. By 
some it is thought that certain decisions 
by the secretary of state might invalidate 
the law altogether. He has urged the 
attorney-general to hasten through the 
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hearing, so that he will be able to render 
_ decision within the time allowed by 
w. 


DECLINES TO PAY AN AWARD 

The Pere Marquette railway has de- 
clined flatly to obey an order of the state 
industrial accident board to pay a certain 
compensation, thus precipitating a court 
fight on the law. Interesting complica- 
tions are likely to arise because the Pere 
Marquette is in a receivership, under di- 
rection of a United States court and a 
conflict of authority is forecast. 

The employe lost his right foot in an 
accident and sustained other injuries, The 
company, for some reason, maintains that 
it is liable only for the foot and refuses 
to pay for the other injuries. Its first 
appeal will be to the state supreme court. 

An unusual case before the board is 
that of a woman who suffered from fright 
only. A male employe came through the 
shop where she was working, looking for 
another woman with a revolver. The 
other woman dodged behind the one who 
wants compensation. The latter fainted 
from shock and fright, and has been ill 
since. 


UNIFORM COMPENSA W LAWS 

At the annual meeting of the American 
Bar Association at Montreal next week a 
special committee will report on com- 
pensation laws and recommend uniformity 
in such statutes. The committee will 
recommend that the association stand for 
a law that will be compulsory and make 
compensation the only remedy for acci- 
dental injuries; that it should apply to all 
industrial operations, or at least to all of 
a certain size; that only self inflicted in- 
juries be excepted from coverage; that 
adjudication be prompt, simple and _ in- 
expensive; that compensation be paid in 
regular installments and that compensa- 
tion should be properly apportioned to 
wages received before the injury, having 
due regard, however, in proper cases, to 
prospective wages; and the scale, so far 
as possible, should divide the wage loss 
equally between the employes and em- 
ployers. 


COMPENSATION NOTES 

The Ohio state lability board reports 
a phenomenal business thus far in Au- 
gust. Aug. 23, for instance, the total 
receipts amounted to $588,763.53 of which 
$35,866.53 had been received during the 
month. The total number of employes 
covered is 132,117 and the number of 
Ohio concerns taking out liability insur- 
ance is 2,132. The total payroll repre- 
sented is $114,468,840. 

Governor Colquitt last week appointed 
the following board of directors of the 
Texas Employers’ Insurance Association: 
H. Baldwin Rice, J. S. Cullinan, John 8. 
Radford, Houston; E. R. Bolton, Waco; 
Paul Waples, Fort Worth; L. Miller, 
Orange; W. E. Mosher, Sam H. Morgan, 
Edward T. Moore, Dallas; Ernest Stevens, 
Gus Giesecke, San Antonio; Eugene 
Cherry, Sherman. The board is to serve 
for a term of one year until their suc- 
cessors are elected by ballot by the sub- 
scribers to the association. 

The workmen’s compensation act, of 
the state of Washington, has been de- 
clared constitutional by the United States 
district court for the western district of 
Washington. 

The hearing of testimony tending to 
show that the Green referendum petitions 
should be thrown out, still a be- 
fore Secretary of State Graves at Colum- 
bus. Petitions from nineteen counties 
have been challenged by Attorney-General 
Hogan, but it is probable that no action 
will be taken until all of the counties (88) 
have been heard from. It is thought that 
the secretary will throw out the nineteen 
counties challenged. In that event the 
referendum would be doomed. 





Interest in the Ruling 


Commissioner Taylor of Tennessee 
has asked Attorney-General Cates of 
that state for an interpretation of the 
statute governing the “classes” of in- 
surance permitted companies to write 
and the amount of capital stock or as- 
sets required of a company to give to 
each class of insurance. The opinion 
is requested with particular reference 
to foreign casualty companies, operat- 
ing in Tennessee, since there has been 
raised some objection to the opinion of 
Commissioner Taylor, that there exist 
only four “classes” of insurance namely 
—fire, life, casualty and surety, while some 
of the Tennessee casualty companies hold 
that all lines of casualty insurance such 
as accident, health, sick benefit, etc., 
should be interpreted as “classes.” 

While it is deemed unwise to predict 
the nature of Attorney-General Cates’ 
opinion interpreting this law, it is 
hardly considered likely that he will 
hold that accident insurance, health, 
sick benefit, etc., can be construed as 
a class or character of insurance. The 
effect of an adverse opinion would 
prove disastrous to a number of cas- 


ualty companies at present operating 
in Tennessee, and could only benefit the 
home companies. 


BECOMING A SERIOUS BURDEN 


Requests for Detailed Reports by State 
Departments Throws Heavy 
Expense on Companies 


An irate father once shook his son 
very violently and then criticised him 
for losing the buttons that kept his 
waist and pants together. He was un- 
reasonable. 

Various states are demanding that 
casualty companies furnish much de- 


tailed information regarding their ex- | 


perience on workmen’s compensation 
business. These reports are very ex- 
pensive to compile and are becoming a 
serious burden. Then the same states 
severely criticise the companies for 
their high expense ratios. The states 
are not unreasonable. They are seek- 
?—_S. Le 

assachusetts has now joined the 
parade of searchers after truth. The 
seventeen questions it propounds fol- 
low: 

1. Number of employes receiving medi- 
cal services — 

Number of employes receiving com- 
pensation only. 

3. Number of employes receiving both 
medical services and compensation. 

4. Number of cases reported requiring 
neither payment of compensation nor 
medical expense. 

Number of fatal injury cases re- 
ported in which dependents totally de- 
pendent for support upon the employe 
were left, under section 6, Part II, of the 


6. Number of fatal injury cases in 
which dependents partially dependent 
were left. 

7. Number of fatal injury cases in 
which no dependents were left. 

8. Total compensation paid all injured 
employes and dependents of all fatally 
injured employes. 

. Payments covering medical and hos- 
pital services and medicines, under sec- 
tion 5, Part II, of the act. 

10. Estimated liability on account of 
compensation due injured employes and 
their dependents, covering the amount of 
deferred payments for losses incurred and 
the estimated cost of undetermined losses. 

Estimated liability on account of 
medical services rendered, but not yet 
paid. 

12. Compensation paid in fatal injury 
cases in which dependents totally depend- 
ent survived. 

13. Estimated liability on account of 
deferred payments under item 12. 

14. Compensation paid in fatal injury 
eases in which dependent partially de- 
pendent survived. 

15. Estimated liability on account of 
deferred payments under item 14. 

16. Payments covering fatal injury 
cases where no dependents survived, under 
section 8, Part II, of the act. 

17. Estimated liability on account of 
deferred payments under section 8, Part II. 





ENTERS AGENCY FIELD 


Cc. C., Eisenmann has resigned as man- 
ager of the accident department of the 
Occidental Life of Albuquerque to become 
associated with W. C. Nichols in the gen- 
eral insurance business in Denver. His 
office is at 310 Colorado building. Mr. 
Eisenmann is well known among accident 
men, having been connected with the Pa- 
cific Mutual Life and later having been 
manager of the accident department of 
the Toledo Life. 





CASUALTY MEN IN POLITICS 

Robert H. Clark of Clark & Sprague, 
general agents of the Equitable Surety 
and the London Guarantee & Accident, has 
been named as chairman of the finance 
committee for Harry L. Davis’ compaign 
for mayor of Cleveland against Newton 
.D. Baker, present mayor and follower of 
the late Tom L. Johnson. Edward W. 
‘Davis of Davis & Fraley, general insur- 


ance, is another member of the commit- 


tee. The other members consist of seven 
well-known business men of the city. 





WILL WRITE FIDELITY LATER 
The Bankers Mutual Casualty, which 


.was launched in Milwaukee last week fer 


the purpose of insuring members against 
loss by burglary, has elected officers as 
follows: President, C. M. Smith, Janes- 
ville, Wis.; vice-president, F. W. Hum- 
phrey, Shawano, Wis.; secretary and 
treasurer, George D. Bartlett, Milwaukee, 
secretary of the Wisconsin Bankers’ As- 
sociation; directors, BE. A. Dow, Plymouth, 
Wis.; F. W. Humphrey, Shawano; George 
N. Fratt, Racine; Adolph Pfister, Sheboy- 
gan; George D. Bartlett, Milwaukee. 

The charter of the company will per- 
mit the writing of fidelity and depository 
bonds, but this business will be devel- 
oped later. The headquarters will be in 
Milwaukee and the business, for the pres- 





ent at least, will be confined to Wisconsin. 





News About Companies 





Western Indemnity, Dallas—The Tex- 
as department has issued license to the 
company to do a general miscellaneous in- 
surance business. The capital stock is 
$400,000, surplus $80,000. Thomas B. 
Love, ex-commissioner of insurance and 
banking of Texas, is president, John H. 
Gaston vice-president. 


Western Live Stock, Peoria, 1l.—Clif- 
ford Ireland of Peoria has been elected 
president of the company. He succeeds 
Phil S. Haner of Taylorville, Ill. H. C. 
Naylor, the veteran live stock insurance 
man, is general manager. 

Equitable Casualty & Bank Depositors 
Guarantee, Columbus, Ohio—It has called 
a meeting of the stockholders for Sept. 2 


to take action to change the name of the 
corporation. 


OHIO LIABILITY RATES HIGH 
In View of Coming Compulsory Com- 


pensation Companies Exercise Care 
in Handling Business 








Liability rates have become very stift 
in Ohio, as a result of the uncertainty 
facing the companies at the end of 
the year. Some risks will not be ac- 
cepted under any circumstances and in 
come classes no new lines will be ac- 
cepted. For instance, some of the 
companies have cut out mining risks 
altogether, while others are simply re- 
newing what they have and accepting 
no new business. Rates have been 
increased on other lines to meet the 
liability imposed by the stringency of 
the laws. 

Where mining risks have been turned 
down by the companies, the state has 
been forced to take them at the rate 
fixed by the board of awards, $1.50, 
while in Michigan the rate is over $11 
and in Illinois it is still higher. It is 
difficult to understand what will be the 
the result of writing business in this 
way, especially since the compensa- 
tion is higher than in the states named. 

Comparies are finding that adjust- 
ments under liability policies are 
costing them more in many instances 
than under the compensation laws of 
other states, because of the fact that 
their principal defenses have been re- 
moved. For this reason it has been 
found necessary to make the rates in 
accordance with expectations on these 
lines. Even at the rates they are re- 
ceiving, the companies do not care to 
load up with liability, when the end of 
the year may bring about an entire 
change. 





May Restrain Commissioner Taylor 


Bonding companies doing business in 
North Dakota will probably begin legal 
proceedings to prevent Commissioner 
‘Taylor from inaugurating the state 
\bonding department provided under a 
new law. There is a constitutional pro- 
vision forbidding the state to engage in 
business under its own name and it is 
declared that this provision is violated 
by the bonding department law. The 
department was to be established to 
carry the bonds of state and county 
officials. 


Big Double Indemnity Claim 

A big double indemnity claim which 
will probably have to be paid under 
the issouri suicide law arose last 
week from the death of James R. Lu- 
cas, a prominent broker of St. Louis, 
on a train near that city last week. 
Lucas was found dead in the last seat 
of the last coach of a train on the 
’Frisco system, near Valley Park, Mo. 
There was a bullet hole in his head and 
his temple was powder burned, and a 
revolver was found half a mile down 
the track. 

Lucas carried accident insurance 
which under the double indemnity 
clauses amounts to $65,000. The com- 
panies interested are the New England 
Casualty, Maryland Casualty, United 
States Fidelity & Guaranty and Fidelity 
& Casualty. The New England’s policy 
is for $7,500-$15,000, and the Mary- 





land’s a $5,000-$10,000. Notwithstand- 





ing the suicide law the companies have 
started an investigation. 

The coroner brought in a verdict of 
accidental death. This will strengthen 
the beneficiary’s claim and make it un- 
necessary to invoke the suicide clause. 
The companies do not intend to give 
up, however, without a fight. They 
met with a reverse in their first step 
when an autopsy over the body was 
held Tuesday and it failed to disprove 
the coroner’s verdict. 


“WHO OWNS THE BUSINESS?” 





Question to Be Discussed by Industrial 
Accident Men of Cleveland 
Next Month 





The question, “Who owns the busi- 
ness?” has arisen among the general 
agents of the industrial accident com- 


panies at Cleveland. This is due to the 


recent resignation of an agent and the 
company’s attempt to find a successor. 
Its representative in making a proposi- 
tion to another man was faced with the 
possibility of losing most of the busi- 
ness that the former agent had placed 
on the books, through the claim that 
the business belongs to the agent. 

The conference companies make the 
claim that the business belongs to the 
companies. It seems that the agents 
believe that if a company establishes its 
own office and pays its agent a salary, 
then the business belongs to it, but on 
the other hand, if an agent is employed 
on a purely commission basis it is his 
business to hold if he can, after his 
connection with the company has been 
severed, whatever the cause. 

This subject will be taken up by the 
Cleveland Casualty Conference at its 
first meeting in September. Cleveiand 
agents would be glad to have the opin- 
ions of other agents throughout the 
United States on the question. 


Merge Federal Union With Western 

Representatives of the Federal Union 
Surety and of the Western Indemnity 
met in Indianapolis Monday and com- 
pleted arrangements for the merging of 
the former into the latter. The agree- 
ment remains to be sanctioned by the 
court, action by which will probably be 
taken this week. The Texas company 
has been admitted to Indiana. Its state- 
ment shows $400,000 capital stock and 
$80,000 surplus. C. M. Abbott, who has 
been the active spirit in the Federal 
Union for several years, will take an 
extended vacation, if allowed to. He 
has been working steadily at the busi- 
ness for seventeen years, without rest. 


Taboos National Surety 


Because the National Surety has 
failed to pay a claim for $3,500 that 
accrued under a bond issued by the 
Empire State Surety and running to 
the state of Minnesota the comptroller 
has put the ban on that company as 
far as state business is concerned. He 
holds that the National Surety is 
morally bound to pay the claim be- 
cause it was cognizant of the condi- 
tion of the Empire State when the 
reinsurance of the latter was effected 
by the former. 


Will Cover Inundation Breakage 

In view of the recent floods in the 
middle west, the London & Lancashire 
Guarantee & Accident has determined 
to remove from its plate glass policy 
the restriction as to inundation, thus 
assuming liability for glass breakage 
occurring under such circumstances. 
Pending the printing of new policies it 
will, whenever requested, attach to pres- 
ent policies a clause eliminating “in- 
undation.” 





LIFE MAN NOW PRESIDENT 

Thomas lL. Miller, president of the West 
Coast Life of San Francisco, has_ beet 
elected president of the Pacific Coast Cas- 
ualty and will serve both the life and the 
casualty company as chief executive. In 
the Pacific Coast Casualty he represents 
important financial interests of San Fran- 
cisco which are said to be willing to in- 
crease the capital and surplus as_ the 
growth of the business requires. ve 
President Carl G. Brown continues 1? 
charge of the insurance end of the com- 
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pany and Secretary Hamilton A. Bauer 
will remain in charge of the claims. 


CAREAEAY APES APPOINTMENTS 





Title Guar.—W. "X. Paros Kasson; S. A. 
Jacobson, Moose ker t L. Eckholdt, Roches- 
ter; Thomas Tonnessen, St. James. 

Amer. Sur — Thompson, Bertha; 

Louis Hallum, Atkin; A. Matter, Isle; Nils 
Muus, Little Fork; wer Wilson, Minnesota 
Lake; R. F. Pw. . New y ye J. _H. Baltes, 
Newmarket; H. C. Feig, ag J. K. Nico- 
layson, Revere; Arthur — Reseau; A. W. 
— Vernon Center; C. Angell, Villard; 
J. L. Sammons, Westbrook; c. 2, ons Win- 
sted; E. P. Asal, Green "Isle; 7 Schrupp, 
Henderson; C. B. ogee Grand Meadow; 
D. Pinckney, Garvin; D. Fuglie, Dumont; 
H. H. De hy canine “Samuel a Com- 
stock; G, Schaffer, ” Comfrey; D. Grashuis, 
Clara City; “C. W Luetke, Chokie; J. B. Baker, 
Bird Island; A. | Rockne, Zumbrota. 

Standard Acci:—R. E. Geh = St. Paul. 

Merchants L. & Cas.—W. Kienholz, Am- 
boy; J. D. Mast, Bingham Lake: W. F. Kueh- 
non and A. B. Whelan, Duluth; W. J. Sichler, 
Madison Lake; Julius Zahn, Minneapolis; Helena 
Milbrandt, Montevideo. 

Aetna Life—G. C. Milburn, fotie. 

Kans. City Cas.—Whitney Wall Co., Duluth. 

Inter-Ocean |] 5 a Phillips, St. 
Paul; G. H. Damen, 4. J. Larson and Arthur 
ones, ~— is. 

j Fid. Dep. —B. H. Thayer, Annandale. 
Gt. Bist Sg ee J. Baker, Duluth. 
Bankers Mut. Cas.—Albertus Hanson, Albert 


Lea 

Natl. Sur.—C. E. Dorn, Morristown; J. F. 
Herman, Tenstrike. 

Duluth Cas.—Joseph Kovacevich, Virginia; H. 
A. McCollough, Park Rapids; H. Ww. Bock, Du- 
luth. 

Merchants L. & Cas.—Jack Demore, St. 
Paul; George Vagsness, Ashby; Leo Betz, Bena. 

Mass. Bond.—J. E. Nelson and G. W. Peter- 
on, Albert Lea; W. E. Herring, Blue Earth; 

F. Spreiter, Warroad; J. E. Green, Carlton. 

© Life—J. E. Parry and F. W. Munger, 
Minneapolis; 1 De Reu, Marshall; Sam- 
uel Frank and D. H. Ruliffson, St. Paul. 

Union Liab.—J. ¥ Herron, Staples; M. Mer- 
rill, Osakis. 

Maryland Cas.—Gothfred Swanson and H. A. 
Swanson, Brainerd. 

Aetna Acci. & Liab.—F. W. Munger, Minne- 
apolis; Charles De Reu, Marshall. 

Pacific Mut.—W. J. Ryan, Duluth. 

U. S. H. & Acci.—F. W. Philpot, Olivia. 
ar Cas—A. W. Buckman, East St. 


oud. 
Illi. Sur.—K. Record, Farmington. 
Natl. Cas.—G. L. Rueber, Minneapolis. 
Kan. City Cas.—T. N. Jayne, Minneapolis. 
Empl. Liab.—E. H. Powell, Osakis. 
Grt. East. Cas.—A. P. Simons, Henderson. 
Lon. Guar.—E. C. Moulton, Winnebago. 
Globe Indem.—C. A. Warteube, A. W. 
i ag Alexander a J. P. Thomp- 
son, E. M. Christian and A. L. Belknap, Min- 


Aetna Life—G. O._ Meihsner Co., Peoria; L. 
P. Clendenen, San Jose; C. R. Rudolph, Jef- 
fersonville. 
YY — Cas.—M. C. Gilbert, East St. Louis; 
Farrar, Pleasantville; D. M. Baylor, Gales- 
= J. Axelrod, C. Gerber, J. Larson and R. 


S._ Bates, Chicago. 
L. Martin and C. S. Har- 


Equit. Sur.—E. 
rell, Olney. 

Fid. & Cas.—D. Zeiter, Casey; D. di Mor- 
tison, Chatham; D. Wangersheim, hicago; 
Hickox Ins. Agency, Springfield. 

Genl. Accii—H. L. Cooper and A. R. Lin- 


den, Chicago. 
Grt. East. Cas. —" F. Ry Pasties’ 
burn, 


Bartlett & we 
Harvard; ne Wistes =a 3) Mansfield, 
Chicago. 


Hartford S. B.—P. A. Brosseau, Kankakee. 

Inter Ocean—A. L. Iterman, Peoria; G. D. 
Corbitt, Vermont. 

Loyal Prot.—R. J. Isbell, Chicago. 

Pl. GL—R. R. Sutton, Minonk. 

7 Cas.—W. R. Aylen, Chicago. 

Pacific Mut.—H. E. Barron, Dupo; C. M. 
White, Chicago. 

Royal Cas.—Mrs. F. La Mar, Grayville. 

Trav. Indem.—J. June, Chicago. 

U. S. Cas. —A. C. deur Mt. Olive; T. J. 
ae, Peoria. 

S. Fid. & Guar.—G. Lein, Fulton; G. L. 

ae nye 

U. S. H. & Acci.— V. Kraus, Galva. 

Cont. Cas.—J. Ww. Miller, Urbana; C. G. 
Langley, Mounds. 

Cas. Co. of Amer.—C. E. Seeley, Prophets- 


Grt, East. Cas. Co—W. C. Bruce, Blue 


Inter-Ocean Cas.—W. O. Sheck, Springfield; 
J. W. Ridenour, Pekin. 

Mass. Bond.—A. A. Heacock, Chicago. 

Natl. Cas.—J. G. Oates, Waukegan. 

South. Sur.—Pamphill Fesluk, East St. Louis; 
C. McDonald, Rock Island; Sperry & Hidy, 
Champaign. 

. H. & Acci—Thomas Haugan, East 
Stockton. 


Indiana 
S. W. Sur.—Oler & Albertson, Richmond. 
Fid. & Cas.—N. L. Brant, Frankfort; John- 
son Ins. Agency Co., Knox; S. Bortin, East 
Chicago; R. R. yt Akron. 
Royal Cas.—W. Jones, Gary 
rt. East. Cas. Wy. F, Wise, Andrews; J. 

Walker, Lawrenceburg. 

Pe wes? Amst. Cas.—J. E. Yelton, Liberty Cen- 
Royal Indem.—Jeffrey & Morgan, Ga 
Midland Cas.—O. M. Dodd, Rahened, 

wr S. Fid. & Guar.—C. C. Atkinson, Amboy; 

C. Clapp, Beech Grove; S. A. Bruner, 


Crothersville; V. A. Selby, Fairmount; i: B. 
Bilderback, Oakland City; N. H. Kern, Silver 
Lake; R. S. Cummins, Yorktown; Fritz & Du 
Bois, Rochester; Carr & Grindle, Akron. 

Amer. Sur.—E. D. Class, Columbus. 

. A. Acci—Mrs. H. L. Travis, Morocco; 
R. A. Campbell, ee 

vu. &. ci.—C. E.. Haines, Denver; 
C. Barker, PH B. Browning, Goshen. 

Fid. & Dep.—J. C. Hull, St. Joe; R. W. 
— Nadoga. 

Chgo. Bond.—R. H. Spaugh, Columbus; J. 

Osborn, Warsaw; O. A. Davis, Rochester; 
S. A. Garu & Son, Plymouth; State Brokerage 
Co., La Fayette 

Genl. Acci. <n | S. Allen, Bedford. 

Union Liab—M. W. Bigg, La Porte. 

Mass. Bond.—F. R. Hale, Shelbyville. 

Ridgely Prot.—W. A. Thimlar, Harlan. 

ana Leaf Cas—T. W. Williams, Ft. 


Standard Acci.—W. E. Black, Ft. Wayne; E. 
W. Smith, Indianapolis; W. A. Bucher, Hunt- 


Angton. 
Ohio 

Cas. Co. of Amer.—T. D. Dodsworth, Ba- 
tavia. 

Federal Cas.—Michael Melzer, Cleveland. 

Fid. & Cas.—William Walker, Sherwood; C. 
E. ‘Prettyman, La Rue 

Globe Indem.—S. S. Searle, Geneva; Jacob 
Kastriner, Cleveland. 

Grt. Cas.—P. B. Jones, Shadyside; D. 
I. Renneckar, Orville; G. A. Katzenberger, 
Greenville. 

Mass. Bond—R. E. Richmond, Akron; J. A. 
Pentland & Co., and W. T. Raver, *Cincin- 
Fannie Buchert, Piketon; Julius 
Yaeeker, Fremont. 

aw wer | D. Kitchen, North Robin- 


Natl. Relief—A. L. Kane, Rockbridge. 

Natl. Sur.—T. D. Dodsworth, Batavia; J. H. 
Miller, West Unity; Rose W. Funck, Wooster; 
J. J. Smythe, Amherst. 

ew Amst., Cas.—Albert Keckler, Mansfield. 

N. A. Acci.—S. P. Rowand, Glencoe. 

Ocean—Davis-Securities Ins. Agency Co., 
Youngstown. 

Union Liab.—L. S. Long, Antwerp. 

U. S. Fid. & Guar.—I. W. Pressler, Mont- 
pelier; H. J. Hinkle, rg 

Santend Live St—Dr. C. H. 


Michigan 

Amer. Fidel—W. A. Haan, Grand Rapids; 
J. H. Wall, Grand Rapids. 

Cont. Cas.—William Berndt, Ford; G. S. Mc- 
Donald, Gladstone. 

Empl. Liab.—F. T. Moses, Detroit. 

Genl. Acci—Dr. Bret Nottingham, Lansing. 

Globe Indem.—Hannan Ins. Agency and De- 
troit Ins. Agency, Detroit. 

Grt. East. Cas.—F. E. Woodward, Detroit; 
e Stone, Wakefield; John Tufts, Crystal 

alls 

Lon. Guar.—F. W. Miesch, Detroit. 

Mass. Bond.—E. Pag Cooley, Negaunee. 

Mich. Cas.—A. M. Galentine, Holland. 

Midland Cas. aa "a Otis, Ludington. 

Natl. Cas.—Peter Hanson, Sault Ste. Marie; 
A. E. Brigg and E. A. Welds. Detroit; O. J. 
Otto, Lansing. 

Natl. Sur, we ensard-Little Ins. Agency, Mon- 
roe. 

New Amst. Cas—C. G. Smith and J. E. 
MacKay, Houghton. 

N. A. Acci—Bert Kidman, Decatur. 

Prud. Cas.—F. D. —~ Mancelona; A. M. 
Gilman, Jackson; E. » Kalamazoo; John 
Meuterstock, Cadillac. 

Royal Indem.—F. R. Hurst, Detroit. 

S. W. Sur.—C. E. Hubbard, Royal Oak. 

Standard Acci—W. D. Gerow, Birmingham; 

A. Nims, Detroit. 

Trav. Indem.—Jennie E. Heaney, Grand 
Rapids; A. L. Nichols, Plainwell; G. H. Read- 
er, Scottville. 

Union Liab.—W. G. Stanley, Muskegon; E. 
Ww. —_ wyY~ Arthur Rice, Hartland. 

= s. . & Guar.—R. O. Bisbee, East Jor- 


*U. S. H. & Acci.—H. E. Knickerbocker, Fow- 
"lerville; Arthur Kanitz, Muskegon. 

Home Cas.—E. J. Dier, P. A. Ralston and 
E. D. Rice, Flint. 

Inter-State Bus. Men’s Acci.—J. P. Bosker, 
Kalamazoo. 

Mich. Cas.—Dewey Procter, Bellevue; L. B. 
Timpkins, Reading. 

Peoples H. & Acci—H. T. Boehler, Grand 
Rapids; Frank Kelly, Eagle. 


Kansas 


Merchants, Ia.—A. G. Goodell, Detroit. 

Mich, Cas.—J. W. Allen, Traverse City; F. 
S. Geer, Lennon; L. E. Albright, Walton Junc- 
tion; Roy Freemire, Vermontville; F. M. Ben- 
son, Flint. 

Union Acci. & Ben.—A. J. Robinson, Lawton; 
Alfred Hebbard, Gladstone. 

Bankers, Ia.—E. H. Krouse, Wichita; Paul 
W. McKee, Des Moines, Ia. 

Brotherhood Acci.—C. M. Snyder, Hutchin- 
son; Robert Good, Cawker City. 

Cont. Cas.—G. H. Gabriel, Parsons; F. X. 
DeMar, Atchison. 

Federal Cas.—F. R. Hume, Parsons. 

Gen. Acci.—C. B. Logan, Clay Center. 

Inter-Ocean Cas.—E. J. Sturm, Perry. 

Kan, City Cas.—R. C. Davis, Kansas City, 

an. 

Lion Bond.—F. J. Petermyer, Morganville. 

Loyal Prot.—W. B. Boicourt, Helper. 

Preferred Acci.—A. O. Andrews, Wichita; J. 
J. Henderson, Topeka 

Peoples H. & Acci.—Charles Much, Brooklyn; 
Clyde Cubberly, Waldron; A. B. Van Eschen, 
Buchanan; Keough, Hancock; Charles 
Pincombe, Onaway; C. G. Williams, Ludington; 

H. Legge, Bellevue; Frank Dorman, 
Cedar Springs: J.._H. Houser and 


. Scott, Arling- 
ton 





rown, Benton Harbor; Michael DeCres- 











UNDERWRITER. 
It’s a “‘first interview”’ seller. 


Mr. Agent: The ‘‘Business Men’s”’ Policy. 
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cenzo, Iron Mountain; “3 Samuels, Musk 
Earl Headley, Raber; Barrett, 4 Johns; 
Bernard Thompson, Meshorvilie: H. H. Gemu- 
end, Ionia; E. L. Madge, Shabbona; R. A. 
Pushinsky, Minden 7, East Atkin, Bliss- 
field; Anthony pone, t ‘cin Earl Huff- 
man, Norvell; J. E. a L. Harder, Niles. 

Prud. Cas.—O. E. == Empo 

Royal Indem.—W. F. Wellington, "Ellsworth. 

Natl. Industrial, Kan.—M. W. Lytle, Clay 
Center. 

Kan, Cas. & Sur.—A. L. Crist, ichita W. 
B. Kay, St. John; P. C. Yanke Wichita; 
W. Hayward, Hugoton; M. G. Bieveneen, Ad 
land; J. W. Kissell, Norton; M. L. Kinsmen, 
Emporia; : eR Hughes, Coldwater. 

Interstate Bus. Men’s Acci.—A. P. Howe, 
Peabody; J. H. Pinney, Dorrance; G. W. 
Loop, Clay Center; C. T, Bratton, Hutchinson; 
. G. Aley, Wichita; E. A. Holbrook, Blue 
Rapids. 

Emmet’s Stand Is Firm 

New York, Aug. 27.—(Special)—Re- 
garding the order on liability commis- 
sions _by Superintendent Emmet, un- 
derwriters who have made inquiry say 
they were given to understand that 
noncompliance would result in a denial 
of authority to transact business in 
New York state. 





Talk Again of Retiring 

There is again talk of the accident 
companies retiring from Missouri. The 
recent suicide on a railway train that 
hit the companies. for a $75,000 loss is 
responsible. Under the suicide claim 
law of the state the companies have no 
defense. 


CASUALTY NOTES 


The Ohio Mutual Liability & Casualty 
Company and the Ohio Casualty Company 
are being organized at Cleveland, Ohio. 

The Ohio State Life of Columbus has 
been authorized to write health and acci- 
dent insurance in Kentucky, as well as 
life insurance. 

The Chicago office of the United States 
Casualty will soon move from 1030 In- 
surance Exchange to larger quarters at 
731 in the same building. 

The American Bankers Life of Evans- 
ville, Ind., has extended its scope, to in- 
clude accident and disability insurance 
on the assessment plan, 


The Fidelity & Casualty has promoted 
Richard Gonegan to the position vacated 
by Henry Crowell who resigned to go 
with the Globe Indemnity. 

The Tennessee, North and South Caro- 
lina insurance departments are making a 
convention examination of the Provident 
Life & Accident of Chattanooga. 

The California Surety & Casualty of 
Los Angeles has died a-borning. Dis- 
sensions among subscribers to stock over 
methods of completing the organization 
have resulted in a resolution to dissolve. 

Hunter, Crowly & Sheehan, recently ap- 
pointed state agent for the industrial de- 
partment of the Inter-Ocean Casualty for 
Ohio and Pennsylvania, have taken a suite 
of offices in the Engineers’ building, 
Cleveland. 

Carl M. Hansen, manager of the merit 
rating bureau of the Workmen’s Compen- 
sation Service Bureau, has been -invited 
to speak at the 85th anniversary of the 
National Association of Cotton Manufac- 
turers, which will take place early in Oc- 


- tober. 


Though Lloyds have repeatedly turned 
down propositions to insure crops against 
frost damage the Southern California 
orange growers who suffered heavily last 
winter have arranged to send representa- 
tives to London in an effort to secure in- 
surance protection. 


T. L. Purdum has resigned as manager 
of the burglary department of the Fidel- 
ity & Deposit and will become associated 
with the American Indemnity of Balti- 
more. J. Arthur Nelson, president of the 
American Indemnity, is a distant rela- 
tive of Mr. Purdum. 


The Percival-Porter-Ford Insurance 
Agency of Des Moines has resigned the 
general agency of the New England Cas- 
ualty for Iowa and is succeeded in that 
capacity by F. S. Young, former president 
of the agency. Mr. Young has opened 
his office at 205 Marquardt building. 

A surprise in Nashville, Tenn., casualty 
circles, was the announcement that the 
New England Casualty had withdrawn 
from the office of W. HB. Metzger & Son, 
in which the company only a short time 
ago planted a state agency. Inability to 
complete a number of large bonding deals 


to mutual satisfaction is assigned as the 
reason for the company’s withdrawal, al- 
though it is understood that the Metz- 
ger agency had established a large agency 
force throughout Tennessee. It is pre- 
sumed that this field force will be re- 
tained, since the insurance department 
has had no advices otherwise, nor has the 
New England located in any other Ten- 
nessee agency. 

The National Surety Company has 
closed a contract with the Railway Postal 
Clerks’ Association for the bonding of its 
members throughout the United States to 
the government. There are between 16,000 
and 20,000 employes, and the liability on 
the bonds will aggregate approximately 
$20,000,000. 

Burton M. Reid, claim superintendent of 
the Inter-Ocean Life & Casualty, for sev- 
eral years, has resigned to take effect as 
soon as the company makes satisfactory 
arrangements to fill the place. Mr. Reid 
is undertaking a business proposition 
somewhat outside of the casualty field, 
but of an agency nature. 

T. A. Coerr of New York has been ap- 
pointed resident manager at St. Paul 
for the Fidelity & Deposit and will as- 
sume his duties Sept. 1. He went from 
the Travelers to the Fidelity & Deposit as 
a special agent when that company opened 
its casualty department and has been 
in charge of the liability business in 
Gotham the past five months. 

The Equitable Surety last week wrote 
a_ $288,000 schedule bond covering the em- 
ployes of Fred Harvey. It also executed 
a $350,000 bond for the Westlake Con- 
struction Company, covering the con- 
struction of the Riggins hotel in Waco, 
Tex., and a contract bond on behalf of 
Hoeffken Brothers to cover $80,000 im- 
provement work for the city of Olney, Ill. 


CONTINUED FROM PAGE 1) 

iepert of the Agency Bureau—N. B. 
Thorp, chairman. 

Report of the Manual Committee—F. R. 
Pitcher, chairman. 

Announcement of Committee Arrange- 
ments—(a) banquet committee, T. Leigh 
Thompson, chairman; (b) entertainment 
committee, S. C. McFarland, chairman. 

Introduction of subjects for discussion 
in writing. (Subjects introduced under 
this number will be discussed Thursday 
afternoon.) 

Address, “Health Insurance and Its 
Perplexities”—S. W. Munsell, secretary 
Masonic Mutual Accident. 

SECOND SESSION 
Thursday, Sept. 4, 10 A. M. 

Report of Executive Committee—R. R. 
Koch, chairman. 

Report of By-Laws Committee—R. Per- 
ry Shorts, chairman. 

Report of Educational Committee—W. 
G. Curtis, chairman. 

Address, “The Remedy”’—C. W. Ray, 
secretary Hoosier Casualty Company, In- 
dianapolis, Ind. 

Discussion of report of executive com- 
mittee. 

Discussion of report of educational bu- 
reau committee. 

THIRD SESSION 
Thursday, Sept. 4, 2:30 P. M. 

Address, “Our Crazy Competitors’—R. 
Perry Shorts, vice-president United States 
Health & Accident. 

Address, “Occupational Hygiene’—Dr. 
Lee Frankel, sixth vice-president Metro- 
politan Life. 

Address (subject to be announced)—M. 
W. Van Auken, general counsel Commer- 
cial Travelers’ Mutual Accident. 

Discussion of subject submitted. 

Address, “Agency Work as a Vocation” 
Griffith, manager Security Cas- 


FOURTH SESSION 
Friday, Sept. 5, 10:30 A. M 
Address, “Cooperation’”—H. D. Huffaker, 
president Inter-State Life & Accident. 
ddress, “‘Concentration”—R. R. Dear- 
den, Jr., editor U. S. Review. 
Deferred business. 
New business. 
Report of nominating committee. 
Election of officers. 
Date and place of next meeting. 
Adjournment. 


PLAN EXCELLENT PROGRAM 

The Insurance Society of New York is 
planning a remarkable program of winter 
work. Among the speakers already se- 
cured are F. C. Moore, superintendent 
special risk department Hartford Fire, on 
“Inspections;”’ George W. Johnston of 
Johnston & Collins, on a life insurance 
topic; A. Irving Brewster, on “Piano Fac- 
tories;” J. E. Curtiss, of the Phoenix As- 
surance, on “Grain Elevators;” Prof. Ira 
H. Woolson, of the National board, on 














The Supreme or 
Monthly Commercial 


Personal Producers 


and and those with a proven ability to organize 


Immediate Protection 
Policies 
are Business Getters. 
Have you seen them ? 


and control an agency force can secure 
Any Form of Contract Within Reason 
by addressing the 


FEDERAL CASUALTY COMPANY 


CAPITAL $200,000.00 


DETROIT, MICH 


“Concrete Construction.” President Fred- 
erick C. Buswell also hopes to secure an 
address by Superintendent Emmet for the 
opening meeting in October. The Bare- 
bones Alumni Association will devote the 
winter series to a consideration of ad- 
justments by various prominent speakers. 


Personal Side of the Business 


(CONTINUED FROM PAGE 16) 
year was his tenth, the return scoring 
his twentieth crossing of the Atlantic. 
Mr. Janney expects to cross thirty 
more times, even though it can scarcely 
be said that he has not yet reached the 
age of discretion. 





Dr. W. A. Fricke, vice-president and 
general manager of the Great Northern 
Life of Wausau, and former Wisconsin 
insurance commissioner, tells about a 
peculiar law once on the statute books 
of Wisconsin that confronted him when 
he was at the head of the department. 
When the accident and live stock com- 
panies began to enter the state and 
there was no law providing for them, 
they had the life and fire laws amended 
to include this class. Among other 
laws was one that made it incumbent 
on the commissioner to value the poli- 
cies of all life, accident and live stock 
companies according to the American 
experience table and 4 percent interest. 
Dr. Fricke imagined himself thus valu- 
ing the policy of a stallion or bull ac- 
cording to this requirement. 


One of the stalwarts at the meetings 
of the American Life Convention was 
President J. B. Reynolds of the Kansas 
City Life, the first president of the 
organization and one of its founders. 
Mr. Reynolds is always called into the 
inner chamber when anything import- 
ant is to be pulled off. His advocacy 
of a cause just about insures its suc- 
cess. He plays a prominent part in the 
politics of the convention. The Kan- 
sas City Life is having a wonderful 
growth. It is one of the western com- 
panies that is meeting with great suc- 
cess. President Reynolds and Vice- 
President F. W. Fleming are two wheel 
horses at the home office that make a 
powerful team., Each is a potent factor 
in his own way. Wherever it operates, 
the company is being heard from. 


_— 

Ben Thorp of Dallas, Texas, man- 
ager for the Federal Life of Chicago, 
recently had to forego the pleasure of 
writing $100,000 on three lives in half 
a day’s time. For many years Mr. 
Thorp traveled old Mexico for Carson, 
Pirie, Scott & Co., wholesale dry goods, 
Chicago, and became acquainted with 
many of the prominent men of the 
country. A few years ago he was one 
of a team that went to Mexico City to 





confer a number of degrees in masonry 
on the elder Diaz, then president of the 
republic. He personally knew Diaz’ 
successor and feels well enough ac- 
quainted to refer to him and his 
brother as the Madero brothers. One 
of his other acquaintances, General 
Corranza, who has been conducting one 
of the revolutionary movements against 
President Huerta, recently wrote Mr. 
Thorp to meet him at any time at-any 
town on the frontier and write $50,000 
on his own life and $25,000 on each of 
his lieutenant generals. Of course the 
business would not interest the Féderal 
Life or any other American company 
and Mr. Thorp was compelled to pass 
up the applications. 


Thomas E. Gallagher, western gen- 
eral agent of the Aetna, grandfather 
extraordinary and Hibernian plenipo- 
tentiary, is carrying out his well known 
Emerald Isle tastes in his summer home 
at Lakewood, Mich., about ten miles 
from Muskegon. His cottage is named 
“The Blarney Castle.” It is painted in 
a rich green hue and from the gable 
fly the United States colors and the 
gonfalon of the “auld sod.” 


Fire Chief George O. Wilmarth of 
Topeka, Kan., the oldest chief in Kan- 
sas and perhaps in the country, cele- 
brated his fiftieth wedding anniversary 
last week. Although he is 84 years old 
he is still agile and motors are not made 
to run too fast for him when he is 
going to a fire. He has been chief 
of the Topeka department since 1879. 

Chicago’s new “woman policeman” 
has caused F. A. Bentley, agent of the 
Travelers, all kinds of worry and cost 
him a lot of cigars. This left arm of 
the law got busy as soon as appointed 
and arrested a masher by the name of 
Fred Bentley. It was a different per- 
son than the Travelers man, but the 
similarity in the names has sufficed to 
make life miserable for him just the 
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same. If mashing would get applica- 
tions, F. A. Bentley might be guilty 
of such conduct, but usually he’s too 
busy attempting to lead the Chicago 
force of accident producers to notice 
X-ray gowns. He hasn’t even heard 
yet that Kipling wrote a poem entitled, 
“The Women.’ 





Motor Insurance News 











Lack of Uniformity 

There will probably be a considerable 
la*k of uniformity on the matter of 
theft coverage after Sept. 1. Com- 
panies that handle the western field 
direct from the east have advised 
agents that on and after that date the 
$25 minimum claim feature will be 
eliminated and the $25 deductible clause 
replace it, unless the assured pays an 
additional premium of $15 for full and 
unlimited coverage. These instructions 
are in accordance with a ruling of the 
Automobile Underwriters Conference. 
Some of the western managers who as- 
serted themselves last spring and organ- 
ized Western Automobile Conference 
have withheld instructions, awaiting the 
action of their own organization. A 
meeting of the executive committee 
will probably be held in the near future 
but its chairman William S. Warren 
of the Liverpool & London & Globe 
is out of the city on his vacation this 
week, 
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“Pointers for Local Agents’’ is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, thoroughly classi- 
fied and indexed for quick reference. It is supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The Western Underwriter. 


Question—“A” leaves an estate. An 
administrator is appointed to settle the 
estate, all heirs being of legal age. The 
estate is divided but “A’s” home prop- 
erty, consisting of dwelling and home 
place, is left, this being his widow’s life 
dower. 

We wrote a fire insurance policy cov- 
ering the dwelling as follows: “The 
Estate of ‘A,’ deceased,” adding the 
following endorsement to the policy: 
“It is understood and agreed that the 
property covered by this policy is the 
life dower of Mrs. ‘A,’ widow of ‘A,’ 
deceased.” 

_ Under the laws of our state Mrs. “A” 
is entitled to this property as her life 
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dowry, but at her death the property 
will revert to the children of “A.” 
Now Mrs. “A” desires insurance writ- 
ten in her name so that in case of loss 
she can collect the money becoming 
due under the contract. The heirs of 
“A” are not willing that she have such 
a contract but desire the contract so 
written that the money becoming due 
under the contract would be used to 
rebuild the dwelling, and they have 
made an agreement to this effect. 
With these conditions have we writ- 
ten the policy correctly, and can Mrs. 
“A” carry insurance in her own name 
and collect the money which might be- 
come due under the contract? 
Answer—You have, no doubt, written 
this policy correctly. As we under- 
stand the law the widow has an insur- 
able interest in this property; the chil- 
dren also have an insurable interest; 
but it does not hold that you can find 
the company which will cover these 
various insurable interests under sep- 
arate policies. 

Companies ordinarily would object to 


reasons. One is that contention among 
the persons holding the insurable in- 
terests suggests the possibility of moral 
hazard. Another is that it is very diffi- 
cult to determine just what the various 
insurable interests amount to. If the 
matter went into litigation the court 


and find from that the expectation of 
life of the widow, that is, how many 
years she is expected to live. Then it 
would use a compound interest discount 
table and find out the present value of 
the property at the time she was ex- 
pected to die. That would be the cash 
value, in a rough way, of the widow’s 
insurable interest in the property. If 
she is young it would be large in com- 
parison to the cash value of the prop- 
erty; if she is advanced in age it would 
be very small. You can see how in- 
surance on such a basis would be very 
unsatisfactory. 


agreed among themselves that should the 
property burn they would rebuild. Of 
course, we do not know the terms of the 
will, but we rather question whether that 
agreement is legal. In case of a loss the 
company carrying the insurance in the 
name of the estate of the deceased hus- 


loss draft into court and file an inter- 
pleader. This would leave the division of 
the loss among the various interests up 


from any of these on the insurance com- 
pany. 

Question—Can you put me in touch 
with the United States representative, 
if there is one, of the London Lloyds, 
or if they have no representative, can 
you give me an idea of what is the best 
course to take in attempting to get a 
binder in this concern direct? 


don Lloyds are very difficult to obtain 
as we understand the situation. There 
are but three firms in Chicago that 
hold such contracts and all of these 
contracts, we believe, are more or less 
restricted. One firm has never used 
its binding power, though this is to 
the extent of $100,000 on any one risk, 
and the firm does a large business 
with Lloyds. This particular binding 
contract stipulates that the American 
correspondent must not bind any of 
the underwriters on any risk in which 
they are already interested. As such 
information is very difficult to obtain 
the correspondent cables London for 
approval of every order. Such cabling 
is not prohibitive as it was formerly, 
and “week-end letters,” similar to the 








issuing separate policies for several | 


would probably take what is known as | 
the British Offices table of mortality | 


We understand that the children have | 


band and father would probably pay the | 


to the court and permit of no comeback | 


Answer—Binding contracts with Lon- 


night letters of the American telegraph 
companies, may be sent very cheaply. 

Most binding contracts are secured 
through visits to London. One must 
go equipped with introductions, etc. 
Many people have attempted to get 
such contracts but have failed. 


Question—We have a customer who 
handles large stocks and whose values 
fluctuate considerably. Is there any 
| period during the life of the policy at 
which time a cancellation will result in 
|a less Joss than at any other time, as- 

suming, of course, that the insurance is 
to be replaced as soon as the stock in- 
| creases? 

Answer—The older a policy is the 
| less is the loss sustained by the insured 
in taking a short rate cancellation. To 
illustrate: take a policy with a $10 an- 
nual premium. If carried for one month 
the return premium is 80 percent, mak- 
ing the cost of.the insurance per month 
| $2. If carried for eleven months the 
return premium is 5 percent, making the 
| cost for the period $9.50, or per month, 
| $.86. So it is to the advantage of the 
assured in cancelling to cancel the old- 
est policies and selecting from among 
the older those that figure out most 
closely to periods shown in the short 
rate cancellation table. To illustrate 
the latter point take a policy that has 
| run 329 days and another that has run 
360. On the former there would be a 
return premium of 5 percent of the 
annual and on the latter nothing. 


Question—Guided by his board of di- 
| rectors the manager of a wholesale 
| grocery concern refuses to carry more 
| than 50 percent insurance to value on 
the contents of its warehouse. Can you 
tell us how we can convince these peo- 
ple that they should carry more ade- 
| quate protection? 

Answer—By carrying insurance of 
but 50 percent of the value your clients 
are, to say the least, passing up a good 
insurance bargain. They can secure 60 
percent more insurance at 60 percent of 
the rate they are now paying, basing 
figures of course on the assumption 
that the building is of ordinary brick, 
stone or concrete construction. On the 
| building itself the bargain is still bet- 
ter and if the construction is fireproof 





with us. 


ers satisfied. 








Workmen’s Compensation Insurance 
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still more attractive bargains are pos- 
sible. 

To prove this take a valuation of 
$100,000 with a rate of 1 percent. For 
$50,000 insurance the insured pays $500. 
If he carries 80 percent he is entitled to 
a 15 percent credit and could buy 
$80,000 at an 85 percent rate, making 
the premium $680. Thus he gets the 
additional $30,000 of insurance for $180. 

The credit on the building rate is 

25 percent for the 80 percent clause. 
On contents the credit for the 90 per- 
cent clause is 20 percent and on build- 
ing 30. 
_ Another thing that your client is do- 
ing by refusing to carry 80 percent is 
merely delaying the time when he will 
be compelled to. Companies, no doubt, 
are not aware of the small ratio of in- 
surance to value that exists. If they 
knew it many would get off the risk 
immediately. A small loss would re- 
veal conditions to the companies and 
the 80 percent clause would be insisted 
upon by the majority. 

Wholesale grocery lines are not pop- 
ular with companies and as they would 
be “made the goats” on a partial loss 
under present conditions they would 
ever after look at the concern that 
“handed them the hot end of the poker” 
with considerable doubt when it came 
to passing lines. 





PANAMA CHIEF COMING 


The forty-first annual meeting of the 
International Association of Fire Chiefs 
will be held in New York beginning on 
Monday coincident with the first annual 
fire exposition. The chiefs will consider 
problems peculiar to fire fighting, and the 
exposition will display all devices incident 
to prevention, protection and extinguish- 
ment. Chief E. F. Brown, of the Republic 
of Panama fire brigade, is due to arrive 
Saturday on the U. S. S. Colon. His 
achievements rank with those of Goethals 
and others in the Panama belt and he 
will be one of most interesting speakers 
on the program. 





Graham H. Brewer, aged 48, member 
of the insurance firm of S. M. Hard & Co., 
of Church street, New York City, for- 
merly secretary of the Washington Life 
of New York when his father was presi- 
dent, died at his home in South Orange, 
Aug. 24 of septic meningitis following an 
abscess which effected his brain. 





The Kansas insurance superintendent 
complains of the evil of overinsurance, 
and favors a law making real estate 
values fixed for taxation the fire insur- 
ance value. Perhaps it is worth trying. 
It would likely increase taxable values, 
or reduce the “at risk” of insurance com- 
panies. 





DIRECTORY OF 
Independent Adjusters 


ILL., WIS., IND. 
Cc. H. TAYLOR 
1865 Insurance Exchange, Chicago 
hone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS MISSOURI IOWA 








et ce aoa 
u 
GEORGE C., GI Manager 
INDIANA 
I. H. ODELIAU, 
110 Upper Second St., Evansville 
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Adjuster of Fire and Inland Marine Losses 
IOWA 
GEO. C. NEWMAN 
601 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 


KANSAS 
Alexander 8S. Henary 
erson 
INDEPENDENT ADJUSTER 
Inspect ons Made. 17 Years Experience. 
MICHIGAN 
OuUN vy m™m 
401 Ashton od Grand ¥ ; 379 
. & 


4a 
Long Dist. Phones: "Bell 110; 
ADJUSTER OF FIRE LOSSES 


MICHIGAN 
ww. &. WRIGHT 
10 Harlow B 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


NEBRASKA 
A. J. BALDWIN 
Building, 
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THE WESTERN UNDERWRITER. 








August 28, 1913. 




















Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 








FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 

Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 








W. J. WILLIAMS, President 
The Largest Industrial Company West of the Alleghenies 


The Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 


Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE YEAR PERIODS 


Year Assets Insurance in Force Income 
1892 $138,381 $2,707,366 $470,716 
1897 274,290 6,619,653 1,306,187 
1902 876,007 22,374,980 3,297,091 
1907 2,916,339 39,503,485 7,254,786 
1912 6,695,921 61,484,358 11,760,547 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
——— Dy 


AGENTS WANTE 








Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 








people don’t. 
and anxious to succeed, write us. 


PITTSBURGH LIFEann TRUST CO. 


WOULD you recognize opportunity if 


Some 
If you are alive, on the job 


you met it face to face? 


HOME OFFICE, PITTSBURGH, PA. 


Cc. BALDWIN HOWARD S. SUTPHEN 
PRESIDENT DIRECTOR OF AGENCIES 


YOUR CARD 


as a representative of the ‘“‘Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








Not the Oldest: 


Good Territory and 
Remunerative Contracts for 
Men Who Can “‘Do Things’’ 


THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Largest : Just the Best 
ELEVEN MILLION DOLLARS 


Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 


Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 
Address CHARLES F. COFFIN 
" Vice President 
1231 State Life Building 


Oven Territory 


Personal Producers who have also ability to organize 
territory and build a staff of productive agents will 
find abundant opportunities and salable policies with 


Scranton Life Insurance Co. 


JAS. S. McANULTY, President SCRANTON, PA. 














Home Life Insurance Company of New York 








. 


& 


Por Agency in Oh‘o, to In other territory apply to 
W. A. R. BRUBHL Bab | GEO. W. MURRAY, Supt. of Agts., 
4th Nat'l Bank Bidg., 250 Broadway, New York, N. Y. 





The Best Company to Work For is one which 


is making the most rapid progress because, among other good points, it grants 
the most complete protection to policyholders h combinations of Life In- 
surance, Permanent Disability insurance and Weekly ty for loss of time. 


The Columbian National Life Insurance Company 


Antuur E. Cups, President 


Wruiam C. Jonson, Vice President and General Manager 


— ) 
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(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT **° MONTHLY INCOME INSURANCE 







i Our New Agency Proposition ®> BITE inb 
Our Policies: Best and iatest 
Correspondence confidential 





